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COLUMBUS BOLT WORKS, |i THE WIZARD 


pi ete a OHIO. ble Flexible Hanger. 
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CATALOG AND PRICES ON APPLICATION, Drags Y “ye 4 
. ~/ SB : 














SMALL RIVETS 


FOR ALL PURPOSES 


SELECTED MATERIAL 
UNIFORMITY 
GOOD APPEARANCE 








SMALL BOLTS 


Always On Top || cuce supmenrs 


Any weak spot in your fs 
ould be attended to now. A Smoothly. 
eaky met can arg an im- Ask your i AND 
mense loss 
aw on s ont motion, jobber or PUMP CHAIN 


sure cure. : If your roof is old 
pa ey ed egy be Salety! Duar Hanger mi a 


preserve and protect. None better, none just as 
good. Prices are right even if the quality” is the Hamilton, Ont. 


very best. 
Agencies: 


van ees eee a” °- BLACK DIAMOND <<. 
srocnser ST, LOUIS, HO. FILES and RASPS 

















PERFECT—ALWAYS 
Twelve Medals Awarded at International Expesitions 


Tong tin dhe Riteat Sliues ubwateed a Copy of Catalogue will be sent free to any interested file user upon application. 
o ado ness w u ve 
winking at a girl in the dark; you aoe ‘what Cc. & H. BARNETT COMPANY 


you doing but nobody else d 
ae Black Diamond File Works PHILADELPHIA 


“TRIUMPH” CHAIN 


HAS TWICE THE STRENGTH OF WELDED. 
SEND FOR FREE SAMPL=S, TABLE OF TESTS AND ASK QUESTIONS. 


o_o -— o_o 


HE BRIDGEPORT CHAIN CO., Bridgeport, Conn. 


OVER TEN MILES OF CHAIN PER DAY. WE LEAD. 
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View Tremont Furnace Showing Hot Blast and Long Fire Travel. 


THE DOLLAR BIRDS MADE 
THEIR NESTS IN THE RURAL 
DISTRICTS LAST YEAR .-. .*. 
eee 
They hatched out 6% Billiops of Dollars for 


American Farmers to spend. 








Farmers are ‘‘fixing up’’ their homes and they 
are in the market for Warm Air Furnaces. : 


The Tremont All Steel Furnace 


Is the Best «‘Farmer’s Furnace’”’ 








When it has beem properly ‘‘set up”’ it isthere for 
a life time. It is made of Locomotive Fire Box Steel 


and is riveted and calked as well as a Steam Boiler 





made to stand 300 lbs. pressure. There is not a 
cement orsand joint. There is nothing temporary, 





everything is made permanent. The fire-pot may be 





either cast iron or fire brick, and is made sectional. 
They aré put into place through tke feed door, 
anybody can do it. This furnace will burn any fuel 





that can be brought to it, including the rough wood 
that accumulates about a farm. 

It is a powerful Heating Furnace and can be in- 
stalled with safety to heat a big roomy house that is 
exposed on all sides. Weguarantee it. , 





Pittsburgh Stove & Range Co. 
PITTSBURGH, PA. 















































TAY LOR’S 


PATENT 


GAS HEATER 


Adapted. for 
Natural Gas. 





It’s a Gas Stove. 
It's a Gas Saver. 
It’s a Radiator. 
It's Something 
New. 

It's Guaranteed to 
Heat your 
House. 

It’s Guaranteed not 
to sweat your 
house if con- 
nected with 
chimney. 

It's Made for Na- 
tural or Arti- 
ficial Gas. 

It's Sold on 30 
Days Trial. 

It's not Expensive. 

It’s Up-to-you to 
Try One. 











either Artificial 





Or 


The Greatest Heater on 


the market to-day. 


Note the following firms who handle this won- 


derful heating stove: 
Norvell Shapleigh Hardware Co., 
St. Louis, Mo. 
Townley Metal & Hardware Co., 
Kansas City, Mo. 
Van Camp Hardware & Iron Co., 
Indianapolis, Ind. 
Bindley Hardware Co., Pittsburg, Pa. 


, or direct to 


B. J e TAYLOR, Sole Manufacturer, 


TOLEDO STOVE & RANGE 





For full particulars write either of these firms 


co., TOLEDO, O. 





Dot Dl 
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We Are 
Wholesale Mail Order 
Specialists 

















Our field in the mercantile world is peculiarly our own. 






We are headquarters in many important lines and hosts of 





good buyers think it an unnecessary risk to ignore our offerings in 





any of our lines. 






Of course, our sample rooms—which first amaze and then 





delight the busy buyer who comes to use them at every oppor- 









tunity—of course our sample rooms help make our house sales so 












> tremendous. 


= 


But over ninety per cent of our goods are shipped on mail 
orders and our whole machinery is adjusted to handle mail orders 


quickly and correctly. 


With our monthly catalogue on your desk, you can do your 
buying in your own store, fully informed as to the market's possi- 
5 bilities for you and knowing exactly what you are to get and the 


NET and guaranteed prices you are to pay. 


} We are now mailing the March catalogue (No. MC 568), 
which is our big spring book. Shall we send YOU a copy? 





BUTLER BROTHERS 


Wholesalers of General Merchandise—By Catalogue Only 
NEW YORK CHICAGO ST. LOUIS 


ie 
Seb SHI gr. 
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More Than Forty-Four 


Screen Factories 


have quit business in the last 12 or 15 years, not to mention hundreds 
of local mills and dozens of big Sash and Door concerns, whom it did 
not pay to continue making Screen Doors and Window Screens. 

But for the organization of The Continental Co., probably not one 
of the four small concerns competing with that company would be 
making screens this year. 

The factories represented by the Continental Co. prove the doctrine 
of ‘‘Survival of the fittest.” They survived because they were the 
strongest. They made the best goods. They had the trade. They 
had the capital and the experience. From these factories have come 
practically every screen device of any value, It was a battle between 
these big concerns, and a crisis had been reached. . Co-operation, so 
far as the law permitted, was the only salvation. Some think we are 
trying to save ourselves ‘‘with a vengeance,’ and it is indeed unfortunate 
that circumstances combine this year to force such an advance in prices. 
It is a fact, however, that prices are high only as compared with the 
ruinous prices of the past; the prices that put these forty-four factories 
out of business. They are not high as compared with other goods 
made from wood. 

Some retailers have hesitated to place their orders, thinking that a 
lack of orders might force The Continental Co. to reduce its prices. 
Orders have ‘come in as well as expected however. 

They also thought that new factories, of considerable manufactur- 
ing capacity and ignorance of cost, might arise and cut prices. This 
has been done, but only to an extent not exceeding five per cent of the 
ordinary consumption of the country. These new or rejuvenated 
factories are, of course, having the ‘‘time of their life.” Still, most 
buyers, if satisfied that prices are firm, will prefer to order goods of 
known value and certainty of supply. 

To enable Jobbers to reassure the Retail trade THE CON- 
TINENTAL CO. GUARANTEES PRICES against its own decline 
up to July Ist. 

And to accommodate late buyers, the most of the DISTRIBU- 
TION CARS WILL BE HELD OPEN TILL MARCH 15th, 
after which date it will be impossible to hold the cars and serve the 
trade in time for the season. 

The recent burning of one of the largest screen factories in the 
south tends toward decreasing the supply. 


The Continental Co., Detroit 





Selling the product of 


Owosso Mfg. Co. Wabash Screen Door Co. Porter Screen Mfg. Co. 
The A. J. Phillips Co. Philadelphia Screen Mfg. Co. Queen Anne Screen Co. 
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GEORGE M. CLARK & COMPANY 





Jewels Are All Right 
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All-Steel 
afarrral Evaporator Ra ng e 


Polished Brass Tank. Ebony Finish. On Castors. 





If you buy Jewels you have the benefit of 
25 yearS experience. You cannot go wrong. 


Write for Catalogue No. 64 





Division American Stove Company 


CHICAGO 
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Mr. Stove Merchant:- 


Did you not tell us at the Retail Hardware Dealer’s Convention 
that our BLACK KID was the best and blackest polish you ever 
saw? You certainly did. 





Did we not ask you if the stove shown in our booth was not the 
handsomest polished stove you ever saw? You answered, “Yes.” 


Did we not ask you if you didn’t want your stoves to look bet- 
ter and blacker than your neighbor’s stoves? = You said, “Yes.” 


- Did we not ask you if you could not sell your stoves for $3 or 


$4 more if polished with BLACK KID STOVE POLISH? You said 
“I Think we could.’ Sees 5: 

Did you not tell us you were going to quit using cheap Polish 
and after this would buy the: Black Kid? You certainly did. 


_. Did we not tell you that 5000 other Stove Merchants had made 
the same statement to us that you had just made? We did tell you 
so, and it is certainly trtie. 


Next week we intend to send to these 5000 Stove Merchants, 
who saw our handsomely polished stove at the Convention Hall, a 
sample can of our BLACK KID Stove Polish, express charges paid. 


Nickel Plate Stove Polish Co. 


CHICAGO, ILL. 
We are the LARGEST MANUFACTURERS of good polishes in the world 


P. S:- 

If Stove Merchants, 
whose names we did not 
get at the Convention 
Hall, will write to us, 
we will also send them a 
sample can of BLACK 
KID, charges paid. 


ilb. can 60e 
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PERFECTLY RELIABLE ABSOLUTELY UNIFORM 
EXCEEDINGLY HANDSOME 


—— 7 1 . 
i de 


WILL NOT RUST! WILL NOT BREAK! WILL NOT KINK! 


POLISHED—NICKEL PLATED 


NOTE: 
When installing a high grade furnace, why run 
a cheap and unsatisfactory chain into a living i 
room for regulating purposes? 
The householder thinking he has bought a { 
good furnace will expect the attachments which go 
with it to be of equal reliability. What will be his | 


impression, therefore, when he finds it necessary to 
repair chain for regulating the dampers of said fur- 
nace, as it is a fact that Jack chain, and _ other 
cheap coil soon pulls apart and has to be wired up 
or otherwise repaired. Your client will naturally 
wonder whether possibly the same defects may 
not exist in the more essential parts connected 
with the furnace itself. 

Furnace manufacturers will please their custo- 
mers by equipping their furnaces with strong as 
well as handsome chain, not only for the sake of 
appearance, but to obviate even the suggestion of 
sham, which invariably goes with the combination 
of high grade furnace and cheap chain which is 
continually breaking. 


MANUFACTURED BY 


ONEIDA COMMUNITY 


(LIMITED) 


ONEIDA, NEW YORK 


' 
- 
: 


J 
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It Pays To Handle The Best 




























Reliable Gasoline Stoves 
Have recognized meritorious points of excellence 
which place them ahead of all others. 


Reliable Gasoline Stoves 
Have been handled with the highest degree of satis- 
faction for many years by dealers throughout the world. 


Reliable Gasoline Stoves 
Are being constantly improved in appearance, con- 
struction and efficiency and for the coming season 
many up-to-date selling features have been adopted. 


Reliable Gasoline Stoves 
Sell quickly and afford liberal profits, a fact which our 
many customers will substantiate: Our selling prices 
are reasonable and we can make immediate shipments. 





We would like to enroll you as our exclusive agent, and 
solicit your correspondence. 








You Will Find Our Proposition Interesting 















SCHNEIDER & TRENKAMP CO. 


(Div. of American Stove Co.) 


Chicago CLEVELAND | San Francisco 
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QUICK MEAL 


























THE UP-TO-DATE LINE 





The most Profitable Line of Gasoline Stoves to sell is the line that has the 
best assortment of sizes, in the most up-to-date designs; is the line that when a 
stove is sold, it will stay sold, and give such good satisfaction that the user will 
praise it. The “Quick Meal” Gasoline Stoves have proven themselves to be such a 
line. They work perfectly. They are up-to-date, both in Design and Assortment. 


RINGEN STOVE CO.2: 


San Francisco, Cal., 115-121 Townsend “ Portland, Ore., 4th and Davis Sts. 
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BOOKS BY MAIL. 





t@ The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines especially rescesented by this journal. 
No BOOKS EXCHANGE DPD 





SHEET METAL WORKING. 
GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. From one inch to twenty inches; price $1.50, 
prepaid. From twenty inohes to forty wert = peonesd. From 
one inch to forty inches, made in 2,8,4,5,6 7 8 pieces with 160 patterns 
and angle chart showing all angles and degrees of same gotten from 166 
patteras, price pre 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


For single pitch, gable and hip skylights. Contains 6 to 8 and 10-inch 
ventilator patterns and — chart, giving the length to cut hip and 
rafter bars for any size skylight up to 24 feet wide, for % pitch skylights. 
Full set of patterns and charts. Price, $3.50, prepaid. 


TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the 
It describes the method of laying out nearly ev which the metal 
worker will be called upon to make. Joints,elbows,and all kinds of kitchen 
utensils are fully descri The work is supplemented by rules for men- 
suration and hundreds of valuable — Pz J. Blinn. This book 
contains 296 pages with 169 illustrations, bound in cloth. Price, $2.50. 


THE CORNICE WORK MANUAL 


Is a 240- book, illustrated with 184 engravings. It is thoroughly 
indexed and attractively gotten up, With substantial red cloth covers, 
embossed in gold. Chapters treat of Tho Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The Entabulcture, The a of Drawings, 
The Measuring of Cornices, Estimating, Rieht Angle 
Bracket Patterns for Panel Sections, Right Angle Return Mitre Pat- 
terns, Patterns for a Pediment and Their Develo nt, Patterns for a 
Segmental Section of a Pediment. Details and tterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, S ng and Scaffolding 
for Cornice Work, Ornament Stamping Mac ‘ t of 
Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizontal 
rnice, Detail of Slating and Slaters’ Tools, Details for Horizontal and 
ing Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 

A 250-page book, conteining ever 200 illustrations. By Joe K. Little. 
This book gives several meth for developing some of the most dificult 
and complicated patterns. It also devotes co ble attention to pat- 
terns of irregular shape and unequal taper. The la: off of patterns by 
triangulation is shown at length. This book is ring A practical and is 
recognized as the paramount practical authority in its chosen field. 
Price, $3.50 per copy. 


TINNERS’ HELPER AND PATTERN BOOK. 
By H. K. Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 
Price, $1.00. 


SHEET METAL WORKERS’ GUIDE. 

A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
Ide , Geometry as applied to Sheet Metal Working. By W. J. E. 

Crane. ce, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 
THE AMERICAN ARTISAN Full Size Patterns printed on manilla 
paper, from which they are readily transferred to mee § sheets and cut 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, 81, 


PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the er. It is thoroughly practical and has 
a deservedly large sale. By P. N. Hasluck. Price 50c; 50c edition is paper. 


THE WORKSHOP 


MANUAL OF RECEIPTS 
cvring polishing, pasting. hardening’ writing ons nickeling whisenise 
dering, po. ng, painting, hardening, on, nic . wi q 
ungilding, varnishing, turning, testing. cleaning, . marbling, lac- 
quering, japanning, cementing, coating, decora' > 4 
= : ) oe the various metals. It occupies a field of its own. 
ee, 


HINTS FOR PAINTERS, DECORATORS AND 
PAPER HANGERS. 


How to Mix Paints. Price, 25c. 


HEATING AND VENTILATION 
THE HOUSE WARMING MANUAL. 


This handsome book contains the $300.00 essays in THE AMERICAN 
ARTISAN House Warming Competition forcash prizes. It contains the 
latest and most practical up-to-date methods of heating a house by hot 
air, steam or hot water. An invaluable feature is found in the compara- 
tive cost of the three systems, and the estimates concerning labor o put 
4 c ee a. yn on. The man possess this book 

Tr have any fears about incorrectly estimat @ furnace or 
heating job. 270 pages. Price, $3.50. . _ 


HOT WATER MANUAL. 


With Information and Suggestions on the best methods of Heating 
Public, Private and Horticultural Buildi Treatise on the 
Low Pressure Systems, Bath Apparatus, Hot Water Supply for 
Institutions. Duplicate Boilers, Radiators Laundry Drying Stoves, 
Swimming Baths, Turkish Baths. Causes of and Hints to prevent Fail- 






































greatest value to all who work in sheet metal. . 





STEAM AND HOT WATER FITTERS'TEXT BOOK 
Prepared for the Steam and Hot Water Heating Course atthe New 
York Trade School, with Su ters on House Heating, 
Specifications and Surface ting. B E. McNeil. 140 pages, 
numerous illustrations and diagrams. 5x7 fn. cloth. Price, $1.00. 


FURNACE HEATING. 


A practical and comprehensive treatise on warming buildings with 
hot air, with a a0 appeoaix on furnace Sittings. By Wm. G. Snow; cloth. 


HOT-WATER HEATING, STEAM AND GAS 
FITTING: ACETYLENE GAS—HOW 
GENERATED AND HOW USED. 


For Plumbers, Steam Fitters, Architects, Builders, A tices and 
Householders. Conta Practical Information of all the Principles 
Involved in the Construction of Steam, Hot Water, Acetylene Gas Plants 
and how to properly do Gas Fitting. By Jas. J. Lawler. Revised by Geo, 
C. Hanchett. rge 12mo., cloth, elegaatly illustrated. Price, $2.00. 


ADVERTISING 
TOWNLEY’S ADS NO. 1. 


Comprising 100 Steel Range Advertisements which have been success- 
fully used by one of the leading retail firms in the West. Catch the eye of 
the reader; drive home the thought and reach the pocketbook. Price, 61.00. 


TOWNLEY’S ADS NO. 2. 














50 bright'pulling hardware ads prepared by a practical hardware 
dealer for_use in local papers. They have brought trade. Price, 50c. 
TOWNLEY’S ADS NO. 3. 
If you advertise or intend to advertise bicycles you will be interested 
in the reproduction of the best advertisements of a leading retail firm as 


they appeared in the papers. Selections from a great number of ads used 
ina way in our retail business are given. 50 ads for 50c. 


TOWNLEY’S ADS NO. 4. 

50 Warm Air Furnace ads 50c. These ads have “CATCHY HEAD- 
LINES,” attractive wording and fresh appearance. They increased our 
sales and will yours. Printed on one side. Copy ready for printer. Save 
time and worry, and are worth ten times what they cost. — 


TOWNLEY’S ADS NO. 5. 


Townley’s 50 Farm Implement and Vehicle Ads. Bright and breezy 
Have been used in local papers and have won trade. Price, Wc. 


PLUMBING AND DRAINACE 
WATER CLOSETS. 


A ‘Historical, Mechanical and Sanitary Treaties, by Glenn Brown, 
Architect, Associate American Institute of Architects. This book von- 
tains over 250 engravings. The drawings are so clear that the distinctive 
features of every device are easily seen at a glance, and the descriptions 
are fulland thorough. The paramont importance of this department of 
the construction of houses renders all comment upon the value of such a 
work unnecessary. Neatly bound in cloth, gilt title. Price, $1.00. 


PLUMBING, DRAINAGE AND WATER SUPPLY 


and Hot Water Fitting. This work treats of drainage, city wells, exter- 
nal plumbing, inte plumbing and fittings, tapping mains under —— 
sure, ornamental lead work, heating, hot water work, etc. By John 
Smeaton, C. E. 8vo, 236 pages, 217 illustrations, cloth bound. Price, 83.00. 


PRACTICAL HINTS ON JOINT WIPING. 
For beginners in plumbing. Price, 25c. 














LAWLER’S AMERICAN SANITARY PLUMBINC. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. By Jas. J. Lawler. Containing practical information on 
all the ciples involved in the Mechanics and Sciences of Plumbing 
Eve explained in the most simple language, so that it will be im- 

ssible to misunderstand anything. The best illustrated work of the 


ind ever published, showing many new appliances and devices not 
| rong any other work. Containing 320 pages, large 12mo, cloth 
ce, 





MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed 
the present date. Over 300 illustrations and diagrams, showing the variou- 
systems of construction in the heating and ventilating by Steam and Ho 

atersystems. Six folding inserts, showing waste pipe system in plum! 
ing, one pipe system of both Steam and Hot Water Heating. Overhea 
system. n system of heating and ventilation, and Steam and Hot Wat 
circuits. By Jas. J. Lawler. 400 pages,large octavo. Cloth. Price, %.( 


COMMERCIAL 
THE MANUAL OF BUSINESS. 


By S. P. Johnston. Contains 263 pages, and is well indexed. By perusing 
its pages one can tell at a glance correct business forms for business 80: 
legal instruments of all character, and secure authoritative advice 0° 
discounts, property laws, contracts, ip, postal regulations 
debts and collections, bookkeeping, transportation, parliamentary law 
etc. If you strike an unknown business term this book will define |‘ 
for you. If you want the meaning of a business abreviation refer \ 
this book which also helps in many other ways around your store. Tb 








ure. By Walter Jones. Price, $3.50. price is $3.50. 
DANIEL STERN, “scoxsericr. 69 Steer” GHIGAGO. 
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VAN’S 


Patent Improved Wrought Steel Portable 


RANGE 


For Hotels, Restaurants. Public 
Institutions, Boarding Houses, 
and Private Families. All kinds 
of Hotel Implements for culinary 





















purposes. Manufactured and for 
sale by 


The John Van 
RangeCompany 


Southwest Corner 
5th and Broadway 


CINCINNATI, - = === OHIO 





Jf you buy the justly celebrated 


Peoria Lexington 
STEEL RANGES 


Lh e Acme o& Perfection in 
Family Steel Ranges 
Best Anti-Rust 
Planished Steel. 


Best grades of Pig Iron. 

Perfect Baker and Fuel 
Savers. 

Very Attractive in Ap- 
pearance. 


Sure Trade 
Winners 


CULTER & PROCTOR 
STOVE C0. Ine 















15, 17, 19 and21 inchOvens. 
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Keep Out of the Line of 
Competition 


An old and successful stove man says:—‘‘When a 
dealer fills his floor with the cheapest stoves to be had 


HE IS LOSING HIS ‘GRIP’ 
and thinks PRICE will save him, BUT IT WILL 
NOT; his customers go where first class stoves are 
kept.”’ 
9 STYLES : 42 NUMBERS 


THE GREAT 


Retort Line 


includes such a variety of styles and sizes that any 
dealer can supply himself with anything his trade will 
call for. We herewith show our 


fal 
Specia 
A Magnificent Stove in Four Sizes. 
NUMBERS 216, 218, 220, 224 



































As perfect in operation. as it is handsome in appear- 
ance. Exclusive agencies given and protected. 





Manufactured Only By 


MARION STOVE CO. 


MARION, INDIANA 

















B. & B. TESTING OF OIL COOKS. 


Nothing gives greater satisfaction in purchasing a new article than confidence that it is 
what it pretends to be—that the hidden parts, which you can’t conveniently get at, are sound 
and dependable. With OIL STOVES you must base this confidence on the test which has been 
given at the factory, and there are as many different ways of testing as there are factories 
engaged in manufacturing. You want to know the how of the testing, then, to feel 
absolutely secure. 









THREE DISTINCT TESTS. 


We aren’t satisfied with one test, for different materials require different methods of 
handling. There may, first of all, be flaws in the small brass parts which carry the oil to the 
burner cups. These we locate unfailingly with heavy gas pressure under water. Second, 
the brazing may be deficient. This we test with oil which eats the borax from the surface 
and finds its way-through the smallest pin hole. Last of all, each burner is lighted and burned 
for some time under exactly the same conditions which it will have to meet in the kitchen. 
Can you doubt the result? It amounts to an absolute insurance of B. & B. quality. 











Our price schedule cannot fail to prove of 
value to you, even though you buy another 
line. Ours are the prices others are having 
to meet. We will gladly mail them for the 
asking and with them we will send complete 
descriptive matter. 


GLAZIER STOVE CO. 


Chelsea, Mich. 


Chicago Agency With 


W. D. SAGER 


38 Michigan St. 
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== Acme Ovens, Hot Plates 


Cookers and Ranges 


FOR ALL GASES 








CATALOGUE No. 43 JUST OUT YOURS FOR THE ASKING 





H. ADLER CO., Makers 


1210 Wr ee MANSAS CITY , MO. Carnegie, Pa. 
= Champion and Marquart 
STEEL RANGES 


Our. line includes the 
most complete variety of the 


Latest Improved Ranges 





which inventive genius 
and manufacturers’ skill 
can produce. For full 
description 


SEE OUR CATALOG 


P) Sc C 
ve = 


, “"“ 
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IT am going to sell 1,000 400 1b. six hole steel ranges finished in Japar for 
$15.00 Each 


inst to keep my boys busy and foundry running full blast. I'll sell the ranges too, so you'd 
tter get in line and ORDER NOW. 

These ranges formerly retailed at $60 each. Send me a carload order and get my best cash 
discount or I'll give dating to firms with satisfactory credit. What better proposition can you 
ask for, if Se Coal have a little capital, are sufficiently enterprising, and want to make money ? 

U KNOW there is a big demand for the ‘‘Willard” Steel Ranges because they give 
eiteasts satisfaetion, and don’t cost too much? Then why don’t you supply them? I would much 
rather sell to a good hustling dealer than direct to the consumer. 


; WILLARD STEEL RANGES 


are advertised in many leading publications, and the people know them and want them. Get my prices—it means 
we fits—DOLLARS—to you. Every saleleadstoanother’ I can sell you a better range than you can buy ANY- 
HERE for the money, one that cooks well and bakes evenly and perfectly, and will last a lifetime, with proper 


care. Tell me how many ranges you can sell annually and I will make you a very interesting proposition. 
AGENTS WANTED. 


WM. _G. WILLARD, Sxdudnttsati ST. LOUIS, MO. 
Ghe Stanton 


Seamless Warm Air Furnace 


Why sell a cheap and inferior line of Furnaces, simply 
because your competitor does. 

There is no money in handling cheap Furnaces. They 
are sold on pricealone, and not onmerit. The STANTON 
SEAMLESS STEEL FURNACE has been on the market 
for ten years, and many of them in use for that length of 
time without repairs, and sti-1 good. 

Write for our catalogues which give full description. 


Ghe Stanton Heater Co. 


Martins Ferry, Ohio 
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BLACK 


Silk = 


STOVE POLISH 


Buy trom « Jobber 


] Put up in 6 Ib. Cans and Family Sizes. 























ONE GRADE ONLY 


BLACK SILK STOVE POLISH WORKS 
AT STERLING, ILL. 


Always Used for 
Fine Exhibition Work. 








a Hammer 


The Formula for Making Black Silk Stove Polish. 


The formula for making Black Silk Stove Polish has been handed down to the third generation and 
the test to be applied in selecting materials and testing developments in process of making is care- 
fully specified, as well as the secret method of treating the material in course of development in the 
dark room before mixing, all of which must be carefully done by watchfulness and skilled handiwork 
to produce the original Black Silk Stove Polish. 





WE WOULD LIKE TO KNOW 


if our advertising in the American Artisan is read by readers 
of this paper. We, therefore, are going to offer any legiti- 
mate dealer in stoves, where we already have not an estab- 
lished agency,- an opportunity to buy Boomer Cannon 
heating stoves at a special low price, this opportunity to 
hold good until April 1, 1906. 


bdhe Boomer 
Cannon 


is made in four sizes, No, 2, 3, 4 and 5; weights 
respectively, 245, 330, 410 and 550 lbs. We 
guarantee the fire bowl to outwear two of any 
=== other make, when used under similar conditions. 

= We originated the design and construction of 
the Boomer. A few pirates have seen fit to copy, acknowledging the good qualities of 


the stove. 
If interested, write for further particulars, and ask for prices on such sizes and the number 0! 


each size you could use for the coming year. 


THE HESS-SNYDER COMPANY 


Manufacturers Massillon, Ohio 

















rs 


‘1- 


yn 
to 


its 


THE AMERICAN ARTISAN AND HARDWARE RECORD 

















The 
Modern 
Plumber 


handle modern goods. 


This has been proven 
by the great increase in 
the sales of 


“THATCHER”? 
TUBULAR 


Furnaces 


Trya ‘““‘THATCHER” 
Furnace on your next 
job. 


It will mean a satis- 
fied customer—and 
more business. 


There is no doubt 
about this. 





Now is the best time to 
write for our catalog and 
prices. 





Thatcher 
Furnace 
Co., 


110-112-114-116 Beekman Street 
NEW YORK CITY 








Knows that it pays to 











OAK RUBY 


WITH SHEET STEEL OR 
CAST IRON BODY 


For Hard Coal, Soft 
Coal, Coke or Wood 










CONSTITUENT FEATURES 


Heavy Inside Fire Pot, Combination 
Duplex and Shaking Grate, Hot Blast Ring, 
Large Magazine, Large Bailed Ash Pan. 







NICKEL TRIMMINGS 


Nickel Ring, Nickel Swing Top, Nickel 
Door Panel, Nickel Foot Rail, Nickel 
Screw Drafts, Nickel Hinge Pins. 











MADE IN THREE SIZES 


No. 2-18, 2-16 and 2-14. 
With or without Inside Fire 
Pot or Magazine 


Prices Quoted Upon Application 
Manufactured by 


Erie, Pa. 






















SOUTH ERIE IRON WORKS, 



























The ‘‘Manest’ 


Natural Gas Furnace 


Has‘a Specially Designed Radiator for Gas 















Not a make-shift like burners in a 
coal furnace. Can also be attached 
to coal furnaces to form.a combination. 


THE MANNEN & ESTERLY COMPANY 


Successorsto MANNEN & ESTERLY. CLEVELAND, OHIO 





























Steam and 
Hot Water 


Heating... 
















An Encyclopedia of Practical Plumb- 
ing and Heating Work. By James 
J. LAWLER. 400 pages large octavo, 
Size 6x9 inches. Price $5.00. 

‘This book is practical throug hout. 
Its aim is to impart information 
that practical men can utilize in 
earning their daily bread and but- 
ter. It is the ready key to prob- 
lems arising in sanitary and heat- 
ing work, and has already taken 
its place as a leading practical au- 
thority in this field. 


FOR SALE BY 
DANIEL STERN, - 69 Dearborn Street, - CHICAGO. 
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Abii Air Blast’ Furnace 















Strongest, Most Durable, Cheapest 


AN.D 


Most Easily Operated 
















Long experience in the manufacture of furnaces has furnished con- 
vincing proof that for many years they were not built on scientific 
principles and were neither eco- 





nomical nor entirely satisfactory. 
Careful investigation and much 
experimenting finally brought 
about 


The Acme of Perfection 


and the most satisfactory furnace 
ever made, the “Azr Blast.” 


cet 
2 


¥ 
£ 
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7 

* 
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Surpassing in most features it 
has others which are absolutely 


lacking in the construction of 





other high grade furnaces. 


By the introduction of cold air into the fuel and into the rising 
gases through “the blast pipes,” the “4z7 Blast” furnace 


Burns All Combustibles 
and all kinds of fuel. The AKRON AIR BLAST is celebrated as 


The Greatest Saver and Best Seller 


MANUFACTURED BY 


MAY & FIEBEGER 


AKRON,. OHIO, U. S. A. 
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0 EXPLOSIONS 


Every user of a soft coal 











furnace is frequently 






aroused from luxurious 






ease by a series of explosions in 






| the furnace, sometimes resembling 






the discharge of a 12-inch Gatling 
















igun. The explosions come from 
| replenishing the fuel. They don’t 
i come with 


Schill’s 
New Idea 
Furnace 


The double fire pot prevents them. 
Do you know how? — Speaking 
generally, we can say, no hot air furnace has come to the front so 
rapidly as the New Idea. It’s scientific construction, the honest and 
unflagging industry of its makers have made it THE furnace to be 


ven 


advocated when the question of hot water versus hot air comes up. 
It is better—much better-—than most hot air furnaces. It gives 
none of the dust, the inconvenience, the bulkiness of hot water and 
radiators. And then again, its much less extravagant. _ Don't 


' forget that we publish an interesting booklet. 








Ohe Schill Brothers Company 


CRESTLINE, OHIO 


Makers of Oak Stoves, Steel Ranges, Cast Ranges and Similar Products 
















ee 


Le ao 






























oo 


THE AMERICAN ARTISAN AND HARDWARE ‘RECORD 





f Count Up the 

















New York, 156 PIPFTH AVENUE 
JAMES SMART MPG. CO., Brockville, Ont. 
Sole Makers for Canada. 





New FHouses 


All indications point to more new houses this 
year than ever before,—1906 will be a year of 
unequaled prosperity in the Building Trades. 


And every new home must be heated. 


Aside from the new residences and buildings 
that will be erected in your vicinity, there will 
probably be several changes in heating systems, 
—some owners haven’t been satisfied with their 
furnaces, even during the past mild weather. 


Now is a splendid time to investigate the ad- 
vantages of the KELSEY Warm Air Generator, 
and learn its many strong features,—before you 
have calls for new heating apparatus. 


We’re anxious to tell you about the KELSEY 
advantages, and explain them to you so you can- 
not help but see that they are practica/ advan- 
tages—not mere theory. 


Send for our Exclusive Agency Proposition, 
and we'll gladly tell you how you can secure a bet- 
ter class of heating work, at a larger profit to you. 


Shall we send our Proposition? 





“*There is only ONE Warm Air Generator!” 








Kelsey Heating Co., Syracuse, N. Y. 


Western Sales Agents: 
COOK & VAN EVERA COMPANY 
38 East Lake Street, CHICAGO 















It has no fangdoodle features. 
solid, simple and sensible. 
soft coal, slack’ and lignite. 


economically and to good advantage. 


Robinson Hot Blast 


Entirely New---Note the New Hot Blast Ring 


Everything is 


durablefurnace, made entirely of cast iron. 
No bolts or rods are exposed to the fire. It 
is absolutely gas tight. 


Robinson 
Furnace 
Company 










It is made for 
It. burns these 


It isa 


Get Our New Catalog 


107-109 Lake Street, CHICAGO 
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Reliability Honesty 


We have never represented our goods 











falsely. We have never made claims that 
were not supported by facts. When you 
order a 








Hero Furnace 








You get what you pay for. You get reliability. 
You get honest construction. You get every 





real improvement. 


Charles Smith Company 


101 Lake Street, CHICAGO 








Monarch 
Air Blast 


All the advantages of our fam- 
ous MONARCH plus the air 
blast. This-is a_ sectional 
upper fire pot constructed so 
that oxygen is fed into and 
above the fuel burning the 











t gases, assuring . economy, 
cleanliness.. It is the most 
practical soft coal furnace 
offered the trade. 

2 


Forest City Foundry 
& Mfg. Co. 


CLEVELAND, OHIO 


Mirs. The Imperial,. Niagara and Combination 
Furnaces, Registers, Mail Boxes, Hitching 
and Sash Weights, Etc. Write for 
our new Catalog. 
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FRONT RANK 22. 
YOUR 

FURNACE LINE 
IN 1906 ??? 


R. DEALER, you can’t afford to sell 
any but the best furnaces obtainable— 
your reputation is staked on every installa- 
tion. You are blamed for the success or 
failures of every job. Why not get a furnace 
that you can guarantee? A furnace that 
will bring you the bulk of the business in your territory. 
Get our agency mow. Youcan’t get your orders in too soon 

as we are already working night and day. 


Haynes-Langenberg Mfg. Co. 


ST. LOUIS, MO. 




























































BOYNTON 


























FIFTY -SEVEN YEARS AGO 
BOYNTON HEATERS WERE INTRODUCED 














They were the best 
then, they are best 
now. They stand for 
honesty and reliabil- 
ity. They are always 
first with every real 
improvement. What 
we design and dis- 
card, others copy and 
sell. Whatever we 
make, whatever we 
offér to the trade, is 
good, is very good, 
and the trade can and 
does rely on it. 


WRITE US FOR 
CATALOGUE 



































THE BOYNTON FURNACE COMPANY 


147-149 Lake St.. CHICAGO 207-209 Water St.. NEW YORK | 
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It is the only absolutely gas-tight furnace that can be 
made, as has been demonstrated by the Torrid Zone 
made by the Lennox Furnace Co. Which company now 
has the largest factory in the world for making steel 
furnaces. 

The Lennox Company is the pioneer steel furnace 
company. It has created the demand with the Torrid 
Zone for steel furnaces now felt by so many manufacturers 
of cast furnaces-that all sorts of makeshifts are attempted 
to satisfy it. Steel furnaces in fifteen sizes are the only 
furnaces the Lennox company ever makes and they are 
made of such heavy steel, on such scientific principles, 
so simple to manage and easy to set that the growth of 
their sales has been something marvelous. 

The Torrid Zone has many special, individual 
features which make it an easy furnace to sell at a fair 
price over all competition, because it is entirely different 
from and much better than other furnaces. The com- 
pany assists its dealer with many helpful aids in selling. 
Its old dealers will always gladly testify as to their suc- 
cess with Lennox Torrid Zone furnaces. 


Write for 40-page Catalog 


The Lennox Furnace Co. 


Marshalltown, Iowa. 








Health and Comfort 


Enter your home with a 


HAMMOND 


and upon its arrival dust 
and foul air will depart. 
A Hammond heats and 
ventilates perfectly. It is 


SENSIBLY CONSTRUCTED 


Is dust proof and has a 
Winged Firepot giving im- 
mense radiation. Has other 
economical features which 
- makes it 


A Good Bargain 


at any price. 


Peck-Hammond Co. 


HEATING AND 
VENTILATING 
ENGINEERS 


I12SE. PEARL STREET 
CINCINNATI, O. 
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ONLY ONCE IN ALIFETIME 


does the average consumer expect to purchase a furn- 
ace for his home, consequently nothing but the very 
best will answer his purpose. 

Therefore why not give your customers the best? 
You cannot do so unless you sell them a 


MUELLER 


All Cast, Double Radiator Furnace, 


















This furnace is guaranteed to contain MORE 
DIRECT HEATING SURFACE than any other 
heater made. 


Write to-day for catalogue illustrating and de- 
scribing the entire line of heaters we make. 


L. J. Mueller Furnace Co. 


ESTABLISHED 1857 


191 Reed St., Milwaukee, Wis. 



























Bir you afford Mr, Dealer, ‘ 

torisk your business re- 
putation byrecommendingcheap, 
inferior and unsatisfactory furnaces? 
Particularly as such @ course is 
entire’ unnecessary when you can 
secure a3 agency for 


FLORAL CITY 
FURNACES 


| which are made with perfect cast- 
ings by skilled workmen under 
careful supervision. 


Monroe Foundry @ Furnace Co., 


i Te ae TUE GILT EDGE RADIUM 


has been studied out with a view to 


Practicability and Comfort in Every Detail 














In order that the ashes may be removed easily an exten- 
sion is made above the ash pit and the door to open the 
entire height of ash pit and extension. This convenience 
every furnace user will appreciate. 

The feed door is also exceptionally large and consists of 
two parts. The upper part is used when burning coal; 
both sections are opened when block wood is used. 
From the upper part of the firing spout is ‘suspended 
an iron curtain which, prevents any smoke from 
escaping into the basement. This apron swings easily 
out of the way when a large block of wood is put into 
the furnace. From whatever point of view you look 
you will find this furnace 


MOST CAREFULLY CONSTRUCTED 





See our Catalogue 
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R. J. hwab @ Sons Co., MILWAUKEE, WISCONSIN, 
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BEAR US 
IN MIND 


TRIUMPH s— 


HOT AIR 
FURNACES 


MANY STYLES 
MANY SIZES 


JOHN KONTNY, WESTERN AGENT, 65-67 N. Desplaines St, CHICAGO, 
THE GRAIG-REYNOLDS FDRY. G0, DAYTON, OHIO. 


Mfrs. Triumph Furnaces, Triumph Hot Water and Triumph Steam Heaters 
att Dealers Like the New “Low Down” 


CROWN WARM AIR FURNACES 


because they 
ARE GOOD SELLERS 
They are good sellers because they 


ARE MADE TO SERVE AND TO LAST 

















































Every inch of material put in is of the best, and made of proportions and with 
provisions to stand the strain it is subject to. That is why they never crack or 
warp. All joints are gas and dust tight. The warm air that reaches the rooms 
is pure and warm, never over-heated or dry. Ifdealers can get better furnaces 
we should like to have them prove it to us. Before doing so, however, we 
would invite them to 







See Our Catalog 






Ghe MARCH BROWNBACK STOVE Co. 
POTTSTOWN, PA. 


DOESIT ) |T PAYS 


to handle 
To Take Chances on 

a Furnace Stock ? The Handy 
Warm up your trade Furnace Pipe 


by handling a ounces 


MEYER FURNACE Price, material and 


reputation are items 


= x THE MEYER worth conetmering. 
we FURNACE CO. | F. Meyeré&Bro.Co. 


) PEORIA, ILLINOIS Peoria, Ill. 
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Fools 


Pay dearly for their experience. They spend their time, money and 
energy going at things blindly. Before buying furnaces, the experienced 
read the catalog of 


The Wise Furnaces 


and find out what constitutes a good heating system. There are several 
unique features in those 
Manufactured by 


Ghe Wise Furnace Co. 


Good Se’lers Akron, Ohio See their catalog 








Our New 1906 





Catalogue 


Ff S J Uu S t Ou t Illastrating and describing all new improvements 









Send for a copy 
It may do you good 





and productions we have made in our Steel Ranges, 
etc., for 1906. = = = Size, ll inches x 14 inches. 


THE 


WILLIAM MILLER RANGE AND FURNACE €0., 


CINCINNATI, O. 

















Strong Points of Born Steel Ranges 


Cased Asbestos 
Flue Bottom 


That hollow, tin box sound is not forthcoming when you drum on the bottom of a 
Born Range. Asbestos one-quarter to one-half inch thick cased with steel don't 
make a noise like that. Neither does it let any heat escape from its work of baking 
what's in the oven to burn the floor. 

That's why these ranges are safe, and quick bakers, and fuel savers. It is also one 
of the reasons why several hundred dealers are backing them to their profit, and 
why you should find our catalogue interesting. 


The Born Steel Range Co., Cleveland, O. 










bhe MAJESTIC 


Warm Air Heater 


Makes Warm Friends. 


Better Make Her Acquaintance for 1906. 
SHE’S A WINNER. 


Send for Catalogue and Prices. 


The Chappell Furnace Co., Morenci, Mich. 
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Ghe Michigan 
| Safety Furnace Pipe 
Company 


Corner Brooklyn and Abbott Streets 
DETROIT, MICH. 









@ 









Manufacturers of Safety Wall Pipe, and Single Pipe and Fittings, 
in both tin and galvanized iron. 












Send for our 1906 Catalogue. We belong to no combination. 


Our new factory insures you Don’t get our name confused 
prompt delivery. with other manufacturers. 





THE NEW 


MONCRIEF § 19) FURNACE 


WARM haan FURNACE. 
Large Grae, Burtace 


Simplicity. Durabiitey Economy. 


HENRY & SCHEIBLE CO. 


6-8-10 war St., Cleveland. O. 
Sales Agent—J. C. KIMMEL, 8514 East 15th 8t., Kansas City, Mo 


HERMOSTATS 


SPRAGUE ewe & VALVE REGULATORS Non-Electric. 


























we 






ih zeere = see Thousands giving satisfaction; they are nteed; also 8 
A MRL Bg for Steam, ot Water” and. ot Air Heaters of afl kinds. | 
HOWARD THERMO. CO., - West, Oswego, N. Y. 

















GREEN’S LOW DOWN 













































8 All Cast Furnace 
a has continued to grow in pop- 
id ‘ 
ularity for ten years. It has | 
proven to be more popular this| | Now Ready for the Trade 
* year than ever before. Now | 
“ just stop and think about that Can Use Hard or 
a moment. There must be | 
‘ some reason for it because so | S of. t Coal 
) many other furnaces have had| Sjmple in Construction 
a very different experience. | 
Besides the Low Down we| and a Successful Heater 
make five other styles, so you Our Catalogue 
vai ao to find what | -ives you full information. 
you want. ur prices are : : 
very reasonable, and think of | Write for it TO-DAY 
, the time and freight we can 
" save you, We shall be glad YOUNGSTOWN FURNACE 
to receive your request for our | & SUPPLY COMPANY 
catalogue and prices, | YOUNGSTOWN, OHIO 
) S| Address all wes inquiries to our 
1. Green Foundry and Furnace Work enue Diadheamet COOK & VAN 





Des Moines, lowa EVERA, 38-40 Lake Street, Chicago. 
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STEEL CASING RINGS 


Are Made to Conform to Individual Requirements in Every Respect 


Newer Break Circles Perfect 















With Lugs—For Double Casings 
Without Lugs—For Single Casings 
Full Circles—For Ordinary Use 
Partial Circles—For Full Cast Joints 




















Always td Exact Circumference From Your Own Dimensions 
Write Now 





Increase 








Ready to Vse 


















Profits 





THE WALWORTH RUN FOUNDRY CO., 2s. sv. Cleveland, O. 


Makers of Fine Grey Iron Castings Mfrs. of Semi-Steel Registers 


THE SCHWAB SIDE WALL REGISTER 


HE SCHWAB SIDE WALL REGISTER AND 
REGISTER BOX, NEATEST IN DESIGN, 
NOISELESS IN OPERATION, SUBSTAN- 

TIAL IN CONSTRUCTION, A FACTOR IN 
MODERN METHODS OF HEATING RESIDENCES 
FULLY ILLUSTRATED IN OUR’ REGISTER 
CATALOGUE. SENT FREE ON APPLICATION. 


| R. J. SCHWAB & SONS CO., runZtnes Milwaukee, Wis. 
INDEPENDENT Tin, Sheet 


SEMISTEEL Piate Worker 
Plate Worker 
A practical Workshop Companion, 
E containing rules for describing various 
kinds of Patterns used by Tin, Sheet 
Iron and Copper Plate Workers; Prac- 
tical Geometry, Mensuration of Sur- 


’ Nj 
FOR WALL or FOR FLOOR faces and Solids; Tables of the Weights 











= 3 = “ ——— ee ee ore 
SSA PS. FEE er 


ae | 











Ree 














P\A Ne ao of Metals, Lead Pipe; Tables of Areas 
and Circumferences of Circles; Japans, 
“INAANANLES Varnishes, Lacquers, Cements, Compo- 
9 Better than all steel. sitions. ete., ete. By Leroy J. Blinn. 
Better than all cast iron. With over 100 illustrations. $2.50. 
For Sale by 


For the Right Register, write DANIEL STERN, 


INDEPENDENT REGISTER CO.., Cleveland, Ohio wie 
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1I0QO 
inners’ Patterns 


THE AMERICAN ARTISAN FULL SIZE PATTERNS 


Comprise patterns for a full line of tinware, in numerous sizes, square and round elbows, cut-offs, etc. These full-size 
patterns, numbering upward 100, are printed on manilla paper, from which they are readily transferred to heavy sheets and 


tut out ready for use. The list contains the following patterns: 





Tea Steeper 

Two-pint Tea Pot 

Three-pint Tea Pot 

Four-pint Tea Pot 

Five-pint Tea Pot 

One-quart Coffee Pot 

Two-quart Coffee Pot 
Three-quart Coffee Pot 
Four-quart Coffee Pot 

Five-quart Coffee Pot 

No. 1 Coffee Boiler. 

No. 2 Coffee Boiler 

No. 3 Coffee Boiler 

Lamp Filler 

One-pint Dipper 

One-quart Dipper 

Two-quart Dipper 

Four-quart Flaring Pail 
Six-quart Flaring Pail 
Eight-quart Flaring Pail 
Ten-quart Flaring Pail 
Twelve-quart Flaring Pail 
Fourteen-quart Flaring Pail 
Ten-quart Dish Pan 

Twelve-quart Dish Pan 
Fourteen-quart Dish Pan 
Sixteen-quart Dish Pan 

Dinner Bucket 

Five-inch T-Joint 

Six-inch T-Joint 

Eave Trough Mitre Joint 

“Snap” 2-inch Conductor Elbow 
Cullender 

Two-inch Square Elbow 
Two-and-a-half-inch Square Elbow 
Three-and-a-half-inch Square Elbow 
Four-and-a-half-inch Square Elbow 
Five-and-a-half-inch Square Elbow 
Six-and-a-half-inch Square Elbow 
Seven-and-a-half-inch Square Elbow 
One-pint Funnel 

Two-pint Funnel 

Three-pint Funnel 

Four-pint Funnel 

Small Milk Strainer 

Large Milk Strainer 

Ten-quart Milk Pail Breast 


Fourteen-quart Milk Pail Breast 
Two-inch Four-piece Round Elbow 
Three-inch Four-Piece Round Elbow 
Four-inch Four-Piece Round Elbow 
Five-inch Four-Piece Round Elbow 
Five-and-a-half-inch Round Elbow 
Six-and-a-half-inch Round Elbow 
Seven-and-a-half-inch Round Elbow 
Small Grocers’ Scoop 

Medium Grocers’ Scoop 

Large Grocers’ Scoop 

Apple Corer 

Oval Foot Bath 

Oval Pudding Pan 

Half-gallon Can Breast 

One-gallon Can Breast 

Two-gallon Can Breast 
Three-gallon Can Breast 

Half-pint Measure 

One-pint Measure 

One-quart Measure 

Half-gallon Measure 

One-pint Basin 

Two-pint Basin 

Three-pint Basin 

Four-pint Pan 

Six-quart Pan 

Ten-quart Pan 

Small Cake Pan 

Medium Cake Pan 

Large Cake Pan 

Small Wash Basin 

Large Wash Basin 

Sprinkler Breast 

Four-gallon Churn 

Five-gallon Churn 

Small Dust Pan 

Large Dust Pan 

Five Sizes Funnel Patterns 

Oval Dinner Bucket 

Rain Water Cut-off 

No. 7 Boiler Cever 

No. 8 Boiler Cover 

No. 9 Boiler Cover 

No. 7 Boiler Bottoms 

No. 8 Boiler Bottoms 

No. 9 Boiler Bottoms 





THE AMERICAN ARTISAN full size patterns are a great convenience, and in no other way can they be obtained 


st so small acost. Price, sent postpaid for the 


FULL SET OF 100 PATTERNS $1.00. 


DANIEL STERN, °° Giese. nu. 
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The very best way to 
settle all doubt about the 
incomparable Round Oak 
Chief Steel Range as 

a “seller,”” a trade 
winner, is to see it. 





We will promptly send 
a sample on your order, 
and welcome the 
opportunity to have 

you judge the merits of 
the Chief, and abide 
cheerfully by your 
decision. 

Range Book by mail 


on request. 











Estate of 


| ae te 
BECKWITH 
Dowagiac 
Mich. 


MAKERS OF GOOD 
GOODS ONLY 



































‘*You are new on the road, I see; well, this long six-mile drive 
will cost ye just four dollars.” 
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Representative of the Stove, Tin, Hardware, Heating 
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PUBLISHED EVERY SATURDAY. 


Terms or SusscripTion 1n THE UniTep STATES, T 
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in Foreicn Countries Excerpt Canapa, ONE Year, Postace Parp, 84.00, 
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On FEBRUARY 27TH a mail order concern capitalized 

at five millions of dollars, which is reputed to have 

been doing an enormous business, passed 

ei bos -into the hands of a receiver by the order 

poetiag of Judge S. H. Bethea of the Federal 

Court at Chicago. The necessary legal 

application for the receivership was taken by three 

creditors who acted at the instigation of the postal 
authorities. 

This concern was the Cash Buyers’ Union First 
National Co-operative Society. It was created three 
years ago by Julius Kahn under the laws of the state 
of New Jersey. 

The postoffice inspectors who have been investigat- 
ing the corporation for some time past, and who are 
familiar with its course, say that shares amounting 
to $1,027,000 were sold through the mail. The plan 
was to sell stock for $10 a share, at the same time 
agreeing that stockholders should receive a discount 
of five per cent on all stock purchased and a commis- 
sion of five per cent on all goods sold to customers. 
The scheme was alluring, and all of the stock disposed 
of was sold through the mails. 

At the very first, $30,000 was spent in preparing and 
mailing catalogues, and it is estimated that $1,000,000 
worth of goods was sold during the past year. 

Still, notwithstanding the enormous gross income of 
the concern, expenses could not be met. The post- 
office men say that a high valuation on the corpora- 
tion’s assets is $300,000. An effort is being made by 
a committee representing twenty-two prominent 
manufacturing companies to secure the co-operation 
of other creditors and administer the affairs of the 
Cash Buyers’ Union outside the courts, in an endeavor 
to bring about liquidation of their claims at as high 
a percentage as possible. 

Kahn says the concern is solvent—if let alone. That 
the large amount of money which represents the differ- 
ence between the receipts and the cash on hand has 
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been expended in securing stockholders, who, he says, 
are as much of an asset, though an intangible one as 
the right of way of a railroad. But his creditors are 
not willing to leave the affairs of the company to his 
management. 

Such is a brief outline of the course of the Cash 
Buyers’ Unicn. Founded on nothing more tangible 
than an idea—the idea of selling shares to the general 
public and merchandise to shareholders and anyone 
else who would buy and fostered by nothing more sub- 
stantial than the flow of the advertising man’s Eng- 
lish, it shot spectacularly into the business sky and as 
spectacularly ‘burst. 

What story does this affair teach if it be not that the 
success of such businesses is built largely on the 
strength of printers’ ink and the choice of words on 
advertising. 

Surely the experience of the Cash Buyers’ Union 
would indicate clearly that the mail order house has no 
advantage in natural business resources over the com- 
bination of manufacturer, jobber and retailer. 

Does not the failure of Mr. Kahn’s concern hammer 
home the truth that it is not the bargain which the 
mail order house offers which catches the customer, 
but the manner in which that bargain is offered? John 
Jones says: “I have a lawn mower for sale for $5 
which is worth $5.” And it is. But Jones says it un- 
attractively and in such a way that no one believes it 
or remembers it. Montmorency Wood’s catalogue 
house says: “Just look at my lawn mower. Isn't it 
a peach? The steel in those blades was meant for 
$4 razors but it is too good, so I have put it in my 
And look at the landscapes painted on 
that machine! Michael Angelo swam across the Styx 
this morning purposely to do that job for me. And 
the wood in the handle! We have an affidavit from 
that wood when it was a mere shrub out in the Maine 
forests, swearing it would be careful to grow into 
extra strength if we would promise to use it in the 
manufacture of some of our lawn mowers. Why, 
man, the grass is so afraid of our machines when they 
come skipping blithely o’er the green, that each petal 
breaks off at just the spot the blade of that lawn 
mower would cut, and the ¢lippings of the whole lawn 
blow down into a nice pile just beside the front gate- 
That iawn mower, sir, is worth its weight in 
It is worth 


lawn mowers. 


post. 
gold, but you may have it for $3.98.” 
something, of course—if a man has patience and is of 
a mechanical turn of mind, but it is a weak brother 
besides Jones’ offering. 

And by these methods he builds up his business. 
these methods he makes his sales. 

The common, everyday buyer of hardware knows 
nothing about the merit of the goods he buys, except it 
be from actual experience or the recommendations of 
his friends, and he falls a ready victim to the wiles 
of the catalogue compiler. Witness the case under 
discussion. One million twenty seven thousand doi- 
lars secured in the sale of And _ possibly 
$2,000,000 income in three years through other. chan- 
nels, all through advertising alone. If your side of 
the story had been presented as well, Mr. Retailer, 
would not some of that $3,027,000 have come into the 
coffers of yourself and your contemporaries? Jf a 
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concern which was so weak that it fails ignominiously 
could get the business, could not the retailer? 

Truly this is an age of advertising. The purchas- 
ing public is ready to believe if told in a convincing 
manner. Tell them, Mr. Retailer, clearly and plainly 
and honestly just why your goods merit confidence. 

But do not, we beseech you, make claims and con- 
tentions which cannot be carried out. Fulfill to the 
letter all your statements and be tangible, be solid, be 
reliable. 

And remember that well used advertising space in 
your best local medium is not speculation. It is an 
investment. 








AT THE last meeting of the American Hardware 
Manufacturers’ Association, resolutions were presented 
and passed calling for reorganization of 


The Fa. . 4 
Céasitee the American consular service on a 
Service. Strictly business basis, that it may be- 


come more serviceable in the extension 
of our foreign trade.” That thorough reorganization 
is desirable few except politicians will deny. The will 
of politicians is more potent, however, than the will 
of the people. Radical improvements in this direction 
will consequently be somewhat dilatory. A recent ex- 
planation by Secretary Root shows, however, that the 
evil is recognized. Mr. Root assigned one cause for 
the poor service in the fact that “consulates are used 
and regarded here not as places in which active and 
sufficient work is to be done, but are used as places 
in which to shelve estimable and elderly gentlemen 
whose friends find it necessary to take care of them 
in some way.” 


It is apparent, nevertheless, that concerted effort is 
being made by the different consuls to improve their 
individual service. Their reports are more valuable, 
more technical, more thorough than six months ago. 
The criticism has not fallen upon barren ground. In 
this as in every other matter, progress is gradual. It 
is only within the last few years that the United 
States has looked to foreign markets for the con- 
sumption of American manufactures at all. It is 
hardly to be expected that American methods of in- 
troducing wares, of selling and shipping are so ad- 
vanced as those of other countries which have spent 
generations in the effort. Criticism of the United 
States consular service is valuable and, in a great 
measure, commendable. Improvement can be ex- 
pected through no other means. While criticism it- 
self may be immediate, beneficial results from this 
criticism should always be awaited with reasonable 
patience. 

Along this line, we call attention to the report of 
Consul Baehr appearing on page fifty-two of this 
issue. Hardware in Cuba is the subject. It will be 
noted that technical details of the utmost importance 
to manufacturers, but of relative insignificance to the 
lay mind, are omitted in many cases. This vital in- 
formation would have been supplied by a business man 
conversant with the manufacturing or commercial 
industries. 

It must be confessed, however, that the report does 
show conscientious effort in the proper direction. 
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There is evidence of close investigation, keen inter- 
est, and a willingness to oblige. . 

We commend the stand taken by the American 
Manufacturers’ Association and later, by the National 
Hardware Association. It was timely, necessary and 
apparently effective. But evidence of slight progress 
toward bettering the consular service should not be 
the signal for lapse of the stimulus that -brought about 
this improvement. Criticism frequent and well-direct- 
ed, will ultimately solve the problem. 








WE BELIEVE in the genuine spirit of conservatism 
that is manifested so certainly by our European cousins 
and has been transferred to a great ex- 
tent in the inhabitants of this country. 
It is well to remember that progress is 
not the result of leaps and bounds by in- 
dividuals, but is rather the result of. concentrated, 
steady, unmitigated pulling, after the manner of a tug 
of war. At the same time, we are either falling be- 
hind or pushing ahead, and if you, Mr. Retailer, can- 
not show a better balance sheet for the last five years 
than for the previous five years, you are one of the 
laggards; you are not conservative; you are retro- 
gressive. 

Mr. Slothful examines his books and finds 1905 a 
good year, but 1904 poor. The sum of sales for 1900- 
1905 falls behind that of 1895-1900. He decries the 
catalogue houses. 

Examine the bevy of attractions the retail cata- 
logue houses offer. They are based upon one theory— 
low price. As against this argument, the twentieth 
century hardware dealer offers personal explanation 
and choice; tested honesty; quick delivery; easy pur- 
chase and delivery; necessary repairs, alterations and 
guarantee. The dealer is on the spot; the catalogue 
house miles away. The difference is that between the 
salesman and the letter. The local dealer has few 
employes under constant surveillance; the catalogue 
house has many employes working at their own pleas- 
ure. Even price in the long run is on the dealer’s side. 

With all these advantages in favor of the local deal- 
er, we are inclined to believe that the wonderful clamor 
against the retail mail order house is either greatly 
exaggerated or that it comes primarily from those who 
cannot properly utilize the advantages with which 
nature has endowed them. 


Risk Not; 
Gain Not. 








RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 

Broadly speaking, there are two general divisions of 
men—the Doers and the Thinkers. The Thinkers may 
again be divided into two broader classifications—the 
Improvers and the Socialists. 

Socialism is the outcome of a ruling passion for 
justice to all according to human standards. A So- 
cialist looks upon the world in a commiserating sort 
of way, and realizes that justice is not accorded all 
and that all men are not born free and equal. He 


notes that the son of Dives is born with a golden 
spoon, coming into the world with every passion grati- 
fied, with no fixed duties, without the necessity of 
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earning a living, without the necessity of starting at 
the bottom of the ladder. On the other hand, Mr. So- 
cialist, walking through the slums, sees the misery, the 
poverty, wretchedness, sickness and depravity of the 
lower strata and his socialism is confirmed the more. 
Clearly justice is not the sole issue in these cases nor 
is it given free play. 

The criminal is invariably the result of hereditary 
environment. It is apparent to most people that the 
criminal instinct is inherited from parents and parents’ 
parents, and is increased or diminished by environ- 
ment. The Socialist knows this and realizes that it is 
rank injustice to stick a man in prison or hang him 
for something for which he is not responsible. 

Then again the Socialist knows that whether a man 
is a success or a failure in life is not a matter which 
ultimately devolves upon himself, but that it is the re- 
sult of certain characteristics inherited from ancestors 
and modified by circumstance. Orfe man has not as 
good a chance in life as another, the United States 
constitution to the contrary. One man’s opportuni- 
ties are immensely greater than those of another. It 
is not always a question of merits or deserts, in fact 
the contrary is the rule. The Socia'ist realizes this 
and, believing that equal opportunities and rewards 
should be open to all, advocates a millennium wherein 
justice prevails, 

Assuming that justice is desirable, the Socialist’s 
arguments are absolutely irrefutable. There is no 
gainsaying the fact that justice, according to the stan- 
dards of man is not accorded man. There is no gain- 
saving the fact that our government is unfair in its 
rewards and punishments and that human laws are 
not based upon the Go!den Rule. 

But let us see whether the Socialist’s premises are 
correct. Let us see whether justice is desirable. Let 
us see whether human standards and ethical rules com- 
monly promulgated are infallible. Let us see why it is 
that only a small portion of the population is Socialistic 
in temperament, 

For at least five thousand years and perhaps forty, 
the world has been slowly nosing its way along with- 
out any idea of justice whatever. The earliest sponges 
and other living creatures have been born, lived and 
died without appreciating that justice existed or that 
one’s powers of ethical distinction should be devel- 
oped. From the sponges came beings like the jelly 
fish, oysters and so on. And then finally after thou- 
sands of years of evolution, vertebral animals appeared 
with their nervous systems and incipient brains. All 
this happened without any systematic reference to 
rules of justice, 

Starting in with primitive man, we find that in- 
stincts alone determine the points at issue. Right was 
determined by might. This rule cut out the weaker. 
Those who were physically incapable were lost in the 
shuffle, 

Later on, might was not a question of physical 
strength alone, but brains entered into the arena. 
Right was determined by physical plus mental strength. 
Still later, it was found that a certain degree of 
morality was desirable for man and for community, 
and the three factors, physical, mental and moral 
trength determined which man, which communities, 
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which tribes and nations should continue and which 
should disappear. 

From the jelly fish, living substances have evo'ved 
to the Tennysons, the Washingtons, the Bismarcks, 
ihe Gladstones, the Beechers, the Marshall Fields of 
to-day. In this transition, in this wonderful march of 
improvement, justice as a factor is not to be found. 
The improvement was a direct result of the survival of 
the fittest. 

The Socialist, in working out ideas and promulgat- 
ing theories to better man’s condition, fails to realize 
that justice according to mortal ideas has not had a 
pace in evolution, and should not have a place. Our 
efforts should be not to retain the bad fruit along with 
the good, but to throw out the too mellowy peach, the 
apple whose maturity is made manifest by worms, and 
so forth. If satisfactory progress is to be realized 
in the future as in the past, efforts should be made 
to raise the highest rather than lower the highest to 
the level of the lowest. These facets the hard-headed 
thinkers, the improvers, the men who direct affairs 
realize, 

These facts are appreciated by the millions of farm- 
ers scattered throughout the country whose trade 
hardware dealers are soliciting. Farmers look at 
things thusly, “If I can get a wider selection of goods, 
better prices and better quality at the other mail order 
houses of Chicago, why should I continue to trade 
at my local dealer’s? I have heard their claims about 
building up distant localities at the expense of my own, 
but things seem to be going along just as wel! now as 
five years ago, and then why in Heaven's name should 
I injure myself in order to help somebody who is 
unable to help himself? Suppose the distant towns 
should be built up at the expense of my own, would | 
be the loser? I can buy all my things much better in 
Chicago than I can here. I would just as ‘eave get 
everything there as something. The mail order houses 
have done a lot of good to the country. They have 
reduced prices. I am getting things less now than 
ever before. They have not only reduced prices them- 
selves but they have forcd small dealers to do like- 
wise. If the mail order houses succeed in having the 
parcels post bill passed, we can reduce prices stil! 
further. The mail order houses for me!” 

Your answer to this argument, Mr. Hardware Deal- 
er, must not be based on justice. If it is, your busi- 
ness will fall. Mr. Farmer will not trade at your 
establishment because he wants to be just. If he 
trades at your establishment at al’, it will be because 
you offer better values, better prices, quicker and more 
convenient service, and so on. It will not be because 
your cause is the righteous cause. Justice does not 
appeal to the majority. Most people have cold, hard, 
cleat heads. They are not inclined to be sympathetic. 
They have the same instincts that raised man from a 
jelly fish. It is a problem of the survival of the 

fittest. 
* * * 

From the Visitor, a paper published at Vici, Okla- 
homa, I learn that a drug store will soon be added to 
the town. A hardware store and a doctor are badly 
needed and would receive hearty welcome and staunch 
support. 
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News Siftings 


The Southern Stove Works of Richmond, Virginia, 
has been forced to double the number of their em- 
ployes, because of greatly increased business. ° 

The Boutley Stove Company has been organized 
at Stoutland, Maryland, with a capital stock of $10,- 
ooo, by C. H. Boulty, G. M. Davis, and W. H. Cal- 
ligan, and others. 

J. B. Green, proprietor of the Des Moines Stove Re- 
pair Company, will erect new buildings in that city at 
a cost of about $25,000, which will include a foundry, 
pattern house, store room, etc. 

A novel guessing contest was given during the re- 
cent retail hardware dealers’ convention. Con- 
testants were asked to estimate the number of 
tacks which were contained in a sign of the Black 
Silk Stove Polish Company. 

Articles of incorporation have been filed at Albany 
by Phelps Brothers Company, White .Plains, New 
York. The capital will be $50,000, and the firm will 
manufacture stoves, heaters, etc. The incorporators 
are Francis E., Lewis H. and Jesse W. Phelps. 

Gohmann Brothers, Kahler & Company of New 
Albany, Kentucky, have purchased property in that 
city on which they will erect a new foundry building. 
The plant will be conveniently situated as far as the 
railroads are concerned and will have excellent ship- 
ping facilities. The building will be a one-story, fire- 
proof, brick structure covering a space of sixty by four 
hundred feet and will contain the most modern equip- 
ments. The new quarters will have double the capac- 
ity of the present plant, and the company expects to 
furnish employment to sixty workmen. 
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NORMAN CATALOGUE. 











The Galusha Stove Company of Rochester, New 
York, have recently published a catalogue and price 
list of Norman stoves and ranges. It is quite attrac- 
tive containing forty pages and about seventy-five de- 
scriptive cuts. 

The company was established fifty-three years ago 
and is well known throughout the country. The first 
annual catalogue was published at that time and since 
then the annual announcements have been uninter- 
rupted. The company is accordingly well fitted by ex- 
perience to please the eye and mind of readers. 

Several changes have been made during the past 
year. A new line has been added. Particular atten- 
tion is directed to sheet steel ranges and the Howe 
ventilating heater. Considerable space is taken up 
with the Norman gas attachments for making sum- 
mer cooking agreeable. Views are included in the 
catalogue showing the foundry room and the mount- 
ing shop through which Norman stoves and ranges 
pass on their way to the dealer. A facsimile of the 
guarantee bond which accompanies every Norman 
stove and range is included. Under this cut is the 
statement that it is not so much the guarantee bond 
that counts so much as the company that backs it up. 
A glance at the illustrations of the stoves and ranges 
carried by the company, shows why these products 
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attract the eye of the customer so quickly. An ex- 
amination of the descriptive matter shows why the 
customer’s attention is held. 

The Galusha Stove Company of Rochester, New 
York, will be pleased to send one of these catalogues 
to members of the trade mentioning THz AMERICAN 
ARTISAN. 
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SAMPLES FREE. 


The Nickel Plate Stove Polish Company, Chicago, 
has a good thing and they know how to push it along. 
Wherever a stove dealer goes he sees the prosperous, 
shining countenance of the Black Kid. 

’ At the recent Hardware Dealers’ Conventions the 
Nickel Plate Company received several thousand re- 
quests from dealers, who were not using the Black 
Kid Polish, that some of this polish be sent them. 
Following out this clue, the company has decided to 
send a sample can of this polish, express charges pre- 
paid, to every stove merchant who sends in a request 
to the offer made on page six of this issue of Tur 
AMERICAN ARTISAN, . 





2a-> 
@e 


THE TAYLOR HEATER. 





The Toledo Stove & Range Co., Toledo, Ohio, is 


_offering a gas heater which presents some welcome 


features. The gas heater which they are pushing is 
known as the “Taylor Heater.” 

First of all, this Taylor Heater is backed by a guar- 
antee that it will not sweat the house if connected 
with the chimney. But that is not all. 

As a gas heater depends for its character upon the 
existence of gas as a fuel supply, great trouble is ex- 
perienced, and gas heaters often rendered valueless 
by the exhaustion or a change in the supply of gas. 
With the usual gas burner, if burning the artificial or 
natural gas, and the supply is changed to the other 
kind, the heater is then no good. But the Taylor 
Heater is so made that it can burn either natural or 


artificial gas. 
RE ROS Ellen 


IDEAL FOOD WARMER. 





The Bonsall Manufacturing Company of Philadel- 
phia, Pennsylvania, have recently issued a four-page 
folder with cut, describing the Ideal food warmer. 

This specialty is a new device that can be placed on 
either side of the top of any gas, gasolene or vapor 
stove and with one jet keep everything warm that is 
placed upon it. 

The Bonsall Manufacturing Company will be 
pleased to furnish additional information to dealers 
mentioning THE AMERICAN ARTISAN. 
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SUBSCRIBE OR QUIT BUSINESS. 





To Tae AMERICAN ARTISAN: 

Enclosed please find remittance for one year’s subscription 
to THe American Artisan. I cannot get along without it. 
It is certainly one of the best papers to keep a man posted 
on what is going on in the hardware business. If a man 
cannot afford to take this paper he ought to quit business 


Yours very respectfully, 
C. S. Barcer. 


Albia, Iowa. 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 62 to 67 inclusive. 








The work of construction on the new Simmons 
Hardware Company building at Sioux City, lowa, has 
been resumed in all departments. 

The Niagara Handle & Ferrule Company of Buf- 
falo, New York, has been incorporated with a capital 
stock of $30,000 to manufacture tools and hardware. 

The Ernest A. Gibbons Co., Jersey City, N. J., has 
been incorporated to manufacture tools, hardware, tin- 
ware, mill supplies, etc. Capital $500. Incorporators, 
Ernest A. Gibbons, Geo. E. Reed and R. S. Wood- 
ward, Jr. 

The Blue Steel Razor Company has been incorpor- 
ated at Albany, New York, for the purpose of manu- 
facturing cutlery. The main offices of this concern 
will be in New York City. The incorporators are L. 
P. Howze, W. E. Van Nate and A. J. Perry, Jr. 

The Hercules Pipe Company of Anniston, Alabama, 
which has been idle for some months, will, it is stated, 
resume operations in a short time, when they will take 
up the manufacture of plumbers’ supplies and bath 
tubs. The plant when in full operation employs about 
three hundred men, most of whom are skilled molders 
and mechanics. 
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PLIER PALMISTRY. 








A most attractive booklet is that recently published 
by the Utica Drop Forge & Tool Company, Utica, 
New York. The illustrations of Utica nippers and 
pliers are for the most part charcoal drawings pre- 
senting the tools clearly and in a unique manner. The 
company has taken care to design their products for 
the use intended—to fit the hand. These illustrations 
show clearly how the nippers and pliers meet this pur- 
pose. They also show how a plier should be held, 
which is the wrong way and which the right. These 
views are shown while the plier is being employed in 
the different stages. For: instance, the right way to 
open the plier is shown and conversely the wrong way. 
The same views are shown for the different kinds of 
pliers. 

The company announces that the Utica trade mark 
means a tool of established value and is a stamp of 
reliability. To the dealer, it is an assurance that Utica 
tools will not depreciate, that he can dispose of them 
at a profit, and that the question of quality will not 
arise to disturb his sales. 

The Utica Drop Forge & Tool Company of Utica, 
New York, will be pleased to send one of these cata- 
logues to dealers mentioning THE AMERICAN Ar- 
TISAN, 





NEVER-BREAK TROWEL. 





Simplicity and strength are two salient points 
which The Avery Stamping Company, of Cleveland, 
Ohio, claim for their Never-Break forged steel gar- 
den trowels, as shown in the accompanying illustra- 


tion. That the American gardening public appreci- 


ates this tool has been amply proved during the many 
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years past in which the demand for these goods has 
grown from nothing to great proportions. The blade 
and socket are both pressed from the same piece of 
steel and attached to a solid hardwood handle by 
means of a steel rivet. The tool is eleven inches long 
over all, and will stand the most severe strain with- 
out buckling or bending. The handle will not work 
loose, and as it is large in size, the hand of the user 
will not be cramped. The manufacturers do not claim 





Never-Break Garden Trowei, 
that this garden trowel is a piece of jewelry but do 
feel that for all practical purposes and unusual dura- 
bility it is indeed a jewel in the hardware line. The 
Never-Break trowels are packed in wooden boxes 
containing a gross in bulk, or may be had in paste- 
board cartons containing a dozen. Prices and full 
information should be in the hands of all readers of 
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WHAT MAKES GRASS DIE? 





In answer to the question, “What makes grass 
die?” the Clipper Lawn Mower Company of Dixon, 
Illinois, point out that some styles of lawn mowers 
catch the top of the grass first, jerking it and break- 
ing the feeders at the roots. This is responsible, in 
their opinion, for the early death of otherwise well 
kept lawns. The Clipper mower is designed to over- 
come this evil. It does not touch the grass until it 
cuts it. A recent circular issued by the company con- 
tains many testimonials from people who have used 
the Clipper mower and who have pronounced its 
work satisfactory. 

The motto of the company is “Do unto others as 





Clipper Lawn Mower. 


you would like them to do unto you.” Following 
this motto they have found other rewards besides a 
satisfied conscience. Their commercial growth has 
been rapid and within the last few years they have 
more than doubled their output and the size of their 
factory. 

The Clipper Lawn Mower Company of Dixon, IIli- 
nois, will be pleased to send a circular and other de- 
scriptive matter and other information concerning the 
mower, to dealers mentioning THE AMERICAN Ar- 
TISAN. 
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Cash Buyers Union in Hands of Re- 


ceiver. 


Postal Authorities Cause 


Action Against Mail Order House. 





A receiver was appointed to take charge of the 
affairs of the Cash Buyers’ Union First Co-operative 
Society at Chicago on February 26th by Federal Judge 
S. H. Bethea. The concern was capitalized at $5,000,- 
ooo and sold shares among farmers and laboring peo- 
ple all over the country. 

The action was taken on the petition of three cred- 
itors, whose claims aggregate $700. These companies 
acted at the direct instigation of the postal authorities, 
who have been conducting an investigation of the 
company during the last six months. Criminal prose- 
cution depends upon the examination of the books, 
which will be taken up under the.receivership. 

The postoffice inspectors say that $1,027,000 worth 
of common stock has been sold. Julius Kahn, for- 
merly with Sears, Roebuck & Co., is president. Ad- 
mitted liabilities are close to $300,000, and it is esti- 
mated that the merchandise on hand is not worth 
more than $150,000. The open bank account of the 
society is $90. 

An effort was made to block the receivership by the 
following companies, whose claims aggregated 
$75,000 : 

William R. Gratz Import Company, New York. 

Sproehnle & Co., Chicago. 

Lyon & Healy, Chicago. 

E..K. Tryon & Co., Philadelphia. 

Hodge & Homer Company. 

Pitkin & Brooks. 

W. B. Conkey Company 

Rogers & Hall Company. 

A. D. Julliard & Co. 

Henry Sonneborn & Co. 

John V. Farwell Company. 

Cozzens & Beaton. 

F. Vogel & Sons. 

Pilcher & Hamilton Paper Company. 

Chicago Muslin Underwear Company. 

Reid, Murdoch & Co. 

Carson, Pirie, Scott & Co. 

Co-operative Carriage Company. 

McNeil & Higgins Company. 

M. Schultz Piano Company. 

Rudolf Wurlitzer Company. 

Edwards-Stanwood Shoe Company. 

A circular letter was sent by a committee repre- 
senting these companies to other creditors, in which 
they stated that it was their belief that the affairs of 
the Cash Buyers’ Union could be settled out of court 
with better results to all concerned. 

The co-operative society was represented by At- 
torney Jacob Newman. He declared that the assets 
of the firm are close to $500,000, while the liabilities 
are not more than $300,000. He objected to the re- 
ceivership on the ground that it would take but a few 
days to get the situation in hand. 





“I have received information from the postoffice 
authorities which leads me to. believe that it will be 
unwise for me to wait longer,” said Judge Bethea. 
“There is ground for suspicion from the: mere fact 
that the postoffice men are investigating.” _ Mr. Day, 
the receiver, was appointed in bonds of $150,000. 

Many complaints have been made to the postoffice 
department about the society... Inspector Stuart was 
advised from Washington to make a careful investi- 
gation. The society was incorporated three years ago 
in New Jersey with a capital stock of $5,000,000, The 
advertising was extensive at first, $30,000 being spent 
in circulating catalogues. Stock amounting to $1,- 
027,000 was sold through the mails. The stockhold- 
ers paid $10 a share. They were told that a 1o per 
cent dividend would be paid each year and that stock- 
holders wou!d receive 5 per cent discount on all pur- 
chases made and a 5 per cent commission on all sales 
made to customers. 

DISCOVERIES OF INSPECTORS. 

‘The inspectors discovered that of the $1,027,000 re- 
ceived from the sale of stock, $1,000,000 from sales 
of goods during the last year, and thousands of dol- 
lars received in other ways, all that the society now 
hoids is placed at a high valuation by the postoffice 
men at $300,000. The receipts of the company during 
January and February are placed at $260,000. Many 
orders have not been filled. The rent of the building 
is $35,000 a year, and there are 150 employes. - 

The action of the postoffice inspectors in standing 
behind and urging the receivership is an indieation 
that prosecution is not far off, although Inspectors 
Ketcham and Kimball, who have had the case, would 
not admit that this was decided upon. Mr. Kahn was 
visited by these inspectors three weeks ago and asked 
for a statement of his business. No such document 
has been forthcoming... The appointmertt of.the re- 
ceiver makes. the books accessible. 

STORY OF J. C. S. HAMPSON. 

Coupled with this court proceeding is-the story told 
by J. C. S. Hampson, ‘once editor of the Co-operative. 
the magazine issued to advertise the business, “He has 
been instrumental in aiding the government work since 
his retirement. from the position. It was a letter that 
Hampson wrote to the editor of Leslie’s Weekly @ 
year ago, protesting against an advertisement which 
Kahn had inserted in that publication that. gave Kahn 
his. first. knowledge that. his concern” was - being 
looked up. 

“Kahn took a bankrupt business on an option of 
$30,000 and made it. into this thing that he calls. ‘co- 
operation,’” said Hampson. “It is a. one-man busi- 
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ness. There are no officers. His secretary and treas- 
urer are mere bookkeepers drawing $25 a week. He 
took $2,500,000 worth of stock for his own use and 
sold the other $2,500,000 to the public. 

President Kahn denied positively that the firm had 
paid dividends out of the capital. 

“No dividends were paid this year,” he said, “and 
when they were paid last year every dollar was paid 
out of the profits, and the books will show it.” 

SIZE OF PAY ROLL DISPUTED. 

According to Julius Heldman of the firm of Held- 
man & Everett, representing the petitioners, the mail 
order house has been struggling for months. 

“They have a pay roll of $26,000, said Mr. Held- 
man, “and their pay day is to-morrow with no money 
in sight. The reason for mentioning only $700 in the 
petition filed in the district court was that the law 
requires only an aggregate of $500 indebtedness, and 
the choosing of these amounts was merely a perfunc- 
tory proceeding.” 

Mr. Kahn said that the pay roll was but $2,600 in- 
stead of $26,000, and that the money is on hand to 
pay the employes. In speaking of the $700 mentioned 
in the petition, he said that the amount represented all 
the claims against him, which could be used in the 
petition.” 

Attorney Julius Moses, representing Receiver Day, 
said that he did not believe the affair would come to 
an adjudication in bankruptcy. 

Assistant United States District Attorney Robert C. 
Childs began on Tuesday the study of the evidence 
obtained by the postoffice department against the con- 
cern, 

Receiver E. C. Day and his assistants took posses- 
sion of the big building at Jackson boulevard and 
Green street, and the inventory of the merchandise 
was begun. Postoffice Inspectors Ketcham and Kim- 
ball began the examination of the books of the con- 
cern. Expert accountants were put to work Wednes- 
day, and the secrets of President Julius Kahn’s con- 
duct of the business will be laid open to the authorities. 
As fast as evidence is obtained it will be turned over to 
Mr. Childs. 

Accurate statements as to {lie chances of the credi- 
tors and the stockholders w<ere not forthcoming dur- 
ing the day. It became known, however, that hun- 
dreds of -working people in Chicago and surrounding 
towns will be hit by the failure, as most of the $1,027,- 
000 of stock outstanding sold at $10 a share was dis- 
posed of among working people. 


BUSINESS TO BE CARRIED ON. 


The court gave the receiver permission to go on 
with the business of the company, so far as cash sales 
are concerned. Sales of stock, however, will not be 
allowed. Payment of the employes also was allowed. 
This amounted to $2,770. A petition was filed by 
Assistant County Attorney Jones for the payment of 
the personal property tax of the company for 1905. 
‘his tax amounts to $1,047. Kahn had mailed a check 
for the amount to Treasurer Hanberg, Mr. Jones said, 
‘ut the bank had refused to honor it. 

“Prosecution depends on the report of the expert 
countant,” said Inspector Ketcham. “I will say, in 
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fairness to Kahn, that his business shows the impress 
of solvency. He told me that his debts amounted to 
$301,000. All he has is his merchandise. The mailing 
list is not worth much. He may have spent the stock- 
holders’ money in advertising. His ambition was too 
large.” 

“Things are worse than we have anticipated,” said 
Attorney Heldman last Tuesday. “The other credi- 
tors have been misled by statements. A great cry will 
come from the hundreds of poor stockholders in the 
city. I know of one little girl who put $80, all she 
had in the world, into this concern. They have not a 
chance in the world to get it back, although I think the 
creditors will get something. I do not believe the 
merchandise is worth more than $150,000. There is 
one barrel of sugar and a half barrel of flour in the 
grocery department. There was no wrecking or black- 
mail in this action. We gave them a fair chance to 
pay the debt. I found to-day that after the receiver 
was appointed the buyer was making purchases at 
Rothschild & Co.’s store.” 

AFFAIRS TAKE BETTER TURN. 

Affairs took a better turn on Wednesday for the 
Cash Buyers’ Union First National Codperative soci- 
ety. Receiver E. C. Day announced in the afternoon 
that in his opinion the concern would be able to pull 
through. He said he could not give out any figures 
until the inventory was finished and the expert ac- 
countants had completed their examination of the 
books. 

The brighter outlook for the creditors was brought 
about by the discovery that an asset of $300,000 un- 
paid stock subscriptions had not been figured in. The 
entire liabilities of the firm are not more than this 
amount. Under the law these subscribers are liable 
for the amount of their shares. 

KAHN PLEASED WITH SITUATION. 

President Julius Kahn was jubilant over the situ- 
ation. 

“This business will grow into a $50,000,000 concern 
if they will give me a chance,” he said. “I have cus- 
tomers all over the world. You cannot name a post- 
office station in the United States from which I have 
not had either inquiries or sales. These people want 
to know what I did with that $1,000,000. I will show 
them when I get a chance:”’ 

“T have received replies from the majority of the 
1,100 creditors, representing $140,000,” said Oscar B. 
McGlasson, chairman of the creditors’ committee, 
“and that means that unless some evidence of fraud is 
shown we will accept notes for the amounts due and 
let him get on his feet. We did this with Dowie and 
we got our money. Kahn has got a better scheme than 
Dowie had.” 

So far as the postoffice inspectors are concerned 
their part of the examination will be in looking into 
the payment of the four 10 per cent dividends that 
have been declared. They claim that the society has 
been a heavy loser since its inauguration and they are 
not sure whether the dividends were paid out of the 
original investments or the profits of the business. On 
Friday evening the opinion was expressed by Receiver 
E. C. Day that the Cash Buyers’ Union would find a 
way out of its difficulties. 
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Ohio Gives Vent to 
Great Enthusiasm 





The twelfth annual convention of the Ohio Hardware 
Association opened in Canton Tuesday in the Auditorium. 
Fully. 700 visiting hardware men, including members of the 
association and others, were in the city prior to the opening 
of the convention. This number was greatly augmented 
before the meetings were well under way. 

The convention of 1906 eclipsed in every way those 
of previous years, and indications are plenty of the rapidly 
growing strength of an already strong association, These 
indications are in line with the experiences of the officials 
of conventions already held this year throughout the coun- 
try. Hardware associations generally are accumulating 
strength and conventions have long since assumed much 
more than mere trade importance. : 

The association’s officials had reason to be gratified 
with the large attendance at Canton, and the beauty and 
completeness of the exhibits at the Auditorium. Secretary 
Frank Bare has been predicting that this convention would 
be the most successful in the history of the state, and he 
was naturally much gratified, although not in the least sur- 
prised, at the state of affairs. Members of the association 
came into Canton on every train. A delegation of 100 ar- 
rived together late Tuesday afternoon from the northwestern 
part of the state. 

For the first time in the history of the association it 
was decided to admit ladies to the banquet, which was held 
Wednesday night, and it was made the more enjoyable 
as a consequence.. Non-members of the association were also 
allowed to purchase tickets for the banquet. 

Delegates were well taken care of by the officials in 
charge. Upon the payment of dues, each member was handed 
an envelope containing a ticket to the banquet and tickets 
entitling the holder to the official souvenir, and to admission 
to the Grand Theater, where they were entertained by “The 
Darling of the Gods” company. The entire lower floor and 
the greater part of the balcony was reserved for this pur- 
pose. 

The opening exercises on Tuesday consisted of an ad- 
dress of welcome by Mayor Turnbull of Canton and the 
response by President John F. Baker. Previous to the 
opening of the meeting a concert was given by Thayer’s 
Fifth Regiment Band. 

The corridors and anterooms of the Auditorium were 
filled with tastefully arranged exhibits in which the arts of 
the decorators were taxed to their utmost. 

Some of the exhibits arrived Tuesday morning, the total 
number having been increased to over 125 by concerns which 
had not made previous arrangement for reservation of space. 

As has been so often the case with the successful recent 
conventions, it was found that the concerns anxious for 
representation had overtaxed the capacity of the space. While 
this condition was the cause of much exercise of ingenuity 
on the part of the management, it was welcome as an indica- 
tion of the great interest taken in the Canton gathering of the 
hardware brotherhood. 


TUESDAY AFTERNOON. 


The convention was called to order by President John 
F. Baker of Dayton at 2:30 p. m. 
Rev. O. B. Milligan of the First Presbyterian Church, 













Canton, was introduced, and he opened the program by in- 
voking the divine blessing. 

The band then rendered a selection, after which Presi- 
dent Baker introduced Hon. A. R. Turnbull, the mayor of 
Canton, who welcomed the delegates as follows: 


ADDRESS OF MAYOR TURNBULL. 


Gentlemen of the Convention: It is with the greatest 
of pleasure, as the representative of this growing and pros- 
perous city, that I extend to you its hospitalities, trusting 
that your stay with us will be both pleasant and profitable. We 
are a manufacturing city, one whose industries are varied in 
kind, and towards the business you represent we feel a great 
interest. Conventions composed of men of wide experience 
in the business world who come in contact daily with the 
wholesale and retail merchants, such as you are, should be 
of great good and their work exercise a most potent influence 
on trade. No class of people, no association of business men, 
realize more fully than you do the benefits derived from a 
close application to your calling. This is an era of activity and 
I trust the survival of the fittest. Open wide the door of 
competition; afford to all equal rights, ever remembering that 
the corner-stone of this glorious and prosperous country is 
equality of rights, never permitting the standard of the manu- 
facturer to be hauled down, but keep constantly in mind a 
just criticism, thereby reaching better results and increasing 
the trade and good will of your fellow members, binding the 
ties together between you in one common cause. So, like- 
wise, should the good will of every industry be most val- 
uable, and its stamp of approval a guarantee of its genuine- 
ness, and encourage and stimulate the manufacturer to re- 
newed effort to better his work. Occupying the position you 
do, you exert a most potent influence in the business affairs 
of the country. You stand as the arbiter between the manu- 
facturer and the consumer, and you should encourage the sale 
of all goods upon a fair and reasonable profit, and drive 
forever from the field of lawful trade the counterfeiter 
and the imitator. 

In behalf of our manufacturers I extend to you for them 
an invitation to visit every shop, examine the kind of goods 
manufactured, and I can assure you that your time thus spent 
will be both of interest and benefit. ; 

Bespeaking for you a harmonious convention, I bid you 
welcome to the city. (Applause.) 


REPLY OF PRESIDENT BAKER. 


President Baker: Your honor, in the name and in behalf 
of the members of our association, I beg to extend to you, 
sir, our heartfelt thanks for this cordial welcome. It has been 
our good fortune since our association was formed to be 
welcomed not only to the two larger cities on the lake, Cleve- 
land and Toledo, but as well to the “Queen City” on the south, 
on the Ohio, and to the Gem City, Dayton, in the southwest, 
and the Capital City, in the center of our state, and now, this 
befitting and gracious welcome that we have received from 
this brilliant among the gems of the cities of the northwest, 
comes to us to-day with great pleasure. 

We have great reverence for Canton. When we think 
of Canton, immediately, sir, there is connected with that name 
the name of one of the foremost Americans, one who is be- 
loved by us all, William McKinley; and I say this to you, 
sir, that the heart is thrilled as one thinks of his life and his 
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life work that points us to better ways. I must confess to 
you, and possibly my fellow-members here may confess with 
me, the matter of surprise as we think of Canton. We have 
all heard of Canton a great many times, but I confess to you 
with surprise that I did not know that here, wrapped up in 
this place was so much activity and so much enterprise, as 
there is here among you, and as I took a walk about the city 
last evening and saw the evidences of thrift and energy and 
enterprise, I say to you, sir, that I was agreeably surprised. 
We have come here among you a band of some 600 mer- 
chants organized some twelve years ago, beginning with a very 
brave band of fourteen men, and now reaching a membership 
of some 600. There is a bond of fellowship and friendship 
that exists among us that I verily believe you will find in very 
few other associations. We have had great results that have 
come from our organization. I believe, sir, that we have 
become better business men. I believe that our stores are 
brighter, our stores are better looking; I believe that we are 
treating our customers a little more graciously and a little 
more pleasantly than we used to do, and all of this I must 
ascribe to the influence of our association. 
We have come here for a few days to discuss business 





C. 8. Johnson, Barberton, Newly Elected President. 


relations and business problems and methods, and we shall 
be with you here two or three days. In the meanwhile, we 
wish to say to you that in your official capacity, your name is 

pen sesame to our sessions. We ask you to visit us fre- 
quently and hear our deliberations, and we beg again to thank 
you, sir, for your cordial welcome. 

The band played “Old Black Joe.” 

President Baker: The next on the program is the roll call. 
This is very important for several reasons, one is that if 
you are a stranger and your name is called, and the gentle- 
man next to you replies, you will know who he is, and the 
ice is broken. 

Secretary Bare proceeded to call the roll. There were 
about 200 delegates and visitors present at the opening ses- 


Mr. Wiseman of Springfield moved that hereafter the 
cal ig of the roll be dispensed with, inasmuch as the register- 
ing of the members who paid their dues was the best way 
to get an accurate list of the members in attendance. 

Che motion was seconded and carried. 


President Baker suggested that the remainder of the 
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program be taken up at the next session, so as to give the 
delegates an opportunity to register and pay their dues. 

President Baker announced the following committees: 

Committee on Resolutions—P. E. Snyder, Blanchester; 
Mr. Thompson, Cambridge; M. E. Redblack, Oakwood. 

Question Box Committee—N. C. Alton, Lorain; B. H. 
Coe, Youngstown; F. C. Massey, Osborne. 

Committee on Nominations—H. C. Wiseman, Springfield; 
F. C. Weir, Steubenville; Adam Bretch, Dayton; E. N. Bald- 
win, Fayette. 

Committee on Laws Relative to the Hardware Trade— 
W. B. Martin, Mansfield; E. L. Harris, Columbus; Mr. Carl, 
Shreve. 

Memorial Committee—James Bell, Roscoe; Mr. Meinerd- 
ing, Ft. Recovery; Robert Armitage, Attica; Mr. Sparks, 
Wilmington. 

President Baker stated that the convention would be 
called to order promptly on the minute the next morning at 
9:30 o'clock. 

The convention then adjourned for the day. 





WEDNESDAY MORNING. 


The convention was called to order by President Baker 
promptly at 9:30. 

The minutes of the last annual meeting were read by 
the secretary and approved. 

President Baker: We have a few letters and telegrams 
that have been sent to us, and the secretary will read them. 


CONGRATULATORY COMMUNICATIONS. 


Telegram was read from the Connecticut Hardware As- 
sociation, which was then in session at New Haven, extending 
greetings to the Ohio Hardware Association, and expressing 
their satisfaction at the presence at their meeting of W. P. 
Bogardus of Ohio. 

A telegram was read from M. L. Corey, the national 
secretary, sending best wishes for a successful convention. 

A telegram was read from T. James Fernley, secretary 
and treasurer of the National Hardware Association, sending 
greetings and expressing the hope that the association would 
take action on one cent letter postage and parcels post ques 
tions. 

A letter was read from W. P. Bogardus, president of 
the National Retail Hardware Association, expressing his re- 
gret that he could not attend this year’s convention of the 
Ohio association; that duties seemed to call him to another 
part of the country. In his letter Mr. Bogardus urged the 
association to vigorously express their sentiments in opposi- 
tion to the proposed parcels post legislation. 

A letter was read from Senator Dick, in which he assured 
the association that when the matter of proposed consolida- 
tion of third and fourth class postal matter at third class 
rates should come up before the Senate for consideration, 
that the subject would be carefully considered and he would 
endeavor as far as possible to act in accordance with the 
wishes of the association against the proposed measure. 

President Baker then read his annual address, which was 
as follows: 


ADDRESS OF PRESIDENT BAKER. 


With the beginning of the present session, the Ohio Hard 
ware Association completes the eleventh year of its exist 
ence. From its very inception, it has had a continuous and 
healthful growth, ranking the foremost of all the hardware 
organizations in the Union, and when we reflect that it is 
the largest association in the country that does not include 
the stove and implement dealers in its membership, we may 
safely say that it is the largest body of retail hardware deal- 
ers in the world. 

HISTORICAL, 


The members who attended the first meeting at Colum- 
bus in 1894 were enthusiastic in their hopes and desires that 
the initial conference would be the forerunner of many suc- 
cessful and memorable meetings, but I doubt if the most 
sanguine predicted such signal success. 

The last meeting which was held at Dayton, was without 
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doubt one of the best we have had, yet the officers and execu- 

tive committee in conference agreed that it was possible to 
eclipse all former efforts at the next convention. With this 
end in view, the present session has engrossed the attention 
of the executive committee, and our able, efficient and tire- 
less secretary, from the adjournment of the convention at 
Dayton last March unto this present day, and we now sin- 
cerely hope that when we shall have closed this meeting it 
will go down in history as being the most successful we have 
had. 

I take it that with a very few exceptions, the year 1905 

. has been a prosperous one in the hardware trade. Inquiry 
develops the fact that the entire country was prosperous to 
a high degree, and as the year closed, the opinion was univer- 
sal that 1906 would surpass its predecessor. 

Our membership now numbers about 600. We should 
have at this time 1,000 members, but the Ohio dealer moves 
slowly. He is closely related to his eastern brother, who does 
things very deliberately, more so than the western dealer, 
and yet we must not complain, and will not, for we are hav- 
ing a good, solid, substantial growth. To one who has seen 
it grow from its very inception I cannot but be greatly pleased 
with our association. To meet and greet the dealers of the 
state once a year is to me a genuine delight and a great privi- 
lege, that I am unable to express in words. I trust you may 
all enjoy this pleasure, as much as does your presiding officer. 

OBITUARY, 

Since last we met death has again invaded our ranks, 
and taken from us a number of members. 

I cannot tell you how greatly shocked I was to learn 
of the death of Mr. T. J. Morris of Lima, who was the first 
president of our association. 

I now call to mind the first time I met him at the initial 
meeting at Columbus, and how I was attracted to him by 
his kindly, gentlemanly manner. Mr. Morris made a fine 
president. He was courteous and considerate, and in speech 
and dress was neat to a fault, notwithstanding the fact that 
he had not been a dealer for some years, he retained his 
membership with us, and was present at the meetings, that 
he might continue the friendship he had formed in previous 
years. 

VITAL QUESTIONS, 


The catalogue house question and the post parcels bill 
should and will have some attention at your hands. Re- 
garding the former, I suggest that the discussion of this im- 
portant subject be such as will inure to the benefit of the re- 
tail hardware dealer, and as to the second subject that we 
take some decisive stand, and present an unbroken opposition 
to any plan which has for its end the enactment of the post 
parcels law. 

You have already noticed the fact that the hardware and 
kindred exhibits are now shown in one building. We-were 
extremely fortunate in finding a location, in which we could 
not only make our headquarters, but hold our daily sessions, 
and at the same time give abundant space for these exhibits. 
I doubt if a more successful and satisfactory exhibit has 
ever been made at an annual gathering, and trust that you 
may find sufficient time to compliment our friends by making 
an inspection of their wares. 

The twelfth session is now formally opened, and we shall 
proceed to the consideration of business in a business man- 
ner, and as benefits business men. It will be the constant aim 
of your presiding officer to have every moment occupied, and 
it is his wish that consistent with good order and beneficent 
results, the fullest freedom will be granted to one and all. 

To those who have never attended any of our sessions, 
we extend a hearty welcome and to those who have been 
numbered with us in former meetings, we bespeak their co- 
operation that the fraternal spirit which is ever predominant 
at these meetings shall be in evidence every moment of our 
stay. To this end let every man deem it his duty and call 
it a privilege to form the acquaintance of every other man 
present. 





After the address of the president the band rendered a 
selection. 
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President Baker then introduced W. C. Holman of Chi- 
cago, the editor of “Salesmanship,” who proceeded to ad- 
dress the convention at considerable length on the subject of 
“Hardware Salesmanship.” 


W. C. HOLMAN. 


Mr. Holmari said in part: 

The same principles of salesmanship apply in the hard- 
ware business as in other lines of trade. What is salesman- 
ship any way? The art of selling goods at a profit. A big 
word “Salesmanship,” simply the art of selling goods at 
a profit, the ability that a man or a concern had to sell goods; 
not merely to sell them, because that requires no ability to 
sell a thing at less than value, but to sell at a profit. Hard- 
ware salesmanship, of course, is selling something at a profit. 
Salesmanship, like all other arts, is an evolution. It is not a 
thing that is fully born into being complete. It is a thing 
grown from a small beginning, like a tree coming from the 
seed. 

The speaker then went on to give a history of the birth 
and growth of trade among prehistoric men, who hunted 
wild animals for a living and then started commerce by trad- 
ing in surplus skins and other products of the chase with their 
fellows who produced other necessaries of life. 

Continuing he said: A man who has a knowledge of 
the principles of salesmanship is generally to be found at 
the head of the business. 

He said that the Japanese were successful in their fight 
against Russia because they were scientific in their methods. 

TWO THINGS NECESSARY. 


He said further: There are two’ things necessary to sell 
goods; first, you have got to have the goods; secondly, you 
have got to have a man who wants them. Then, you have 
got to supply the connecting link. You have got to make 
him know you have got them, and you have got to make him 
come in and get them. To understand how to sell him you 
must know the principles of salesmanship. In addition to 
knowing your goods, you have got to know the public that 
buys the goods. You have got to know how to put it up to 
them. 

There is a way to approach a man. There is a way 
to get a man’s interest and attention, atid the way to get it 
is to appeal to a man’s selfish interest—-to put it up from his 
point of view. 

Salesmen are born, but they can be made better by the 
study of the scientific principles of salesmanship—a know! 
edge of men. It is necessary fo have a systematic method of 
realizing on your goods, of analyzing the customers. 

He referred to the success of the late Marshall Field 
of Chicago, whom he said was a successful salesman, and a 
student of human nature. 


THOUGHT A VITAL FACTOR. 


The speaker said further: A man to succeed in business 
must think; he must know his business; he must reason. He 
cannot go along haphazard; he must have strong beliefs and 
enthusiasm; he must make his salesmen believe in his con- 
cern and in his product. 

At the close of Mr. Holman’s address the question was 
raised by a delegate as to whether the association should 
adjourn at that time and meet later in the afternoon. Presi- 
dent Baker stated that the entertainment committee desired 
the convention hall to be vacated by 1 p. m., so as to give 
the committee an opportunity to prepare for the banquet in 
the evening. 

It was moved and carried that the question box be taken 
up and the meeting continued until I p. m. 

At this juncture a photographer made a photograph of 
the delegates. 

President Baker requested N. C. Alton, of Lorain to read 
the questions that had been filed. 

Mr. Alton read the following questions and they were d's- 
cussed: 


QUESTION BOX. 


Question: “How about the booze at the convention this 
year? Will it be allowed in the Auditorium? To us, t!'s 

















, oe ee ee ee ee ee 


aa 


eld 


la 


ess 
He 


on- 


was 
uld 





has been one of the dark spots in the O. H. A.’s otherwise 
bright escutcheon.” 

Mr. Alton: There is another one here that reads: 
“Should we prohibit the use of liquors at our banquets, and 
a continuance of the methods and practices regarding the 
use Of same in connection with the exhibits at our con- 
ventions ?” $ 

President Baker: In regard to that, I guess the chair 
had better speak to that first question. One of the first ques- 
tions that came to us this year was this first question here— 
“How about booze?” You know what that is, but about the 
booze at the convention this year, “Will it be allowed in the 
Auditorium ?” 

The officers of the association stand with faces as hard 
as flint against the “booze,” and it was not to be allowed 
in the auditorium and it is not here and it will not be here, 
and another thing, it will not appear at our banquets. 

STAPLES, 


Mr. Alton: The next question: “Is it a good thing to 





Frank W. Ingalls, Bryan, Newly Elected Vice-President. 


have an understanding between the dealers of a city or town 
on the prices of staple articles?” 

A delegate: We have an agreement on staple articles, 
such things as nails, paints, oils and shovels, we confer on 
them and it works very successfully. I find also that it rather 
binds us together to a certain extent, and a more friendly 
feeling exists between all the dealers in our town on that 
account, 

A delegate from a prominent Ohio town said they had 
four pretty good harware stores there; that he had gone there 
a few years ago and opened business in the hardware line 
and for the first year he was very much troubled with compe- 
tition; that some of the dealers tried to drive him out, but 
¢ had persevered and the dealers had gotten together on some 
‘asses of goods and a better feeling now existed and he was 


able to do a good business. 


TRAVELING MEN, 


Mr. Alton: Question, “Which is the most beneficial, to 
ater to the commercial traveler and pay his salary and ex- 


Penses, or purchase direct from the wholesaler and get the 


nefit of their experience and visit his establishment?” 
A delegate: I am very much in favor of keeping the 


‘raveling men on the road. (Applause.) 


A delegate: There are lots of goods you would not know 
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anything about if it was not for the traveling man. Where 
there are several people in a store, it gives them an oppor- 
tunity to get acquainted with various lines of goods, where if 
the purchase was made by a visit to the factory this advan- 
tage would be lost. 

THE PROFIT. 

Question: “What percent profit must a hardware man 
have in Ohio to make the business profitable ?” 

A delegate: A hundred per cent. 

Other delegates mentioned 15 to 25 per cent. 

A delegate: I think the question should be answered by 
each and every dealer himself. One man may run a business 
on 13 and 15 per cent and another man could not do so for 
less than 20 per cent. 

Question: “Is it advisable to have persons who class 
themselves as jobbers, members of the Ohio Hardware Asso- 
ciation ?” 

A delegate present stated he was a jobber as well as a 
retailer, and he did not see why it would not be an advantage 
to the association for a jobber to be a member. 

A delegate moved that it be the sense of the association 
that jobbers are eligible as members of the association. 

Motion seconded and carried. 

Question: “What is the opinion of the hardware dealers 
in regard to selling screen doors at different prices according 
to size, or whether an average price should be made?” 

A delegate: I have always made a difference of five to 
ten cents on a door, according to the size. 

Another delegate said that he believed in selling goods 
in proportion to what they cost. 

Question: “Is there any way by which you can compel 
railroad companies to deliver freight more promptly?” 

SPECULATION, 


Question: “Should a hardware merchant speculate on fu- 
ture orders, or take the chances on the markets at the times 
he is in no need of goods?” 

A delegate: I don’t believe a man should speculate un- 
less he has got some surplus money. When he has some sur- 
plus money he could do as he pleases. 

MARRIED OR SINGLE, 


Question: “What clerks pay the largest dividends to the 
merchants, married or unmarried men?” 

A delegate: I have had married men that worked for me 
who were tip-top, and when they were single they were not 
so steady. I have had other fellows that were single and 
they were tip-top and they got married and after that they 
were no good. I suppose their wives ruled them, and they 
were no good after that. 

President Baker: Those of you who have had expe- 
rience would be good men to answer. 

Mr. Ingalls: Our firm has had quite a little experience 
along that line in the last year. We have had among our 
employes seven men who have gotten married, and we found 
that we did more business last year than we ever did before. 
We attribute a great deal of that to the number of marriages 
we had among our employes. 

President Baker: You had seven clerks and in addition 
to that you had seven advertising agents 

Question: “Is it to the welfare and interest of the gen- 
eral hardware dealers to abandon the old established custom 
of list and discounts, and establish net prices on such goods 
as Stanley, Rule and Level Co., on rules, planes and other 
goods, bolts, screws, etc. ?” 

Many delegates expressed themselves in favor of list and 
discounts. 

CHECKS. 

Question: “All Chicago, New York, Philadelphia and 
other banks will charge for collecting out of town checks. If 
you remit by your own local bank, kindly add cost of collec- 
tion, which is ten or fifteen cents. We protest against the 
above. D. R. Ballmer, Fostoria, O.” 

A delegate: A few months ago I saw Mr. Alfred P. 
Reiter, representing Hibbard, Spencer, Bartlett & Co. of Chi- 
cago. Of course I received the same kind of a letter as that. 
I wrote to Hibbard, Spencer, Bartlett & Co. and told them 
I did not have time to run over to the bank and get a draft 
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or to go to the post office and get a post office order, and if 
they could not accept my checks at face that I would stop 
trading with them. They wrote me a very nice letter and 
said they would be very glad to honor my checks at face. 

Mr. Reiter: In regard to the action of the Chicago banks 
I will say that while they charge a percentage for clearing 
country checks, at the same time the majority of the dealers 
in Chicago have volunteered to pay that themselves, and we 
will not turn any checks down sent to us from Ohio or any 
other state. It is a matter still under discussion at Chicago 
and the banks may decide to change their ruling. 

THE TINSHOP. 

Question: “Does a tinshop, roofinig and spouting in con- 
nection with a hardware store help hardware trade? Does 
it not belong to the hardware trade?” 

A delegate: I have just gone into the tin and roofing 
business, and put in a stock last fall. I don’t know how 
much satisfaction we are getting out of it, but I have noticed 
that we have gotten quite a number of roofing jobs, and in 
connection with that we have got a number of hardware 
jobs, that I do not believe we would have gotten in any other 
way. 

Another delegate: I have found it very profitable in 
my business with the tinshop. It undoubtely brings a large 
amount of business that we would not get otherwise, on ac- 
count of being able to figure complete on a job and furnish 
them throughout with what they need. 

Mr. Alton: In our town all our hardware stores are 
running tin shops and plumbing shops in connection with the 
hardware stores, and it is profitable. 

Mr. Bell: I believe in most cases the tinshop is the 
foundation to the hardware store. I presume there are many 
here who first started with a small tinshop and later on put 
in hardware. I don’t believe we should separate that portion 
of the business that has given us a start in hardware. I be- 
lieve the tinshop belongs to the hardware store. especially 
in small towns. 

Question: “What is the best way to mark selling price 
on goods, in plain figures or characters?” 

A call for a vote was made on this question by raising 
of hands, which resulted in a large majority in favor of plain 
figures. 

Question: “Is it advisable for Ohio hardware dealers to 
encourage Ohio manufacturers of such goods as they handle, 
and all things, quality, price, etc., being equal, favor the Ohio 
manufacturer with their orders, thereby keeping the money 
in the state of Ohio?” 

A delegate: I believe in buying as close at home as possi- 
ble. 

CASH OR CREDIT, 

Question: “Will it be profitable to a small hardware 
store to carry goods at prices to meet the catalogue house 
goods? Would it be best for a country hardware man to sell 
strictly for cash, so he can meet the catalogue house price?” 

A delegate: I'll give one personal experience, if you 
depend on ccuntry trade, my experience is that you cannot 
command very much trade with a farmer if you do strictly a 
cash business. Some of our very best paying farmers are 
people who have got money at interest or invested in some 
manner that they cannot draw it in, and they have got to 
buy on credit. If you have a good farming community I 
say do a credit business. 

Mr. Scott: We depend largely upon the farmers in my 
town and we do not have any trouble getting cash from the 
farmers, because they are the people who have the money, 
we have found. They seem to be satisfied to pay for the 
goods when they get them. Our town has about 2,000 popula- 
tion. 

A delegate: The only thing I want to speak about is 
the cash business. If it had not been for the cash business 
I would not have been in business to-day. I started in busi- 
ness without a dollar. I, made money and I carried on a 
cash business for five years. I started in the hardware busi- 
ness by buying goods on time and selling for cash. The 
only thing in doing a cash business is, just to say “no” when 
your best friend comes in and they do the advertising for 
you. 


AND HARDWARE RECORD 


Another delegate: I believe the cash business is the only 
business to meet the catalogue houses. The man who travels 
on the railroad, has to pay cash for his ticket, and if you buy 
postage stamps, you have got to pay for them. I believe 
the reason why the catalogue houses do the business they do 
is because they do a cash business, and I believe the sooner 
we get to a cash business the better it will be for all of us. 

The convention then took an adjournment until the next 
morning at 9:30 o'clock. 


THURSDAY MORNING 


The convention was called to order promptly by Presi- 
dent Baker at 9:30 a. m. 

It was moved and carried that the association imme- 
diately go into a committee of the whole to consider the 
report of the secretary of the Ohio Hardware Insurance Co. 

On motion C. W. Jewell of Utica was selected chairman 
of the meeting, and W. S. Perry of Zanesville was selected 
as secretary. 

Geo. M. Gray, secretary and treasurer of the Ohio Hard- 
ware Dealers’ Mutual Fire Insurance Co., read his report as 
follows: 


REPORT OF GEO. M. GRAY, SECRETARY AND 
TREASURER OF THE OHIO HARDWARE 
DEALERS’ MUTUAL FIRE INSUR- 

ANCE COMPANY. 


Mr. Chairman and Gentlemen of the Convention: 

It is my pleasant duty on this occasion to present to you 
the fourth annual report of the Ohio Hardware Dealers’ Mu- 
tal Fire Insurance Company, which was accepted by the Com- 
missioner of Insurance a few days after the 31st day of De- 
cember, 1905. 

OLD LINE RATES TOO HIGH. 

This report shows and demonstrates that the hardware 
men of Ohio were not mistaken when they conceived the idea 
that the old line insurance companies were charging rates on 
the respective lines, which we do not regard so hazardous 
as other lines of merchandise; also that the rates were and 
are arbitrary; hence a combination. By reading our first an- 
nual report as presented to the Insurance Commissioner, De- 
cember 31st, 1902, and by watching our progress carefully, 
you will note that we have proceeded in the logical and sen- 
sible way to test this question. We are demonstrating to you 
each year, without any cost of money to you, that you have 
been paying too much money for insurance. Our company has 
only been in existence three years and has saved its policy- 
holders 20 per cent, and in addition to this, we have a nice 
surplus, as pointed out to you in the report just read, viz.: 
$18,071.25, and this money belongs to the policyholders, and 
is held as a reserve in case of disastrous conflagration. There 
are those who think that this surplus should be paid out each 
year in dividends, and I regret to say that there have been 
some mistaken ideas as to the plan of our company, notwith- 
standing the fact that we have always tried to be frank 
and absolutely honest with all information as regards the 
company, which means no misrepresentation of plans, no prom- 
ises that cannot be fulfilled. It means the use of the secre- 
tary’s time and energy for the company; a close watch on 
each risk that our lines may not be too large in any one loca- 
tion, that we obtain the proper rate, and hundreds of other 
little details that must be looked after by the secretary in 
order to be fair and honest with the company. 

ORGANIZATION OF MUTUAL COMPANY. 


We are organized under the laws of Ohio, Statute No 
3634, and in accordance with this statute, we are compelled 
by law to keep a surplus fund of fifty per cent of premiums 
on risks in force. For example, take our fourth annual re- 
port just read. The insurance reserve, fifty per cent of pre- 
miums on risks in force, viz.: $6,573.51. which leaves a new 
cash surplus of $10,997.74. The re-insurance reserve fund 
viz.: $6,573.51, is for the sole purpose of protecting pol! 
holders whose policies would not have expired, in case the 
company would become insolvent. In other words, it repre 
sents the unearned premiums on all policies in force at 
and all times, and cannot be paid out for either losses or 
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penses. Note, if you please, that we have left, according to 
our statement, a net cash surplus fund of $10,997.74. 


BUSINESS OF 1903. 


We proceeded through the year 1903 with losses of only 
$410.93, through the year 1904 with losses of $3,048.84, and in 
the first part of the year 1905 we were startled with two total 
losses, aggregating $4,000 at risk. Our entire loss during 
the year 1905 being $6,926.47, nearly all close together. When 
these losses were pouring in to us so thick and fast, we got 
out over the state and hustled, securing nearly one hundred 
thousand dollars new business, hence our excellent report as 
presented here to-day. 

I might say here that we have sustained thirty-four losses 
since the organization of the company, total amount at risk 
in these fires, $68,500; actual loss to the company, $10,381.38. 

The following figures may be of interest to you: 

Losses paid since the organization of the company. .$10,381.38 
Dividends paid to policyholders since organization. 5,646.52 
Wet: Cape Beeebs TIGE SE BORE oo iss chokes ccnccsc 18,071.25 


Me oak tae haar edhe oo 3s oes 0d cnn ss chee $34,099.15 


Are these figures not sufficient to show that there is 
money in the insurance business? But in order to keep the 
company up to that high standard required by the insurance 
department, and which you, as good business men demand, 
I, as secretary of your company, do not hesitate in saying 
and insisting that our inclinations be along conservative lines. 
rather than a dash for business in the dark. Hon. A. I. 
Vorys in his able and kind address to us in Columbus in 1903, 
at our first annual meeting, said: “I conceive no impropriety 
in saying to you this afternoon that next to yourselves, there 
is no one more interested in your prosperity than the In- 
surance Department of Ohio.” But said: “You should learn 
to crawl before you run.” 

Your secretary is under a bond of $20,000. 

TRIBUTE TO ASSOCIATION. 


Having been one of the original thirteen members of the 
Ohio Hardware Association, and looking over the past history 
of same, I can say without contradiction that we have a vast 
and intricate company, built up through the three years of toil 
and struggle, in which every policy holder has had a part, 
and I know you will not permit either neglect or undue sel- 
fishness to retard the progress of the company, so that we 
may be ready for any storm or strain. By careful manage- 
ment, by keeping our lines down, having our risks well scat- 
tered, we will see the great value-of our increasing surplus. 
We do and always have believed in our company. It is built 
on a solid foundation. It was hard to organize, but we must 
not repose in fancied security that we cannot have heavy 
losses by fire. If such a thing were possible it would not be 
long until we would be getting insurance for a mere trifle. 
The pressing problem before your secretary and officers is 
how to combine all difficulties into one harmonious whole. 
We must first get the business at a profit, that will return to 
you dividends. We must be governed by the law and go in ac- 
cordance with the statute under which we are organized. 
We must have the loyal support of the hardware men, all 
working in accordance with a single controlling mind, with- 
out friction, without conflict, without cross-purpose of any 
kind until the whole works with a nice precision of a ma- 
chine. 

STRENGTH OF ASSOCIATION. 

In looking over this audience, composed of the best busi- 
ness men in the country, I recognize the faces of a few of 
the originators of our splendid organization. Surely such 
solid increase in our membership is a cause for congratula- 
tion, and surely the work accomplished could not have been 
done single-handed. Hundreds with us to-day, filling this 
beautiful building some 800 to 1,000 members, brought here 
by the feeling that in unity there is strength. The organiza- 
tion of the hardware men, not only in our own beloved state, 
but in nearly every state in the Union, has been to us all a 
tower of strength in knowing our competitor better, in effect- 
ing organizations locally in our own towns in competing with 
the catalogue houses. 
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John F. Baker, who was our worthy secretary in 1900, 


using a former secretary's words, said: “I have reason to 
believe, from correspondence I have had with dealers, that 
our growth will be slow, but sure, and that at no distant 


day we will be one of the largest, if not the largest, associa- 
tion in the Union.” At that time we had but 273 members. 
If I be not mistaken this prophecy is fulfilled here to-day 
at this the twelfth annual convention and if the same loyal 
and united effort that has been in evidence in the O. H. A. 
be carried out in the Ohio Hardware Dealers’ Mutual Fire 
Insurance Company, the time is not far distant when we will 
be one of the largest insurance companies of its kind in the 
state. 


On motion, the report was accepted and placed on file. 

Chairman Jewell congratulated the association on the 
successful working of the insurance company. He said: 
“Now, we have received twenty per cent on our premiums, 
we have gotten a nice surplus, and let us again renew our 
vows to each other that we will keep this surplus large 
enough so that no evil day shall come to wipe it out, and 
what we need is business.” 

The minutes of the last meeting of the insurance com- 
pany were read and approved 

The chairman stated there were some questions in the 
question box in relation to the insurance business. 

Mr. Alton proceeded to read the questions. 

Question: “I hold a policy in the Ohio Hardware Deal- 
ers’ Mutual Insurance Co., and would like to hear a discus- 
sion as to the feasibility of putting the association on a good 
basis.” 

Question: “Do you know positively that the insurance 
on your hardware stock is concurrent?” 

Mr. Duffy: That is a very important question—to have 
your insurance policies all alike. It is not blanket insurance 
any more on a warehouse and store. They don’t write poli- 
cies on both of them at the same time. You must have your 
insurance written separately—the amount on your store and 
a stipulated amount on your warehouse. It is necessary that 
every man look after that matter, and see if he has got the 
right amount upon each one. 

Question: “What advantage, if any, is a mutual insur- 
ance company over a stock company?” 

Chairman Jewell: It seems to me one advantage is that 
the insured is the stock company and if there are any benefits, 
he gets them. We are the owners of the mutual. 

After a discussion of some matters pertaining to the 
routine affairs of the insurance company, the meeting of the 
committee closed. 

The regular business of the convention was resumed 
with President Baker in the chair. 

The report of the delegate to the meeting of the Na- 
tional Retail Hardware Asoscjation was called for. 

Mr. C. S. Johnson of that committee made the following 
report: 


REPORT OF DELEGATES TO NATIONAL RETAIL 
HARDWARE CONVENTION. 


Every affiliated association was represented at the Minne- 
apolis convention, consisting of sixteen states and forty-seven 
delegates. 

The convention was called to order by President Bo- 
gardus ot Ohio. The meeting was full of interest and en- 
thusiasm. A great amount of work of vital importance to 
the retailers has been done by the national organization. 

Had it not¢been for the careful and businesslike work of 
this body we would to-day have in some form the parcels 
post bill enforced. 

It is through the influence of the national association 
that we as retailers and members of state associations have 
the recognition that we have from the National Manufactur- 
ers’ Association and the National Jobbers’ Association. 

VALUE OF NATIONAL ASSOCIATION, 

A great many of the little wrongs that have crept into 
the retailers’ hands have been righted through the national 
association of which we are members, and had it not been 
for the strong influence of our national body we would not 
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to-day have the catalogue house committee, made up as it is 
of jobbers and retailers. 

Those of you that were present at our last annual conven- 
tion had the pleasure of hearing the head of this committee 
and undoubtedly have read what he has had to say in the 
Iron Age at different times during the year. You know to- 
day the good results of this splendid committee’s work. One 
of the greatest and most important features of the national 
convention lies in the coming together of the state secretaries, 
exhanging ideas, helping each other in every way they can, 
and in all their correspondence working for the better end 
of the retail hardware dealer in general. 

The secretaries held several very important meetings and 
discussed a great number of ways and means for securing new 
members to their respective state associations. 

I think I am safe in saying that you will find every state 
association this year has increased not only in membership 
but in enthusiasm, which in a way is attributed to the various 
secretaries in carrying on their general correspondence to the 
members of the various state associations. 


CO-OPERATION, 


Every circular letter issued by any state secretary is by 
agreement mailed to all other secretaries in the United States, 
and as a result of this and their annual meetings better and 
more intelligent work is done throughout the year by these 
officers. 

You have all noticed the constant improvement in our Na- 
tional Bulletin, until it is to-day a publication of great value 
and importance to every hardware man in the country. 

On this point I think too much credit cannot be given 
to our national secretary and our national president, who are 
constantly wide-awake to the emergencies of the times and 
are faithful co-workers for the benefit of the hardware 
dealers. 

We urge you one and all to carefully read the National 
Bulletin and keep in touch with the manufacturers and job- 
bers, who are our friends. We all know firms who are loyal 
to the retail hardware dealers, and we in turn should be loyal 
to such concerns, and as members of our different state or- 
ganizations and especially as individual members of the Ohio 
association, the first of its kind. 


DON’T LAG. 


We must not lag or grow weary, but must be up and 
doing and keep our secretary well posted at all times. Be not 
afraid to write him a few lines, if only such once a month. 
The 24 cents spent thus during the year will more than repay 
you when you meet in convention assembled. Likewise, we 
would like to impress upon you the importance of keeping in 
touch with the national secretary, as he needs the ammunition 
and encouragement of all. 

Write to him, -and if you have any kicks coming, any 
words of cheer, and if you have anything in the way of a 
news item be sure and pass them up to him, as it takes work 
to produce a bulletin such as we have to-day. 

In conclusion I wish to urge that we back up our secre- 
tary in the attendance at these annual meetings and see that 
he has sufficient help that he may realize during the year upon 
all the good features that will be presented at the secretaries’ 
meetings during the annual conventions of the national asso- 
ciation. 


QUESTION BOX. 


President Baker: We will now proceed with the ques- 
tion box. 

Mr. Alton of the committee read the questions, as fol- 
lows: 

Question: “I would like the question of false advertise- 
ments of catalogue houses discussed. I think a law should 
be passed to compel them to advertise what they sell hon- 
estly. I think it would be of great benefit to the dealers 
(retail).” 

(There were no answers made to this query.) 

Question: “How to handle the catalogue house question, 
and what is the best method of collecting old accounts?” 

A Delegate: I believe the best method of collecting 
accounts is to go after them—go after them with a bluff, 
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and follow up the bluff in a systematic manner. I have no- 
ticed the average dealer—usually country dealers—they write 
to the customer and say they want some money. Maybe this 
will be all they will do for several months. Then they will 
write again and wait until next fall. There is only one 
way and that is to get after them, and that is to get after 
them hard. If you go after them once, take it up again in 
ten or fifteen days if they don’t come in. 

A delegate from Columbus said he had had poor success 
with the collection agencies there. He said he had reasonably 
good success with bad accounts by having an attorney. write 
a letter to the party owing the bill, asking him to come in, 
and this usually had the desired effect. 

Question: “How to get rid of the catalogue houses and 
how to get rid of the mail route, rural free delivery?” 

Mr. Alton: I think the rural delivery route has come to 
stay and possibly the catalogue house concern. 

Question: “Could a dealer afford to borrow money suf- 
ficient to enable him to discount all bills?” 

Mr. Sherrick: Perhaps I ought to say a word upon that 
subject, being somewhat in a banking business. I have found 
by experience in our hardware business, if you have a large 
bill, perhaps that is due, and have not got the money to spare, 
the discount—what you pay at the bank—it is a mathematical 
calculation. Remember, you get 2 per cent discount on most 
of the goods for sixty days—that is, 2 off 10. Now, if you 
will figure, you can borrow the money at your bank at 6 
per cent and if you discount at 2 it is about 12 per cent for 
sixty days. I think that question is easily answered. I cer: 
tainly would not advise business men to go in debt too deep, 
because it is a dangerous thing to do. Business men that 
borrow money easily and pay it back slowly, usually get into 
“hot water,” and we should make all those calculations, but 
it is easy to figure that borrowing will make the money. 


Mr. Fuhr said he had always conducted business without 
borrowing money. He said he had started in for a reputation 
the first thing. 

Question: “How to meet a competitor who is always 
seeking to get your prices, and then cuts the price still lower 
to beat you in the transaction?” 

Question: “What about a dealer who shows his invoices 
to the trade and sells a $9.50 article for $10?” 

Question: “What can be done to successfully hold your 
trade if you are located within six or eight miles of a cata- 
logue or mail order house?” . 

President Baker: I want to tell you there is a lot of 
bugbear about this catalogue house business. I may be run- 
ning up against a snag, now. I see you are not replying to a 
great many questions. I will tell you what will knock out 
the catalogue business: First, the proper courteous treatment 
of your customers by yourself; second, have the goods; third, 
keep a clean store; fourth, keep the stock clean and it goes a 
long ways. Have a stock of the right sort and I don’t be- 
lieve your customers will monkey along much with catalogue 
houses. 

Question: 
the road?” 

Several delegates said they favored traveling men, and 
thought it paid to send a canvasser out at times. 

Question: “Does it pay to handle harness in a hardware 
store?” 

Several delegates stated they found it very profitable 
to handle harness. 

Mr. Sherrick said it depended a good deal on the size 
of the town where you do business; that it did not pay in a 
hardware store where you have enough business in the hard- 
ware line—enough business to keep you busy. 


“Does it pay to keep a regular canvasser on 


Question: “Is it advisable to make a leader of wire and 
nails?” 

Question: “Does it pay to make presents to your cus- 
tomers ?” 

A Delegate: It does not pay to make one customer 2 


present, unless you make it to all, as you are liable to make 
as many enemies in that way as you make friends. 
Question: “Do you give personal attention to marking 
goods or leave it to clerks?” 
Mr. Duffy: The clerks in my store buy 50 per cent of 
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‘the goods and of course mark 50 per cent of the goods com- 





ing into the store. I expect them to stand by the traveling 
man and buy what they need in their department. 

Question: “What is the benefit derived from discounting 
bills?” 

President Baker: A man that doesn’t discount his bills 
is a back number. : 

Question: “Can the association offer any inducement 
to members of the association to attend all the meetings 
while the convention is in session?” 

A Delegate: Give them a souvenir. 

President Baker called for the report of the committee 
on nominations. 

The nominating committee made the following report: 


REPORT OF THE COMMITTEE ON NOMINATIONS 


President—C. S. Johnson, Barberton, O. 

Vice-President—F. W. Ingalls, Bryan, O. 

Secretary—F. A. Bare, Mansfield, O. 

Treasurer—C. C. Fouts, Middletown, O. 

Financial Secretary—A. L. Shearer, Dayton, O. 

Executive Committee—N. C. Alton, Lorain; Adam 
Bretch, Dayton; J. V. Osborn, Bellefountaine, O.; John 
Dixon, Columbus, O. 

Delegates to the National Convention—F. W. Ingalls, 
Bryan; F. A. Bare, Mansfield. 


THURSDAY AFTERNOON. 


The convention was called to order promptly at 2 p. m. 

The report of the treasurer was called for. 

The treasurer, L. F. Stahler, reported total receipts for 
the year, including the balance originally on hand, of $2,625, 
and total disbursements of $2,107.43, leaving a balance on 
hand of $427.57. 

On motion the report of the treasurer was received and 
placed on file. 

President Baker: Next is the report of the financial 
secretary. 

Mr. A. L. Shearer reported that he had a record of over 
600 paid-up membership, the largest the association had ever 
had. His report tallied with the treasurer’s with the excep- 
tion of the funds of $2 in addition in his hands. 

Mr. Jewell addressed the convention in praise of the 
work of Secretary Bare during the year, and moved that the 
association give him a vote of thanks for his untiring efforts 
in making this the large association that it is. 

The motion was put and unanimously carried by a stand- 
ing vote. 

Secretary Bare: May I say that I very much appreciate 
what you did here, and I would like to say that one of the 
privileges of my life is to work with the hardware merchants 
of the great state of Ohio. I thank you very much for your 
courtesy. 

President Baker: The next thing in order is the report 
of the secretary. J 

Secretary Bare made the following report: 


REPORT OF SECRETARY BARE. 


To my mind one of the highest compliments that can be 
paid to the Ohio Hardware Association is the fact that every 
man of the original thirteen organizers has stayed with it 
so long as he was in business, has been an ardent and an 
enthusiastic supporter of the organization without cessation. 

The makers of our constitution showed their wisdom 
when they said in Article I, “The object of this association 
shall be the mutual benefit of the retail hardware merchants 
f Ohio by promoting their interests and securing their 
friendly co-operation.” This, gentlemen, puts the responsi- 
bility of this organization upon the individual members. 

UNANIMITY. 

You will agree with me that in every city or town in our 
state there is almost without exception a hardware merchant 
vho is a prominent and influential citizen, who takes an in- 
terest in the welfare of the state as well as in the develop- 
nent of his own town. Now, suppose we could have in 
his organization every such representative man in the state, 
nd carry it further—suppose the leading hardware merchant 
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in every town in the United States were an active worker in 

his own state association, and through it affiliated with the 
National. Suppose the National secretary were to notify 
every state secretary of the proposed pending dangerous 
legislation, the state secretary in turn notify an active, influ- 
ential, wide-awake citizen of every town and hamlet in his 
state, every one of these gentlemen so notified, telegraph or 
write his representative in congress and both of his United 
States senators. 

We had a practical demonstration of this thing last fall 
when the Fourth Assistant Postmaster General, McGraw, 
issued an order to all postmasters in the United States: 
First, number consecutively all rural mail boxes; second, 
deliver mail to them when addressed merely to box number. 
This order was surely meant for the good of catalogue 
houses. The national secretary notified the state secretaries, 
the state secretaries in turn entered protest at Washington 
and wired association members all over their states to do 
likewise. What was the result? The Fourth Assistant Post- 
master General’s desk was buried under protesting telegrams 
and postmasters over the United States were at once notified 
to suspend the order until further notice 

Look at the long list of prominent and representative 
jobbers and manufacturers of the United States, who refuse 
to sell catalogue houses. Now, gentlemen, I understand that 
some of these manufacturers and jobbers still do furnish cata- 
logue house trade in an underground manner, but the ma- 
jority of them stand fairly and squarely for the retail hard- 
ware merchants of the United States. 

It is the opinion of the secretary that every loyal asso- 
ciation member is under obligations to do all in his power 
to increase our membership. If for one year one man in 
each of the eighty-eight counties of our great state would 
take an active and determined interest in our organization 
we could easily double our membership 

EXHIBITS. 

The exhibit feature, as you know, has been added this 
year. The special exhibit committee appointed by President 
Baker consists of W. L. Jacobs, Youngstown, chairman; C. 
S. Johnson, Barberton, treasurer; W. M. Crumrine, Salem, 
secretary. This committee has worked faithfully. It must 
be remembered that they had no precedent to govern them. 
No retail hardware association of the United States has 
rented space before this year. Our organization has been 
ore of the pioneers and this committee helped to blaze the 
way. This entire auditorium building was rented. The com- 
mittee took a great deal of time and used the utmost care in 
estimating the cost of conducting the exhibit. After reaching 
the conclusion they proceeded to name prices for space 
There has been no desire on the part of committees or offi- 
cers of the association to make this a money-making scheme 
It has been done only for thé purpose of broadening the 
sphere of our association by giving hardware merchants an 
opportunity to study new and up-to-date hardware and to 
get be‘ter acquainted with manufacturers, jobbers and sales- 
men. 

When prices were first announced some exhibitors 
thought them high, but after seeing the quarters and learning 
of all the privileges and advantages the objections were 
promptly withdrawn. 

During the past year the secretary visited a few towns 
for the purpose of securing new members. Almost without 
exception he was received with the most courteous treat- 
ment and succeeded in getting the desired applications. I 
believe this is the most practical way to increase the mem- 
bership. 

Members have joined us since the Dayton convention. 
Great credit is due to the Canton Hardware Co. and its 
representatives for the splendid way in which they have 
secured new members. They kept at it all the year. 

The matter of securing an accurate list of hardware mer- 
chants is very important and very perplexing. If every mem- 
ber would report promptly to the secretary any changes or 
rew stores it would enable him to compile and keep a true 
list. 
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RESOLUTIONS. 

President Baker: The next will be the report of the 
committee on resolutions. 

The committee on resolutions submitted the following 
resolutions for adoption: 

We, your committee on resolutions, beg leave to report 
as follows: 

We reaffirm the resolutions adopted at the fourth annual 
session, which were reaffirmed at Cleveland, O., March 1, 
1900, also at Columbus, O., Feb. 26, 1903, which were as fol- 
lows: 

Resolved, That any manufacturer or jobber furnishing 
goods or employing special salesmen to solicit orders from 
consumers or others not regularly employed in the retail 
hardware trade, shall be reported by the members offended 
to the secretary of this association. 

Resolved, That the secretary shall then correspond with 
the offending manufacturer or jobber and in the event of 
failure to satisfactorily adjust, report the same in his first 
report to each member. 

Resolved, That the members of this association pledge 
themselves to patronize such manufacturers and jobbers only 
as do not offend in above particulars. 

Resolved, That the above shall not be constituted as 
prohibiting. manufacturers and jobbers from soliciting and 
supplying large plants with material actually used in large 
quantities in the construction of their manufactured product. 

Resolved, That we extend to the citizens of Canton our 
thanks for their many courtesies; to the newspapers for their 
faithful reports of the meetings and to the telephone com- 
panies for free use of telephones, and to the National Cash 
Register Co. for free use of cash register during meeting. 

On motion the resolutions were unanimously adopted. 

President Baker: The next is the report of the com- 
mittee on memorial. Before calling on Mr. Bare to read 
this report I wanted to say to you in regard to this report 
that it will be read. The first time in the history of our 
association we are called upon to record the death of five 
members. We have never had a meeting yet but we have 
had one or two deaths, but this year there have been reported 
five deaths, and I suppose as we become larger in member- 
ship the deaths will be more frequent and more numerous. 
Among those who have passed away was Mr. Thos. J. Mor- 
ris, who was the first president of the association; also there 
was the son of our Mr. Bogardus, who was ill at the last 
session in Dayton. You remember, Mr. Bogardus came to 
us, thinking his son was going to recover, but he did not. 
There were additional deaths of members besides these, and 
these are now to be mentioned in this report. 

Secretary Bare read the report as follows: 


REPORT OF COMMITTEE ON MEMORIAL. 


Your committee on memorial note with sorrow that dur- . 


ing the past year five of our members have been called from 
us by death— 

G. H. Kroft, Ashville, O. 

C. A. Weatherford, Chicago Junction, O. 

Thomas J. Morris, Lima, O. 

J. H. McCune, Newark, O. 

Evart Bogardus, Mt. Vernon, O. 

As we look over these names pleasant recollections of 
the memories of past conventions come to the mind, and 
with these recollections comes the fond hope that those whom 
they have left behind shall be reconciled to their loss, knowing 
of a surety that it was the will of the Great Father that they 
should be called from these scenes of action to the great 
beyond. 

Resolved, That a copy of this memorial be sent to the 
friends of our deceased members. 





On motion the report was accepted and the secretary 
was instructed to send a copy of the resolutions to the fami- 
lies of the deceased members. 

Mr. Bare suggested certain amendments to the constitu- 
tion and by-laws. One of the amendments contemplated was 
reducing the dues of traveling men to the association from 
$4 per annum to $1. Also an amendment that any person, 
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firm or corporation engaged in the catalogue house business 
is, and shall not. be eligible to membership in this association. 

On motion the association adopted the amendments to the 
constitution and by-laws suggested. 

President Baker: Is there any report of the grievance 
committee ? 

Secretary Bare said that the committee were not pres- 
ent. But that there were still two unsettled matters before 
that committee. 

It was moved and carried that these unsettled matters 
be referred to the new grievance committee. 

President Baker announced the clection of officers for the 
ensuing year to be in order. 

Mr. Duffy moved that the secretary be authorized to cast 
the vote of the association for the candidate nominated by 
the nominating committee. 

The motion was put and carried, and the officers so 
nominated were declared elected. 

Mr. Johnson, the president-elect, was called upon to ad- 
dress the convention. 


Cc. S. JOHNSON’S REMARKS. 


Mr. Johnson said he was not a speechmaker, but was 
simply a common hustler of nails. He said he would try to 
meet the difficulties: that would come up and to represent 
the interests to the best of his ability of the 650 members 
of the association. He said further: We want a square deal 
for every member of this association. I will do everything 
in my power to help our secretary and executive committee. 
On behalf of the secretary, I wish to ask every member that 
whenever you receive a communication of whatever char- 
acter, to please answer same. There is hardly any member 
of the association, outside of the executive officers, that 
understand what we were up against in placing before you 
the exhibit that you see here. Complaints were very few 
and the benefits derived have been great. I was told by one 
gentleman in the hall during the lunch hour that he had 
made one sale of $4,200, another one said his aggregate sales 
up to noon to-day were $10,000. Four or five have told me 
that their aggregate sales were $5,000. In a personal canvass 
of exhibitors here I would estimate the aggregate sales have 
amounted to $200,000. 

I thank you very kindly. 





Mr. Ingalls, the vice-president-elect, addressed the con- 
vention and said that he appreciated very much the courtesy 
shown him by the association in electing him to the office of 
vice-president. He said that the members of the association 
should be equally interested with the officers in the success 
of the association. 

President Baker said the next in order would be the 
selection of the next place of meeting. 

Mr. Gray, of Coshocton, said that John R. Dixon, of 
Columbus, had been obliged to leave for his home, but had 
earnestly requested Mr. Gray to urge the association to decide 
to hold its next meeting in Columbus, and that the citizens 
of Columbus extended a cordial invitation to the association 
to meet there. 

No other cities were put in nomination and the question 
of meeting in Columbus was put to vote and unanimously 
carried. 

The convention then adjourned sine die. 


CONVENTIONALITIES. 


J. A. Carter, secretary and sales manager of the Ameri 
can Fork & Hoe Company, came down from Cleveland to 
greet his many friends among the hardware trade of Ohio. 
and they were so plentiful that it kept Mr. Carter very, ver 
busy. 

The Wise Furnace Company of Akron, Ohio, were ab! 
represented by their Mr. W. G. Wise and their Mr. J. H 
Russell. They distributed considerable printing matter, de 
scribing the many advantages of the Wise furnaces. 

L. M. Stern, the expert chemist, always had an inter 
ested audience in Room 206 of the McKinley Hotel, whi! 
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he explained the virtues of Graphite paint and detnonstrated 
the advantages of this kind of paint. He distributed a 
number of attractive souvenirs, including a lead pencil and 
eraser in a pocket case and an aluminum ash tray with 
souvenir views of the city of Canton. 

G. Z. Hayes and Fred G. Mirick were on hand in the 
interests of F,. O. Schoedinger of Columbus, Ohio. They 
were distributing to their many friends of the trade an at- 
tractive memorandum book which contained considerable 
interesting information. 


The Standart-Simmons Hardware Company of Toledo, 
Ohio, kept open house in suite 402-406, McKinley Hotel. 
They were represented by Mr. W. H. Standart, C. B. Ben- 
nett and W. G. Osborn. 

T. C. Read is certainly one of the most popular stove 
salesmen in the state of Ohio, and he was busy showing 
his many friends pictures of the new lines of gas and coal 
stoves now being prepared for the market ‘by the Pennsyl- 
vania Stove Company of Ellwood City, Pa. 

The George Worthington Company of Cleveland, Ohio, 
had an attractive exhibit and were remembering their many 
friends of the trade with a neat little souvenir hammer. 

Earnest C. Fox of the Independent Register Company 
of Cleveland, Ohio, was on hand to greet his many friends, 
and distributed literature describing his new semi-steel regis- 
ters, royal mail boxes, gas stoves and radiators. 

C. A. Barker was on hand in the interests of J. B. 
Booth & Company of Pittsburgh, Pa. He distributed some 
samples of their Shedrain roofing. 

J. J. Daugherty and Melvin Jameson, representing the 
Peninsular Stove Company, were distributing a neat little 
pocket book. 

The New Castle Stamping Company of New Castle, Pa., 
showed a number of their latest specialties in enameled 
ware in the Briscoe exhibit. M. T. Ryan, the manager of 
their sales department, was on hand to look after their 
interests. 


J. M. Triggs showed a model of the new Majestic 
Furnace, now being placed on the market by the Chappell 
Furnace Company of Morenci, Michigan. He distributed a 
batch of interesting printed matter, including a bank book 
with imitation money. 

The George W. Diener Mfg. Company of Chicago, IIL, 
had an attractive display of their Torrid soldering furnaces, 
their exhibit being in charge of W. G. Walker. 

H. W. Avery of the Avery Stamping Company, Cleve- 
land, Ohio, was here, there and everywhere entertaining his 
many friends. He was distributing reproductions of Palmer 
Cox’s celebrated Brownies. 

The Eller Mfg. Company of Canton, Ohio, kept open 
house at the Courtland, and were represented by their Walter 
Stephens, Walter Voigt, D. L. Spotts, W. L. Gardner and 
W. E. Hough. 

O. A. Sorrick of the Akron Wrench Company of Akron, 
Ohio, was showing his new quick adjustable wrench in dif- 
ferent sizes. 

E. C. Atkins & Company of Indianapolis, saw manufac- 
turers, are always ahead, and had an attractive display 
opposite one of the main entrances to the Auditorium, in 
charge of their W. E. Jackson and S. M. Perrigo. They were 
distributing a souvenir, a leather covered memorandum book, 
which was in much demand. 

The Bonnott Company of Canton, Ohio, were on the 
ground floor with one of their Perfect Blast furnaces. Their 
Mr. R. J. Gould was distributing souvenir postal cards with 
iews of Canton, Ohio. 

D. E. Minard, representing the’ Stowell Mfg. Company 
' Jersey City, was showing samples of their roofing, and 
listributing an attractive watch fob. 


C. C. Hammond, Frank Fiebeger and H. J. Hough 
re on hand in the interest of the Fiebeger Heating Com- 
pany. 


R. A. May, Frank B. Scott and Harry F. Rasor were 
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extolling the many advantages of the Akron Air Blast fur- 
nace, made by May & Fiebeger of Akron, Ohio. 

C. F. Smith of Dekalb, Ill., was a very busy man, ex- 
plaining the many merits of the Franklin woven wire 
stretcher and the Charles wire gate. 

The Stanton Heater Company of Martins Ferry, Ohio, 
were represented by Secretary Wood, who showed the Stan- 
ton seamless steel furnace and their new X-Ray all cast 
furnace, for which they claim many advantages. 

Gem City Stove Company of Dayton, Ohio, had an at- 
tractive exhibit of their line of stoves and ranges in charge 
of J. P. Bauer and J. D. Lennon. They had a barrel of 
luscious apples, to which everybody was invited to help 
themselves. 

The Ferrosteel Company of Cleveland, Ohio, had an 
attractive exhibit of their registers, all cast and all steel in 
different finishes. Their exhibit was in charge of A. E. 
Menke and F. B. Cowley. 

A hardware convention would not be complete without 
the White Lily Washer Company. Their Mr. A. F. Victor 
and R. P. Searle were showing their White Lily and their 
new washing machines, called the White Rose and the White 
Daisy. They always had an interested audience at their 
exhibition, which included a motor washing machine attached 
to the city hydrant. They were distributing their souvenirs, 
a neat memorandum book with an attractive celluloid cover. 


William L. Hartley was a very busy man, as he was 
distributing one of the most magnificent souvenirs of the 
week, being a wall placque in bas relief. Incidentally Mr. 
Hartley was showing the advantages of the Star safety 
razors, made by Kampfe Bros. of New York. 


Kramer Bros. Foundry Company of Dayton, Ohio, had 
an attractive exhibit in one of the galleries, in charge of 
E. N. Gilbert. They showed a complete line of their cement 
tools, and their line of stove casters. They furnished the 
stove casters for all the stove exhibits in the Auditorium. 

John Berger, the popular stove salesman, was circulat- 
ing among his many Ohio friends in the interest of the De- 
troit Vapor Stove Company. 


One of the imposing displays in the auditorium was that 
made by the Champion Steel Range Company of Cleveland, 
Ohio. They showed their complete line of Champion and 
Marquardt steel ranges, their gas heaters and hot plates, 
and in addition to this, for the first time showed their new 
line of Champion smoke burning oak stoves. In addition to 
their Auditorium display, they had headquarters at the Mc- 
Kinley Hotel, where they were distributing some art plates 
containing reproductions of the famous oil paintings in the 
Dresden art galleries. They were represented by their 
Charles H. Miller and Carl H.’ Miller, John Herbst, Frank 
Oliver and Will Senter. 


The P. D. Beckwitlr Estate, of Dowagiac, Mich., were 
on hand with a line of their Round Oak specialties, includ- 
ing their new Chief range. They entertained their many 
Ohio friends in a characteristic manner, their representa- 
tives being John A. Howard, D. W. Van Antwerp, H. A. 
Miller and J. C. Van Male. 


The American Stove Company had a magnificent display 
of their different lines represented by their many divisions, 
including gas ranges, steel ranges and gasoline stoves. Their 
different exhibits being in charge of A. V. Ellis, H. E. Lan- 
ford, C. E. Bartenbach, C. W. Heist and George Brickman. 
They were distributing a souvenir, a nickel-plated letter 
opener. 

Nelson Steele Gotshall, sales manager of the Briscoe 
Mfg. Company, Detroit, Mich., had an attractive exhibit of 
their Briscoe and O-Rib-O wares. He was distributing a 
souvenir in the shape of an enamelware drinking cup. 


The Toledo Stove & Range Company had one of the 
best displays, where they showed the different specialties of 
the Gem line of stoves and ranges, including Taylor’s patent 
radiator and Taylor’s patent gas stove. Their exhibit was 
in charge of B. J. Taylor and B. F. Long, and they were 
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distributing a souvenir in the shape of an ornamental ash 
tray. 

The Canton Art Metal Company, Canton, Ohio, had an 
attractive display, showing samples of their ceilings, sky- 
lights, metal furniture and the now famous Canton clothes 
drier. Their exhibit was in charge of W. W. Clark, L. E. 
Hively and J. S. Shanks. 

The Pittsburgh Steel Company were very much in evi- 
dence. Everybody in Canton appeared to be provided with 
one of their steel walking canes with red, white and blue 
ribbons, and everybody seemed to be talking about the dem 
onstrations of their Pittsburgh steel fences, proving con- 
clusively that the “weld that held” was a winner. They had 
several demonstrations, showing that the weld of their Perfect 
steel fence cannot be melted apart, and by the strain they 
imposed on their weld that the fence is almost indestructible. 
They were represented by their E. Steytler, E. D. Findlay 
and G. W. Hampshire. 

The most imposing display of stoves at.the Auditorium 

was that made by the Pittsburgh Stove & Range Company. 
They occupied a double spac. on cither side on one of the 
main staircases, and showed sixteen different styles of the 
“Good Luck and Cinderella stoves and ranges. They were 
very busy entertaining their many Buckeye friends, and were 
ably represented by H. M. Baldwin, James H. Reed, Clark 
Knox and F. L. Wood. They were distributing as a souvenir 
a valuable bill book. 

The Youngstown Furnace & Supply Company had on 
hand one of their celebrated Lion combination furnaces, show- 
ing how it could be used for both gas and coal. They were 
represented by their M. A. Wick and Alvin Rice. 


The Black Silk Stove Polish Works of Sterling, IIl., 
attracted a great deal of attention by their now celebrated 
puzzle sign made of tacks. Everybody was guessing as to 
the number of tacks necessary to make the sign. Their 
exhibit was in charge of L. K. Wynn and Miss Verna Dagy. 
They were distributing a souvenir lead pencil and their 
paper bow-wows. 


The Born Steel Range Company of Cleveland, Ohio, had 
an attractive display of their steel ranges and hotel kitchen 
outfits, coffee urns, steaming tables, etc. Their attractive 
exhibit was in charge of A. Corson and H. R. Lynn. They 
were giving away a neat leather watch fob with an oxidized 
medallion. 


E. I. Lanz, factory representative of The Ball Bearing 
Revolving Nail Bin; Geo. H. Bishop & Co., saws, and the 
1892 Pure Aluminum Ware occupied section 20 with samples 
and advertising matter of his several lines. 

The Nickel Plate Stove Polish Company had a very 
attractive exhibit of their different makes and styles of 
packages of stove and metal polish. Their exhibit was in 
charge of J. W. Gill. 

A beautifully colored and tastefully designed art china 
mug was given by the Berger Manufacturing Company as a 
souvenir. On one side is stamped a photograph of the com- 
pany’s plant with the caption: “Everything in sheet metal,” 
and on the other, “Ohio Hardware Association, Canton, Ohio, 
February 27-28; March 1, 1906.” 

D, E. Magee was on hand in the interest of the Cribben 
& Sexton Company and distributed a souvenir, a leather 
covered memorandum book. 

The Revolving Bin Company of 234 Baird avenue, Chi- 
cago, were explaining the merits of their revolving nail bin. 
Their exhibit was in charge of Mr. E. J. Lantz. 

The Home Pride Range Company, Marion, Ind., had one 
of their latest Home Pride malleable ranges on exhibition on 
the main stage. They also showed their new cylinder grate, 
which attracted a great deal of attention. They were ably 
represented by Mr. F. D. White. 

B. F. Hadley, general sales manager for the United States 
Hoe and Tool Company, Columbus, Ohio, had an attractive 
exhibit of the specialties made by his company. 

The Joliet Stove Works were represented by Charles P. 
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Thomson and Edward Alexander, and they distributed sou- 
venirs—a leather valise tag. . 

The Auer Register Company, which has recently moved 
from Toledo, Ohio, to 76 Long street, Cleveland, Ohio, were 
on hand showing Auer’s patent register, and their Radium 
furnace. They were represented by George Auer. 

The Yale & Towne Mfg. Company had an attractive ex- 
hibit of their different lines of builders’ hardware in charge 
of E. G. Waldvogel, who distributed as a souvenir a hand- 
some nickel plated letter opener. 

The Berger Mfg. Coompany kept open house at their fac- 
tory; quite a number of the convention delegates visited their 
works and noticed how busily employed were the 2,700 em- 
ployes. A tally-ho party was arranged and a number of the 
officers and invited guests drove out to the Berger Works, 
where they were received by Ed. Langenbach, manager, as- 
sisted by A. T. Enlow, H. L. Sosenheimer, L. D. Mercer 
and Emil Barchel. 

The Stanton Heater Company of Martins Ferry gave 
away as a souvenir an aluminum thermometer, which had 
a pictorial representation of the Stanton seamless heater. 


+> 
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SUCCESSFUL MEETING OF THE NEW YORK 
STATE RETAIL HARDWARE ASSOCIATION. 








The fourth antiual meeting of the New York State Re- 
tail Hardware Association was held in Binghamton, New 
York, last week. 

The membership of this association was increased 33 1-3 
per cent during the last year by the admission of 100 new 
members and the roll call now contains about 300 names. 

The attendance at the convention fell somewhat short of 
200, but was augmented by the presence of many representa- 
tives of manufacturing and jobbing houses and other guests. 

The question box proved to contain much of interest and 
value and the answers presented were eagerly listened to. 
Most replies were of a serious character, but some of them 
were humorous and created much merriment. 

The following officers were elected for the ensuing year: 

President—Louis J. Ernst, Rochester. 

First Vice-President—L. G. Mattison, Newark. 

Second Vice-President—John Holley Bradish, Batavia. 

Secretary—John B. Foley, Syracuse. 

Treasurer—F. E. Pelton, Herkimer. 

The report-of Treasurer F. E. Pelton showed receipts 
of $1,635.39, and a balance on hand of $521.38. 

President Charles P. Sherwood delivered an interesting 
address, in which he dwelt strongly upon the need of co- 
operation. 

A new constitution was adopted. 
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CONNECTICUT RETAIL HARDWARE ASSOCIATION 
HOLDS MEETING. 





At New Haven, Conn., was held February 27 and 28 the 
fourth annual convention of the Connecticut Retail Hardware 
Association. The gathering was a success in every partic- 
ular. There was a large attendance. 

President Charles G. Agard called the meeting to order 
at 1:30 o’clock Tuesday and delivered an address. He spoke 
gratifyingly of the gains the association had made and ex- 
pressed confidence in the results the future assured. 

Secretary James De F. Phelps reported a membership of 
65 firms, ten having been added during the past year. He 
said that about two-thirds of the number of firms in the 
state was on the association’s roll. 

The following officers were elected for the year: Pres- 
dent, George J. Bassett, New Haven; first vice-presidest, 
Irving C. Treat, Hartford; second vice-president, Eli © 
Birdsey, Meriden; secretary, James De F. Phelps, Windsor 
Locks; financial secretary, F. H. Farrar, South Manchester; 
treasurer, L. B. Crosley, New London. 

A number of handsome exhibits were shown at the H 
tel Davenport, which was the headquarters for members. 
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Minnesota Meeting 


Most Successful 





The tenth annual convention of the Minnesota Retail 
Hardware Association is now a matter of history. And the 
tenth gathering is a very important part of the history of 
the trade in the North Star state, for the convention was 
unquestionably the best in every important respect in the 
history of an organization which is certainly one of the lead- 
ers of its kind in the country. The attendance has been large 
—larger than ever before—and there has been greater in- 
terest and enthusiasm than at any of the preceding conven- 
tions. The sessions were held at the Nicollet Hotel, Minne- 
apolis, and the attendance must have reached nearly seven 
hundred, for the spacious assembly room was crowded at 
the more important sessions. The interest in the convention, 
which opened Wednesday morning and continued through 
Thursday and Friday, was manifested by the way in which 
the visiting hardware men participated in the proceedings. 
There was time for jollity, of course, but the visitors looked 
closely after business when there was business to do. Secre- 
tary Corey, of the National Association, left Minneapolis 
Thursday evening, after having attended several of the ses- 
sions, convinced that the Minnesota association is not only 
a hummer but that it is growing rapidly with each succeeding 
year. 

The convention was honored by the presence of Gov. 
John A. Johnson and State Insurance Commissioner Thomas 
D. O’Brien, both of whom have taken very special interest 
in the famous insurance developments of the past. Both 
these officials favored the hardware men with talks, and both 
talks were of more than ordinary interest. President A. T. 
Stebbins, of Rochester, and President Charles F. Ladner, of 
St. Cloud, presided at the sessions of the association and 
the mutual insurance company, . respectively: 

PRESIDENT STEBBINS’ RECOMMENDATIONS. 


President Stebbins, who ‘has served a long time in the 
Minnesota legislature, and is one of the best known men in. 
the state, has been a most excellent president of the hard- 
ware men’s organization. In his address, delivered Wednes- 
day, he covered the whole ground thoroughly. He made the 
following recommendations and suggestions, when describing 
the objects and purposes of the association: 

First—To better the condition of the retail market. 

Second—To correct the evils that now exist. 

Third—To bring about better trade conditions. 

Fourth—To weed out deadbeats. 

Fifth—To stop wholesalers selling consumers. 

Sixth—To encourage co-operation of manufacturers, job- 
bers and retailers. 

Seventh—To eliminate price-cutting. - 

Eighth—To restore confidence between dealers, where 
petty jealousies now exist. 

Ninth—To become honest with one another. 

Tenth—To encourage a more general reading of trade 
papers. 

Eleventh—To affiliate with state and national associations. 

J. F. McGuire, another veteran of the hardware trade of 
Minnesota, presented the following paper on 


THINGS TO THINK ABOUT. 

One of the most important things for merchants to inter- 
est themselves in, outside of their own particular calling, is 
in local government. It matters not whether you live in the 
city or country, merchants should take greater interest in 


political life, not as politicians but as high-minded American 
citizens. You and I hold aloof stand aside and allow incom- 
petent, designing men to make our laws and ordinances; to 
fix our rate of taxation. No matter how busy we may be we 
should give more of our time for the public weal. 

Speaking of taxation reminds me, Did you ever compare 
your tax receipt with that of the merchant, who possesses 
twenty times as much merchandise as you do? Do you think 
he pays twenty times as much taxes as you do? If you do, 
you have another think to your credit. 

The merchants of any town can exert a wonderful in- 
fluence in political and business matters if they would only 
assert themselves and act unitedly. Get together, work to- 
gether, and note the result. 

LEGITIMATE CHANNELS, 

The hardware merchant in the cities has trouble which do 
not beset our brothers in the smaller towns. I have always 
advocated standing by the jobbers, those jobbers who recog- 
nize the rights of retailers. But when jobbers sell the re- 
tailer and the retailers’ customers, then the jobbers should not 
complain if retailers become semi-jobbers. To be plain and 
to the point, if the jobber sells the retailer, the contractor, 
and the consumer, how can he expect the retailer to favor him, 
the jobber, on all occasions? The jobbers who are jobbers 
exclusively, deserve and are entitled to the bulk of the trade. 

There is an old saying, “Go away from home and learn 
the news.” A short time ago I visited at some distance from 
home, and I learned that some lumbermen, men who sell 
hardware, maintain the regular price for lumber, doors, etc.. 
and sell the hardware at a price that no regular retailer can 
meet without a loss. It is said that the lumbermen have an 
association and that it is a good one. 

We have an association also, but I sometimes think that 
we do not everlastingly look after our own best interests as 
we should, and herein is my subject applicable, “Things to 
Think About.” 


In this short talk it is not my purpose to teach, but to 
make you think. A small boy was once asked, “Johnny, why 
did you do this?” “Qh, I didn’t think.” “Why did you not 
do that?” “Oh, I didn’t think.” This is the trouble with so 
many of us; we do not think. 


DIFFERENT FACTORS, 


When marking the selling price for goods we have many 
things to think of; first and always, what per cent of your 
gross sales does it cost to pay your expenses; your own sal- 
ary; the salary of your salesman; rent; heat; light; taxes; in 
fact all expenses. When you know what this is then and then 
only can you mark your goods intelligently. Consult your 
salesmen, they usually have good ideas, but decide for your- 
self only after considering well competition, and whether the 
goods are slow or rapid. Use polish. Keep the door-knob 
shining; the plate glass clean, the windoW neatly dressed, and 
use printer’s ink. Make your ads short, plain and truthful. 
Pick out some good article of real merit and tell of its sav- 
ing qualities and note the result. 

This year we frequently advertised a rotary Hustler 
ash sifter. We said, “Save a ton of coal.” How? Buy our 
Hustler ash sifter. Let us tell you what several buyers say 
about it. “We sold $270 worth of these sifters this winter.” 
You can do the same. 
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We should take and read the hardware papers, and our 
local papers, too. 
SHAVE THE BEARDLESS. 


A few days ago I was at Stillwater and boarding the In- 
terurban electric car I picked up a Twin City daily paper. On 
the first page was an announcement, “Safety razor given free 
for the renewal of your subscription and that of one new sub- 
scriber.” I called the attention of the ad solicitor to this, and 
he didn’t know anything about it, but finally said that was 
in the “country edition only.” Country merchants, you need 
to watch the papers just as much as the city merchants. 

Think about it, our daily papers trying to shave the beard- 
less. ; 

OUTLOOK, 

In thinking about our own business we must not become 
so absorbed as not to be able to devote some time to matters 
in general not only at home but all over the great land. Busi- 
ness is lively, and the outlook for building is excellent. 

Notwithstanding the advanced price of material and labor, 
he who intends to build may just as well understand here 
and now, you can build no cheaper in the future until that 
time comes which you and I hope is a long way off, hard times, 
and then few will care to build even if material is low in 
price. 

The indications are that we will have good times for some 
time to come, but remember that changes may come in the 
business and political world that will upset all your calcula- 
tions. The popularity of a Roosevelt may not be able to stay 
the machinations of capitalists and politicians who care no 
more for the just majority than you and I do for trades. A 
few days ago we witnessed the spectacle of an administration 
measure being “pitchforked” at till man knows not where 1 
will land. 





The evening of the first day of the convention was taken 
up with a protracted session, the first part of the four hours 
being devoted to business, when there were talks and illus- 
trated lectures upon subjects of interest to the craft, while 
the concluding hour or two was designated as a “smoke so- 
cial.” And it was what the description indicated—plenty of 
smoke and plenty of fun and greatest good feeling. 


THURSDAY MORNING. 


There were many new arrivals Thursday morning, and 
the attendance and interest of the second day of the conven- 
tion were indeed great. This was due largely no doubt to 
the circumstance of the governor and insurance commissioner 
of the state being present. The hardware men apreciate 
that his excellency, who is one of the members of the fa- 
mous committee that is to deal with the Tom Lawson in- 
surance proxies proposition, is a very busy man these days, 
and they showed how much they appreciated the courtesy ot 
his attending the convention and making an address. 


INSURANCE. 


The feature of the morning session was the straight- 
from-the-shoulder talk of Commissioner O’Brien. Mr. O’Brien 
said the hardware company stood as one of the strongest mu- 
tuals in the state. Original insurance was all mutual. Then 
came the system of “Lloyds,” each one of a number of in- 
terests taking a share of the risk. Lastly came the organiza- 
tion of the stock companies. In Minnesota there are all three 
kinds. 

Mr. O’Brien suggested that mutuals establish guaranty 
funds, and thus decrease the contingent liability. 

“I believe,” said Mr. O’Brien, “that future laws of this 
state can be changed if all interested in mutual insurance 
lend a hand, so that mutual insurance will be on a safer 
basis and such companies can be more easily and more 
safely organized.” 

“Have you any criticisms against our company?” asked 
a voice in the audience. 


DANGER IN BIGNESS. 


“T haven’t a word of criticism at present,” was the reply. 
“Your danger will come when you get too large; when you 
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eventually try to run a big company for profit, instead of 
just for your own protection.” 

President Charles F. Ladner of the Hardware Mutual 
Company spoke of the great success of their company. 

“If every Minnesota hardware man took a $3,000 policy 
in our company,” he said, “and $2,000 in the Iowa associa- 
tion’s company, and a like amount in the Wisconsin associa- 
tion’s company, figuring on the per cent of rebate the Min- 
nesota company pays, the total rebates to the policy-holding 
merchants would be $64,000.” 

TOLD IN FIGURES. 


Secretary M. S. Mathews presented his report. Only 
one Minnesota hardware dealer carries his own insurance. 
Last May the Minnesota company entered Illinois, and now 
has $370,000 insurance in that state, with not a single loss as 
yet. Last January the Minnesota company was able to return 
to its policy holders a 40 per cent dividend. The company’s 
statement, Dec. 31, 1905, shows a total premium income for 
1905 of $54,236.32. Disbursements on account of fire losses 
were $16,595.09. The secretary lamented that only 65 per 
cent of the membership were policy holders. 

On suggestion of the chair, a change in the name of the 
insurance company was voted, the word “dealers” being elim- 





Julius Schmidt, Wabasha, Newly Elected President. 


inated, leaving the name the “Retail Hardware Mutual Insur- 
ance Company.” 
CASH ON HAND. 

The report of the treasurer, H. Hauser of Franklin, 
showed $80,609.52 received during the year and $23,767.85 
paid out. Most of the balance is invested in county bonds 
with the exception of over $19,000 now in bank. 

F. W. Hurty, of the Hurty-Simmons Hardware Company, 
discussed “Successful Retail Hardware Merchants from the 
Jobber’s Point of View.” He said the jobbers were not 
anxious for good customers to discount bills for goods pur- 
chased. “When you do not discount your bill, the jobber 
makes an average of I5 per cent interest on his money,” was 
his explanation. 

Alex. W. Crozier, of the National School of Salesman- 
ship, Minneapolis, gave an address on “The Practice of 
Salesmanship.” 

The program of Thursday afternoon embraced besides 
the excellent address of Gov. Johnson, an address on “The 
Present Steel Age,” by A. C. Hatch, and a paper on “Credits” 
by A. F. Rock, secretary of the Superior, Wis., Merchants 
Association. 
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Secretary Corey presided during the last hour of the 
afternoon ‘session on Thursday, when there was one of those 
interesting “Question Box” features. The time was taken up 
almost wholly with a discussion, and generally a very earnest 
and feeling discussion of the catalogue or mail order con- 
cerns, These catalogue houses have come in for a great dea! 
of thought at this particular meeting of the association; in 
fact prejudice against these concerns was manifest all through 
the convention. The report of the nominating committee was 
adopted late in the afternoon. The new officers of the asso- 
ciation are: 

President—Julius Schmidt, Wabasha. 

Vice-Presidert—Amos Mackel, Perham. 

Executive Committee (three years)—A. T. Stebbins, 
Rochester, and Elmer Houghtaling, Fairmont. 

The most interesting feature of Friday’s program was the 
address of D. H. Evans on “The Decadence of the Inland 
Towns.” Mr. Evans dealt with the mail order concern and the 
parcels post matter and other things that are thought to in- 
terfere with the growth of the smaller towns. The last day ot 
the convention was taken up with a question box, brief ad- 
dresses by half a dozen prominent members of the assacia 
tion, an executive session of members of the association, se- 
lection of delegates to the national convention, and _ sight- 
seeing. 

DELEGATES TO NATIONAL CONVENTION. 

The following energetic delegates were appointed to the 
National Retail Hardware Association, which will be held 
in Chicago, March 20, 21 and 22: M. S. Matthews, Julius 
Schmidt, H. W. Clark, C. H. Cafey, F. W. Lucas, J. F. Mc- 
Guire and W. H. Tomlinson. 


- 
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THE MINNESOTA RETAIL HARDWARE ASSOCIA- 
TION—SECRETARY MATHEW’S 
REPORT. 

At this the tenth annual convention, it is the privilege 


of your. secretary to briefly present to you, for the fourth 
time, a statement of the progress of association work in our 








M. 8S. Mathews, Minneapolis, Re-Elected Secretary. 


me state. With the constantly increasing numerical strength 
this organization, the grievances, or at least the reports 


of them to reach this office, appear to be falling off in an 


verse ratio to the lengthening of the membership roll. Two 


©! the complaints were caused by a misunderstanding of the 


ts, and on an explanation of the same, were dropped. At 


the present time there is only one case undisposed of and this 
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awaits further information from the aggrieved party. These 
improved conditions come, doubtless, from a clearer under- 


* . . 
standing between the manufacturers, jobbers and retailers 


Another feature of the movement is the broadening of the 
work through the efficient methods of the National Associa- 
tion and Joint Catalogue House Committee, whose efforts 
are accomplishing much toward securing more desirable con- 
ditions for the retailer. The improving of trade conditions 
through organized effort are so well understood in this 
state that, in “hardware” circles, the association non-member 
is now the exception instead of the rule. While it is prob- 
ably true that many remain members for the insurance ben¢ 
fits, it is equally true that a large percentage are members 
from a love of the cause and a belief that only through or- 
ganization can trade conditions be permanently improved. As 
showing that this position is correct, it only need be stated 
that barely 65 per cent of this association’s members carry 
insurance with the Minnesota Retail Hardware Insurance 
Co. At the last annual meeting a paid membership list of 
644 was presented. While the increase the past year has 
not been so marked, the growth has been steady and con- 
tinuous, the printed list showing 688 names. These, with 
later additions since the book was given to the printer, enable 
Minnesota to retain first place with a following of 702 mem 
bers in good standing. Financially, we are in easy circum- 
stances, as, witness the following figures 


RECEIPTS, 
Sn ay ONE. Sonn oo cc ncubieccececeovese $620.44 
I ct Er as ginislds s+ wie bodes oee'ee eeces See 
ON els 6.0 du samietah os ape eee +e AR ATG 79.09 
DISBURSEMENTS. 
Expense of delegates to National convention........ 201.24 
oe do ain cn 9 BERK CARR Nae 6 ne 49.60 
ee EET Op ee Oe, Oe eee 80 40 
A ae 120.21 
Me, oc Coan cn anbwhewes os av.edhss -+.. 600.00 
SRE a ee eee eee besesesees SERED 
EE SN CS on, we auibek bev dunes 59 0< 39.50 
Directors’ fees and mileage............. Ee daie 162.54 
Dues to National Association ..............c.se2.. 612.00 
ES NE sins sven dha eeece eves ene senos 053.04 


The intention was to mail a copy of the “Souvenir Pro 
gram” to each hardware firm in the state, and if any have 
failed to receive it, one can be had on application. The value 
of this publication as an advertising medium is being more 
generally appreciated and special effort has been made that 
the present number should be to you both interesting and 
of value for preservation. You will notice that a large pro- 


portion of the advertisers also have exhibits in this build 
ing. As their liberality is so substantially shown in the ad 
vertising columns of the program, it is suggested and hop« 

that the members of this association will bear them in mind 


when placing further orders. Since our last meeting, one of 
the prominent workers, and at the time vice-president of this 
association, Mr. Geo. M. Evenson, has left the state and 
accepted a position as manager of a jobbing house in a 
neighboring state. On the receipt of this resignation, Mr. 


1 


H. R. Schroeder, St. Paul, was elected vice-president by 


your executive committee to serve for the unexpired term. 
The continued growth and prosperity of the Minnesota Re- 


tail Hardware Association is owing largely to the hearty 
1, while the ar- 


co-operation of officers and executive boar 
rangement of the extensive program is chiefly the work of 
your presiding officer. There are yet many hardware men in 
Minnesota who would be desirable members, could they be 
secured, and the secretary earnestly requests that each of 
you in the coming year make individual effort to induce your 
competitors to come with us. Our present membership 
“looks good,” but for 1907 let’s make the figures 800 strong, 
that Minnesota may still be found at the head of the hard- 


ware procession. 
—_—_+-9--— —_____—_ 


Every time you ask extension of time it hurts your 
credit, not only with the one of whom you ask it, but 
of others. They soon learn of it. Do not buy beyond 
your ability to pay.—Piccolo. 
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We should take and read the hardware papers, and our 
local papers, too. 
SHAVE THE BEARDLESS. 


A few days ago I was at Stillwater and boarding the In- 
terurban electric car I picked up a Twin City daily paper. On 
the first page was an announcement, “Safety razor given free 
for the renewal of your subscription and that of one new sub- 
scriber.” I called the attention of the ad solicitor to this, and 
he didn’t know anything about it, but finally said that was 
in the “country edition only.” Country merchants, you need 
to watch the papers just as much as the city merchants. 

Think about it, our daily papers trying to shave the beard- 
less. 

OUTLOOK, 

In thinking about our own business we must not become 
so absorbed as not to be able to devote some time to matters 
in general not only at home but all over the great land. Busi- 
ness is lively, and the outlook for building is excellent. 

Notwithstanding the advanced price of material and labor, 
he who intends to build may just as well understand here‘ 
and now, you can build no cheaper in the future until that 
time comes which you and I hope is a long way off, hard times, 
and then few will care to build even if material is low in 
price. 

The indications are that we will have good times for some 
time to come, but remember that changes may come in the 
business and political world that will upset all your calcula- 
tions. The popularity of a Roosevelt may not be able to stay 
the machinations of capitalists and politicians who care no 
more for the just majority than you and I do for trades. A 
few days ago we witnessed the spectacle of an administration 
measure being “pitchforked” at till man knows not where 1 
will land. 





The evening of the first day of the convention was taken 
up with a protracted session, the first part of the four hours 
being devoted to business, when there were talks and illus- 
trated lectures upon subjects of interest to the craft, while 
the concluding hour or two was designated as a “smoke so- 
cial.” And it was what the description indicated—plenty of 
smoke and plenty of fun and greatest good feeling. 


THURSDAY MORNING. 


There were many new arrivals Thursday morning, and 
the attendance and interest of the second day of the conven- 
tion were indeed great. This was due largely no doubt to 
the circumstance of the governor and insurance commissioner 
of the state being present. The hardware men apreciate 
that his excellency, who is one of the members of the fa- 
mous committee that is to deal with the Tom Lawson in- 
surance proxies proposition, is a very busy man these days, 
and they showed how much they appreciated the courtesy ot 
his attending the convention and making an address. 


INSURANCE. 


The feature of the morning session was the straight- 
from-the-shoulder talk of Commissioner O’Brien. Mr. O’Brien 
said the hardware company stood as one of the strongest mu- 
tuals in the state. Original insurance was all mutual. Then 
came the system of “Lloyds,” each one of a number of in- 
terests taking a share of the risk. Lastly came the organiza- 
tion of the stock companies. In Minnesota there are all three 
kinds. 

Mr. O’Brien suggested that mutuals establish guaranty 
funds, and thus decrease the contingent liability. 

“I believe,” said Mr. O’Brien, “that future laws of this 
state can be changed if all interested in mutual insurance 
lend a hand, so that mutual insurance will be on a safer 
basis and such companies can be more easily and more 
safely organized.” 

“Have you any criticisms against our company?” asked 
a voice in the audience. 


DANGER IN BIGNESS. 


“T haven’t a word of criticism at present,” was the reply. 
“Your danger will come when you get too large; when you 
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eventually try to run a big company for profit, instead of 
just for your own protection.” 

President Charles F. Ladner of the Hardware Mutual 
Company spoke of the great success of their company. 

“If every Minnesota hardware man took a $3,000 policy 
in our company,” he said, “and $2,000 in the Iowa associa- 
tion’s company, and a like amount in the Wisconsin associa- 
tion’s company, figuring on the per cent of rebate the Min- 
nesota company pays, the total rebates to the policy-holding 
merchants would be $64,000.” 

TOLD IN 


Secretary M. S. Mathews presented his report. Only 
one Minnesota hardware dealer carries his own insurance. 
Last May the Minnesota company entered Illinois, and now 
has $370,000 insurance in that state, with not a single loss as 
yet. Last January the Minnesota company was able to return 
to its policy holders a 40 per cent dividend. The company’s 
statement, Dec. 31, 1905, shows a total premium income for 
1905 of $54,236.32. Disbursements on account of fire losses 
were $16,595.09. The secretary lamented that only 65 per 
cent of the membership were policy holders. 

On suggestion of the chair, a change in the name of the 
insurance company was voted, the word “dealers” being elim- 


FIGURES. 





Julius Schmidt, Wabasha, Newly Elected President. 


inated, leaving the name the “Retail Hardware Mutual Insur- 
ance Company.” 
CASH ON HAND. 

The report of the treasurer, H. Hauser of Franklin, 
showed $89,609.52 received during the year and $23,767.85 
paid out. Most of the balance is invested in county bonds 
with the exception of over $19,000 now in bank. 

F. W. Hurty, of the Hurty-Simmons Hardware Company, 
discussed “Successful Retail Hardware Merchants from the 
Jobber’s Point of View.” He said the jobbers were not 
anxious for good customers to discount bills for goods pur- 
chased. “When -you do not discount your bill, the jobber 
makes an average of 15 per cent interest on his money,” was 
his explanation. : 

Alex. W. Crozier, of the National School of Salesman- 
ship, Minneapolis, gave an address on “The Practice of 
Salesmanship.” 

The program of Thursday afternoon embraced besides 
the excellent address of Gov. Johnson, an address on “The 
Present Steel Age,” by A. C. Hatch, and a paper on “Credits” 
by A. F. Rock, secretary of the Superior, Wis., Merchants 
Association. 
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Secretary Corey presided during the last hour of the 
afternoon session on Thursday, when there was one of those 
interesting “Question Box” features. The time was taken up 
almost wholly with a discussion, and generally a very earnest 
and feeling discussion of the catalogue or mail order con- 
cerns. These catalogue houses have come in for a great dea! 
of thought at this particular meeting of the association; m 
fact prejudice against these concerns was manifest all through 
the convention. The report of the nominating committee was 
adopted late in the afternoon. The new officers of the asso- 
ciation are: 

President—Julius Schmidt, Wabasha. 

Vice-Presidert—Amos Mackel, Perham. 

Executive Committee (three years)—A. T. Stebbins, 
Rochester, and Elmer Houghtaling, Fairmont. 

The most interesting feature of Friday’s program was the 
address of D. H. Evans on “The Decadence of the Inland 
Towns.” Mr. Evans dealt with the mail order concern and the 
parcels post matter and other things that are thought to in- 
terfere with the growth of the smaller towns. The last day ot 
the convention was taken up with a question box, brief ad- 
dresses by half a dozen prominent members of the assacia 
tion, an executive session of members of the association, se- 
lection of delegates to the national convention, and sight 
seeing. 

DELEGATES TO NATIONAL CONVENTION. 

The following energetic delegates were appointed to the 
National Retail Hardware Association, which will be held 
in Chicago, March 20, 21 and 22: M. S. Matthews, Julius 
Schmidt, H. W. Clark, C. H. Cafey, F. W. Lucas, J. F. Mc- 
Guire and W. H. Tomlinson. 


THE MINNESOTA RETAIL HARDWARE ASSOCIA- 
TION—SECRETARY MATHEW’S 
REPORT. 

At this the tenth annual convention, it is the privilege 
of your. secretary to briefly present to you, for the fourth 
time, a statement of the progress of association work in our 
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me state. With the constantly increasing numerical strength 
| this organization, the grievances, or at least the reports 
them to reach this office, appear to be falling off in an 
verse ratio to the lengthening of the membership roll. Two 
' the complaints were caused by a misunderstanding of the 
‘ts, and on an explanation of the same, were dropped. At 

Present time there is only one case undisposed of and this 
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awaits further information from the aggrieved party. These 
improved conditions come, doubtless, from a clearer under- 


standing between the manufacturers, jobbers and retailers. 


Another feature of the movement is the broadening of the 
work through the efficient methods of the National Associa- 
tion and Joint Catalogue House Committee, whose efforts 
are accomplishing much toward securing more desirable con- 
ditions for the retailer. The improving of trade conditions 
through organized effort are so well understood in this 
state that, in “hardware” circles, the association non-member 
is now the exception instead of the rule. While it is prob- 
ably true that many remain members for the insurance bene 
fits, it is equally true that a large percentage are members 
from a love of the cause and a belief that only through or- 
ganization can trade conditions be permanently improved. As 
showing that this position is correct, it only need be stated 
that barely 65 per cent of this association’s members carry 
insurance with the Minnesota Retail Hardware Insurance 
Co. At the last annual meeting a paid membership list of 
644 was presented. While the increase the past year has 
not been so marked, the growth has been steady and con- 
tinuous, the printed list showing 688 names. These, with 
later additions since the book was given to the printer, enable 
Minnesota to retain first place with a following of 702 mem 
bers in good standing. Financially, we are in easy circum- 
stances, as, witness the following figures 


RECEIPTS. 


I I sales bic ccs ccacdbeceocceeess -- $620.44 
alls tld ig i a a a A a a ceccss SI 
PE Cardocutaiaes ose 0b onessdaeee perwsas i 79.09 
DISBURSEMENTS, 
Expense of delegates to National convention........ 201.24 
PCS? See eee e hd aden aboetdes ek dda cues s 6% 49.60 
"2 eee ELE LE, SEP One Cee oe ee 80.40 
Seeretary, tFaveling EXPENSE .....0ccccccccecccsces. 120.21 
a EE al ae ep Aen ln eee Pee -+.. 600.00 
ee, Ly wees pubess'e ilar nk-sice olen 
Miscellaneous expense .......... So ae ly Fe 39.50 
Directors’ fees and mileage............. Lee 162.54 
Dues to National Association .................. .. 612.00 
Ts, oceans ebcbeben tacsenes 653.04 


The intention was to mail a copy of the “Souvenir Pro 
gram” to each hardware firm in the state, and if any have 
failed to receive it, one can be had on application. The value 
of this publication as an advertising medium is being more 


generally appreciated and special effort has been made th 
go al 1 
of value for preservation. You will notice that a large pro- 


the present number should be to you both interestin 


portion of the advertisers also have exhibits in this buil 
ing. As their liberality is so substantially shown in the ; 
vertising columns of the program, it is suggested and hop 


that the members of this association will bear them in mind 
when placing further orders. Since our last meeting, one of 
the prominent workers, and at the time vice-president of this 
association, Mr. Geo. M. Evenson, has left the state and 
accepted a position as manager of jobbing house in a 
neighboring state. On the receipt of this resignation, Mr 
H. R. Schroeder, St. Paul, was elected vice-president by 
your executive committee to serve for the unexpired term. 


The continued growth and prosperity of the Minnesota Re- 
tail Hardware Association is owing largely to the hearty 
co-operation of officers and executive board, while the ar- 
rangement of the extensive program is chiefly the work of 


your presiding officer. There are yet many hardware men in 


Minnesota who would be desirable members, could they be 
secured, and the secretary earnestly requests that each of 
you in the coming year make individual effort to induce your 
competitors to come with us. Our present membership 
“looks good,” but for 1907 let’s make the figures 800 strong, 
that Minnesota may still be found at the head of the hard- 


ware procession. 
snscipiidtiestaisinatageasticeetiaa 


Every time you ask extension of time it hurts your 
credit, not only with the one of whom you ask it, but 
of others. They soon learn of it. Do not buy beyond 
your ability to pay.—Piccolo. 
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THE RETAIL HARDWARE MUTUAL FIRE IN- 

SURANCE COMPANY OF MINNESOTA— 
SECRETARY MATHEW’S REPORT. 





The insurance question is one that, from the nature of 
things, must always hold a prominent place in the considera- 
tion of every practical business man, and so far as known, 
only one hardware merchant of this state makes a practice of 
carrying his own risk. The vast majority, however, keep 
a close watch of their policies and allow the insurance com- 
panies to take care of the larger portion of the risk. The 
year 1905 dealt kindly with this company and the increase in 
volume of business compares favorably with that of previous 


years. 
THE 40 PER CENT RETURN PREMIUM. 


At the meeting of directors a year ago the secretary was 
authorized to apply to the insurance department of Illinois 
for a license in that state. This was done and the necessary 
papers secured in May. But littlke work was done until 
fall, when an active campaign was inaugurated with satisfac- 
tory results. The business now on the books, including ap- 
plications on file, amounts to $370,000. The business has 
been secured with a moderate expense account and, fortu- 
nately, no loss has ever been incurred by this company in 
that state up to the present time. As no policy is written 
for non-members, the membership growth of the Illinois 
Hardware Association has been very flattering to the officers 
of that body and at their annual convention last week in 
Chicago all sorts of nice things were said of the Minnesota 
Retail Hardware Insurance Company. Your President Lad- 
ner was present at that time and reports a lively interest in 
hardware mutual insurance. Since Jan. Ist, when the 40 
per cent “return premium” went into effect, it has been im- 
possible to furnish some of our members with all the pro- 
tection needed, the result being that the “hardware mutuals” 
of neighboring states profited thereby to a corresponding 
extent. Although losses were practically the same as in the 
previous year, the percentage of losses declined in 1905 from 
38 to 30 per cent. The expense ratio increased slightly, owing 
to the cost of gaining admission to Illinois and the securing 
of new business by field men. This increase, however, is 
small and the average expense account since organization is 
but 12 per cent of the premiums written. 

The annual statement has been mailed to all policy 
holders and to all known hardware merchants in Minnesota. 
For the benefit of some who may not be familiar with the 
figures, we will give them as in statement at close of busi- 
ness December 3Ist: 

INCOME IN 1905. 


Cac on: Sted F6e. DUG icc didccomiecendacs toesen $46,424.75 
Collections from previous year.........sseeeeeeess 1,580.04 
PEGA TUNER 3050 ay vce'e sp chicphet oovebessates 54,236.32 
Recents Gow MON. <5. . ve cei sdsciviceaewseeeds 2,640.64 

$104,881.75 

DISBURSEMENTS. 

LOURS os 0:0: svnn Sica veahpeientat takes eektneel $16,595.99 
Ey one os Pp eo ae PAA TSH 7,350.76 
Return premiums to policy holders............... 13,833.65 
Rebates ‘and cancetlations 00. ove ctececcctersees 1,109.59 
Accrued interest on bond purchases............... 1,005.67 
PUOMINE GOO 5 sors Sie ape ns owe eercekeasiten 2,036.10 
Walaee Car Galo ooo ones Oi ohh ecm 62,949.99 

$104,881.75 
Insutancé written: -in 006. css sadccarysecnbuhees $2,540,920.00° 
Insurance th SONOE “6a. so SS hess 554 a vewotsdea ene 2,501,900.00 
Cash balance, premiums due and accrued interest. 66,001.39 
Liabilities (reinsurance reserve) .........+..++. 20,768.80 
Net sutple v0cccetaccsecbets eveiet DEEPER oe 45,232.59 
Ratio of losses to premiums ............e+-2s0+- .29 
Ratio of expense to premiums ................. 13 


The insurance written in 1906 shows a large increase over 
that of corresponding period in 1905. 
Jan. Ist, insurance in force..............seceeee $2,501,900.00 
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Written in JOMGney acdc skins cent wedi sass cnskicy 339,160.00 
Written in February, to 24th...........ss-e000 356.350.00 
ROG iiss. co ba tobe db edits ab aan $3,197,410.00 
Less expirations and cancellations...............+ 402,810.00 
Insurance in force Feb. 24th..............- $2,794,600.00 


The financial exhibit is equally satisfactory, as per follow- 
ing figures: 


RECEIPTS 

Dec, gist; cash Gs Reel, sede has dv cnansetastexe $62,949.99 
Receipts from premiums ........+++seeeeeeeeeees 8,336.77 
Receipts: Frou BSTOIE Ss. oon vciewin cas lc ved oins 974.07 

$72,260.83 

DISBURSEMENTS. 

0809 26a FETs aa EAS IOAN 6 ae 4k dee $3,629.83 
eG | os Habs van sta niebeel «uses peeacrteaes 2,629.82 
Rebates and cancellations ...........-+cscescesees 199.51 
Deeieribh: amr Wen oixGa ck <0 ku crete peas vsektteorine 65,801.67 

$72,260.83 


Four thousand dollars has been added to the amount of in- 
terest bearing securities, the items being as follows: 


St. Cloud corttaieh cece ctcsdes ss cs cpisesdssinns $21,469.50 
Le nL, en AS yim) EES AED TSS ea 23,800.00 
Certificates of deposit N. W. Nat. Bank.......... 19,000.00 
Cash in bank—“open account”..........seseseeees 1,532.17 

$65,801.67 


The season of severe cold weather has been passed 
through with moderate losses of but 25 per cent, thus giving 
a much better start than in the corresponding period of 1905. 
The success of this company has been so marked that students 
of the insurance problem have carefully noted its growth and 
many inquiries are received as to its methods. Were this 
the only company making so favorable a showing its record 
would cause more extended comment, but as a matter of 
fact, similar companies in neighboring states are making 
equally good progress, all of which tends to show that, for 
a hardware merchant, the solution of the insurance problem 
lies through the “hardware mutuals.” One question arises— 
with an insurance company of your own, a demonstrated suc- 
cess, and making such remarkable savings, why is it only 
favored with insurance business from 65 per cent of the 
members of the Minnesota Retail Hardware Association, and 
with a total amount of Minnesota insurance in force Decem- 
ber 31st of but $1,359,000? 


-or 


A STRANGE ADVENTURE. 








They were talking of strange adventures. The big 
man from the Northwest told of one which astonished 
his hearers. 

“Some years ago,” he said, “I was sleighing in the 
country, and my way lay across a frozen river. I 
knew the ice was thin, but I was determined to cross. 
The team scurried over the river under whip, and we 
were midway between the shores when the ice sud- 
denly gave way, and the sleigh, horses and myself 
sank to the bottom within a second. However, the 
speed of the horses was so great that we were carried 
by the momentum safe upon the other shore, a little 
wet, to be sure, but not much the worse for that.” 

The thin, silent man had listened with great interest 
to the story. 

“It is strange,” he said, “but the same sort of an ac- 
cident happened to me. The issue, however, was 
more tragic.” 

The big man squinted at the speaker. “And wha‘ 
was the issue?” he asked, suspiciously. 

“Well, I was drowned,” said the thin man, seri 
ously.—Implement Trade Journal. 
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A NEW PLANT. 





Striking and incontrovertible evidence of the growth 
of the Warren Manufacturing Company, Quincy, Illi- 
nois, was given a few days ago when the plant of that 
company was moved to a new building approximately 
four times as large as the one they had been using. 

Through the purchase of the Ellington plant, a 
modern iron working factory, containing approximate- 
ly 100,000 square feet of floor space, Mr. J. D. War- 
ren, head of the Warren Manufacturing Company, 
found a place almost ideally suited to his needs, for it 
is remarkable how easily an iron working plant can 
be adapted to wood working. Through the acquire- 
ment of this property Mr. Warren comes into posses- 
sion of one of the finest and most commodious fac- 
tories in the vicinity of Quincy and will be in a 
position to handle his orders advantageously, whereas 
in the old building he was handicapped through lack 
of space. 

The company had for some time past been conduct- 
ing a vigorous search for a plant suited to their needs, 
but it was thought at one time it would be necessary 
to remove from Quincy, a course of action which 
would have been regretted by Mr. Warren, not only on 
account of the trouble involved but also because of his 
attachment to Quincy. It is known that Buffalo, 
New York, and Grand Rapids, Michigan, had made 
him offers of valuable concessions in an endeavor to 
be able to number the Warren plant among their 
manu factories. 

The Ellington plant is a handsome one. It is over 
400 feet in length and cost, in its modern construc- 
tion, inthe neighborhood of $110,000. Blue prints 
of the general plan of the new building show that 
material will be handled in a way which will save all 
unnecessary labor and do away with rehandling and 
“doubling” or “back-tracking.” The raw material, 
which is in the main lumber, will enter the building at 
the northeast corner and will follow a direct path 
through the dry kiln, lumber storage, wood working 
machine room, cabinet making room and _ finishing 
and drying floors. From this point the finished prod- 
uct may either be placed in storage awaiting consign- 
ment or loaded directly upon the cars. The transpor- 
tation of material through the shops is facilitated by 
the use of a track and push car system. 


The work of transferring machinery, etc., from the 
old plant to the new has been pushed with the great- 
est rapidity. It is intended that the working force of 
the new plant shall number about 200 men when run- 
ning in full force. Mr. Warren expects to secure 
enough land in the vicinity of the factory to enable 
him to erect cottages for the use of such of his em- 
loyes as may wish them, and it is probable that there 

ill be started a Warren colony. 

The history of this firm is interesting, inasmtich as it 
ives an example in Mr. Warren of that comparatively 
‘ire combination of abilities—those of idea creating 
nd the even more important power to carry the idea 
' a successful conclusion. 

John D. Warren, the originator of the J. D. War- 
en Manufacturing Company, started life as a clerk ina 


hardware store, and when he had become of sufficient 
age, became a traveling salesman for Pratt & Com- 
pany of Buffalo. From the road he graduated to the 
responsible position of manager of the Chicago branch. 
On the retiring of that company from business, Mr. 
Warren found a position awaiting him with the Sim- 
mons Hardware Company, of St. Louis. 

But during these years the fact was impressing itself 
upon his mind that the hardware dealers of the coun- 
try were not orderly enough in the arrangement of 
stock and samples, and he turned his extraordinary 
talents as a systematizer toward the evolution of labor- 
saving and beautifying devices and ideas for the use 
of the hardware trade. That he succeeded is known 
to every reader of this paper, and that his success has 
brought with it the fruits deserved is shown by the 
rapidity with which his business grew. 

Mr. Warren had the courage of his convictions and 
he left a good position and drew freely the savings of 
years to carry out his ideas. 

It is said that at the end of the first five vears his 
balance sheet showed a net profit of but $138. But 
persistence and ability won and to-day the business is 
on an enviable basis. 
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CLIPPING AND SHEARING MACHINES. 





A line to which the retail hardware dealer has not, 
probably, given as much attention as it deserves, is 
that of horse clipping and sheep shearing machines. 
This matter is brought to mind by the fact that the 
winter is letting up on its rigor and plans are being 
laid for spring. 

The outlook for spring trade in these lines is espe- 
cially good, auguring from present prospects. Farm- 
ers are evidently well able to purchase the small neces- 
sities which are luxuries in bad times. 

March Ist brings the active season for these ma- 
chines and dealers will find this a good line to investi- 
gate. Farmers and horse owners generally recognize 
the advisability of clipping before putting their horses 











Machine Horse Olipping. 


at the spring work, and sheep men who own ten or 
more sheep find machine work to possess great ad- 
vantages over that of hand shearing. More wool is 
obtained in that way and the sheep is not cut or 
hacked. 

The attention of dealers is invited to the advertise- 
ment of The Chicago Flexible Shaft Company, whose 
advertisement of clipping and shearing machines ap- 
pears in this issue and who will be pleased to send 
information to dealers mentioning THE AMERICAN 
ARTISAN. 
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HARDWARE IN CUBA. 





Consul Max J. Baehr, of Cienfuegos, furnishes a 
report that may be read with interest and profit by 
manufacturers of hardware and agricultural imple- 
ments of all kinds. He writes: 

“How catt we increase our trade in your consular dis- 
trict?” is the phrase contained in almost one-half of the 
letters of inquiry reaching this office. I have made sugges- 
tions in regard to the introduction of various lines of 
American goods in former reports, and with this I propose 
to make recommendations calculated to increase the hard- 
ware trade between the United States and Cuba. Three fac- 
tors must be constantly borne in mind by those making efforts 
in that direction and they are the consumer, the distributer, 
and the goods. 


‘ 


THE CONSUMER, 


The hardware consuming public of Cuba to-day consists 
principally of the native Cuban, white and colored; next in 
importance is the immigrated Spaniard, and lastly the Ameri- 
can settler, who began coming to the island early in 1899. A 
well known characteristic of the Cuban, as a Latin-American, 
shared to a great extent by the Spaniard, is his conservatism, 
his disinclination to try new things, which trait has induced 
European merchants to employ special care in catering to his 
wants and to direct their efforts to sell the particular wares 
he is accustomed to. Hence it is that many articles of hard- 
ware imported from Europe are identical with those used in 
Spain, and that the same European firms sell both to Cuba 
and to Spain. In justice to the Cuban it must be said, how- 
ever, that he is more progressive than his Latin-American 
brother in Central and South America. The Spaniard as a 
consumer does not differ materially from the Cuban. Form- 
ing about one-twentieth of the population, his importance as a 
buyer is relatively small. 

A class that naturally prefers American made goods is 
the American settler. As yet he is represented by small 
numbers, slowly but steadily reinforced by newcomers. They 
are mainly to be found on the western end of the island and 
in the northern part of the province of Camaguey. 

THE DISTRIBUTER. 

As by far the largest part of commercial business in 
Cuba is still controlled by the Spaniard, with insignificant ex- 
ceptions, he is the principal distributer of hardware, a condi- 
tion of affairs that will be changed but very gradually, and 
which renders it imperative to Americans wishing to extend 
their trade with the island to have their invoices and corre- 
spondence. written in Spanish, while, of course, their repre- 
sentatives and travelers should be fully conversant with that 
language. Dealings with Spanish merchants require more 
time than Americans are accustomed to spend with their 
customers at home. A single visit rarely accomplishes the 
object. Mostly a second and third call is required in order 
to draw out the wants of the merchant, a racial peculiarity 
that is fully understood and catered to by the representatives 
of European houses. To try to do a town, even if small, in a 
day or two is not good policy for a salesman who wishes to 
effect a fair amount of business. 

CLASSIFICATION OF THE TRADE. 

Concerning the merchandise entering into the Cuban 
hardware trade it may be divided into three classes: First, 
goods that come exclusively from the United States; second, 
goods that are purchased both in the United States and in 
Europe; and, third, goods that are furnished by Europe ex- 
clusively. 

The first class comprises agricultural implements of all 
kinds. Their use is very extensive, especially in the cultiva- 
tion of sugar cane, and a phenomenal trade has been done in 
them during the last fiscal year owing to the favorable situa- 
tion of the market for the island’s principal export article, 
sugar. Suggestions as to increasing the sale of agricultural 
implements would seem idle, from the fact that American 
manufacturers have monopolized this field for decades and 
are fully informed in regard to its requirements. However, it 
may be pointed out here that the start made in the cultivation 
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of small crops, such as oranges, pineapples, tomatoes, onions, 
etc., and the unlimited possibilities offered by these branches 
of agriculture in view of increase of the island’s population on 
the one hand, and of shipping possibilities, owing to the pro- 
duction of sufficient quantities, on the other, will in time per- 
mit the American manufacturers to send to Cuba a greater 
variety of agricultura! implements than heretofore. To stim- 
ulate the fruit and vegetable trade with the island would 
therefore directly benefit American hardware exports, while 
the very early shipping season of the former would render it 
practically noncompetitive with similar products of our south- 
ern states. “ 

This class includes, further, such goods as saws and 
other tools for mechanics, cut and wire nails, the better 
grades of padlocks, locks of different descriptions, carpet and 
shoe tacks, cotton twine and rope, pumps (except rotary hand 
pumps), windmills, scales, wheelbarrows, etc., vehicles, freez- 
ers, varnishes, etc., copper bull rings, many of these goods 
having attained their dominating position in the Cuban mar- 
ket in consequence of special export discounts. 

The second class embraces a large variety of articles. 
Some of them come from the United States or from Europe, 
according as the price may vary or as they may be controlled 
by trusts unwilling to make export concessions when home 
demands engross attention. This class of articles includes 
iron bars, iron pipe, black and galvanized sheets, cotton duck, 
shovels, wire netting, machetes, etc. 

SHIFTING OF FOREIGN ORDERS. 

How the price of raw material influences the trade was. 
seen last summer when upon the advance in the price of cot- 
ton duck in the United States immediately a large part of 
this trade shifted to Barcelona. Then again how trust con- 
trol can stop the export of an article was evidenced by the 
fact that the shovel combine in the United States allowed this 
trade to be acquired in short order by England, though the 
article produced there is inferior in make and shape to the 
American goods. Such losses in trade may be avoided by 
adopting to a fuller extent than heretofore the policy of 
European exporters—namely: to change as little as possible 
the export price of goods—for staple prices assist materially 
in holding foreign trade and obviate the necessity of .acquir- 
ing it anew when trade depressions at home turn the eyes of 
the manufacturers abroad for the outlet that was neglected 
during the time of heavy home demand. 

Other goods pertaining to this class derive their prefer- 
ence as between the United States and Europe from various 
reasons. While, for instance, by far the largest part of the 
working machetes comes from the United States, the cane 
knife is still furnished in very large quantities by Martindale 
of Birmingham, England, whose field hoes likewise dominate 
the Cuban market. 

Saddlery hardware comes partly from the United States 
and partly from England, because the styles demanded] in 
Cuba are not all made in the former and the latter country 
offers lower prices. 

ENAMELED STEEL WARE. 

The third class of goods, those belonging to Europe ex- 
clusively, has been somewhat reduced by the late tariff change, 
but conditions obtain that render further acquisitions of 
trade in them rather doubtful, unless brought about by new 
advantageous changes in the tariff. Enameled steel ware is 
an article that continues to come from Europe, somewhat re- 
grettable from the American point of view, since enormous 
quantities of these goods are used on the island. Stamped 
and cast iron hollow ware, tinned inside. enjoys likewise a 
heavy importation from Europe. The same may be said of 
cast iron round pots and outdoor furnaces. These three lines 
of enameled, tinned, and cast iron goods are of so general 
use in every Cuban household that they are well worth the 
attention of American manufacturers. They are in the hard- 
ware line what rice and flour are among the breadstuffs in 
Cuba. 

To this third class of goods belong further eye augers of 
all sizes, of considerable sale all through the island, brass 
chest and wardrobe locks, cheap wrought iron locks and pad- 
locks, flat pointed wrought nails of large sizes, leathern knife 
sheaths, creole plow points, hempen cordage, shot and cheap 
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shotguns, belt knives, linseed oil, coffee mills for stores, iron 
bedsteads, etc., some of them produced very much cheaper in 
Europe than in the states, and others made in Europe only. 

An article of hardware made in Cuba is sisal and manila 
rope. Its consumption is very heavy in consequence of the 
employment of oxen as draft animals. In spite of its higher 
price the superiority of American cordage has, however, se- 
cured it a certain market in Cuba. 

In the matter of credits the American exporter is not 
disposed, as a rule. to concede more than sixty to ninety days, 
as against the terms of six months given by the European 
merchant. However. such manufacturers as themselves at- 
tend to the marketing of their product have pretty generally 
adopted terms of four and some even six months, and ob- 
tained good results thereby. The safety of business with 
Spanish merchants in Cuba compares favorably with that of 
trade in any other part of the world. 


RETAIL HARDWARE DOINGS. 








NEW FIRMS AND INCORPORATIONS. 

McDonald, Kansas—J. Johnson. 

Bluff City, Kansas—Newton & Baker. 

Garden City, Kansas—Struthers & Wiss. 

Medferd, Oregon—A. D. Houston. 

St. Louis, Missouri—Woodhouse Hardware Manufactur- 
ing Company; capital stock $65,000. 

St. Louis, Missouri—F. H. Keuthan Hardware Company; 
capital stock $20,000. 

Leshara, Nebraska—F. C. Harmon. | 

Ulysses, Nebraska—Barnes-Havlik Hardware Company. 

Baltimore, Maryland—Charles C. Krauss; capital stock 
$6,000. 

Baltimore, Maryland—J. B. Inderrieden. 

Baltimore, .Maryland—Christian Schmidt. 

Baltimore, Maryland—W. J. Garrick. 

Albuquerque, New Mexico—W. P. Lewis Hardware 
Company; capital stock $50,000; incorporators are W. P. 
Lewis, J. S. Massie, Lucian E. Collun and others. 

Des Moines, Iowa—George P. Guy & Co. 

Raleigh, North Carolina—Aurora Hardware Company; 
capital stock $10,000; incorporators are W. A. Thompson 
and others. 

Woodward, Oklahoma—William Hixon. 

Jacksonville, Florida—Victoria Turpentine Machine Com- 
pany; capital stock $50,000; incorporators are Wm. W. Ache- 
son, A. D. Stevens and others. 

Farmer City, Illinois—Geo. Collier & Company. 

Seward, Illinois—Frank Lindley. 

Albuquerque, New Mexico—Carlsbad Hardware Com- 
pany; capital stock $30,000; incorporators are Arthur R. 
Quinn; William Hannah, James T. Cooper and others. 

Rutland, North Dakota—Rutland Hardware Company; 
capital stock $10,000; incorporators are Martin G. Flados, 
Andrew Miller and Otto M. Rutland. 

Akron, Ohio—E. M. Sherwood. 

Ockley, Indiana—L. M. Loy. 

Columbus, Ohio—Miller-Hopkins Company; capital stock 
$15,000 ; incorporators are H. H. Hopkins, R. H. Hopkins, 
G. W. Miller and others. 

Pelahatchie, Mississippi—Pelahatchie Hardware Com- 
pany; capital stock $10,000; incorporators are J. M. Stingily 
and others. 

Harlan, lowa—W. W. Wheeler. 

BUSINESS CHANGES. 

Elgin, Oregon—J. H. Payne succeeds Payne & Zweifel. 

Mangum, Oklahoma—Sentell Mercantile Company suc- 

eds J. D. Sentell. 

Tryon, Oklahoma—C. W. Fowler succeeds Silverthorn 
« Fowler. 

Blackfoot, Idaho—Boyle Brothers succeed Boyle Broth- 
ers & West. 

Edmond, Kansas—Way & Coleman succeed H. F. Bash- 

d. 

Attica, Kansas—Stout & Davis succeed Devine & Stout. 

Thayer, Kansas—William McNaught succeeds C. H. Jus- 
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Windon, Kansas—C. G. Halgerson succeeds the Windon 
Hardware & Lumber Company. 

Primrose, Nebraska—S. McClenaghan, Jr., succeeds Mc- 
Clenaghan Brothers. 

Enid, Oklahoma—Biggs & Shaklee succeed Gibbs & Stout. 

Louisville, Nebraska—Dorsey & Lohnes succeed W. C. 
Dorsey. 

North Loup, Nebraska—Ernest Brothers succeed S. J. 
W. Brown. 

Hays Center, Nebraska—Crounse & Company succeed 
J. W. Gull. 

La Plata, Missouri—J. W. Miles succeeds E. B. Kelley. 

Seneca, Missouri—Sidney Sparlin succeeds Sparlin & 
Satterstrom Brothers. 

Bee, Nebraska—Frank Cuda succeeds O. C. Bedford. 

Omaha, Nebraska—Omaha Iron Stove Company succeeds 
W. J. Broatch Iron Company. 

Wilcox, Nebraska—D. Weadon succeeds Joseph Wright. 

Holton, Kansas—W. A. Thompson succeeds D. W. Kim- 
ball. 

Oxnard, California—F. A. Borchard succeeds S. F. 
Brown. 

Florence, Colorado—Ashton-Hanger Hardware Company 
succeeds Julius McCandles. 

Blue Mound, Kansas—T. C. Sonneman succeeds C. L. 
Porter. 

Whiting, Kansas—Harry Marshall succeeds Marshall & 
Marshall. 

Montrose, Missouri—Utterson & Mohler succeeds Norton 
& Utterson. 


Jamesport, Missouri—Bond & Johnson succeed Abbett 
& Bond. 


Claremore, Indian Territory—Mason Brothers succeed 
the Claremore Hardware Company. 

Bradshaw, Nebraska—L. C. Smith Company succeed 
Andrew Klein. 

Birmingham, Alabama—Prowell Hardware Company 
succeeds Birmingham Stove & Hardware Company. 

Lawrence, Kansas—Addis & Greep succeed A. A. Addis. 

Farmington, Iowa—Thomas W. Grimm succeeds E. T. 
Neal. 

Paw Paw, Illinois—Frazer Hardware Company succeeds 
Lyman Brothers. 

Rockford, Illinois—Frank Hays succeeds Thomas Ose. 

Lawson, Missouri—J. M. Morrow & Company succeed 
J. M. Morrow & Son. 

Harrisonville, Missouri—William Clements succeeds 
Bird & Clements. 

Owosso, Michigan—Henry Beswick succeeds Thompson 
Hardware Company. 

Bloomsburg, Pennsylvania—Mr. MacReber succeeds J. 
G. Wells. 

Orion, Michigan—Orion Hardware Company succeeds L. 
H. Reade. 

Muskegon, Michigan—John J. Stulp and Peter L. Cloet- 
ing succeed Fred J. Stulp. 

Nashville, Tennessee—McKay Brothers & Dougherty 
succeed McKay Brothers. 

Benton Harbor, Michigan—W. H. Woodley succeeds W. 
H. Baker. 

Virden, Illinois—H. H. Chaffin succeeds J. F. Huston 
& Son. 

Jewell Junction, Iowa—Charles Jorstad succeeds the Jor- 
stad Hardware Company. 

MISCELLANEOUS. 

Fond du Lac, Wisconsin—George P. Dana; destroyed by 
fire. 

Buffalo, New York—Paul F. Wieder; bankruptcy. 

Monroe, West Virginia—Monroe Hardware Company; 
dissolved. 

Peckville, Pennsylvania—E. W. Squire; burglarized; loss 
$200. 
Evansport, Ohio—T. E. Shuler; burglarized. 

Lebanon, Pennsylvania—George Krause; deceased. 

Castleton, Kansas—Cogswell & Halloran; new building. 
Dawson, Wisconsin—Fedetterdal Hardware Company; 
destroyed by fire; loss $75,000. 
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Advertising Department 


Our readers are invited to send in copies of their advertise 
ments in the local press for criticism. All communications should 
be addressed to the ‘' Advertising Department’’ of THz AMERICAN 
ARTISAN. 





We reproduce herewith an announcement which 
really announces that Wilson has moved. 

Wilson is probably well known in his home city. 
He must be well known if he has been keeping him- 
self before the public in as efficient a manner as is indi- 
cated by the accompanying cut. He probably has been 
able to impress upon the minds of his public that his 
nails are stronger and cheaper and less liable to rust 
than the nails of his competitor; that his sauce pans 
require less grease, and that coffee settles in his coffee 
pots without the use of the precious egg. 

In fact, we should judge that there are well worn 
paths radiating from Wilson’s front door to the 
kitchen doors of a goodly percentage of residences in 
the neighborhood, and that many a housewife on wash 
day has said to the heir of the house, “Bud, the boil- 
er’s busted. Run around. to Wilson’s and get 
another.” And Wilson has moved before. He moved 
fast when Bud asked. for the new boiler and the house- 
wife probably had the gas range going full blast just 
_ about two minutes before the boiler arrived, because 

she knew Wilson wouldn’t keep Bud waiting. 

Yes, we are willing to go bond that the people 
around Wilson’s locality knew where Wilson’s place 
was, and if he didn’t tell them that he had moved 
there would have been disappointed house owners 
calling at Wilson’s ex-place of business for some time 
to come after the shutters had been put up. 

So Wilson tells ’em and he tells ’°em in such a way 
that daddy will show the funny picture to sis. 

That’s all he had to tell them. Simply that he was 





WILSON MOVES 


MARCH 1ST 
TO CORNER. OF 
TWELFTH AND PEARL STS: 









TWENTY PER CENT DISCOUNT SALE 
NOW GOING ON AT OLD LOCATION, 1113 PEARL ST. | 


WILSON--HE SELLS HARDWARE 








moving. It might have added a little to the effect 
of the advertisement to show 1113 Pearl street just 
astern of the hatchet handle and the door-step of the 
new store at Pearl and Twelfth streets under that 
extended patent leather, but the advertisement is so 
good as it is, and the story is so well told, that it would 
be a harsh critic who would complain. 

You will notice also that Wilson doesn’t neglect the 
opportunity to state that he has some bargains on 
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hand. 


It might have been better to stick entirely to 
the “moving,” but the flesh is weak. 
It is hard to speak favorably of the advertisement of 


August Neils. While the arrangement of the reading 
matter is not to be criticised too harshly and while the 
type is arranged in accordance with standard theories, 
the reading matter is not of a nature to draw forth 
many favorable responses. 

We venture to say that the great majority of deni- 
zens of Sauk Rapids realize that Mr. August Neils is 
in the hardware business. Consequently, to these peo- 
ple the advertisement means almost nothing. If Mr. 
Neils described the White Lily washing machine alone, 
in a pleasurable, enthusiastic spirit, we believe the ad- 
vertisement would have been vastly more profitable. 


August - - Neils. 
Shelf and ects Hardware, 


White Lillie Washing Machines. 


Windows and Doors, Sporting, Goods, 
Bicycle Repairs. 
At this store you will find every- 
thing kept in an Up-To-Date hard- 


ware store at'pricesthat are right at 
all.times, 


August Neils 
Sauk Rapids, Minn. 


We suggest that Mr. Neils write a series of adver- 
tisements, perhaps fifteen or twenty, to be inserted at 
regular intervals one following the other. Whether 
Mr. Neils himself writes these advertisements, wheth- 
er he uses the sample announcements sent out by enter- 
prising manufacturers for the aid of dealers or whether 
he allows a professional advertising writer to draw up 
his copy is a matter of little moment. We feel that it is 
a business mistake for Mr. Neils to continually sow 
hard made profits upon barren soil. 


oa 
~oo 


HIT MAIL ORDER. 








The following where a moral is clearly shown i 
taken from an exchange: Recently a church congre 
gation in a little Kansas town built a new church. To 
pay for it they were obliged to call on the merchants 
of the community for donations. The merchants r- 
sponded liberally and $300 was raised from this sourc: 
The last man asked to subscribe was John Smith, 
jeweler. “I will give you $5 if you let me add som:- 
thing to the subscription list,” he said. The permissi 
was accorded him and he wrote at the foot of the lis : 

John Smith, jeweler, $5. 

Sears, Roebuck & Co., $o. 

Montgomery Ward & Co., $o. 
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A SLACK-BURNING FURNACE. 





We are in receipt from the Stanton Heater Com- 
pany of Martins Ferry, Ohio, of a handsomely illus- 
trated booklet setting forth the merits of their X-Ra 
warm air furnace. The book is attractively arranged 
and printed on paper of a quality to bring out the half- 
tones in an entirely acceptable manner. 

The first cut shows the interior of the fire pot, 
radiator and hot blast ring. Every part is an effective 
heating surface and there are no dead air spaces. 

The Stanton Heater Company offer convincing 
arguments in favor of the X-Ra furnace. 

In the first place, they say, all materials contained 
in its construction are as good as the market affords. 
The fire pot is strictly first class in every respect, and 
we quote a few of the reasons advanced in support of 
their contention that it is the best. It is corrugated, 
which makes all parts of the same thickness, allows 
equal expansion and contraction at all points, adds 





X—Ra Furnace. 


greatly to its durability, and increases the radiating 
surface. It is claimed that the corrugation on the 
inside makes a flue for the air to pass up when the 
direct draft is open, and a greater amount of the metal 
comes in coritact with the fuel without enlarging the 
grate surface. It is, they say, a combination of a 
fire pot and a hot blast electro. 

It is claimed that the patented features of the 
X-Ra furnace extract from the fuel all the heat it con- 
tains and that it adds greatly to the usual amount of 
heat obtained by employing the properties contained 
in the oxygen and gases. 

The Stanton Heater Company says that efforts were 
made in the construction of the grate to have it espe- 
cially strong and simp'e. The grate rest is made by 
the hot blast ring, which is made in two sections and 
securely bolted to the side of the ash pit. 

All cast iron furnaces should be, it is affirmed, 
provided with some means of imparting moisture to 
the air as it passes over the red hot surface of the 
furnace on its way to the rooms to be heated. The 
X-Ra is provided with a water pan which is conve- 
nient of access. It may be left without water should 
the owner desire. 

The X-Ra furnace is particularly recommended by 
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its manufacturers as a soft coal slack burner. The 
reason for its adaptability to this use is, they say, be- 
cause of the effective hot blast, which causes the 
smoke and gas to burn. 

It is claimed of the X-Ra hot blast that it takes pure 
air from the outside of the furnace, carries it through 
a hot blast ring in the upper part of the ash pit, but 
independent of the ash pit, and delivers it through 
cored openings at the top of the fire pot, where it is 
mixed with the smoke and gas. This air is heated to 
a very high temperature, yet contains all the oxygen it 
did when it first entered the hot blast ring. No air can 
enter the fire any other way, unless desired, and the 
flow of air can be perfectly regulated. It insures, they 
affirm, the burning of all gases and makes it possible 
to obtain the same amount of heat from a ton of slack 
as others do from a ton of lump coal, and at half the 
cost. Should anything pass into the hot blast open- 
ing on top of the fire pot, it drops to the hot blast ring 
and is easily removed by a simple arrangement. 

Another argument advanced in favor of a practical 


and efficient hot blast is that it makes it possible to 


maintain an even temperature with a minimum of fue! 
and attention. 

Data of dimensions, cast, etc.; of the various sizes 
of the X-Ra furnace are given in a comprehensive 
table, together with complete instructions for its in- 
stallation. 

The Stanton Heater Company, Martins Ferry, 
Ohio, will be pleased to send one of these catalogues 


to dealers mentioning THE AMERICAN ARTISAN. 
—— — — — 


CASTING SLUGGISH ALLOYS 





It often occurs that alloys run lumpy and sluggish, 
in which case sharp castings are difficult to secure. Fire 
heat does not at all times secure the necessary fluidity, 
and for this reason it frequently becomes necessary 
to make an addition to the metal in the crucible or 
ladle. With nickel silver and such like metals which 
often give trouble, there is nothing to beat aluminum 
as an addition, from I per cent to 3 per cent being am- 
ple, but the smallest quantity to secure fluidity should 
be used. The quality and color of the metal is not ap- 
preciably altered and rolling is not adversely affected 
by the addition, and, the finished articles being polished 
and not “dipped,” the aluminum is not detrimental. In 
regard to brass and gun metal, 1 per cent of aluminum 
will secure fluidity, but 0.25 per cent phosphorus will 
lo better, and in many cases is preferable, although 
at times it is not desirable to add phosphorus. Some 
chloride or fluoride such as manganous chloride or 
fluor spar in powder, will always ensure fluidity in 
brass, gun metal and the like if stirred in before pour- 
ing, but as they make a lot of smoke these 
things. should be added before lifting the pots 
from the furnace and the smoke be allowed to 
pass up the chimney. Sulphate of soda at the 
rate of about 1 ounce to the 100 pounds of metal will 
also work well with brass in regard to making it fluid. 
With iron, two or three ounces of ferro-aluminum or 
two ounces of No. 5 ferro-sodium—the latter is cheap- 
est—to the hundred-weight of molten metal will ensure 
fluidity and also improve the strength of the metal and 
render sharp castings possible with sluggish metal. 
Speaking generally, however, the addition of a chloride 
of one of the metals used in an alloy will make the 
alloy run quite freely, as well as doing no injury to 
the castings made from metal so treated—Walter J 
May, in Practical Engincer. 
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BLOW PIPE WORK. 











INTERSECTIONS BETWEEN CONES, WHOSE AXES ARE 
PLACED AT RIGHT ANGLES, AND THE INTERSECTION 
BETWEEN TWO CONES JOINED SO AS TO INTERSECT A 
CYLINDER WHOSE BASE IS A CIRCLE. 

In sheet metal work the principal problem can be 
stated as the intersection between two tapering pipes 
which are joined so as to connect with a round pipe, 
the three pipes when joined forming a Y joint. The 
operations performed in the solution of this problem 
can be applied to the solution of all tapering pipe 
problems. The reader of this article is instructed in 
the correct method of finding the true length of lines, 
when the lines are inc!ined to the horizontal plane, 
and also inclined to the vertical plane, or in other 
words the lines are inclined to the plan, and also to the 
elevation. 

The work to be performed to arrive at a solution of 
the problem consists mainly to find the true length 
of inclined lines. Now, when vou find the length of 
one line, the length of the other lines is found in a 
similar manner, therefore the problem reduced to its 
simplest form is to find the length of an inclined line. 

SOLUTION ON DRAWING BOARD. 
Referring to the illustration, A-S’-B-C is the eleva- 
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tion of one tapering pipe, A-R’-C-] is the elevation of 
the other. The round pipe joined to the tapering 
pipes is shown by 7-J-1-B; the base is a circle; O is 
the center. Draw the ground line G-L. Divide the 
base of the circle into points as shown, 1-2-3-4-5-6-7- 
6-5-4-3-2-1. Through the center of circle draw the 
horizontal line R-S, and draw lines joining S-S’ and 
R-R’. Through points 4-3-2-1-2-3-4, in the semi-circle 
of the base of the round pipe, draw lines to S, through 
the same points draw vertical lines to the ground line 
G-L. Continue the lines in an inclined position to 
intersect S’, the vertex of the tapering pipe in eleva- 
tion. 

Note.—The radial lines drawn in the p'an show the 
projected view of the lines drawn in elevation. The 
lines A-S’ and B-S’ are shown in their true length in 
















































elevation, because those two lines are projected in the 
plan on the line R-S passing through the center of the 
circle. and the line is parallel to the ground line. The 
true length of those lines drawn on the surface of the 
tapering pipe is the slant length of a triangle; the alti- 
tude is the distance from 4, on the ground line, to S’, 
at the vertex. The base of each triangle is the length 
of the lines drawn through the points of division, 
4-3-2-1-2-3-4, to S, the vertex in p'an. A line joining 
the extreme point in plan and the vertex S’ is the true 
length of that line. From S as a center revolve points 
1-2-3-4 as shown; draw the vertical lines to ground 
line, as indicated by 1-2-3-4, and draw a line connect- 
ing each point with S’. Now, each line is shown in 
its true length. To find the length of the lines inter- 
secting at the line A-C, proceed as follows: From C, 
as a center, describe a semi-circle, using the radius 
©-4 shown in plan. Divide the semi-circle into the 
same number of points as the semi-circle in plan; 
through each point draw lines intersecting the vertical 
line 4-S’ at points 4-5-6-7. The section cut from the 
upper half of the tapering pipe on the miter line A-C 
is shown on plan by the semi-circle 4-5-6-7-6-5-4. 
Through points 5-6 draw the lines perpendicular to the 
vertical diameter 4-4 and intersecting it in points K-N ; 
the points below the center are not lettered. Draw 
lines joining K-N with R. From the line 4-S’ space 
the distance R-K, as shown by 5-H; space the distarice 
R-N, as shown 6-F. Now draw lines from F and H 
to S’; each line is shown in its true length. Another 
ways is, with S as a center point revolve points N-K 
to the line R-S, intersecting it in points N’-K’. Erect 
a perpendicular from N’ to cross the line 6-6 in eleva- 
tion at point F; also a perpendicular from K’ to cross 
line 5 to 5 in elevation at point H. 

Note.—The line C-S’ drawn through the center of 
the tapering pipe is an angle of 45° with the ground 
line. It is evident from inspection of the diagram that 
the length of the lines on the lower half and on the 
upper half of the tapering pipe are of equal length 
You have been shown three ways to 
First, by taking S 


respectively. 
find the length of those lines. 
center to revolve the points on the line R-S extended. 


asa 


Second, spacing the distances of the lines in plan 
from R to the points on the diameter at K and N, those 
distances are measured from the line 4-S’ in e evation, 
giving points F and H. Thirdly, by taking S as a 
center to revolve points K-N to the line R-S, intersect- 
ing it at K’-N’, and projecting those points in eleva- 
tion at H-F. From S as a center point revolve point 4 
to intersect line R-S in a point, project the point in the 
ground line at P; the line from S’ to 4 is equal to the 


length from S’ to P. 
HOW TO LAY OUT THE PATTERN SHEET. 

From S’ as a center and the distance S’-1 describe 
an arc, intersecting the line C-S’ extended; mark the 
point 1, being the center line of the !ower half of the 
tapering pipe. We will work from that point on each 
side, and make the joint at the top. From S’ as a 
center revolve points 2-3-4 as shown, describing arcs 
of sufficient length. Next set the dividers from 1 to 2 
in the plan of the circle, and space the distance from 
and from 2 to 3, and from 3 to 4. From the 


I to 2 
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Lines connecting the points 


points draw lines to S’. 


from 4 to 4 give the form of the pattern of the inter- 
section of the lower half of the tapering pipe with the 
round pipe. 

As the lines are the same length in the upper half 
as in the lower half, you continue to space the dis- 
tance from 4 to 5, then from 5 to 6, and from 6 to 7. 
Draw lines connecting the points with S’. Lines 
traced through the points complete the pattern. From 
S’ as a center revolve point T, describing an arc as 
shown by \V-Z, giving the shape of the pattern for the 
frustrum of a cone at M-T. The pattern when formed 
and put together is a T-joint for a round pipe, the axis 
are at a rightangle. The circle shown at top of the 
illustration is the base of a right cone, S’-T-D, the cir- 
cumference is laid out on the pattern sheet from x to 
y. Lines drawn te S’ would complete the pattern for 
a funnel. Allow lap on the pattern for the tapering 
pipe to rivet on a square end cut on the round pipe. 
-oo 


MEETING OF SHEET METAL WORKERS. 


The semi-annual meeting of the trustees of the Na- 
tional Association of Sheet Metal Workers was held at 
Baltimore, Maryland, 


the Eutaw House, February 
20 and 21. The meeting was especia ly arranged for a 
cenference between the the 


turers in regard to the quality of American tin plate 


workers and manufac- 
and the improvement thereof. 

Some one hundred and fifty members of the asso- 
ciation and fifteen manufacturers were represented. 
The quality of the American tin plate received a de- 
cided roasting, some of the speakers declaring that 
the best grades of American were inferior to the poor- 
est of foreign makes. While no decision was given 
the consensus of opinion seemed to be that as long 
as the great American producer continued to refuse to 
pay more than a shoddy price just as long he would 


continue to get shoddy plates. 
—_~-—-@-o——— 


ITEMS. 





The American Can Company is still trying to effect 


a community of interest among the Maine sardine 
packers. 

George L. Rose has opened a first-class tin and sheet 
iron shop in Perry, Illinois. He wishes to receive 


catalogues, etc., pertaining to that business. 
The steckholders of 
Company, which wil engage in the manufacture of 


the Canton Manufacturing 
cornices, skylights and all kinds of sheet metal goods, 
met in Canton, Ohio, 

pleted their organization. 
elected: A. T. Stone, president and treasurer; MM. F. 


Taylor, secretary, and M. H. G. 


Monday evening, and com- 
The following officers were 


Gunther, superin- 


tendent. 
iitilitinaasias 
To the AMERICAN ARTISAN: 
Will you kindly ask through your valuable paper the 
had 
do they 


Have any of your readers experi 


If so, 


following questions : 
ence laying corrugated iron roof? have any 


trouble with a leaky job, and what cement is used to fix 
the same? Does a metal roof endanger a building from 
strokes of lightning any more than a single roof, or is the 
former a conductor? 

Very truly vours, 


“Otp Tink.” 











NOTES AND QUERIES. 





HEATING AND VENTILATING ENGINEERS. 


From R. W. Manuel, 217 Oak Street, Southeast, Minneapolis, 
Minn. ‘ 
Where can I get information concerning the Ameri- 


can Society of Heating and Ventilating Engineers? 
Ans.—Address W. M. Mackay, secretary, 
Water street, New York City. 
HUMPHREYVILLE BITS. 


235 


From Blodgett & Blodgett, Sterling, Illinois. 

Kindly give us the address of the manufacturer of 
Humphreyville auger bits. 
Ans.—Humphreyvil'e 

Seymour, Connecticut. 


Manufacturing Company, 


AUGER BITS. 
From Blodgett & Blodgett, Sterling, Illinois. 

Kindly give us the names of a few manufacturers 
of auger bits. 

Ans.—Connecticut Valley Manufacturing Company, 
Centerbrook, Connecticut; Ford Auger Bit Company, 
Holyoke, Massachusetts ; Forest City Bit & Tool Com- 
pany, Rockford, Illinois; John H. Graham & Com- 
pany, 113 Chambers street, New York City; Irwin 
Auger Bit Company, Wilmington, Ohio; C. E. Jen- 
nings Company, 42 Murray street, New York City; 
Progressive Manufacturing Company, Torrington, 
Connecticut; Russell Jennings Manufacturing Com- 
pany, Deep River, Connecticut; Kilborn & Bishop 
Company, New Haven, Connecticut; Snell Manufac- 
turing Company, Fiskdale, Massachusetts. 


THERMOMETERS. 
From Bogenberger & Goessel, Milwaukee. 

Kindly recommend some firms which make ther- 
mometers, 

Ans.—Hohmann & Maurer Manufacturing Com- 
pany, 119 Lake street, Chicago; Carl H. Wagner, 
1061 North Albany avenue, Chicago; A. Weiskopf, 
67 South Canal street, Chicago ; Edward Brown, 311% 
Walnut street, Philadelphia, 

BEADS. 
From Bogenberger & Goessel, Milwaukee. 

Kindly name a manufacturer of glass beads for 
personal decoration. 

Ans.—John Kannofsky, 369 Canal 
York City. 


street, New 
STORE SHELVING. 
From Kundert Brothers, Monroe, Wisconsin. 

Kindly name one or more prominent firms making 
hardware she':ving. 

Ans.—J. D. Warren Manufacturing Company, Ma- 
sonic Temple, Chicago; Heller Company, Montclair, 
New Jersey; American Bolt & Screw Case Company, 
Dayton, Ohio. 

SCRAP IRON. 

From J. W. Whitlock, Libertyville, Iowa. 
Kindly name a few dealers in scrap iron. 
[A list is given below.] 

OLD IRON. 

From Demarse & Ardies, Bathgate, North Dakota. 

Kindly recommend some dealers in old iron. 

Ans.—L. Berman, 5739 South Halsted street; Joe 
Carbone, 78 Tilden avenue; Chapman Brothers Junk 
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Company, 1203 South Paulina street; Goldstein & 
Wolf, 231 East 21st street; Grodzinsky Meyer, 32 
Willow street; Cal. Hirsch & Sons Iron & Rail Com- 
pany, St. Louis; William A. Reade & Company, Cleve- 
land; Wickes Brothers, Saginaw, Michigan; Walter 
A. Zelnicker Supply Company, St. Louis. 
OLD LEAD. 

From J. W. Whitlock, Libertyville, Iowa. 

Kindly name a few dealers in old metals, such as 
lead pipe, etc. 

Ans.—Goldberg & Rathman, 289 Commercial street, 
Boston; S. M. Cohn, 92 New Chambers Street, New 
York; San Giacomo Sons, g Abel street, Newark, 
New Jersey; Levendorf & Meltzer, 225 Atlantic ave- 
nue, Boston; L. Gruenebaum, 420 East 7th street, 
Cincinnati. 

HARDWARE WAGONS. 
From J. A. Roell Hardware Company, Minot, North Dakota. 

Who has succeeded Shipman Bradt & Company, 
DeKalb, Illinois, manufacturers of low down wagons? 

Ans.—Sycamore Wagon Works, Sycamore, IIl. 

FOX FURNACE COMPANY. 
Brom: *Co 4 
Where.is the Fox Furnace Company located? 
Ans.—Elyria, Ohio. 
ANGLE IRON. 
From W. James Paley, Ridgeway, Iowa. 

Where can I buy angle iron and tees? 

Ans.—Jones & Laughlin Steel Company, Pittsburg, 
Pennsylvania ; Lockhart Iron & Steel Company, Pitts- 
burgh, Pennsylvania; Passaic Steel Company, Pater- 
son, New Jersey; Phoenix Iron Company, 410 Walnut 
street, Philadelphia, Pennsylvania; Republic Iron & 
Steel Company, Chicago, Illinois; William B. Scaife 
& Sons Company, Pittsburgh, Pennsylvania; Apex 
Equipment Company, 11 Broadway, New York; 
Bourne-Fuller Company, Cleveland, Ohio; C. B. 
Houston & Company, Girard Building, Philadelphia, 
Pennsylvania; Morris, Wheeler & Company, 16th and 
Market Streets, Philadelphia, Pennsylvania; Nazareth 
Foundry & Machine Company, Nazareth, Pennsylva- 
nia; Ogden & Wallace, 577 Greenwich Street, New 
York City, New York; Pierson & Company, 29 
3roadway, New York City, New York; Joseph T. 
Ryerson & Son, 18-22 Milwaukee Avenue, Chicago, 
Illinois; G. H. Schrock, 291 Pearl Street, New York 
City, New York; Scully Steel & Iron Company, Hal- 
sted and Wayman Streets, Chicago, Illinois. 

METAL SHINGLES. 
From Plummer & Hogendobler, Osborn, Ohio. 

Where can we buy metal shingles? 

Ans.—Cortright Metal Shingle Company, Philadel- 
phia and Chicago; Wheeling Corrugating Company, 
Wheeling and Chicago; National Sheet Metal Roof- 
ing Company, Jersey City, New Jersey; W. J. 
Burton Company, Detroit; Merchant & Evans Com- 
pany, Philadelphia, and Chicago. 


RULES OF ORDER. 

From August Schwien Stove Company, St. Joseph, Missouri. 

Kindly recommend a guide for conduct during for- 
mal meetings. 

Ans.—Roberts’ Rules of Order, for sale by Daniel 

Stern, 69 Dearborn street, Chicago. 











ALUMINUM WARE. 
From “Hardware.” 
Where can we buy aluminum ware? 
Ans.—Republic Metal Ware Company. Buffalo and 
Chicago. 
SLATE FIRMS, 

From Winkler & Harrison, Princeville, Illinois. 

What is the address of O’Halloran & Jacobs? 
Ans.—Pittsburgh, Pennsylvania. 
GEM GOOD LUCK STOVE. 

From John H. Roberts, West Homestead, Pennsylvania. 
Who makes the Gem Good Luck Heating Stove? 
Ans.—Pittsburgh Stove & Range Company, Pitts- 

burgh, Pennsylvania. 

ALUMINUM SHEETS. 

From I. M. Bigelow, Battle Creek, Michigan. 

Where can I buy aluminum sheets? 
Ans.—Pittsburgh (Pennsylvania) Reduction Com- 
pany; Scovi!l Manufacturing Company, Waterbury, 

Connecticut. 

PAPIER MACHE, 
From “Sterling.” 
Who makes a can called papier maché, used for pat- 
ent medicines and other liquid substances? 
Can any of our readers answer this question? 
ALUMINUM SOLDER. 

From P. C. Jones & Company, Toledo, Iowa. 

Kindly recommend a recipe for soldering aluminum. 
Ans.—The composition of solders for aluminum 
that are generally used is as follows: 

(1) 80 parts of Zinc. 

12 part Aluminum. 
8 pafts Copper. 


(2) 88 parts Zinc. 
7 parts Aluminum. 
5 parts Copper. 
(3) 94 parts Zinc. 
4 parts Aluminum. 
2 parts Copper. 
(4) 90 parts Zinc. 
6 parts Aluminum. 
4 parts Copper. 
85 parts Zinc. 
9 parts Aluminum. 
6 parts Copper. 


(5) 


The so'ders are made by first preparing an alumi- 
num copper alloy and mixing this with the required 
quantity of zinc. The copper is first melted and the 
aluminum, divided into three or four portions, is 
gradually .intraduced into the melted copper, a per- 
fect mixture being effected by stirring. When the 
last portion of aluminum has been added, throw in the 
zinc, and at the same time some fat or resin, then 
stir quickly and briskly, immediately remove the cru- 
cible from the fire and pour the alloy into iron molds 
previously rubbed with coal tar oil or benzine. 

For soldering aluminum with the blow-pipe the fol- 
lowing compositicn is reccomended: Silver, 10 parts; 
copper, 10; aluminum, 20; tin, 60; zinc, 30. 

For soldering with the common soldering iron use: 
Tin, 95 parts, and bismuth, 5; or tin, 97 parts, and bis- 
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muth, 3. The flux to be used in a'l cases is either par- 
affine, stearin or vaseline. 
cleaned before soldering and heated just enough to 
make the solder adhere. 


The articles must be well 


PLUMBING GOODS. 
From J. L. 


Where can we buy plumbing goods directly from 


Nims, 2nd, Clay Center, Kansas. 


factory? 

Frost Manufacturing Company, Kenosha, Wiscon- 
sin; E. C. Smith Mfg. Company, Chicago, [‘linois; 
Fleck Brothers Company, Philadelphia, Pennsylvania ; 
Standard Sanitary Mfg. Company, Pittsburgh, Penn- 
sylvania; Trenton Potteries Company, Trenton, New 
Jersey; Glauber Brass Mfg. 
Ohio; Jenkins Brothers, New York; Monarch Brass 
Company, Cleveland, Ohio; H. Mueller Mfg. Com- 
pany, Decatur, Illinois; Ohio Brass & Iron Mfg. Com- 
pany, Cleveland, Ohio; Sanitary Company, Cleveland, 
Ohio; United Brass Mfg. Company, Cleveland, Ohio; 
Walworth Mfg. Company, 
Great Western Pottery Company, Kokomo, Indiana; 
H. W. Johns-Manville Company, New York. 


Company, Cleveland, 


Boston, Massachusetts; 


STEEL 
From I. M. Bigelow, Battle Creek, Michigan 
Where can I get pressed steel siding? 


SIDING, 


Ans.—Berger Manufacturing Company, Canton, 
Ohio; Wheeling Corrugating Wheeling, 
West Virginia, Chicago, St. Louis, New York, Phil- 
adelphia, Boston, Chattanooga; LaCrosse Steel Roof- 
ing Company, LaCrosse, Wisconsin; Friedley & Vash- 
ardt Company, 194 Mather Street, Chicago; F. O. 
Schoedinger, Columbus, Ohio; J. H. Eller & Company, 
Canton, Ohio; Garry Iron & Steel Company, Cleve- 
land, Ohio; Illinois Roofing & Supp'y Company, Chi- 
cago; Kanneberg Roofing Co., Canton, Ohio. 


A CHANCE FOR FOREIGN TRADE. 


Company, 


An interesting letter has been received in this coun- 
try from Consul Botkin of Port Louis, concerning the 
opportunities for American trade on the island of 
Nauritius, which lies off the east coast of Africa. Mr. 
3otkin says that there are several large commission 
firms at Port Louis whose warerooms are filled with 
goods on which the dust of years has accumulated. 
These firms employ no outside salesmen and make no 
effort to seek customers, their p'an being to wait until 
the customer comes to them. He urges the establish- 
ment of an American supply depot and a wholesale 
and retail department store at Port Louis. 

Here is a population of three hundred and seventy- 
Yet there are not a dozen cook 
All cooking is done by the prim- 


five thousand people. 
stoves on the island. 
itive methods, most natives never having seen a cook- 
Here Mr. Botkin says it a splendid oppor- 
The same holds 


ing stove. 
tunity for the American stove trade. 
good as to wash tubs, clothes wringers, and all other 
household articles. There are numerous Frenchmen 
engaged in trade on the island, but it is the consul’s 
belief that they have much to learn before they could 
successfully hold their customers against an American 


house that is advertising and display zeal in selling 


their goods. 
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Trade Report. 


IRON AND STEEL TRADE. 


Chicago, March 2nd.—There has been very little change 
in the condition of the local market. The continued weak- 
ness of the scrap market has resulted in bar iron being slow 
to gather strength. Local prices have declined to 1.70c. Pig 
iron continues soft, and $14.00 offers from Southern fur- 
naces are more plentiful than before. The demand is espe- 
cially heavy for butt sizes of merchant pipe. The Inland 
Steel Company has withdrawn from the market for the next 
three months, and the scarcity of billets has become con- 
sequently more pronounced. It is expected that the trade 
of Eastern and Southern manufacturers will be increased 
materially by the absence of local mills from the market. 
A meeting of the shafting manufacturers, which is being 
held in Pittsburgh as we go to press, is expected to result 
in a sharp advance. 

Many purchasers of pig iron have followed the example 
of the Allis-Chalmers Company and have withdrawn from 
the market, as the result of the refusal of leading pro- 
ducers to meet the views of buyers in the matter of prices. 
under a pressure exerted against Southern irons, a consider- 
able tonnage has been moved at $14.00 Birmingham for No. 
2 foundry. The market is growing softer every week and 
$14.00 iron is now freely offered. Sales of silvery running 
4 per cent to 5 per cent silicon have been made at $18.50, 
Chicago. This is $1.00 less than the regular price. Lake 
Superior charcoal iron is firm at $20.00, Chicago, and mal- 
leable Bessemer is also strong at $19.50, Chicago. The 
freight charges between Birmingham and Chicago have been 
increased to $3.90, an advance of 25 per-cent. THe sheet 
market is very firm. This condition follows a long period 
of light demand and sharp competition which prevailed up 
to two months or so ago. The consistency of the present 
market in view of the past is surprising. The demand is 
such that the mills are becoming badly congested. New ton- 
nage is being taken without any promising delivery. The 
congestion is the worst on galvanized sheets, on which there 
is a heavy demand. 

New business in merchants steel is light because pro- 
ducers refuse to add to their present obligations except under 
great pressure. The demand for these materials is of good 
proportion, however, and the mills are heavily loaded with 
specifications. Prices are very firm. The plate market 
is quiet and the demand involving new tonnage is light. The 
same condition applies to tonnage under contract, and the 
mills are actively seeking business for quick shipment. Struc- 
tural steel is active. The jobbers are in a position to fill 
demands and are doing more of this business than the mills. 
The latter, however, are booking a large tonnage every week 
for forward delivery. Prices are very firm. 

The demand from open hearth plants during the past 
two weeks for old material has increased. Values are slight- 
ly stronger. Prices obtained for No. 1 railroad wrought 
by the Burlington Railroad last week were in the neighbor- 
hood of $15.50. The demand from iron bar mills is slight. 





PIG IRON. 


Rogers, Brown & Company will say in their weekly re- 
port: 


The beginning of spring witnesses market conditions of 
a thoroughly satisfactory character. Production and con- 
sumption are proceeding at record rate, the latter at figures 
which surprise even the most sanguine followers of the iron 
trade. It is daily more noticeable that receipts of iron by 
consumers are going directly into the melt, in some cases 
direct. from cars to cupolas, and continued pressure is made 
on shippers for iron on contract. 

March first saw the advance in Southern freight rates 
of twenty-five cents a ton to points north of the Ohio River, 
and for the last two weeks the supply of cars at Southern 
furnace plants has been absolutely inadequate to handle the 
requirements of the trade. The difficulty met by furnaces 


in making shipments has been due to both the demands of 
most buyers for quick shipment on account of their increased 
melt and the wish of others to get iron before the rate ad- 
vance. Both have conspired to make the matter of shipment 
from the South with afything like satisfactory promptness, 
practically out of the question. 

Inquiries and sales of small lots for quick or early de- 
livery continue in fair volume. 

Coke is in much better demand and prices in Eastern 
and Northern markets show a very perceptible stiffening; 
in the case of Virginia fuel a slight advance. 

The heavy snow in southern Ohio, Kentucky and West 
Virginia early in the week will have a tendency to clog the 
manufacture and shipment of coke, which so far during the 
winter have proceeded with less hindrance than for many 
years. 





Matthew Addy & Company will say in their weekly re- 
port: 

February's record in the iron industry was absolutely 
unique. In previous years the weather has usually been so 
bad as to cause a practical suspension of work, but this year 
business went on at a maximum rate without any noticeable 
hindrance. March opens with everything in full tilt. Produc- 
tion is enormous; greater than ever before. Yet consump- 
tion has more than kept pace with it, and to-day in no sec- 
tion.of the country is there any accumulation of good iron. 
On the contrary the great majority of the furnaces are behind 
hand on deliveries on their contracts, and are being pressed 
to the utmost by consumers who need iron faster than they 
are getting it. In the actual working ends of the business 
everything of a satisfactory nature is happening that could 
happen, and the only thing that is lacking to make the situa+r 
tion thoroughly complete is purchasing on a large scale. That, 
however, was done in the late fall and early winter, and will 
probably occur again the early spring. There are signs that 
buyers are a good deal more interested in the market than they 
care to admit. Several of the largest consumers in the coun- 
try are quietly going over the situation, and the chances are 
that they have been surprised to find how little iron there was 
free to sell for shipment this side of -July. 

As far as actual business is concerned the week has been 
precisely like its immediate predecessors in that there has 
been a very steady regular buying without any sensational 
features. There have been several 500 ton lots, while 200, 
100 and 50 ton transactions have been numerous. At the 
present time inquiries are under way for considerable quan- 
tities. There are inquiries to exceed 6,000 or 7,000 tons of 
basic, and for several very heavy blocks of pipe iron. 

The week in coke has been rather quiet. 





SHEETS. 


John McVoy & Company, Chicago, report as follows: 

Nothing of any great moment has occurred in the sheet 
and tinplate market during the last week. The market re- 
mains steady and quiet. 

Owing to the weather conditions, conductor pipe and 
gutter is being ordered for earlier shipment than originally 
intended. 

We quote prices as follows to the ordinary buyers, the 
large buyers being sometimes able to shade these figures: 

Black sheet steel, No. 16 gauge, $2.50; No. 18-20 gauge, 
$2.55; No. 22-24 gauge, $2.60; No. 26 gauge, $2.65; No. 27 
gauge, $2.70; No. 28 gauge, $2.80; No. 29 gauge, $3. 

Wood’s smooth No. 29 gauge, $2.90; No. 22-23 gauge, 
$2.96; No. 26 gauge, $3; No. 27 gauge, $3.05; No. 28 gauge, 


$3.15. 

Wellsville polished sheet steel, No. 24 gauge, $4.85; No. 
26 gauge, $4.95; No. 27 gauge, $5.05; No. 28 gauge, $5.15. 

Galvanized sheets, regular sizes, 14 and 16 gauge, $2.90; 
18-20 gauge, $3.15; 22-24 gauge, $3.20; No. 26 gauge, $3.40; 
No. 27 gauge, $3.60; No. 28 gauge, $3.80; No. 29 gauge, $4.10; 
No. 30 gauge, $4.60; 36 inch wide on No. 20 and lighter, 20c 
per 100 pounds advance; on 48 inch wide material, 16 gauge, 
$3.70; No. 18 gauge, $4; No. 20 gauge, $4.65. 

Corrugated, 2% inch, painted, No. 28 gauge, $2.15 a 
square. Galvanized corrugated, $3.35 per square. 

Sheep copper, 23c base. Warranted % and % solder, 
23¥%c per pound. Strictly % and %, 23c per pound. 
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PIG TIN STEADY. 

A small advance in the prices of both spot and nearby 
delivery were caused by bull traders in the London pig tin 
market. The bulls continued their buying operations, which 
were based upon reports of heavy buying in this country. A 
reaction in the late trading which eliminated almost all of 
the early game, was caused by subsequent profit taking. Prices 
on spot offerings were about steady at 38c, although a few 
dealers held out for a slightly higher price. 

It was announced officially that shipments 
Straits during February aggregated 4,445 tons. In the cor- 
responding month last year, 4,505 tons were shipped. The 
small decrease in this year’s shipments was considered too in- 
significant to have any appreciable effect upon the situation. 
There was little disposition to trade in tin afloat and even spot 
metal was bought sparingly by domestic consumers. The set- 
tling prices fixed by the New York Metal Exchange quotation 
committee were 36.25c for February, 36.15c for March and 36c 


fromthe 


for April. The receipts so far this month have aggregated 4,- 
210 tons. The amount afloat remains unchanged at 2,735 
tons. 


COPPER FIRM AT ADVANCE. 


The improved buying movement which has manifested 
itself among domestic consumers has not been checked by 
the higher prices which all producers and most dealers are 
now holding their spot and nearby, as well as forward offer- 
ing of refined copper. The purchase of American copper by 
the Continental consumers is, however, slight, as these buy- 
ers were heavy purchasers during the past few months, and 
have an ample supply on hand. 

The home melters placed new orders for spot lots of elec- 
trolytic and lake grades yesterday were compelled to pay 18%c 
and 18%c per pound while spot tonnage of casting grades were 
also picked up at 18c. The melters are beginning to realize 
that they have little to gain by adopting a waiting attitude, 
as the leading producers ‘have manifested a disposition to hold 
the price level around 18c for some time to come. 
eral moderate sized purchases for shipments of electrolytic 
and lake within thirty and sixty days, were effected on a basis 
of 18%c and 18%c, while 18c and 18%c were the prices held 
for April, May and June. deliveries. 


TIN PLATES. 


active demand for tin plates and prices are 
b. tor 


There is an 
held by the leading mills on the basis of $3.50 f. o. 
prompt shipments. In London tin plates are quiet but steady 
on the basis of 12s 10%d, f. o. b. Swansea, representing an 
advance of 11%4d from last week’s figures. Chicago jobbers 
quote as follows, f. 0. b. cars: 


ns neh Ud tks Ae awa pire oniekee Cais $ 7.75 
Re ice ww visa wane mam 7.95 
I 8 Ci dou de hkw.w's wnrow-s 4:0 40.0 vk ene 8.20 
Ee oe Oe ee Ft 8.70 
Se ME ls 2 oa), aah tii wodesieyueincd ds ccewne ees 10.70 
I tate Seas ca bia baleberee viene govern 12.20 
Te, te, POE igs oo dui v see eKeescusds ack 9.45 
PE Te NE FEE ois cick vce sess connsveedenes 12.20 
Additional Xs, each, $2. 
EM a sd mecacenscescvascecterenes 12.20 
I We HN Boas sca oc vac ce scvesteninls 14.20 
Additional Xs, charcoal, $2. 
IC 20x28 100-lb ternes (seconds).............000eee05: 7.05 
Pe IND Saigon ks Se cos ccccvctessseees 7.05 
ee I iis c's. os maw uu o sine Se 60S Sra 8.20 
FR ate ted sence Rn Doin Shgd ds bes adied med ones 10.05 


OLD MATERIALS. 


Trade in this line has been light, as most of the large 
consumers are well supplied. The following prices are 


quoted: 

eg ARE ae $21.50 to $22.00 
Old steel rails, 4 feet and over ............. 16.00 to 16.50 
Old steel rails, less than 4 feet ............ 15.00 to 15.50 


Sev- 
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Heavy relaying rails, subject to inspection... 27.00 to 27.50 
SE ok in ds Bc cb-die'baveccdpp os 6s vse 19.00 to 19.50 
Heavy melting steel scrap ........ccccccees 13.00 to 13.50 
Frogs, switches and guards ................ 14.00 to 14.50 
Rn id AW pik dine 40% ind <y0)0 6 ¥e.6 00 12.50 to 13.00 
The following quotations are per net ton: 
EEE CLES FRET TCEPE TET TS $17.00 to $17.50 
EE Om eee ee 23.50 to 24.00 
i act rcakcemnnis dace oeen ones 19.50 to 20.00 
De, OE WCOUNIIE <5. cs ee nccesnssccesens 19.50 to 16.00 
Bos GE TRIE. WEOMEE co ccccccisccccceseces 14.50 to 15.00 
Pe ee a 14.00 to 14.50 
ND a kd ON a9 se ki 6.9 04 «986 Re = 13.50 to 14.00 
Sci vhaciaee Ree pat awn es 12.00 to 12.50 
Wrought pines and Ties. «2 ...cccsycscccceees 11.25 to I1.50 
Nee NN es cudialceial'een 11.25 to II.50 
ge ner ree 12.00 to 12.50 
Se GOOG BENS GUTMIIIE ois a cc cccciveccviosecy 11.50 to 12.00 
a eee 11.50 to 12.00 
Se 5 5 Kid <0'd o ATi pe bud Sheu We slo ube bees 9.50 to 10,00 
i Cie «. «os pase eea we hene ee ha 9.00 to 9.50 
Te s:. 6's sews tinera eke eens 9.50 to 10.00 
Re ee, ere ee ee 8.00 to 8.50 
No. 1 bolters, cut to sheets and rings ...... I1.00 to. 11.50 
Rg ee a ee 13.50 to 14.00 
Stove plate and light cast scrap ....... (1.00 to II.50 
EE, II, i seein ssc stivubiowene.oa 13.50 to 14.00 
Apricuitural matleable «...66.c0cccrecceccess 13.00 to 13.50 


THE HARDWARE MARKET. 


Manufacturers and jobbers are very well pleased with 
the indications of a heavy spring and summer trade which 
have manifested While it is early yet for the 
retailers to order goods in large quantities, the of 
business secured by the manufacturers during the past two 
weeks is greatly in excess of that of the corresponding period 
last year, and estimations on the conditions which will prevail 


themselves. 
volume 


from now on through the spring and summer buying season 
are all of an optimistic character. 

Prices are being well maintained on all classes of hard- 
ware and few additional advances are predicted on finished 
products of all classes the that it appears as 
though the iron and steel markets had reached a steady level 


for reason 

Conventions of the national and state associations, which 
have been and which are now being held in all parts of the 
country, have had their usual and logical stimulating effect 
on trade. Manufacturers and jobbers have been greatly in- 
terested in these gatherings and their attentions to the retail- 
ers have resulted in a great many sales of magnitude, notwith- 
standing the fact that the season is not yet in full sway, and 
retailers in general are not yet placing orders for the spring 
and summer requirements. 

The big buying movement of the retailer will undoubtedly 
come this month. Jobbers, of placed 
their orders with the mills, and heavy shipments are now 
being made in preparation for what it is generally estimated 
will be a particularly good season. It is thought that the 
demand for garden implements will be exceedingly active, 
and jobbers have laid in a large supply. The jobbers in the 
southern states have made unprecedentedly large orders for 
cotton hoes. The mills are kept going at full power to supply 
the demand for manufacturers 
having received large orders from big consumers and dis- 


course, have already 


wire products, also, many 


tributors. 

The extremely open winter has also had a_ beneficial 
effect on the trade. Months during which contractors and 
builders throughout the country generally have been accus- 
tomed to suspend work completely have been so free from 
the usual rigorous winter that work has been continued 
This has made the season exceptionally good in the sale of 
building hardware. 

In all, it would appear as though there were plenty of 
work ahead for the retailer, the jobber and the manufac- 


turer, with a corresponding prosperity to all 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 





METALS. 


FIRST QUALITY BRICK 
PLATES. 


Per Box | 
IC Re AG Sncaseracsd $10 50 | 
IC PCCbei ec vices ssvces 7 a3 | 
Ix i iinad 0peens adeoee 8 40 
Ixx | SR Seer 9 60 
8 I rer 11 85 
3 a 13 10 
Ic Eos wate wtoued 14 50 
Ix eds soca éveéone’ 6 50 
Ixx EE aceees 0000 a waia 18 95 
EE dine vnsegsee. voienee 21 35 
 . + 6 re 23 75 

COKE PLATES. 
Cokes, 180 lbs........ IC 2x28 $9 00 
Cokes, 200 lbs........ IC 20x28 9 35 
Cokes, 216 lbs........ IC 20x28 15 
Cokes 216 lbs........ IX 20x28 11 70 
PIG IRON. 

Lake Sup. Charcoal ....820 50@%21 00 
North’n Coke Fdy.,No. 1 19 75@ 20 00 
North’n Coke Fdy.,No. 2 19 25@ 19 50 


North’n oke Fdy.,No.3 18 75@ 19 00 
Northern Scotch, No. 1. 20 00@ 20_50 


Ohio Strong Softeners, 
TO: Roccsscotiaekiaw 20 30@ 20 80 
Ohio Strong Softeners, 
Py Tt ccnns cotnnmnencse 9 80@ 20 30 
Southern Silvery, 4 to 6 
per cent Silicon....... 19 15@ 19 40 
Southern Coke, No. 1... 18 40@ 18 65 
Southern Coke, No. 2... 17 90@ 18 15 
Southern Coke, No. 3... 17 40@ 17 90 
Southern Coke, No. 4... 17 15@ 17 40 
Southern Coke, No. 1, 
SR a sick vnwtdiiasacanat 18 40@ 18 65 
Southern Coke, o. 
Sida cds bedniet dahos on 17 90@ 18 15 


Southern Gray Forge .. 
Southern Mottled and 


_. err 16 15@ 16 40 
Malleable Bessemer.... 20 00 
Jackson Co. & Ky. Sil- 

very 8% Silicon....... 22 30 
Jackson Co. & Ky. Sil- 

very 10% Silicon...... 23 30@ 24 30 
Alabama Basic......... 18 65@ 18 90 

BLACK SHEET STEEL 
Cf eee ae per 100 lbs. $2 55 
Pee BP isskc cress eodd per 100 lbs. 2 60 
8 ee per 100lbs. 2 65 
No. 25-26......%. per 100 lbs. 2 70 
| Sy Aes --per 100lbs. 2 75 
No. 28.. --per 100 lbs. 2 85 
py ae .-per100 lbs. 3 05 


POLISHED SHEET STEEL. 
per 100 lbs. $4 60 





--.per1001bs. 4 70 
--per100 lbs. 4 80 
per 100 lbs. 4 90 
SMOOTH STEEL. 
Wood’s Smooth, No. 20.. $2 90 
7 in No. 22-24....... 2 95 
NO. 25-26....000- 3 00 
No. 27. 3 05 
> See 3 15 


PATENT PLARIRED SHEET 
STEEL. 


Patent Plantshed | Sheet Steel. 
* $10 20, “B’’ $9 20 
Dickey Planished Sheet Steel.... 





8%e 
GALVANIZED IRON. 
Regular Sizes. 

No. 16, per 100 Ibs. ..............88 20 
Nos. 18 & 20, per 100 lbs.......... 3 35 
Nos. 23 & 24, per 100 lbs. . . 3 50 
No. 26, per 100 lbs.. -- 370 
No. 27, per 100 lbs.. -- 390 
NO. 98, POP 100 TUS 000s scciccee eos 410 
No. 30, per 100 Ibs ............... 5 00 
Nos. 22 & 24x 36in., per 100 lbs . 3 70 
No. 26 x 36 in., per 100 Ibs. . sooo 3 90 
No. 27 x 36 in., per 100 Ibs........ 410 
No. 28 x 36 in., per 100 lbs...... - 4 30 


SOLDER. 


XXX Guaranteed % & Ib. 20 
Commercial % & * aheiase ae 
No. 1 Plumbers................. , 


SHEET ZINC. 


609 lb. Casks...... case, per cwt, 
300 lb. Casks.. ” ber cwt. 








COPPER. ANCHORS. BEATERS. 
Ex sion Screw Anchors 10% Carpet. Per dos. 
COMPO. ..0sc cccccecccessscecs base, 2ic pansion Screw ANCNOTS....... | No. ll Copered Spring Wire.. .81 00 
. ANVILS. No. 12 Tinned Spring Wire.... 80 
TES PIGS ABD BARS. is No. 10 Woven Wire............ 110 
| Banca, pigs, Rie EK. wncaaclount 35@354c| Trenton, 70 to 80 Ibs......... 9c per b 
Straits, pigs, per D.............06 35c|Trenton, 81 to 150 Ibs........ 9t¢ per 09. ai ghia **ee 
; over. é 
Straits in bars, per ............. 37 ASBESTOS. Me. pot eee preci Ts = 
LEAD Board and Paper.............+++ 333%| No. 150 “ “ hotel...... 1 50 
' : No. 10 Heavy hotel tinned.... 2 10 
American Pig............ $4 60@# 62} AUGERS. No. 13 “ “ “ _.. 330 
OE oc. 0 5560. 000h-csunethetedtaeansesad c Bori pe he RE ee 70 No. 15 7 “ “ 3 60 
National (White) brands (in less ee et nates No. 18 “ “ “ 4 50 
than 100 bb. lots), per B.......... 7te > Nut . . 70 
Carponters’ Nut ....... seccsesees 70% BELLOWS 
Sheet. i Hotlow: 
Full coils.... --per 100;bs, 8 00] Bonaney’s—list $30.00 ......... 75&5%| Blackemiths’ ...... 0.000 cccecccees 65% 
re per 100 Bs. a 25] Stearn’s, No.3...... ” 33 50) and 
Post Hole. Et ae per doz. 88 00 
Digwell, 8-inch...... perdoz. 12 50) iinch................ ° 10 00 
Iwan’s Post Hole and Well. .40&54| wolders’ 
ae Vaughan’s, 4 to9-in., perdoz. 6 25) 12inch.....:.......... . 13 00 
Rafting. 
ree ra eae Fe 5085 € | ant BELLS 
HARDWARE Ship. 3in, Nickeled Rotary Bell, 
P Ford's, with or without screw 40-54 bronzed base ....... per doz. $4 75 
Snell's, “ “ 40-541 Cow. 
ADZES. High Grade ................. 60&10% 
Carpenters’. Brad. AWLS. Kentucky ....... «+. bh wagnie aadid 70% 
EE ey ee 40&10%| No. 3 Handled........ per doz. 80 40| Door. Per doz. 
OURMIOTD. . ocncccpces cscecezess 0&5 % No. 1050 Handled ... 80 New Departure Automatic... $6 00 
Coopers’. Shouldered, assorted, 1 to 4, Rotary. 
Bisicn’ 26) wai rgro. 1 20) gin. Old Copper Bell .......... 4 00 
whi ee oe > Patent asst’d, 1 to4.. “ 1 20 3 in. Old Copper Bell, fancy ... 6 00 
BOD .. oc cvey covey ovsene cose cece % Harness. 3 in. Nickeled Steel Bell....... 4 50 
Railroad. Common..........+.... z 1 20] 3} in. Nickeled Steel Bell. .... 5 00 
a er Pererrrerr 90 
SII 6. occu ara ede 650d CARs 40&5% Peg. Hand. 
CMOMROES «2.2 0.0s sees enesee ocese Ol Seoetteres ....sescee- per gro, $1 20} Hand Bells, polished ....50@50&5% 
Ship. ee ore ~ 60| White Metal................+05. 50% 
Triumph .................+- -B84&5% |Seraten. et Plated.......-.-.+. ++ aan 
MID Pa ack sad eb conc daecced 40%| No.1, handled......... +5 4 80 Chi a, lel Acme <4 > 334 % 
WR eles Arges 12}%| No.15, socket handled.perdoz. 1 25 BE VOF CRED «22-15 + 202+ vonoee 
.| No. 7 Stanley ......... 1 80) Miscellaneous. 
SE NETIO. oe — go} Church and School, steel 
Caps, Percussion—per 1,000. OS" Riba rape Fe: pe & 90 ae sin mibned-eu talent 50&104% 
Wotuns ichieess tone a .....@ 7% ~«100 
> 4 Waterproof, 1-10s.......... 40c , 
sbncbapesitctnapee laced 35c AXES BOD ..;... ++ 8 1 SO BS 
Musket.. .-60c| Boy’s Handled. BEVELS, TEE. 
a Lippincott, 3 ...... per doz. $6 75 
Cartridges. RRS “ 5 25/Stanley’s, rosewood handle, 
Winchester Rim Fire Ctgs..50&34| poqq. OU koe oc cnaanseded acts 40&5 & 
Winchester Cent Fire, Pistol Triumph, West, Pat .... 40-10&54¢|Stanley’siron handle.......... 40&5 % 

ODA BIC... .....00. 0000 vee voce Triumph, Can. Pat...... 50&104 BINDING, OILCLOTH. 

Winchester Cent Fire, Mili- ; ef} er SE Be ea 75&10% 
Firemen’s (handled)....per doz $13 00 “ 

tary and Sporting Ctgs.... 15&8¢ Miners’ (nandied)...... “ 6 50 Sh «4.464 tied anaee'etos-0 0veds aaneee 70% 
Winchester Blank Ctgs. 22 cal.$1 25) ORNS PIMC ss os 606s oo cece aces 75&10% 
Winchester Blank Ctgs. 32 cal., Single Bitted (handled). 

ke SRR “EOE 4 60} Silver Eagle, Sto4 Bs., pr. dz. $12 25 BITS. 

Winchester BB Caps, Rnd.ball 1 50} Cutmore 9 75| Auger. 
Winchester BB Caps, Conical | Keystone aS a 10 75) Extra Double Spur ......... 70&10% 

AS EE Se ee See ee Forest Clipper “ - « 950] Snell’s J wd and Machine....50&104 
Winchester Cent. Fire, Mili- Premier * - ° . ose. soar 

tary and Sporting Ctgs ....15&8%| Crescent ~* “ 6 25 Snell's Ship . Hae 

Primers. Single Bitted (without handles). Russell Jenning’s 510% 
Berdan Primers ............... $1 00} Cutmore, per doz. 3to4 Ibs. $7 75) Clark’s “Expansive cons s¥ eg aeaabe 
Winchester Primers.......... -20%| Forest Clipper, “ 7 50| Steer’s ‘ Small list, $22.00.. B04 

Keystone, “ “ 8 50 Large $26.00 % 

Shells. Perfect “ “ OEP re ere 45% 
' erfec 8 00) Snell’s Ship Auger pomens 

New Rival Empty Paper Premier “ * 600} = Car........ . 4085 % 

Shells, 10 and 12 gauge........25¢| Silver Eagle - ‘ Siig et ipa ge ee ae 40&10% 
New a Empty Paper - Doubie prttea (witnout haadles). Countersink. 

Suelis, . ++ pipe paped a oy oe Cutmore, 3 to 4 Ibs. per doz. $9 75] No. 18 Wheeler’s. ....per doz. . 50 
Repeater Empty................ | Silver Eagle, “ “ 11 75| No. 20 atta po 35 
a og 25%) Keystone 2 10 50} American Snail head. “ - 
Winchester Repeater Loaded The above prices on axes of 3 to4 tbs. “© Rose “ “ 90 

INL 65 oan fons wbnsh seamed 40&5%] are the base prices. o a — 
Winchester Leader ...... rhe 3} to 4} tbs. advance 5c. Maybow's Fist.......: a 1 
ig id Rival Loaded t i 3 &/4 to 5 tbs. advance 50c. “ Snail ...... “ 1 26. 

— note eres 4} to 5} Ths. advance 75c. Dowel 

Gun Wads—per 1,000. owes. ae 40&10% 

Winchester Gun Wads......... 154 BAGS, PAPER NAIL. OW DUMEIAGS. «..- +++ ++0050 
imlet. 

Powder. Each/Pounds.............. 10 16 20 2% gee Double Cut.. 

DuPont’ s ‘Sporting, kegs’..... $ 4 50/Per 1,000............ $3.00 4.50 5.50 6.001 German Pattern..... per ‘doz. io 65 
4 kegs.. 2 50 ? SE 2 0 v04s:66s-05e008 m 

“ “ } kegs. . 1 40 ete ANCES, SPRING. 506 tend COSC Coe covece voce - ‘~ 
Dupont’s “« 50-®. drum 22 45 Deeeeee essere esses sees ses «eet, SPUUE ar eceescneerncene sa 

« « 95- Be Wogs. 11 95 CUOULE ---- 2200 cone cecece eres ovens 20g} Countersink .......... 1 

e 124-Tb. kegs 5 80 BARS, Reamer. 

“ “ — 6E-. kegs. 2 97 es Cae. _Jenning’sSquare..... “ 2.50 

“ “ 1-. cans.. 51|Pinch or Wedge Point.....cwt. 88 25 Standard Square ..... “ 15 

Shot. BASKETS. German Octagon...... 7 75 
Drop shot, sizes smallerjthan Clothes. Screw Driver. 

B, 25-1. bags, per bag ...... $1 65, Small Wiliow cele ant’ per doz. $5 75| No.7 Common niet teas : 50 
Drop shot, B and larger sizes, Medium Mo tee eee * 650| No.1 Triumph Peckwess : 1 25. 

25-tb. bags, per bag.......... 1 90 a tS ids “ ene: Gee OR wees . 1 50 
Buck Shot, 25-1. bags, per bag 1 90 Galvanized Iron. }bu. 1 bu. 1} bu | No. 340 oaanenet i. a 1 25. 
Chilled Shot, 25-. bags, “ 190) Perdoz........ $100 550 700! No.1 Smith’s. 1 2%- 


GI coc crsccccesesees per cwt. 
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BLACKING, STOVE. (See Polish) BUCKETS. 
pas BLADES, SAW. Pump Rubber. ; 
. choft. . r Sr. 4 75 
Standard j & 1} in............... 40% Guieee ee are eaters ‘Fr re 
NS Oak oi 050.20 0t00 22605 40% Champion ............. « 7 50 
RIES Sos bocaikedes de diva os cece eeve 15% es ieaeiai aaa ine os 9 25 
Hack. | a ares ? 5 00 
DRRRROIN GE 66 6 5 ivin'c ne sesivwcaves 25&5 % 9S Aa “ 6 75 
eee 334 &5 % Well. 
EI ov tecn 65 cee ceepeetsees 333 % Galv’d Qts.. ~_ 12 14 
Wood. Perdoz......... $2.90 $3.25 $3.40 
Jackson's .........+-. per doz. $2 25 Wooden, top ear, plain, per doz 3 75 
Disston’s—No. 6, 16, 26 & 045.. 4 2% “ “ swivel “ 485 
EEN, op wivacs 606 se secc cuss 3 50 
Forest Clipper. .......... see. 3 00 BUCKS, SAW. 
BLOCKS TES IR ec per doz. $2 10 
Snatch BURRS, RIVETING 
TC stone ons vaeees seas 55& 104% 
DNEL. © stew bag Cala eawh aeons 40&10% |Copper Burrs only... ........35-10&54 
Tackle Tinners’ Iron Burrs only......... 70% 
Iron Strapped.............-.. 70&5 eres 
a ene 40&10% BUTTS. 
ST EE inigeune cum 00.06 sos 65- ones 
a BOARDS. oe a tn ge , i iecsssesk hei 15% 
Ms »cned cdeieepees s H60084eus 006 rought Stee right. 
Wash. Stanley.. bon .- +. TH&10E 
Globe, single.......... per doz. $2 25 “ Bail Tip.. re Se 75-10-10&10% 
I 275 « “ Bronzed........ 70% 
Magnolia ...........-. - 2 65] Wrought Steel, Japanned. 
Crystal Glass. ........ - 3 ~ Nos. 731 and 733........70-10-10&10¢ 
Brass King........... “ 3 
Nickel Plate ......... P 3 40 CALIPERS. 
Enamel King......... - 3 40/Double . : ee ... 78% 
“ = Inside and Outside...........- 70&10% 
ina PLUMB. DP ei theatgcGcVenseansus 46000" 60 & 
Wo. 8 1F0M. .. cscs per doz. 30 65 CALKS. 
PG. . 7. scene onnses a 1 30] Logger’s Boot. : es 
PS seen eww - 1 80 ’ ufkin R. Co.'s), per M........ $3 75 
= Raat “ 2 90| Toe. 
ate ny ghoras We . 3 49| Shoenberger..............per bic 
No. 113, brass plated. “ 1 10 OREEEIEE + 2-000.200- 2000. + Fe se 
No. N30, nickel plat’d “ 1 30 AMOFIONN .........---++05. _ — 
No. N31, “ “ 1 85) Swedes............0.-seeee 8ic 
BOLTS CARS 
Carriage, Machine, Etc. Cheese Podery. 
Carriage §x6 and sizes smaller Ontario Pattern. 
7 Gallons .....;.. 20 30 40 
and shorter............+.-+. T5&5 & - igi 
Carriage, sizes larger and Pe SEE $3.85 $4.50 $5.65 
longer than gx6......... 65&10&5 % | Milk. 
Machine, x4 and sizes small- Holstein. 
er and shorter.............. T&S SE Nos ——_- 300 301 302 
Machine, sizes larger and Gals....... 5 8 10 
longer than §x12........ C5K10&5 $ Per doz..... - 820.00 $21.00 $23.00 
Machine, longer and larger —— Pattern. = a 
COR BEES oc i oie ws svees cece 65& 104% PP < 04 cose 105 1 110 
cincatkevd dren ooed 50-10&5 4% Per doz .... $15.00 $16.50 $18.50 
Pc nns a aioed enwens oss 0bewed 60&10%| lowa Pattern. 
LS SC ee eA: 80&104 re 408 410 
.. cocceces CLOG POP GOB occcce -«see $19.00 $20.50 
Wagon Box Strap . deaniys tated 70&10%| New Elgin Pattern. 
Mortise Door. ~ Nos ree 705 708 710 
SRR aR Oe 60% Per doz..... $19.00 $20.50 $22. 
« bronze plated..,.......... 20% — Pattern. re = 
Barrel. RE 701 
ERS ERAS cae Pe tny 604% Gals .....- 0.0. eeeeee 8 10 
a oe ey 75% errr $2.00 
“i axe 6000 anseees 504 
Flush. CAN OPENERS. 
PEED Be.6005-55 000e devc'eses 50&10%|See Openers. 
Spring. 
WR ati cnas dn odes c0bentucted 70% CAPS, GUN. 
Ku Heavy ...........-+---70%&|Sgee Ammunition. 
Square. 
‘Ceat Me ck th gh dated dons Cxubad 50&10% CARPET STRETCHERS. 
POR ona d din woboenapes eee 75% al an Mevetahere. 
| BOREES. CARRIERS. 
Angular. Hay. 
Miller's Falls.. .... per doz, $13 75) Myers’ Imperial.......... each $8 50 
Bung. <a “ Clover Leaf...... = 836 
Zach. 
Enterprise Mfg. Co.’s No. 1..... $1 10 CARTRIDGES. 
“ No. 2..... 1 40/See Ammunition. 
BOXES. CASTERS. 
Mall, No.... ..+++. 1 2 10 | standard—Ball Bearing. ...... 50&10¢ 
Per doz.......... ee GR. TEER, . <sccnsgan sykctotvenede 50& 1085 4 
Miter Common Plate: 
New Langdon..........++++++ 15&5%] Brass Wheel...............- 60&10% 
ORI i ins vc cvcccses cess cgsece 30 Iron and porcelain wheels, 
Seavey’s........ Seenedees each $1 25 Lo RRR EL, 4 
BRACES. Philadelphia Plate, new list.. 70% 
Barber's .«..... 50&10&10@50&10&15% |Martin’s.......- cece eee eee ceeeee . .CO¢ 
Fray’ s Genuine Spofford’s.......€0%|Payson’s....... 2... 00. eeeceeee 75&10% 
Nos. 66 to 146.........0.: DS Fie alll ~— 
“ No. 0108 ........ 000 ..--88 50 CATCHERS, GRASS. 
a 356550 ce0e9 sens 3 75|)Carroll’s No. C..... ...per doz. $4.25 
- eee 2 75) Wildermuth’s 
- SL re Gk Se 2 3 
Mea Per doz........-- $5.60 $5.75 86.25 
Hay-Rack BRACKETS. eee 4 5 6 
resets ems aces 75 $9.50 $10. 
Wenzelmann's No. 1 per doz. %9 60 on %6 % $10.00 
Shelf ws No. 2 m= 10 20 CHAIN AND CHAINS. 
ones. 
Cast Iron, Bronzed ...... 50, 10,54|Breast Chains. . 
Stanley Wrought Steel..... 75&10%| Doubleslack ...... doz. pairs % 75 
ARIE eine 75%| With Covert snaps. “ 5 00 
With slide.......... . 8 25 
- BROILERS. Without slide. ...... %: 2 85 
ected b000 005s See ecsesicens 70&10%| Bright Ox Chains. 
Crown,Self-Basting, No. 80.doz. $2 75| , in. $7.25; 2 in. $5.45 per 100 lbs. 





Cable Coil Chain. 
Inch. 








Per 100 Ibs. wo ebes so 85.20 





CLAWS, TACK. 











Cast, wood hdle....... per doz. 45@60c 


teen ’ hen poe ‘ 1, wood hdle yee 
Per 100 lbs.. #5.00 $4.90 84. 75 a. 65 

Giant..... 60 
re 1 1} 
Per 100 lbs.. $4. 55 $4.55 $4.65 CLEANERS 

Cable Log Chain. | Drain. ee 
Advance 25c perji00j1b. on Cable Coil) Iwan's Adjustable 554 

Cow Tie Chains. Iwan's Stationary. -40&5 4 
American 2 toggle...........50&5%! Pot. 

‘ toggle and snap...50&5%/ Wire............ per doz. $0.55 
- open & closed ring, 0&5 ¢ Side-watk 

Halter Chains. Steel. “ per doz. $3.25 
American, new list.........333&5%] xLoR......... ; 65a5 4 
German. <a eralacaacaetaae ee 

Niagara, new y list. Sulineee Webs sand 40&5} CLEAVERS. 

Brown's, 3 re . 40&5 & | Family. 

Picture Chains. Ajax, In... 6 7 » 
Light Brass, 3 ft........ per doz. 60c} Per,doz.... $5.50 85.75 $6.25 
Heavy Brass, 3 ft...... 4 75e 

Pump Chain. _ CLEVISES o 
Galvanized, per 100 Ibs. gs.cgyMallcable ............. s++00 per B 3jc 

Safety Chain. — 

Brass........ veae see - +0810 CLIPPERS 
EY Seese ves : ...- 81.90@84.75 
Special Steel Loading Chain. 
Inch ..... ts CLIPS 
Per 100 lbs... $16.00 $13.50 $12.50 urle ies a 

Stretcher ( toons. BOO se 60006 COCESS coceeecoese eveces boo & 
fs in. $8.50; § in.§87.75 per 100 lbs. |2amper. 

Tie-Out Chains. —-- saaeeinn -per doz = 
OO , ee ney * pis a 

Trace Chains. a 
Western Standard. CLOTH 
64— ee Eeaben wens .per pair 30¢] Amery. : . 

64 - 82. <field ieiatciat cata 34C] Ajax : 0000s ccs coce CORIO" 

6}— 8-3.. 33¢ oY eee ee . OE 

ee 38c 

~ ih anaes te Hardware Wire—full rolls (100 ft. 

7 —10-2 420 2 to 8 mesh black, per 100 sq. ft..81 85 

TF —MOZ eee eeeee ee enes 9to1l2 “ 2 15 

a en 48¢ z om = dae 

Sena “ — 60e nl _ = : = 
Add 2c per pair for Hooks. Phy ngpelll. wi 
Add 2c - for Twist Link. |Screen Wire. 

Wagon Stay C ‘hains. 4 mesh, painted, per 100 sq. ft.. . 25 
Bases. ccoves Js i 85 
Per 100 lbs... - $6.00 $5.50 COCKS AND FAUCETS 

CHALK, CARPENTERS’. Compression Plain ‘Bibbs. ..60-10-2} ¢ 

Blue. ca cane sine -per gross 58c/Lever Bibb Cocks................70¢ 

Red... Coes cvce cece cece ove ‘a 48c/Compression Hose Bibbs 60-10% 

White......... tn teen ees 38c/Telegraph Faucets (new list).. .50-54 

Common White Sch’l Racking Cocks (new list ..70-54 

ee 5}$c}Compression Lock C’ks(n'w list). .70¢ 
. ; Andrew's Brass Faucets . 704 
hon ™ CHARCOAL in oo,|*ngle Plug Faucets, per doz.... 90.85 
BM DOETEIS. ... --++ 00000 see. per Du. <<C/Milk Can Faucets, per doz. . .$2.60-4.20 
CHECKS, DOOR. Petroleum Faucets (new list) 70&104 
Blount . teeeeeees - 304 COLLARS, STOVE PIPE. 
Sargent’s ........... 304 
-- —— . Inches. a 5 6 7 
CHIMNEY TOPS. Plain Tin.. per: gro. 81. 60 $2.00 %3.00 
Iwan's Volcano........... 50¢%|Japanned Tin “ 3.00 3.00 4.25 
Lacquered Brass “ 2.40 2.60 3.60 
- CHISELS. 

Box, COMBS, CURRY. 
Inches.......... 10 12 14 ' 

Round, per doz. #2.10 $2.25 $2.75)Nos.... 000 11 15 39 89 108 
Flat 28 3.60 4.90)Perdoz.$0.32 .55 1.85 .85 1.10 .75 
Nos .... 2009 320 390 532 62 ) 

Cold. Pendes $1.00 = 1 30 i : 70 is 

Good quality......... per th 10@19¢ ee ea Pee Se 
, ts ,OMPASSES. 

Socket, Framing and Firmer. COMPASSI 

Dasten'a on Fae eee 70% 
: oe Ra l abe - 2 

Peck, Stow & Wilcox Co. 4] ee Pavers. per doz. $1.00 
For beveled back, add pel r doz. .60c COPPER—See Metals. 

Tanged, Firmer. oe 
With handles................30&54|. COPPERS. 

Ch an tin Meat Soldering. 

ROBPETE, OE UUSTETS, OAs. SAAAOR SE ee eee per I 30c 

CHUCKS, DRILL. aro ze 28c 2D.... 27e 
3 and larger........ 25¢ 
Goodell’s, for Goodell’s Screw ; 
| ererrre per doz. 86 25) CORD. 
Yankee, for Yankee Screw Picture. - 
ae s og, White Wire ......... 80-10&5¢4 
Sash. 
CHURNS. Baltic Braided Flax. per 2c 

Anti-Bent Wood. Gal.. 5 7 10 Silver Lake, white 7-32 in 29¢ 

ae . 83.90 6.15 8.40 K x si 8-32 in. 2 
> > 2.29 Me 
Belle, Barrel. ...... pecces cvceee TOG Pre ee vee ceeses oo tee UM. 2 
Common Dash, Gal. rl 5 6 ' a as 
Per Goz......... 87. 75 $8.50 $10.50 CORKSCREWS. 
~ tetas ameone m ry Humason & Beckley. 3334 
WAL ew ewne 0 ‘ oo 
— ates ' ne 2.60 cnsene Gentes 334 ¢ 
Each........ -- $3.65 $3.90 84.75 Williamson's Re guls ee DO 
CLAMPS. Williamson's Forged Worm 4 
Adjustable. a, : — 
Martin’s...... oF IA te ee 304 COTTERS, SPRING. 
Carpenters’ All sizes—new list... 90&10 4 
Steel Bar......... —, er COUPLINGS. HOSE 
Hose. 
Sherman's, brass, } in., per doz. .33c|Brass.......... eal . per doz. $1.00 
Double, brass, } in., ; 65c} Brass Plated...... > .85 
Saw Filers. "me SPARE Gec m 
: ae OVERS, WAGON—See Tents. 
Disston’s list, 830.00............30¢| COVERS, WAGON—See Tents 
Stearn's, No. 0, $3.50; No. 1, -_ ‘ 
SRADLES, GRAIN. 
$11.50; No. 3, $5.00 doz. CRADLES, GRAIN 
Cy ere 40% |\Morgan’s Grapevine...per doz. $22.75 
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CRA YONS—See Chalk. EMERY CLOTH—See Cloth. 
CROW BARS. EMERY, TURKISH. 
Pinch or Wedge Point,per100 lbs. $3.00| Size. . ..5-lb.pkgs. } kegs, kegs 
CUTTERS. No. 60 to 150, per Db. 6c 4c 4c 
Glass. Sete 5c 3c 3e 
Bed Devel. ..ccacicdadsssdvecsqcard 45%)" 
Smith & Hemenway Co. .......50% ENAMEL, IRON. 
Woodward § ..sssives ‘one ..... 40¢] English, i-pt. Sereiises per doz. $1 50 
Meat. a. —  pabee 1 80 
Enterprise Nos. 5, 10, 12, 22, PE ccc cot igeddntabaeanatate 1 50 
Sa, is ss irntt reared ¢@|Keystone........ eeeeereceerseceee 125 
No. 100, list, $18.00........... 40&10% EXTRACTORS, PIG. 
Universal... Nos. 1 2 3 ais Meese Othe 
Sy aS? $10.50 $12.50 $17.00) 9°€ FOre!Ds, Fle. 
Pipe. EYES. 
Stanwoods.. 1 2 3 A oe a 1 
— © 90.85 $1.50 $4.00 Bright W ~ Screw—See Goods, B. W 
Slaw and Crout. Drifting Pl... vsecss seve 60, 10&54 
3-knife Crout.......... per doz. $9 75 — - 
1-knife Slaw........... “ 1 65) TOG ccccccccvcscescsese etccccet - 
ee OS “ 2 25) BE vcs cowewosmueeuvedes-tenea 65&5 & 
PE wide dd0s sess son 775) PASTENERS, STORM SASH 
DAMPERS, STOVE PIPE. Schroeder’s............. per doz. 1 40 
ST ear ll Pe Beery as 115 
Saag gs ~ “pre aneoengemtumam FAUCETS-—See Cocks. 
Discount . nae - 40854] icone AND RASPS. : 
King’s Little ‘Giant. HERS .: 334% Nicholson Ry caweee cucdes akon T0&10% 
DIGGERS. | Tee 
Post Hole. REND icc secces sec heteuens 70&10% 
nine soaseset dent per doz. $8 75|/Royal.... . 80&10% 
_ . 8 
aoe «  £3:| FLUE STOPPERS—See Stoppers. 
ND. occ. ncsasdoeaswe * 6 25 FORCEPS, PIG. 
pO rrr . F FIO. Sv cwcceesexsase per doz. $4 75 
Iwan’s Split Handle.. 6 7 00}Whisson’s Imp......... ° 5 25 
Iwan’s Perfection..... ag 7 7 
Iwan’s Hercules pattern * 9 00) FORKS. 
RYGN'S...... ++ ++++++0++ “17 OOl'Tnese goods are sold net this year. 
See also Augers—Post Hole. Barley. 
DOOR CHECKS—See Door. DLcadinsk>pusesatesseateed 90&24 
DOORS, SCREEN. Wood, 4 tines, per doz......... $3.25 
i in. 4-panel painted, per doz. $6 85 am Coke, Cottonseed’........... 60% 
14 in. a = 7 50 4 , 
1, in. 3panel natural pine, Batcheller, ; tine Bocce eeea 60&104% 
fancy...... yamine per doz. 11 50 - 4 A atta Site # + - pt 
DOOR HANGERS—See Hangers. | Digging..............0. +++ 08104 
DRILLS. eae scnssnnessdices vhtevonese 50% 
BU MOOR. 50... «scectetias 60% &65&5 % | Header 
Blacksmith’s Twist .......... 0.000 60%| Batcheller, 3 tine...........6623&5% 
Breast. “a RP 65&10% 
ns ry each, $2 25| Manure. 
Millers Falls............ “ 210} Batcheller, 4 tine........... 70&10% 
Hand DON ahand Hien wed¥-neen cand added oced 40% 
Goodell’s Automatic. Spading. 
Waals 26. 01 03 3 20 Sos cededdasace even 80&10% 
Per doz..$7.75 $12.50 $14.25 $11 00 ' 
Goodell’s Single Gear per doz. 15 75 Hack Sar FRAMES 
Millers'Falls“ — “ “12: %5 roc agg 
4 es ~ aS per doz. %5 75 
Double 15 25) 
ye TP a 6 25 
Reciproca g. Cast a 2 50 
Goodell ..per doz. $16 50 _4> oe 


Bit Stock. 


Standarc —ist... 0&54@604@104% heatie. 

DRIVERS. SCREW. a 1 2 3 4 6 
Re AES ee 40-10&10¢| Each..... $1.10 1.30 1.50 1.80 2.30 
RN ER 65&10G |" QUS--------- +++ . >) we ee 
po a EE: 70&54¢| Each........... $2.95 3.80 4.50 5.20 
( ‘hampion wilde: isin aie gored on ata 454%| White Mountain. 

Pateerl 2.2... cece 60, 10&54 20 qt., New Platform.. each $19 10 
Clark’s Interchangeable ......... 30%} 25qt., “ “ 22-60 
ON res ah letahhors opis) Fe 60¢%| 25 qt., Sampson Pow er. “ 48 50 
Reed’s Lightning...... ...... 45&5¢} 40 at., “ “5B 25 
Goodell’s Spiral.........50, 10, 5&24¢ ‘ sin 
Yankee Ratchet..................50 GAUGES, 
- “Spiral... ....50&10¢| Butt and Rabbet. 
Smith & Hemenway Co........ 40&5%| Stanley R. & L. Co.’s........20&10% 
Cream Pail. 
EAVES TROUGH. GALVANIZED,| Fairmont............. bose doz. $3 75 
Territory. L. C. L. Marking, Mortise, etc. . 
tae 2 ne Toe eee 80824 4 oo RE A A SS Ee "508104 
CONGO). 6 «0000 vce occce occ COMMUNES wor 7 ia 
SS od S64 0sncadosds a ‘ = — single, 55; dbl. 80c per doz 
WOME so 555--. 20. cots seve! TERI0 |" Dieston’s i 
S, Western..................75&2h ee ese eee 
Terms, 2% forcash. Factory ship- GIMLETS. 
ments generally delivered. NOs Piaic vcetrripssi sown 35@404 


See also conductor pipe and elbows. 








EGG BEATERS—See Beaters. |First two brackets.......... 90&20 % 
ELBOWS. Above . --90&10% 

Adjustable Stove. GLASSES, LEVEL. 

BO. occ ccau 5 6 7 lee : 5 
Smooth, per doz. $0.70 $0.75 $1.10 Stanley R. & L. Co............-0&5% 
Plan’d a 1.80 2.00 2.65 GLUE. 

Corrugated Conductor. Bulk. 

SUN ss Sess ctor amaenod ee eee per b. lic 

Corrugated Stove. 0 SS ee ” 13}c 
ee 5 6 7 2 ee Peo % 15jc 
Smooth, per doz. $0.70 $0.80 $1.30] Ziquid. 

Pol’d 4 . a: a. gf) re rrrrerr 40% 
Plan'd « 4 2.00 2.20 3.00} Le Page’s— 

Four- Piece Stove. > —_ eae 
EE ee 5 6 7 NOE kcncsscasavwe done weee 334% 
Smooth. per doz. $0.40 $0.52 $0.80 BSED svasceevaces vegseceia 254 
Pol'’d a 80 861.00 1.20 GOODS 
Plan’d 1“ 1.20 1.40 2.40\Bright Wire.......... . .95&204 








FREEZERS, ICE CREAM. 


GLASS, WINDOW. 











GREASE, AXLE. HANGERS. 

Wood Boxes. Barn Door. 

SIRNIIE oi csceicebe's per gro. ®5 50 = ee on ag be ceceee cece cere cone suaeee 
PONE 09 15 sotesn sid dhnesec} 9 50 Exvnpeeteron sy tn peeees 

Hub Lightning ............... 5 25, Silver Star............ 085% 
NE Si vsan sabtedovevedtes 6 75 nen KiNG... «+00. +++ + sa 

Wood Pails. orld’s Best.. pit coonanee 
Frazer's, 15 Ib. 80c; 25 . 81.30 each| Wasner’s Adjustable....... WE&10% 
Hub Lightning, 15 B. 55c; 25 Bb. IID 5.7 6 s:00% Seaceese saved 0% 
70¢ each. Conductor Pipe. 
Tin Cans. Iwan’s Perfection ..............30%& 
Chamellene Graphite. Eave Trough. 
BW OIDs oes Sse sce cused $0 50| Baker’s.............. per gro. $2 35. 
3 BD. HOF GLOGB. .....5 oe ccds vsee IIE oo bcs a'gh0 03505000 eeeene 20% 
DV OEDs «oe 5cdeccewsnes 37 a a ees 35% 
GRIDDLES. Parlor Door. - 
ee, SEE ET i he 40&10%}| ACME ......-.-.-.-.00es per set $3 75. 
= ‘ ‘ Ives’ Improved ........ . 250 
Fanti GRINDSTONES. Lane’s Standard....... «“ $8 
Sion a Pe Pe “ New Model..... “ 310 
«Sig Sa Sahay Ree 2 Le Roy Noiseless ..... “ 4 00 
L Ee Rr Bie $8.25 9.00 10.50) ae on = ow =.” 40-10&5 % 
008é. 
ht RR aS er $20 00@#21 00) HASPS. 
Mounted. 
Ball Bearing....... 1 2 3 |Hinge, Wrought . - ++ 0&5 % 
AE $3.15 3.00 2.85) With Staples— See Staples. 
Common Bearing.. 1 2 3 ——v 
Each ...............83.00 2.80 2.65 HATCHETS. 
GUN WADS. I Sc. cach taee ohenabal 40% 
(See Ammunition.) og er 50% 
HAFTS, AWL. Cast Claw......... ‘per doz. ry ‘20@1 45. 
Brad. Cast a: 80 95@1 20 
NINE si-¢cae <dancbaos per doz. 80 19|Germantown.. -- 40% 
Peg Plumb’s. . od aba Coes 
eg “ae 22/Underhill’s Star Lath ........ 40& 10% 
atent, p ain ‘top . i 47 
“ leather top... 2g 52 HAY KNIVES. 
Sewing. . 
NID goss co5so cwaae ss 22 eee Tensven. 
eee o 52 HAY RACK BRACKETS. 

Jute Rope . esepenagnen doz. $0 85 Wenzleman's No. 1....per doz.8 9 60 
eee eee 1 85 No. 2.... “ 10 20 
. RAE ae oe 5 1 75) 7 
Leather, rope tie....... “ 6 50! pind REOaS. 

leather tic... : 8 0 Clark's Gravity ...per doz. sets 80c 

HAMMERS, HANDLED. yg eee Sis SFT Ser 65% 
—— Hand. Shepherd’s Noiseless, for 

aydole’s ....,.....+--++++-.40&10$% Wood casing ........ per doz. 1 05 

Engineers’. Gate 
py errrerree tier. ‘ 

Pr. mary *) Clark's... oo a 
Maydole’s .................00 35&5¢| Hes & Ltch ....doz. $2.35 2.60 3.65 

Machinists’. Hinges only... “ 1.70 1.90 
Ee ee 40&10¢| Latehesonly... “ .70  .7%5 

Nail Knuckle......... per doz. prs. %6 00 
Se 40g| Leed's ........... sets 6 % 

Quaker City.......... per doz. $3 00 Pia naam aia: prs. 9 50 
Aired book 2abebows * 1 10j)9Pring 
ee ee 30&5¢| American . tes 20% 

Riveting. Bommer Bros. Ball B’ g Floor. 35% 
Sere 35&5¢| Bommer Bros. Spring Hinges..40% 

Shoe. Chicago. . + 2&5 
REE: eee per doz. 75c| Columbia Dbl. Acting... .40&10&5% 

Tack ei dak Hake shoe sce0.vereeneeie 25% 
ID is ake scosad per doz. $0 35 hn games -per gro. arg 
Pol’d Iron, Hickory hdl. “ 50 BUCDICSS.......-... 

Mall. Iron, Inlaid....... “ 1 55 — > 9g se teeeeeenens per gro. — 

Magnetic » a OLS i 2 3 DEB eons 650066 cane see 00 0 0be cose 2 

Per aos ..::.. . .70¢ 80ce $1.00) Wrought Iron. 

Magazine.............. ee ee ee ee eee 

HAMMERS, HEAVY. Griffin. ‘ f 

Heavy Hammers and Sledges. Light Strap Hinges.......... W0&5 % 
SS “Se: 80¢%| Heavy Strap Hinges........ 75&10% 
5 Ds. and over..............- 80&10%| Light T Hinges..............65&5% 

Masons’. Heavy T Hinges..............€0&5% 
Single & Double Face .......... 75%| Extra Heavy T Hinges....70-10&5% 

‘ Cor. Heavy Strap........ 75&10% 
giteios HANDLES. Cor. Ex. Heavy T........ 70& 1085 & 

Common Assorted ...per doz. 80 38) Screw Hook and Strup. 

Peck’'s Adjustable ... . 210) 6to 12in............ per 100 ths. $3 90 

Ives’ - perset 1 35} 14 to 20in.......... * 3 65 
Be eee des. 7 Eire coeaee 60%} 22 to 36in.......... 3 40 
Chisel. Screw =< and EF 7 

Hickory, Tanged Firmer, Assorted,| ?in.... per 100 Ths. $6 55. 

25c; Large, 27¢ per doz. § in 7 60 

Hickory, Socket Firmer, Assorted| }iM...............+- 9 45. 

18c; Large, 22c per doz. = 

Applewood, Tanged Firmer, As- HOES 

sorted, 29c; large, 38¢ per doz Seen eee 

Applewood Socket, Firmer, As | @pyp, 

__ BOFTO «5... -eeeeeeeeee per Gon. MO wintea........ 66s 6es cece eeeece eee. 10% 
C oal Pick sees ee eee cteeeeeees 50&10% Hazel.. per doz. %5 00 
Drifting Pick.............. ----SO&10$ Ladies’ and Boys’........ .. 0&15% 
File, assorted 13c, large 16c per doz. | Mortar ....................6 75&10% 
Hammer. Planter’s Eye................--624% 

Adze Eye.............--Per doz. 48C) Weed.......... 0.2.0.0. ec0e eee 7585 % 

Blacksmiths’.. .... per doz. 55e@80c 

Machinists’........ . “ 45c@70c HOLLOW WARE—See Ware 
SS ee eee per doz. 45¢ HOOKS. 

Hay and Manure Fork ......... 40&5%| And Eyes. 

Hoe and Rake... ...... 2.00204» 408&5G| Brass .......52-cee cece veel wo 

Saw. SD ies cocc bene senein 104 
re per doz. 750] Awning... ........ ..ce00s. per gro. $1 80 
VEIIIOG ....0.0 osisicsve cc ? 0c] Belt. 

Screw Driver. 0 ES Se ee 70&5% 
EE a « 5 s.evnon sadCbe'e * BEE ED cide vind vont ede'c vene ote 655% 
RS = ere ° 48c| Bench. 

Shovel and Spade... .......0000005 40%' See Stops, Bench 
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a seg vgs 09 6 8 “tT 
er doz. $1.38 10 12 Sere cveeccees 
eoeeee 35 1.65 ie Each ee eeeeee 1 2 re 
Humason & . Bie AY IE rsp lalla LINING, STOVE 
(See Soom foie 8, per doz. 2 50 —- > $0.60 1.00| (n Bricks......... apne | Brads.......... 
Bush. , Bright Wire.) — oe ene ils eae crate —- Raniemee Sater 90, 10106 
Commo ac Sint olies j : oring. eee re. 7 5&10% 
Pore n Axe Handle. per doz. $7 00 : . $0.85 1.20 2.90 Without With | Smal? Lots 
Inch. 1&¥ Brass. . wenininnces Sey o> Der ace rey Augers} Carload * pets DS CR A CS £2 00 
Per 100 67.00°8.10 975 1150 12" Cauldron eee ee so | Cement Costedrsssssncesscees 17 
cl ji oJ 4 J 12 60 oe niginn te iveting. ° ‘ 
pate ay I cccnig gto sik xs per ®. %7¢| Preelsio Pomeroy....pe r doz. #9 wwe 
“eo 90) sorrel 3 I nt er ee 662 celsior . : 0 00) 
Galvanized per doz. 20@%c| Yorheng - e platllal - 
omni “ et jomttiiuae wece cee MOBS are ea b6060.0une 2 | See Sets. NAIL SETS. 
ea ~*aagaal per gr Otydereint a Pony, Pomeroy....... 3-00 NETT 
Gem Wire..... o. 720@81 50, Cl¥de,9-in. Scimiter Blade, a Washing. ‘ono 7 20|Galvani ING, POULTRY. 
Conductor. 04 x California. ...... z. $3 85 Boss y-peneee Before Weaving. .80&154 
Malleable 4 ae MOD... ...0....-.ccs00csec 340| Per doz. a 2 5 After Wea re 
Matioadte,. .....SOROSGQUbIens 7 iicsdgthassacayenteul 15¢ | Globe, No.1..... $55.20 61.80 68.40 Pa Neeeeeimarreie 
pa aa ac et 40&10¢@50¢| Clipper......... } ae... per doz. 55 20 an 54 
Common, unpolished Disston’s........ fag --per doz. 61 %5 Round —<........ 5, 50| 2nd Cutting. S. 
ae Se te Barle’s....... ... 275| U.S. Steel....... a 2h enews eee... “ 
ion Easy”’. oat i gol Woodford............. 30| Advance,f.o.b. Chic’go 60 00 a edie Diagonal ¢ ‘utting. — 
cence ea “ = el Srewi eS 2 25 24 5 wedish S 
ae ‘ ‘awing. > | ae MAIL BOXES ad Utica D ide...... 20275 
G e Goods, Bright Wire oe eet wee Dense. cr Hoof. rop Forge & Tool Co... 60% 
7rase. . ap eal 70% M . 
ee “ 7, MALLETS | H a 
Common. Nos...... 2 3 Barton's Carpenters’. ........ 154 “plore tie naaeEe. VieB. eS Spal AME 55&5 & 
oe “Spier cs. $1.75 1.80 1 20|Hay : Folding Handle... pret ee eh - per doz. 85 ool ian. 55-56 
Sap ebeeds : , 3 aay “ “—s NOZZ 
Little Giant.......... per doz. 1 80 American, Sickle Ed % joa 5 75| Hose rr 
Hammock. 3 o9| Canton, Sickle Edge ge..doz $10 50 Round Hickory. .... 6 75, Gennine Boston...... per doz. 
With Plate....... I ta ‘ & 25 g Lignumvite 1 75) Genuine Gem........ . z. €3 05 
L With Serew............ — “e — Sickle Edge...... 9 50 oe: oe eovees : a Ree aR . 3 is 
ambrequin, 0 as wan’s Impv'd Serrated. e 50) 7% _ Lignumvite.. fe NUTS : 
Picture ..... ¥ URGES. BOY Gon. 808 oe Holt's enone wa * ye , 3 40) Square — PRESSED 
Potato and Manure Se see ar ene ig ot Ba ceeaa . - = Hickory. or 1 70 - pi i 4 & 1 
aes Ses, 154 « s Sp’r Point “ pri Hickory SI r sai tl lind 7h@1 Idi ¢ “ : 6c 4c 3ic 
Braes....... oan, Pain , ait pees See... 1 0 —" Tapped. ie 3)c 3jc 3e 
(See Goole. Br seeeen tees 20 - +x waceee oe ‘ - MATS . 
or - Goods, Bright Wire.) | Disston’s..... -- Per doz. #6 00 | Door. | BD. 120 7}e 3, § i 
RE ae is per B. io) eee prattias 3 75| National Rigid.... | wee 2 oe, Sees Gee a 
Ee HOOPS, TUB. me Common, Single Queen he 50, 1085 + | |above prices. per Bb. to 
ver Ready ..... per ca: “ ie 40 | Stove. sep eeeeen ese DOG | OILERS 
ee se 81701 < on ; ' ' 
- _ HOSE, GARDEN se $1 70] Streeter, 4 Blade...... 50 | Standard Quality : | Chase Pattern 
3 ply j in. 35 . press . | eet eee 139} Best y...per gross #2 99} Brass and Co 
3“ 3“ 50“ ssure per ft....4]9| pyzz 6 Blade...... ss 00 Wire Cov Pure) 40 0 apne DPCP. cccccececccccs OG 
3 *.4°* -@* - “4+ 6he . ” ease ered Asbestos, Ex. | Engineers’ © Oc cecscocces cccces ces 754 
g *. 47. 9F ~~ a oe “ 6 vale Skee a alicia per doz | Cann 
“ “ Wander’ @1 leone . 100 ) eee reer 
‘ = i a. “ ¥ onal © eongie: peas per doz. $1 40a 4 Norwood en aching er per doz. #2.00@4 ee 
* @* “ sees “ = lE ana | ne, as : 
PUB ff cokd Popa pag io. seuser senate 6 | ajar. = 
8“ 3“n0" « jo PgR) ITB. —-- saree ns ‘Smaeee! MAULS. ...:::60%| Copper Piated a Sit ae 0 60 
Cotton “ 1... 12¢ --§ 25@6 00 | Iron. Ibs. | Malle 1 30 
jin. 75 bb. KNOBS P 10 16 able Iron 
“2 150 « pressure per ft. 6c} 222": . er doz. $3.00 nm 450 § 18 21 | Tin.............---.per do 60, 10&54 
: Mineral ......... | Wood face, Ibs. 50 800 5.7 OPENE per doz. 85c@A5e 
Boss. HUSKERS. Porcelain ....... : ee 80 73 | wy I ats sac $5.00 5 m4 14 | Boz. OPENERS. 
ee E ei epsctsterktgimin “ ro | eS re . 00) Inches 
ain? a 2 LAD vied 83 sake Super’r & Oregon Pat __| Fiat.. per, Gas 12 14 
lial a aie ta $1.85 — 2.05 oy Long. DERS. MEASURES at.. 80&5¢ noun Zz a2 ks 3.60 4.15 
aaa... px| Perft....... oa jo. * 15 
he i —————- 9@l4e | G2 Vanized.pe }pk. 1Ipk. }bu.| Delmonico 
cle sve per dz. $2.00 
+ anne aah ae ey eaeet SUEes...:... | Japanned.. f 82.75  %#3.60| Never Slip... per doz. $1 30 
gc aaa alee aes $3.00 6.75 et 12¢ ai 50 2.20 2.90 Ores eee 0 65 
Per doz.............. 1.18 hy Ox| Common, per ft. yr Ages  Mirfeortenoves “ss 5 75 
Briakerhof's. 15 2.15 1.50 ” with Shelf. addidc. 6ic Wen... — 5 75 
x Shelf. : stent eeeee ees ' 7 
Per gro..... | Keystone... ..... f, OAS 800. | eens Pe Se OUTFITS, COBBLING 
a ett Senere carne $14 50) is... 15¢ | Common, No. 4....... 13 c Combination .... s ce 
Nos. on Resi ereerimesentee 20c | Copper Mixed 3 oi eonomical........... per doz. $11 50 
Fer Ges... $0.45 .% > tema |... =e 19 ¢ Family..... 490 
Nos........ 2005 5.80 .75 1.90) 3-in. Fis Police. See Metale—_1 Naiep iene ee ee 10 50 
amet sees 5 40 85 45! 922-3 ash Light...... per doz s—In first column. : > 
oe $0.75 1.60 1.00 1.20 tg Regular........ Spans $6 00 | Furst Quali =aUA. Stands b, ADLOCKS. 
Sen Matets an. . fan Regular.......... “ : = | Second ee. 254 ene Wrought 70, 10854 
s—First column. | # wowrer. — ) eo, __ ere ene tena 
’ A IR = | Prisco.... M ears events 354 Eureka........ beeoeekaiN? ay 
Curling. ve Lmapens Carer 40&10&5 % ieee COFFEE. _- Sane he 10, 1085 % 
eee per doz. 33¢@ sae N° en Se eee DR a dvarcrssecthes caste 254 * + C085 $ 
rincess On tl lle ala 2 , MOP. .... 2.0000 eee sees eo FF 
— nap eet per doz. #0 ‘i Mibcass chaneeas me 80 70 PB 75 | PIES oes cthacaswwsesens - 504 Cream. PAILS. 
Oxford oe ae hipaa “ 84 LEA . . ‘ MITRE #2 : P ve 14-qt., without Gs 
ace SRS RAPES ad 1 15| Cul. ....-0000. THER, LACE. See boxes. BOXES. =» a =o _ per doz. #2 65 
Tou nsase pores “ 1 50 a 40&10 M ‘ 20-qt., with Gauge a 3 25 
Pinki rist, Folding...... “ go} Ex. Quality $ | Erie.. Ors. Sap. —— 4 00 
widen” vee eeeeeeeeeeeees “ 70 Ity....... +... per sq. ft. 24e Handled Cotton. . per doz. #3 15| 10-qt., Galvanized 
Woo “ly LEATHERS, PUM Pounds 12-qt., nized.....per doz. 1 60 
ood Bench... Valve and Plunge °. Per dozen.. | : I 1} q | Stock 1 85 
Stanley Ak, ous ice ee 0&5 G Bae cecrcecccces 454 dozen... . $2.00 235 2 ae 4 . » 
Sad. Co. (new li ES . Lc ten 65 3.95, Galvd. qts. 
St) ...25@1Stdve Cov LIFTERS. MOWERS, LAWN Pe : 4 616 68 
Charcoal .... ~_— Geneon Ball- Bearing. } 7 + gaa phaser $3.50 3.75 4.50 5 00 
Met Anat ene ‘ 50 5 
Common, Polished. mk = ~ 3h tc per gro. 1 75@3 65 | — aa Ry 17 19 21 Galvanized, qts 10 
c c e] la a ay i coe ee ccce C eeeece 7.50 8.5 ) = } " ‘ S ( 12 
Chinese Polishing. ted, 4 25 Alaska, Coppered “ ; 50 | Cheap Grades. 0 9.50 10.50) py, — eee $) 75 1.95 om 
Laundry. No. 1 a oe Nickeled. “ 400/ Inches...... 12 Cat ad 
ee re nas © veers 5 75 ransom. 5 00) Each aA 14 16 18 able, 2-Hoop..... 
No. 2 « ae eeee $2.80 2.35 “ - per doz. #1 90 
Mrs. Pott's, 6 25, Payson's....... | Clipper 30 235 235 2.501 Cea te see en 
- Cee i <a egnte aaa ‘ <<... Gar, o- “i 
No. $4 anagem. . - per set 79¢| Chalk. LINES 3% |Girerd 50, 108104 Seogh aie o 
. 55 J, “ oe | Inches.... “ "a De seee 1 50 
No. 50 T, “ ; a 76c| Twisted in 20-ft. hanks. Each...... a ie i, a 16 3-Hoop..... 170 
No. 55 T, a 82c} Nos.... 4 Philad lial tale $3.25 3.50) 2>ANS 
No. 50 _.. el Pe as q adelphia. 3.50! nrinni PANS. 
Lena Howells... ... <'s r gross $150 200 225 All Styles Exce nee enerses 85 
0. 55, aioe 72¢| Twisted in 50-ft. ball ’ 0 300| Style A sxcept A &E 60, 108104 |" 7Y ae 
Tailors’ Sad............. SS i | Style E, High V ne oo 
ee aa tap? tb. 44c) Per doz........ he 30 3 ‘| Drevels.. igh W heel . .60,10,10&104 | | Acme. ROK 10K5 & 
Tuyere. yidhce 44c| Braided in 20-ft. me a 35e si c| All Day , . ++. DOE Roasting. WES % 
Single Duck Nest. ....pe a eee 0 | _ - ‘Ne t Price Brownie pre 
Double “ sat. ... . por Gog, 7 - Per doz.... an 1 2 3 | Cut NAILS. ar” eee -cacn I8c@26c 
Nie nce conic, __Masons'’, in 100-f 126 Be Ble Be! Ho a 400@5lc 
Ac each 2 60| Clothes. t. hanks..doz... 80¢ | mnree Shee. reac PAPER. 
Locomotive... xs. 60-ft. Jute Ausable Building. : 
a ee ae es Capewell ........... 55S G| Plain ....--ee es ar 100 
anal oo > spe aged — ~ - Perfect ............ ++. 154 Tarred.........+.++ per 100 Ibs. #1 60 
Nos. | tt ve cecbapatnge’ At) *~sananaeen wasg| Terred Fue... a 
+ SRE + 0 00 5 et tale de “ S (aaa ait 20-54 iamond A, R 
OS ST tere ee 80.60 $0.85! a een Pa ae ; 00 | Picture, nda eat dic 504 Leader, Red oa prroll 40 
- Braided Cotton. 4 — Heads .. aii 8, @ 35 
Judd’s...... 10 Grecian E ; 
60&10%| Rag.....+- ee peee cece per bb. 2jc 
penacserees “Bie 
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PARERS. | PLUMBS AND LEVELS. PUMPS. SASH WEIGHTS. 
Apple. I ous scagecinee 754 @75&10¢, | Pitcher Spout. See Weights. 
Bay State............ per GG, CHEF SIs 500.55 os 0cscsennscscces oosees 10% Nos. 1 2 3 4 SAWS. 
Turntable ........... 5 70 Davis’ Iron...... 8 the RLS 25% seem eoecee $90 1.00 1.10 1.40 Back 
White Mountain.... “ 4 50 Davis’ Inclinometer.............. 15 ay. saben" 
pt sd Per doz. 814 50| DISStON'S ...+-.00 +00 ones ores DSRS 
ey’s. Jackson’s......0.+ coe cece cece Dine 
ee. Nos. 0S 0S 2S 38| Cyclone, tin. 8 40 
Goodsell’ ~ Saratoga + in. doz. 50 Per doz..84.65 5.20 $7.60 88.65 “ copper . pe ad 6 75| Butchers’. 
in... * ** "80 - ( 3 Daisy. ....3--+seeeseee 900] Disston’s.........sseceseee-- B5K7§% 
Nos. 30 25 50 35 
PICKS. Per doz.$13.25 $17.75 $17.75 $12.35 Little Giant.. ........ce0- each 2 25 Circular. 
Adze Eye Ore ......-. 2.008000 65&5 % POINTS. degen: apeeueen: DisSton’S.....eeeeeseeees eves ++ 50% 
Drifting and Poll Picks...........70% | Drive Well Points........ +++. 75&10% : Hil€S’...... +020 seeeee coos ove 5OG10$ 
Ajax Railroad...............+- 608104 wonuen.iniee Mammen poten a tikes 
Extra Railroad ...............-70&5% | wis steel, 2 ——. = y Comencn r doz. $1.85@$1.60 
pe OTe . teel, str't or bent, PF do7. 80.55 os Bocce conten : 
Wr't Steel, woodhand’ls “ “ 80} Common........... per doz. G0c@70c | Disston’s......sesece sees cece DDUThS 
PINCHERS. Nickel pl’td, coil hdl’s.. “ “ 65) GO0d.........+++++ | Cross-Cut, 
Carpenters’, wrought iron, pol. POKES—ANIMAL. Y. Ee 
ee cen wevh aide 30% |Brown’s, wr’t steel,per doz.$5.00@6.00| “” Bladders. Disston’s.......+0+++++ 40&10% &50% 
ae 45% Strictly pure........ per 100 bs. 2 35) Pocahontas Bit..........per ft. 390 
POLISH. Commercial....... * Pocahontas, Blued....... “ 4i¢ 
Cloth Pans. utile of the Bar $1.60 RAIL. Dehorning. 
‘othes. seseeer eres eee+B1.60) Doon Door. 7 
PS sv cidandcewies per Bro. $0 14 Oo 18 ; Light Wrought.......... per ft. 2c es enew cose soe coos DOF AOZ, $5 “Ee 
oy te ccedecccescccere . [ Per doz.. ....90.80 $1.10 81.65 i cence eceeesccceees . So an ID'S .see cece cccece 
© De cc cece cece coos eee Pts. 1 2 4 8 ngle ONPTES ...csccsve c iH q 
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There is an apparent discrepancy at this point. 


The pages are either missing or the pagination is incorrect. 


The filming is recorded as the book is found in the collections. 
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5 Lee-Glass-Andreesen Hdw. Co........ 95 Cans Dies 
ADVERTISERS INDEX. Lennox Furnace Co............ seeeeee 21] Stuber & Kuck Peoria Ill 
TOUR WON O0sevecicccdeccce sovevs . 86| Sturges & Burn Mfg. Co., Chicago | @lobe Mch. & Stamp Co., Cleveland, O 
Lyons Specialty Co............ csesees 85 Carpenter Benches Drain Cleaners 
ALPHABETICAL LIST. aod. 7¢| Grand Rapids Hand Screw Co., Iwan Bros Streator, Il) 
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March-Brownback Stove Co....... vee 28 Carpenters’ Tools petty ES DO he 
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Hangers— Door 


Safety Door Hanger Co-, Ashland, O 


Pullman Mfg. Co., Rochester, N.Y 
Hardware Jobbers 


Clark, Quien & Morse, Peoria 
Lee-Glass-Andreesen Hdw. Co., Omaha 

Lyons Specialty Co., Lyons, Ia 
Paxton & Gallagher Co., Omaha 
Simmons Hdw. Co., St. Louis 


Smith, C. F. Co., De Kalb, Iowa 


Hardware Specialties 
Chicago Flexible Shaft Co., Chicago 
Heaters—Steam and Hot Water 
Boynton Furn. Co., New York 
Craig-Reynolds Fdy. Co., Dayton, O 
Haynes-Langenberg Mfg. Co., St. Louis 
Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wis 

Hinges 


Griffin Mfg. Co., Erie, Pa 
Lawson Mfg. Co., Chicago 
Hollow Ware 
Avery Stamping Co., Cleveland, O 
Sperry, D. R. & Co., Batavia, I) 
Horse Clippers 
Chicago Flexible Shaft Co., Chicago 


Hot Water Attachments 
Smith Co., Chas., Chicago, Ill 


Ice Cream Freezers 
North Bros. Mfg Co., Philadelphia. Pe 
White Mountain Freezer Co., 
Nashua, N.H 

Kitchen Utensils 
Avery Stamping Co., Cleveland, O 


Knives 
Ulery, U. J.. New York 
Ladders 

Calander, John, 
Lanterns 

Berger Mfg. Co., 
Lawn Mowers 

Clipper Lawn Mower, 
Philadelphia Lawn Mower Co. 
Philadelphia. Pa 
Levels 

Baker-McMillen Co., Akron, O 
Stanley Rule & Level Co.. New Britain.Ct 


Lighting Systems 
Bolte & Weyer Co., Chicago, Ill 
Ideal Epworth Acetylene Co., 
Johnstown, Pa. 
Lightning Rods 
Dodd & Struthers, Des Moines, lowa 
Maher & Sons, Preston, Ia 


Security Lightning Rod Co 
Burlington. Wis 


St. Paul, Minn 
Canton, O 


Dixon, I) 


Locks 
Taylor & Boggis Fdy. Co., 
Mail Boxes 
Blick- Williams Co.. Indianapolis, Ind 
Peck, C. A., Hdw. Co.. Berlin, Wis 
Signal Mail Box Co., Joliet, I] 
Smith Bros. Mfg. Co., Chicago, Ill 


Meat Choppers 


Enterprise Mfg. Co. of Pa. 
Philadelphia, Pa 


Metal myn 


Wheeling Corrugating C 
Wheeling, Ww. Va 


Metal— Perforated 
Harrington & King mee 
icago, Ill 


Cleveland, O 


Metal Polish 
Hoffman, Geo. W., Indianapolis, Ind 


Metal Shingles 
Burton, W. J. Co., Detroit, Mich 
Cortright Metal Roofing Co.,Philadelphia 
Nat’ISheet Metal Roof.Co., Jersey City 


Miters 
Whitacre Mfg. Co., J. E., 


Molding Sand. 
Newport Sand Bank Co., Newport, Ky 


Motor—Faucet Water 


Rockford. Il) 


Divine Water Motor Co., New York 
Nuts 
American Lock Nut Co., Oregon, Ill 


Columbus Bolt Works, Columbus. O 
Garland Nut & Rivet Co., Pittsburgh, Pa 


Oll Cans 
Cooney & Geiger. Indianapolis, Ind 
Oars 
Strand & Younggquist, Minneapolis 
Paints 


Connors, Wm. Paint Mfg. Co., Troy, N.Y 
Dixon, Jos. Crucible Co., JerseyCity,N. J 
Enterprise Paint Mfg. Co.. Chicago 


Paint—Aluminum 





Pencils 
Dixon, Jos. Crucible Co., Jersey City,N.J 


Perforated Metal 
Harrington & King Fomihe Co., 
icago, Ill 


Pistols 
Stevens, J. Arms & Tool Co. 
Chicopee Falls, Mass 
Planes 
Stanley Rule & Level Co., New Britain,Ct 


Pamps 


Beckman Bros., 
Berger Mfg. Co., 


Des Moines, Ia 
Canton, O 


Panches 

American Lock Nut Co., Oregon, Il) 
Bertsch & Co., Cambridge City, Ind 
Globe Mch. & Stamp. Co., Cleveland, O 
Niagara Mch. & Tool Wka., Buffalo, N.Y 
Sattley Stacker Co., Indianapolis, Ind 
Weiss, H. & Co., New York, N.Y 
Rasps 

Disston, Henry & Sons., Philadelphia, Pa 


Registers 
Forest City Fdy & Mfg. Co., Cleveland, O 
Henry & Scheible Co., Cleveland, O 
Mueller, L. J., Furn.Co., Milwaukee, Wis 
Schwab & Sons Co., ee Wis 


United States Register C 
Battie Creek, Mich 


Walworth Run Fdy. Co., Cleveland, O 


Rifles 


Stevens, J. Arms & Tcol Co 
Chicopee Falls, Mass 


Rivets 


Hungerford, U. T., Sones & Copper Co., 
New York,N.Y 


Roofing—Asphalt 
Stowell Mfg. Co., Jersey City, N.J 


Roofing—tLIron and Steel 


Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Meta! Co., Canton, O 


Foliansbee Bros. Co., Pittsburgh. Pa 
Friedley & Voshardt, Chicago, Ill 
Garry Iron & Steel Co., Cleveland, O 


La Crosse Steel Roof. Co., La Crosse, Wis 
Nat’! Sheet Metal Roof. Co., Jersey City 
Schoedinger, F. O., Columbus, O 
St. Paul Roofing, Cornice ¢ Ornament 
Co. t. Paul, Minn 


Roofing Cement 


Connors, Wm. Paint Mfg. Co., Troy, N.Y 
Garry Iron & Steel Co., Cleveland, O 
Roof Paint 
Conners, Wm. Paint Mfg. Co. Troy, N.Y 
Dixon, Jos. Crucible Co., Jersey City,N.J 
Garry lron & Steel Co.. Cleveland, O 
Rules 
Lufkin Rule Co., Saginaw, Mich 
Stanley Rule & LevelCo.,New Britain,Ct 
Sad Irons 
Enterprise Mfg. Co. of Pa 

Philadelphia, Pa 
Safety Razors 
Gillette Safety Razor Co., New York,N Y 
Kampfe Bros. Mfg. Co., N. Y. City 
Sash Balances 
Pullman Mfg. Co., Rochester, N.Y 
Saws and Saw Sets 


Atkins. E. C. & Co., Indianapolis, Ind 
Diamond Saw & Stamping Co., 
Buffalo. N. Y 


Disston, Henry & Sons, Philadelphia, Pa 
Goodell-Pratt, Greenfield, Mass 


Scales 


Beckman Bros., Des Moines, Ia 


Screens—Perforated Metal 


Harrington & King Perforating Co., 
Chicago, lll 


Screens — Radiator 


Harrington & King Perforating Co. 
Chicago. Ll 


Screens— Window 
Continental Co., Detroit, Mich 
Screws 


Columbus Bolt Works, Columbus, O 


Screw Drivers 
North Bros. Mfg. Co., Philadelphia, Pa 


Scuttle Openers 





Silver Leaf Stuve Polish Co., 
Indianapolis, Ind 


Bickelhaupt, G., Skylight Works, 
New York, N. Y 





Shears 

Bertech & Co., Cambridge City, Ind 

Niagara Mch. & Tool Wks., Buffalo, N.Y 

Weiss, H. & Co., New York, N.Y 
Sheep Shears 


Chicago Flexible Shaft Co., Chicago 


Sheet Metal Specialties 
Friedley & Voshardt, Chicago, I) 
Sheets— Black and Galvanized 
Berger Mfg. Co., Canton, O 
Wheeling Corrugat’g Co.,Wheeling, W.Va 
Sheets—Planished 


Ward-Dickey Steel Co., 
Indiana Harbor, Ind 


Shelving—Hard ware 
Heller & Co., Mont Clair, N. J 


Shot Guns 


Stevens Arms & Tool ( 
Cc papebies Falls, Mase 


Shovels 

Avery Stamping Co., Cleveland, O 
Sifters 

Stuber & Kuck. Peoria, Ill 


Skylight Gearing 


Bickelhaupt, G., Skylight Works, 
New York, N. ¥ 


Weiss, H. & Co., New York, 7: Y 


Slate 
Auld & Conger Co., Cleveland, O 
Johnson, E. J. & Co.. New York, N.Y 


O'Halloran & Jacobs, Pittsburgh, Pa 


Soldering Furnaces 


Burgess Soldering Furnace Co., 
Columbus, O 


Ciayton & Lambert Mfg. Co Detroit 

Diener. Geo. W. Mfg. Co., Chicago 

Turner Brass Co.. Chicago, Ill 
Sporting Goods 


Enterprise Mfg. Co., . Akron, O 


Springs 


Lawson Mfg. Co., Chicago 


Squares, Machinists’ 


Disston, Henry & Sons, Philadelphia, Pa 
Duby & Shinn, New York City, N.Y 
Stanley Rule & Level Co.,New Britain, Ct 
Stampings—Sheet Metal 


Avery Stamping Co., Clevelnd, O 
Globe Machine & Stamping Co., 

Cleveland, O 
Steel Brick and Stone Siding 
Wheeling Corrugat’g Co.,Wheeling,W.Va 
Step Ladders 


Adler, H., Co., Carnegie, Pa 


Chandelier & Art Brass Works 
rn ichmond, Ind 


Stoves and Ranges 


Beckwith, P. D. Estate, Dowagiac, Mich 
Champion Stee! Range Co., Cleveland, O 


Clark, Geo. M., Chicago, Ill 
Culter & Proctor Stove Co., Peoria, lil 
Glazier Stove Co., Chelsea, Mich 
Hess, Snyder Co., Massilon, O 
Home Pride Range Co.. Marion, Ind 
Marion Stove Co., Marion, Ind 
Miller, Wm., Cincinnati, O 
Pittsburgh Stove & Range Co. 
Pittsburgh, Pa 

Ringen Stove Co.. St. Louis, Mo} 
Schill Bros. Co. Crestline, O|} 
South Erie Iron Works, Erie, Pa 


*Toledo Stove & Range Co., Toledo 
Van, John, Range Co., Cincinnati, Ohio 
Willard, Wm. G., St. Louis, Mo 


Stoves—Gas 


Adler, H., & Co., 
Clark, Geo. M.. 
Fanner Mfg. Co., Cleveland, O 
Glazier Stove Co., Chelsea, Mich 
Pittsburgh Stove & Range Co., 
Pittsburgh, la 
St. Louis, Mo 


Carnegie, Pa 
Chicago, 11! 


Ringen Stove Co., 


Stoves—Gasolene 

Schneider & Trenkamp, Chicago 

Stoves—Oll 

Chelsea, Mich 
Cleveland, O 


Glazier Stove Co., 
Taylor & Boggis Fdy. Co., 


Stove Carriers 


Kramer Bros. Fdy. Co., Dayton, ( 
Stove Casters 
Kramer Bros. Fdy. Co., Dayton. t 


| Atkins & Co., 








Stove Cement 
Dixon, Jos. Crucible Co., Jersey City.N. 









Stove Clay 
Bridgeport Crucible Co., Bridgeport, Ct 


Stove Lifters 


Kramer Bros. Fdy. Co., Dayton, O 
Stove Mats 
Stuber & Kuck, Peorta, Il) 


Stove Patterns 
Cope Pattern Wks., Detroit, Mich 


Quincy Pattern Co., Quincy, Il 

Vedder Pattern Works, Troy, N.Y 

Weller Pattern Co., Quincy, I) 
Stove Pipe 

Hemp & Co., St. Louis, Mo 


Wheeling Corrugat’g Co.,Wheeling, W.Va 


Stove Pipe Thimbles 
Stuber & Kuck, Peoria. Il) 


Stove Polish 


Black Silk Stove Polish Wks.,Sterling,Ii) 
Nickel Plate Stove Polish Co., Chicago 
Silver Leaf Stove Polish Co., 
Indianapolis, Ind 
Stove Repairs 
Brauer, A. G., St. Louis, Mo 
Kramer Bros. Fdy. Co., Dayton, O 
Manufacturers’Stove Repair Co.,Chicago 
Morris, J. L., 8tove Repair Co., Chicago 


Stove Trimmings 
Fanner Mfg. Co., Cleveland, O 


Sugar Kettles 


Sperry & Co., Batavia, Il) 


Tapes 
Lufkin Rule Co., Saginaw, Micb 
Test Tube Holders 
U. 8. Clethes Pin Co., Montpelier, Vt 
Thermometers—Oven 


Evans Stamping & Plating Co., 
Taunton, Mass 


Thermostats 
Howard Thermo. Co., 
West Oswego, N. ¥ 
Thumb Tacks 
Hawkes-.J ackson Co., 
Tanks 


St. Paul Roofing, Cornice & Ornament 
Co., St. Paul, Minn 


Tin—Perforated 
Harrington & King Perforating Co., 


New York 


Chicago, I) 

Tinplate 
Berger Mfg. Co., Canton, ( 
Canton Art Metal Co., Canton, O 
Eller, J. H. & Co. Canton, O 


Follansbee Bros. Co., Pittsburgh, Pa 
Garry Iron & Stee! Co., Cleveland, O 
Illinois Roofing & Supply Co., Chicago,II1 
Lee-Glass-Andreesen Hdw. Co., Omaha 
McClure Co,, Philadelphia, Pa 
Merchant & Evans Co., Philadelphia, Ps 
Schoedinger, F. O Columbus, O 


Tinware 


Stuber & Kuck, 
Sturges & Burn Mfg. Co., 


Peoria, 111 
Chicago 

Traps—Rat 

Chasse Mfg. Co., Middletown, N. Y 


Trowels 
Indianapolis, Ind 
Cleveland, O 
Philadelphia, Ps 
Erie, Pa 





Avery Stamping Co., 

Disston, H. & Sons, 

Griffin Mfg. Co., 
Troughs—Eaves 

St. Paul Roofing, Cornice & Ornament 

Co., St. Paul, Minn 

Tubs and Pails 

Wheeling Corrugat’g Co.,Wheeling,W.Vs 

Typewriters 


Remington Typewriter Co., Chicago 
Valve Regulators 


Howard Thermo. Co.. 
West Oswego, N. ¥ 


Ventilators 
Friedley & Voshardt, Chicago, Ill 
Globe Ventilator Co., Troy, N.Y 
Merchant & Evans Co., Philadelphia, Pa 
Powers Bros., Streator, Il} 


Washing Machines 
Benbow-Brammer Mfg. Co., 8t. Louis,Mo 
Brammer, H. F. Mfg. Co., Davenport, Ia 
Clark, Quien & Morse, Peoria, I!) 
Waverly WoodenwareWks.,St Joseph,Mo 
White Lily Washer Co., Davenport. Ia 


Wire Goods 
Denning Wire & Fence Co., 
Cedar Rapids. la 


Pittsburgh Steel Co., Pittsburgh, Pa 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


~ BUSINESS CHANCES, 
PATENTS 


HUBERT EB. PECK, 623 F St., N. W., Washing- 
$a, D. C. Oonsulting Expert in Patent Causes. 

and Foreign Patents. Send for leafiet on 
“Rejected Patent Applications.” 























Notice to Buyers—If you are looking for 
a location in the hardware business, write 


us at once, as we have them everywhere. 
This service is without charge. uckeye 
Brokerage Co. 9-1t* 





Notice Dealers—If you have a stock of 
hardware, etc., 
large, or how small, or where located, list 
it with us, as we assure you quick sales. 
Write at once and learn our methods of 

quick sales. Buckeye Brokerage She 





For Sale—A clean, up-to-date stock of 
hardware, stoves, paints, etc., in a city 
of 25,000 population in eastern Wisconsin. 
Stock about $10,000. Sales, $30,000. Rent 
cheap and good location. Building has all 
modern improvements. A good stand for 
two to take, a tinner and hardware man. 


Employment for 4 to 6 tinners. Address 
Jones, care of THE AMERICAN 
ARTISAN. 9-3t 





For Sale—I want to sell my hardware 
store at Genoa, Ohio; stock comprises 
hardware, implements, carriages and tin 
shop. reason for selling. Address 
Gustavus Jaeger, Elmore, Ohio. 9-3t 


For Sale—Stock of hardware and har- 
ness; positively no competition; good 
paying business with large territory. No 
trade considered. Poor health cause for 
selling. David Curtis, Kinross, a. - 


Wanted—Would like to get patented 
articles to be made out of tin or a4 
ized iron on royalty. Address G. L. Rose, 
Perry, Ill. 9-3t 


For Sale—A clean stock of hardware 
located in a town of 7,000 population in 
south central Wisconsin. Stock will in- 
voice $5,800. Address Snap, care of THE 
AMERICAN ARTISAN. 4-3t 


For Sale—A good clean stock of hard- 
ware, stoves and tinware. Good tinshop 
and a small _s of implements; on main 
line of C., M St. R. R., 0 miles 
eiyer. “We have a good 
his is a good faveptusent. 
Address 
ARTI- 
4-3t 














from ississippl 
business and 

We have reasons for selli 
bh care of THE AMERICAN 


For Sale—A clean, well assorted stock 
of tin and hardware, stoves, paints, tin- 
ner’s tools, fixtures, safe, horse, harness, 
bu and wagon; will invoice about $2,- 
500 for entire stock and trade; fine loca- 
tion; rent reasonable* good chance for a 





hustler; sickness the reason for selling 
out. Address Geo. Sichling, 241 ar st., 
Milwaukee, Wis. 4-2t 





Wanted—Profitable side line. Easy sell- 
er. Liberal commission. Pocket sample. 
Address B. 8. Co., 859 Rose bldg., Cleve- 
land, O. 3-3t 


For Sale—Our stock of hardware with 
tinshop in connection. Takes about $6,000 
cash. Good reason for selling. Don’t an- 
swer unless you have the cash. Address 
Box 857, Idaho Falls, Idaho. 3-3t 


For Sale—A good business proposition, 
established 20 years. Located in the 
heart of the mineral fields of Northwest 








for sale, no matter how - 





For Sale—Furnace and job shop in an 
Iowa county seat of 3,000 population. Can 
ag od results. Reason for selling, I 
am ng into city wholesale and retail. 
Also evil a residence and business house. 





Address F. . G., care of THE AMERI- 

CAN ARTISAN. 3-3t 
Wanted—A tinshop in a town of 

700 or 1,000 po ulation. ow. », “eens or 


Iowa prefe . Address F. 


. Niegarth, 
Gridley, Ml. est 


TINNER’S TOOLS. 


For Sale—One 20-inch folder, one pair 
bench shears, one stovepipe lock. All 
burring and edging machines with a full 
set of stakes and mandrel. Write us for 
prices for we will sell chea ap. Address 
Jones & McCoy, Marion, 9-3t 


For Sale—1 Olmsteads double seam 
machine with 8 disks, practically new. 
1 twenty-inch encased groover, 1 Stows 
twenty-inch adjustable tin folder. . The 
above at a bargain. Write quick. 
dress Rifshange-Noble Hdw. Co., Cedar 
Falls, Iowa. 9-3t 


For Sale — One second-hand §8-foot 























Keeme cornice brake. Dreis Krump, 
3214 S. Halsted st., Chicago. 
For Sale—Tinshop in good southern 


Iowa town with a 2. aes furnace business. 
Good rene for a in, Address ~ care 


of THE AMERI TISAN. 3-3t 


For Sale—Tinner’s tools. For description 
and price address F. B. Karl, 58 No. 
i ware, Ohio. 


For Sale—One eight-foot second-hand 

Keene cornice brake, in good condition. 

——— Dries & Krump, 3214 So. Halsted 
, Chicago. 3-3t 


HELP WANTED. 


Wanted—25 or 30 good tinners, sheet 
metal and cornice workers. Apply at 
Kansas City, Mo., or for information and 
articulars write to Geo. H. Grothers, 621 
roadway, Kansas City, Mo. 9-3t* 


Seleomen Wanted—To sell steel ranges, 
hard coal base burners, airtight heaters, 
as a side line on commission, in the state 
of Wisconsin. Address Stoves, 227 Chest- 
nut street, Quincy, Ill. 9-2t* 


Wanted—A good tinner, who can also 
do plumbing. An all-around man for 
shop in connection with hardware store. 
Steady job for the right man. Address 
J. F. Wictor, Remsen, Iowa. 9-3t 


Wanted.—Plumber, one who pan assist 
in tin shop when needed. Stead enor 
ment to good man. Address Holt & ux- 
ton, Mt. Gilead, Ohio. 9-3t 


Wanted—aA first-class tinner and fur- 
Steady job the year around; 



































nace man. 
located within 40 miles of Chicago. Ad- 
dress 40, care of THE AMERICAN 


ARTISAN. 9-3t 


Wanted—An honest man and worker to 
do tin and furnace work and some plumb- 





ing in country shop. Steady job for the 
right man. rite at once, stating wages 
wanted and send references. Address 


R. W. Hedemann, Bloomington, ws 





Wanted—Tinner wanted for roofin 
ae and furnace work. Steady wor 
the year around. Address Lincoln Tank 
& Plumbing Co., Lincoln, Kan. 9-3t 


Wanted—Five tinners and furnace men, 
with a thorough knowledge of sheet 





metal. Give particulars in regard to ex- 
erience and wages wanted. Address E. 
e Cornice & Heating Co. 9-3t 





Wanted—Good all around man who can 
do tin work, furnace work, plumbing and 
hot water heating. One who can make 
estimates and take complete charge of 


shop. All the vear job for competent 
man. Write at once stating salary want- 
ed. Address Lee-Miller Hdw. Co., Fre- 
mont, Neb. 9-3t 





“lumber who under- 
stands tinner’s trade. State wages and 
experience in first letter. Address Chas. 
Weydert, Bayou Sara, La. 9-3t 


Wanted—Superintendent to take charge 
of a sheet steel press room; one experi- 
enced in range and die work; state ex- 
perience. Address The Wehrle Co., New- 
ark, Ohio. 9-3t 


Wanted—A good experienced plumber 
Steady 


Wanted—A good 








Ad-- 


Wanted—An experienced young stove 
salesman for city and suburbs. Address 
76, care of THE AMERICAN —,” 
-2t 





Wanted—At once. an all-around tinner 
for inside and outside work; also help in 
store. Steady job the year ‘around. State 
wages. Address R. H. C., care of THE 

RICAN ARTISAN. 4-3t 


Wanted—Five good salesmen to sell 
our line of buggy whips on a commission 
basis. Address A. D., Hogendobler, on’ 








Wanted—At once, tinner for inside and 
outside work with some knowledge of 
furnace work. Steady job the 
around for an experienced man. state 
wages wanted and references. Address 
# Schenk Hdw. Co., Mount = 
nd. -8t 


Wanted—By April ist, an all-around 
man to do tin, furnace and pump work, 
with some knowledge of plumbing and hot 
water heating. Must speak German and 
come well recommended. Marr man 
preferred. Give references and wages ex- 
pected in first letter. Address piichigan, 
care of THE AMERICAN ARTISA 








Wanted—Good all around tinner to do 
inside and outside work, also furnace work 
and some knowledge of plumbing; must 
be able to clerk in store. Stea y work 
the year around to the right man. Ger- 
man preferred. State wages wanted. Ad- 
dress Post Box 503, Holstein, Iowa. « 4-3t 


Wanted—aA ffirst-class tinner; union 
wages; steady job; must be a good work- 
man and furnish references. Address 
Main, care of THE AMERICAN ARTI- 
SAN. 4-3t 








Wanted—A (first-class salesman for 
heating and Myo - = By Must 
be a hustler. In replying give full infor- 
mation as to age. habits, . pe etc. 
Address H. W. L., care of THE AMERI- 
CAN ARTISAN. 3-3t 


Wanted—tTinner for inside and outside 
work. Good all-around man. Good stead 
job the year around for an experience 
man. State wages. Address R. Ruppen- 
thal, L. D. 203, Hilbert, Wis. P3t 


Wanted—. March 10th, an all-around 
man to do t furnace and pump work. 
Some knowledge of plumbin and hot 
water heating required. sO must be 
able to clerk in store and canvass the 
country. References as to honesty and 
Grater required. State wages. — 

. D. Kable, Kirkland. Ill. 3-3t 


aa German to canvass 
northeastern Iowa for farm machinery, 
gon engines, cream separators, etc. 
one but a hustler and one who has had 
ae need ft Heti State wages and 
* ped in —_ tter. References re- 
. Addre G., care of THE 
MEERICAN OR TISAN. 3-3t 


Wanted—aA tinner that has some knowl- 
edge of plombing: one who is neat in his 
work and will work for the interest of the 
firm: Must speak German and come well 
recommended. Steady work. Married © 
man preferred. Give re ~ and wages 
expected in first letter. Address R. 
Yahr, Princeton, Wis. 3-3t 

Wanted — Competent and ene —~ 


salesman to sell Moore’s stoves in 
sas. State age and experience in ap Hea- 























tion. Address Joliet Stove Works, a 
SITUATIONS WANTED. 

a 
Situation Wanted—In Kansas, Okla- 


homa or Nebraska, by a temperate, steady 
tinner and furnace man, Al workman, 
familiar with both city and country work. 
Best references as to character and abil- 
ity. Address A. Salter, 1009 N. Tuxedo 
Indiana. 9-1t* 





street, Indianapolis, 
Situation Wanted—First-class plumber, 
steam and hot water fitter, can do trim- 


ming also. Prefer work in smaller town. 
Address J. W., 27 East College street, St. 
Paul, Minn. -.-» Bene 


Situation Wanted—As foreman in range 
shop or ——s room, by a young mar- 
—o man, arge experience in the 
manufacturing of all kinds of stoves and 
ranges. Can furnish best of references. 
Answer stating location and wages, Ad- 
dress se eare of THE AMERICAN 
ARTISA 9-3t 
a Wanted—By competent sheet 
metal worker shop foreman or erection of 




















Arkansas, where the big red apple grows | and tinner. Prefer married man. 
and cheap homes are to be found. Good | job. No boozer_need apply. Address | large wy ventilating or —- ripe 
profits; no competition. Cash trade. Ad- Refshange-Noble Hdw. Co., Cedar Falls, | work. Addr L. §8., care E 
dress J. 8. Hudson, Jasper, Ark. 3-3t Iowa. 9-3t AMERICAN. “ARTISAN. 9-3t 
For ae stock doing a good Wanted—A _ strong and experienced Situation Wanted—By a first-class tin- 
business in a small northwestern lowa young stove man. Must be steady and | ner, plumber and furnace man. Good on 
town. Will rent or sell building very rea- well posted on repairing and blackifg | dairy work and blow piping. 18 years 
sonable. Want to quit and go to Cali- stoves. Steady job to the right man. | experience. Strictly steady and _ sober. 
fornia. Address C. F. Troeller, Larrabee, References required. Address 96, care of | Married. 34. ust be a steady job. 
Iowa. 3-3t THE AMERICAN ARTISAN. 9-2t Address P. O. Box 32, Eyota, Minn. 4-3t 
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SITUATIONS WANTED. 








Situation Wanted—A first-class plumb- 
er, tinner and heating man is open for 
an engagement as manager or foreman. 
Married and strictly temperate. Al ref- 


erences. None but a steady job with a 
wideawake firm considered. Address 114 
N. 7th st., Estherville, Iowa. 3-3t 





Situation Wanted—Position by an all- 
around tinner and plumber who under- 
stands furnace work shorodghly, can get 
out patterns and work from plans. Strict- 
ly sober and will go anywhere and work 
on trial. Please state wa Address 
W. J. Coffin, Mt. Carroll, 0 3-3t 


Wanted—A position with a good re- 
liable hardware and implement firm as 
tinner and all-around man. Can do com- 
mon tin work, such as roofing, spouting 
and general repairs, also farm implements, 
pumps and windmill work. Can clerk in 
store and have knowledge of gasoline en- 
gines. Have been with present employer 
five years, but desire to make a change. 
Married. Will consider only a +«_ class 
position at good wages. Address R. W. lL. 
care of THE AMERICAN ARTISAN. 3-3t 


Wanted—Position as clerk in_ retail 
hardware and farm implements by ex- 
perienced man; good references; location 
west of Chicago. Address W. X. '6, 








care of 








WANTED. 

First-class salesmen, by leading furnace 
and boiler manufacturer. Only men who 
have had actual experience in warm air,steam 
and hot water heating wanted. Prefer men 
who have sold goods tothe trade. Excellent 
opportunity for the right men. Established 
trade in territory. Address O. B. J., care 
AMERICAN ARTISAN, Chicago. u.f.n. 


WANTED 


Wood Pattern Makers on Stove 
work, Address ‘‘Pattern Maker,” 
care of AMERICAN ARTISAN, 


u. f. n. 


FOR SALE 


Clean stock-of hardware, northern IIli- 
nois city, four thousand inhabitants. In- 
voices about $2,500. Splendid opportunity. 














THE AMERICAN ARTISAN. 3-3T | Full particulars on application. Address 
Hardware, care of THE AMERICAN AR- 
SPECIAL NOTICES. TISAN. 3t17 
FOR SALE 
W AN [- D A $6,000 stock of hardware in a good 
‘ 4 in th a al town of 2,000 inhabitants, with only two 
Salesmen experienced in the sale of | stores’ Have been in hardware busi- 


Metal Ceilings, Eave Trough, Conductor 
Pipe, Steel Roofing and Tin Plate. State 
experience and territory covered in the 
past. Address BERGER MANUFAC- 
TURING COMPANY, Canton, Ohio. 2t9 





SPECIAL NOTICE. 


One set No. 6 wood stove patterns with 
No. 7 top;very light and handsome in design. 

One set No. 7 wood stove patterns, well 
fallow-boarded and very handsome. 

One set coal stove patterns, nicely fallow- 
boarded and strictly up-to-date. 

Twe sets Bachelor stove patterns No. 7 
and 8; Have two holes for washboiler; 
also véry light. 

Two sets Franklin stove patterns No. 12 
and 14. Have round fire-pot and sliding 
doors. These patternsare all in good con- 
dition; $350 takes the bunch. They must 
be sold. Cuts-sent on application. Address 
‘‘Superior,’’ care of THE AMERICAN 
ARTISAN. 3t9 


CHICAGO TO THE CITY 
OF MEXICO WITHOUT 
CHANGE OF CARS 


Via 
THE WABASH 


Commencing’ Feb. 12, the Wabash will 
run through sleepers from Chicago to the 
City of Mexico in connection with the Iron 
Mountain Route. Leaving Chicago at 9:17 
P. M., Mondays and Thursdays. Write 
for illustrated ‘booklets, time cards, maps 
and full details. 

F. H. TRISTRAM, A. G. P. Agt. 
97 Adams St., Chicago. 


WANTED 


I am a practical experienced 
stove manufacturer. I know how 
good goods should be made and I 
know how to conduct an office. 
Have had considerable experience 
in manufacturing steel ranges. I 
am looking for an opening where 
my services will be appreciated. 
Address ‘‘Tom,” care of THE 
AMERICAN ARTISAN, CHI- 
CAGO, uin 22 











A good, rich farm- 
ing community. Reason for selling is 
on account of poor health. Traders 
need not apply. No trading stock. Ad- 


ness twenty years. 





dress Prudhon & Howard, Nashua, 
lowa. 5t7 
HARDWARE WANTED: Have a good 


improved farm in Iowa and one in Illinois 
to exchange for a stock of hardware or 
hardware and implements. Address ‘‘ Ex- 
change,"" care of THE AMERICAN 
ARTISAN. 3-4t 





WANTED. 


Salesman, to represent in the New Eng- 
land States, on a commission basis, a prom: 
inent manufacturer of boilers and furnaces. 
Also one for New York City. Good open- 
ing for aggressive salesman. Address W. 
B. J., care THE AMERICAN ARTISAN, 
Chicago. u. f. n, 





SOME PACKING SNAPS, 


Braided Flax, any size % tolin .. ..-..20c per Ib. 
Gum Core Piston, _— 
1-16 in, Standard Sheet Packing - Raat 
1-16 and % in. No. 2 Sheet Pac king... 5c 

1-16 and % in. Job Lot Sheet Packing oa ‘ 
Wire Belt Lacing .-----...... ---40c 100 ft. 
Giant Belt Cement..............ee0. eee 38e per Ib. 
Come Along Bar Belt Dressing .-....... .20c 

5 Pound Pails Hard Ojil...... ..——.«.... 33c each 





To enable you to make up weight for a 


; Freight Shipment, you can add 1¥ in. Gal- 





vanized Iron Pipe for 7%c; 1in. for 5c. 
WESTERN TOOLCO., Lansing, Mich.1t6 


NO Tit E 





I have complete volumes of 
THE AMERICAN ART- 
ISAN and HARDWARE 
RECORD for 1902 and 1903 
which I will sell at $1.50 a vol- 
Two volumes to the 

Address Box 34, 


Care of The American Artisan. «-f.o. 


ume. 
year. 





VERY LOW RATES 
SOUTHWEST. 


Feb. 20 and March 6 and 20 the 
Wabash will sell homeseekers’ 
tickets from Chicago to points in 
Arkansas, Texas, Oklahoma, 
Indian Territory and the South at 
less than half rate for the round 
trip. Write for maps, time cards 
and full details. 


F. H. TRISTRAM, A. G. P. A., 
97 Adams St., Chicago. 4t 





Locations for 
Industries 


ON 


THE ERIE, THE COMMERCIAL RAILROAD 


Chicago to New York 





The Erie Railroad System’s Indus- 
trial Department has all the territory 
traversed by the railroad districted in 
relation to resources, markets and 
advantages for manufacturing, can 
advise with manufacturers of specific 
products as to suitable locations, and 
furnish them with current information 
of a comprehensive nature dealing 
with the project in its full relation to 
manufacture and commerce. 

The Erie is one of the greatest of 
trunk lines. Its own rails connect the 
two largest cities of America. Every 
section of the System has its particu- 
lar merits. Profitable locations exist. 
It has great general and coal, oil and 
natural gas resources. 

It is important in this age of modern 
facilities for manufacturers to locate 
where they can obtain side tracks so 
as to receive from and ship directly 
into cars at the factory. Information 
can be promptly furnished in this con- 
nection about every point on the sys- 
tem between New York and Chicago. 

Manufacturers’ inquiries as to loca- 
tions are treated in strict confidence, 
and absolutely reliable information, so 
as to promote permanent traffic, is fur- 
nished. Address 


LUIS JACKSON 
Industrial Commissioner 
Erie Railroad Company. 
21 Cortlandt Street, New York. 


“| MANUFACTURERS 


Contemplating establishing plants 
in the West should take ad- 
vantage of a location on 








Chicago & North- -Wester Ry. 


WHICH REACHES THE FAMOUS 
Water Powers, Coal Fields, tron Ore 
Ranges, Hard & Soft Lumber Districts 
of the West and Northwest, and affords 
the best means of transportation to 
the markets of the world. For fur- 
ther particulars apply to 
MARVIN HUGHITT, Jr. E. D. BRIGHAM, 
Fright Traffic Mor. Gen. Freight Agt. 





CHICAGO. 
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ELEVATORS 


improved Quick and Easy Rising 
| Electric and teal Power 
KIMBALL BROS. co. 


1031 Ninth St., COUNCIL BLUFFS, IA 
KIMBALL ELEVATOR CO., 189 Vincent St., CLEVELAND, @, 














TH = 


“BIG FOUR ROUTE” 


passes through an interesting 


The Franklin Woven Wire Stretcher 








Farmers want 
something 
lighter and dif- 
ferent in a 
woven wire 
stretcher; we 
have it. The 
Franklin 
stretcher is self- 
locking, locks 
at every point. 
quick acting; 
weighs com- 
plete, about 39 
pounds; best, 
lightest, strong- 
est machine on 
the market. 
Requires but 











one man to ope- 
rate it. Does 
not require an 
extra post in 
order to staple 
to end post, as 
we draw the 
fencing up to 
the end post. 
This stretcher 
pulls direct 
from the center 
and has no side 
draft, as we use 
two wheels. 
Retails $5.00. 
Place your or- 
der at once. 





Country every mile of the way 











CHICAGO TO ek : 
INDIANAPOLIS | manufactured by C. F. SMITH @ COMPANY, DE KALB, ILLINOIS 
CINCINNATI Manufacturers of Hardware Specialties 





LOUISVILLE 


and all points 


pct LET US BE YOUR FACTORY! 


AND 


SOUTHEAST ALL KINDS OF MANUFACTURING TO ORDER. 


Buffet Parlor Cars or Dining Cars on day 
trains, and Pullman’s finest Compartment Special Devices, Novelties or Appliances manufactured to order 
and Standard Sleepers on night trains. All by contract. Send models or perfect drawings for estimates. 
trains run solid, Chicago to Cincinnati. We also make Dies and Stampings Write for our Booklet. 
The only line from Chicago connecting in 


the Central Union Depot, Cincinnati, with _ - 
C.&0.,Q.&C.,L.&N. and B.&0.S. | MU OMORO)) UES OOM Ou a i OO 
pA ag For reservations, etc., call on or 971 HAMILTON ST.. CLEVELAND 
address . _ * ey a ee ee 


I. P. SPINING, G. N. A. 
238 Clark Street - > - CHICAGO 


INDUSTRIES ARE | DO YOU HANDLE 
OFFERED LOCATIONS 


‘cmutwnate LIGHTNING RODS? 


THE ILLINOIS CENTRAL R. R. If not, why not ? There is more profit in that business than any other line you 
AND THE can go into, and if you get the agency for our CABLE, made of 32 Pure Copper 
Wires, you have the best and easiest selling Cable on the market. We only sell 


YAZOO & MISSISSIPPI VALLEY R. R. one party in a town, so if you have not already done so write at once for our cat- 


alog prices, etc., on the best Lightning Rod and Fixtures made to-day. Address 























For full information and descriptive pam- 


phiet address 
J. C. CLAIR, Industrial Commissioner, MAHER @Q SON ° reston, Ja. 
1 Park Row, CHICAGO. P. S.—We give a $500.00 guarantee that a building will not burn down if protected with our CABLE. 





THE ONLY MOLDING SAND 


or previous preparation, adapted to the fineat 
Produces best work at low cost. a 





castings. 
eo Lat Werte a Louis, Applied easily. Dries rapidly. The best repair for cracked or worn fire-brick. 
Circular 18-L and sample upon request. 
The Newport Sand Bank Co., Newport, Ky. JOSEPH DIXON CRUCIBLE CO, - + + + #£JERSEY CITY,N.J. 





Incorpora 
Chicago Office, 123 Frankia St.. KNAPP BROS,, Representative: 














C. N. HOOPER, Dubuque, Iowa, 


VITREOUS ENAMELING tare A; J: SHIRLEY, of Walton, Ind., writes: Enclosed find two dol- 
ars for my subscription to The American Artisan. Please pardon my neglect 
TECHNOLOGIST and I will do better hereafter Your paper is a good one for any tinner to take 

and you may count on me as one of your patrons. 12-5 


Designs, builds and starts new plants. 
Improves quality and reduces the costs 
in those already established. 
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STOVE 
REPAIRS 


Range Repairs 
Furnace Repairs 





J. L. Morris | 
Stove Repair Co. | 


29-31 So. Desplaines St., 
el. Monroe 500. CHICAGO, ILL. 


PATTERNS 


For Stoves and Heaters 
First-class in wood and Iron. 


Vedder Pattern Works, Troy, N.Y. 
Established 1835 


LING Y Partern(o 


4f IRON&SWOOD 


STOVE PATTERN 








WT i \ 


N 





TOVE 


REPAIRS | 


MANUFACTURERS’ | 





STOVE REPAIR CO. 


517-539 Diversey Boul., CHICAGO | 
Give usa Trial 


Prompt Shipments 


The GEO. Cor. Brush — 
W COPE 9 LOVE «Mevsirae 


Pattern 


Works parorr. 
SILVER LEAF STOVE POLISH 


Stove Polish That’s Black. 
Stove Polish That Lasts, 


Stands 1800 Degrees. | 
Aluminum Paint also made by the 


SILVER LEAF STOVE POLISH CO., 


INDIANAPOLIs, IND. 


[WELLER PATTERN (2 


QUINCY, ILL. 

























if you are looking 


for the best place 
to buy stove 
dealers’sup- 
plies, cast- 
ings and repairs—promptest shipments, etc. Address, 
316-318 North Third St. St. Louis, Mo. 








THE COMING 
STOVE 


| THE GEM 


Ball Bearing 
Stove 


ie V4 1 | \ Casters 
mn — iacienes 


The KRAMER BROS. FDY.CO. 
Dayton, Ohio 











= Champion Stove Clay 








The only Stove Lining made of crucible 


materials. 

Packed in 2% lb., 6 Ib. and 10 lb. paste- 
board boxes. 

Order it from your jobber. 

The best and most refractory lining 
made. 


Bridgeport, 


’ Bridgeport Crucible Co., "¢&: 








Cc. H. MATTHEWS, Detroit, 


WE SELL GOOD 


Oven 
Thermometers 
AT LOW PRICES 


The Evans Stamping 
& Plating C0. 


TAUNTON, MASS. 


ga 4A."22°° ORDER NOW. 
SEND FOR OUR 1906 STYLE G, IT’S A LEADER. 
Mich., Western 








-“e 











Solidhed Display Cases sell the goods. Good Profits. Wawhes-Dachson Co. Makers, WY. 
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NONE BEATS THE 


Uncle Sam Damper 


It is light, easily adjustable and enduring. 


The plate is stamped from best nickled steel and is corrugated to prevent warping. The 
stem consists of forged steel sharply pointed, notched to engage edge of plate, and is held 


absolutely in place. 
Nothing better on the market. 
SEND FOR FREE SAMPLE. 


Sayre Stamping Co.  £=Sayre, Pa. 














The Fanner 
Mfg. Co. 


CLEVELAND, - OHIO 





Just a few of our 


Stove Appurtenances 


We manufacture a great variety of them. 
Find out what they are. 


THE TAYLOR & BOGGIS FOUNDRY CO. 


CLEVELAND, OHIO 
MANUFACTURERS | IGHT GRAY IRON CASTINGS 


Builders’ Hardware, Dampers and Damper Clips, 
Oil and Gas Stoves, Furnace Lamps, Molasses 
Gates, Letter Boxes, Hardware Specialties. 

































Stay-In Flue Stoppers 


Brass finished. Nicely decorated. Cannot 
be jarred or blown from flue hole. Guaran- 
teed to be soot proof 


POT COVERS 


All sizes of pot covers, hemmed and ringed, from 
9 in. to 13% in. 


STUBER & KUCK, -_ Peoria, Illinois 


Manufacturers of Pieced Tinware and all Styles Flour Sifters. 


James I. Kellogg, 


Bozeman, Mont., writes: 







“For the general informa- 
tion it contains, your book, 
‘The Manual of Receipts,’ is 
well worth the money.” 
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t -29@ NORTH UNION ST. 


1A, 


ND FOR SCREENS OF ALL 


ae 


[mHarringfon @ King Perforating Co 


» 4 < c > c -- 
. ¢ 4 
me rf (>? Y 
= 
Cc e = 

A 


PURPOSE 
KINDS 


VY. TUR 











Walters Metal Shingles and Tile 
Will last as long as the building they cover. 
Rain, Rust and Fice Proof, 


im Write for catalog, samples and prices. 


| National Sheet Metal Roofing Co., 
4 JERSEY CITY, N. J. ' 











Ni 





NcV. R RUST, 

SMUT, BREAK, 

SPLIT, FREEZE 

ON OR BLOW 

OFF THE LINE. 
ALSO THE 

U. S. Carriage 

Trimmer’s Clip, 

U. S$. Photo- 

raph Clip, 

or S. Paper Clip, 

u. S. Test Tube 

Holder. 

Send for Prices 











aX! 


1 dep andndeadndendryrnddoendyn>oineymepnindindindndnddrennindininoinndy > \ © 
2 
Ss 






CLASPS THE CLOTHES IN THE LINE 
AND HOLDS THEM UNTIL RELEASED. 


US. CLOTHES PIN CO., | ¢ 


ms AA 









+ aot 


ER,VT,U.SA 


5 ° - a 
ALAAVARARARAVVRALALALALARARIRALARARBAAAAAAARRaRAs” 


For the Kitchen, 





Pantry, Dining, 


Sewing Rooms 









The Best and 
only Bracket 
made for folding 
or swing shelves 


Griffin’s 
Folding Bracket 


Takes the place of a table, 
but it is much better. It can 
be dropped in a second, taking 
up no room. Locks auto- 
matically. Good for stores 
and everywhere. 

Hardware dealers need them. 
They are buying heavily for 


| themselves and others. Have 
you investigated? Write for 
prices. 
GRIFFIN MEG. CO. 


ERIE, PA. 








Gothic Design—One of the great 
variety of our 


Art Metal Ceilings 


We manufacture and always have 
on hand a large stock of 


All Kinds of Sheet Metal Goods 


for building purposes, in artistic designs 
and of first-class material. 


We furnish 


ESTIMATES AND PLANS FREE OF CHARGE 


Write for catalogs and price list. 


Kanneberg Roofing@ Ceiling Co. 


CANTON, OHIO, VU. S. A’ 











Bert Tandler, Antigo, Wis., writes: 


“There is no doubt that THE 


AMERICAN ARTISAN 


is a re- 


markable paper for the hardware 
trade; I cannot get along without it.’’ 











O’HALLORAN & JACOBS, 


ROOFING SLATE 


SLATERS’ 
829-830 Park Building, 


SUPPLIES. 


PITTSBURC, PA. 









80 


THE AMERICAN ARTISAN AND HARDWARE RECORD 









Our Metal Ceiling catalogue will 
give you a lot of pointers on Ceil- 
a ings—and help you out if you’re 
looking for artistic ceilings at 
.: moderate cost. 

Ask for the catalogue and prices, 
and make a fair comparison. 


WANT THE CATALOGUE TO-DAY? 


Whats 


~-* 







x av lhe 


¥ ¢ 






‘ 


sy 



















ELLE R’S 
METAL CEILINGS 


Easy to Erect 





| Are made in many styles of archi- 
| tecture, and by using them, you are 
enabled to make a pleasing and ela- 
| borate decoration at moderate cost. 


We make plans and estimates free. 


One coat of our ‘‘Meto” paste 
paint ro//ed on before shipping. 















Send us your inquiry 


THE ELLER MANUFACTURING CO., Canton, Ohio 


Successors to J. H. ELLER & CO. 


The manufacturers and quick shippers of Cornice Ornamentation, Cornices, 
Finials, Side-Lock Metal Shingles, Roofing, Eaves Trough, Pipe, Gutter, Dry 
Measures and Oil Cans (all sizes). J. H. E’s. brands of Tin are the best. 















Lock-Joint 
Metal Ceilings 


are easily erected by any 
mechanic, at a saving of | 
nearly 50° in labor and | 
furring. The edges are | 
formed on the plates and | 
we furnish (without extra | 
charge) the special tongs | 
for tightening the joints. 
Only 4 nails to the plate. | 
“Absolutely Dust - Proof.” 


Write for Catalogue D. 


S. Keighley 


Metal Ceiling & Mfg. Co. 


Pittsburg, Pa. 


WASHINGTON BALTIMORE 
1335 F St.. N.W. 510 W. Pratt St. 




















ATR 


oe 








| We want it. 
| prove that we are ‘‘the prompt 


A 
Humorist 


once said it was harder to 
buy than to sell. He referred 
to the 
niences—to the delayed ship- 
ments, the poor assortments, 
the skin-flint weight, the care- 
less packing, the sending of 
something that was never or- 
dered in place of something 
that was ordered. The hu- 
morist was right. 


incidental inconve- 


Every dealer knows the 
trouble and _ inconvenience 
caused by carelessness or lack 
of facilities of the wholesaler. 
Every dealer who has sent 
orders to us knows that his 
shipments are prompt. He 
knows that he gets what he 
orders; never less, sometimes 


more. He knows the stuff 


is packed well— that it’s up 
to snuff. 


We are after your order. 
We want to 


” 


shippers. 


Garry tron on & Steel Co. 


Cleveland, Ohio 


| Condactor Pipe, Eaves Trough, Gutters, Roofing 


Siding, Corrugated Iron, Tin and 
Terne Plates, Etc. 





“Nothing except 
the mint can 


‘make money 
without adver- 
Bonn ”*__ Gladstone. 


have made many Tinners 
rich. How? 
we'll tell you—there’s still 


Write us and 


money in it for you... . 


Cortright Metal Roofing Co. 
Philadelphia and Chicago 


SPAS CREE 
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HOME COMFORT. 


Bread and Cake Cabinet 


The United 
States are great 
and large, so are 
the chances for 
making money | 
on the 

Home | 

Comfort | 

Cabinets | 
for a thousand | 
I do not want it all. There | 








firms. 
is all to gain and nothing to lose. | 
So be alive and do not neglect to 
write for full information regarding | 
Home Comfort Bread and Cake | 


Cabinets while the opportunity is | 


open for you. Correspondence | 
solicited from all states except Min- 
nesota, North and South Dakota, 
Nebraska and Illinois. 


H. W. DIERS, Kenyon, Minn. 





We Want Good Live Men 
Capable of Handling and Selling 


The Edwards Metal Ceilings 


A Splendid Proposition for } 
-- HUSTLERS... 


SEND FOR NEW CEILING 
CATALOG, J, ILLUSTRAT- 
ING AND DESCRIBING OUR 
LINE OF PERFECT CEILING 
PLATES, ALSO 





THE EDWARDS 
Metal Windows, Shingles, etc. 


64e EDWARDS MANUFACTURING CO. 


“THE SHEET METAL FOLKS.” 


Main Office and Works, 300-316 Eggleston Ave., 
NEW YORK, 52 Broadway. CINCINNATI, O. 








PERFECTION OF SIMPLICITY 


CHARACTERIZES 


THE CHASSE 
Mouse Traps 





Easy to Set 
Easy to Bait 
Easy to Sell 


Works neatly and unfailingly. 


Sure to allure and hold the victim. 


Patented U. S. and Canada ’02. 
MADE BY 


CHASSE MANUFACTURING CO. 


Main Office: Factory: 
NEW YORK, N. Y. MIDDLETOWN, N. Y. 




















u 





Canton 
Metal Ceilings 
are best always ‘‘be- 
cause the construction is 
right.’’ Ask for our beauti- 
ful book, ‘‘Art in Metal — 
It costs but a postal. :: : 


THE CANTON ART METAL | C0. 


Successors to 
THE CANTON STEEL ROOFING CO. 
Office and Works: 
CANTON, OHICG 


New York Agency: 
525 West 23rd 
Street 














ROOFINGS 
SIDINGS 





STEEL CEILINGS! 


EAVE-TROUGH-CONDUCTOR 
QUICK SHIPMENTS!!! 


La Crosse Steel Roofing &.Corg. Co., La Crosse, Wis. 


DROP A POSTAL 


+ New Cat!! 


CORNICES! 
SKYLIGHTS! 
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We Are After Your Waites on Galvanized Coal Hods, 
Wash Tubs—Water Pails—Fire Pails—Well Buckets,—Etc. 


ALL OF THEM THE WHEELING BRAND. 


We Galvanize BERAR ~ EQ eco Patent Self 
ES. Dipping Wel 





me Bucket 
WHEELING ae 
WARE Fills Itsel 
When it Strikes 
After it is Made ian Wabae 
Well Bucket Wheeling ‘Coal Hods 





Wheeling Corrugating Co., *wors Wheeling,W.Va. 
WE SOLICIT YOUR ORDERS 


Branch Offices and Warehouses: 


“ <a 
a aeee NEW YORK CITY - - - 47-51 Cliff Street (—s— 

CHICAGO - - - - - 45 and 47 Lake Street ¥ . 
}ST. LOVIS - - 112, 114, 116 South Eighth Street — 
PHILADELPHIA, - - 402,404,406 Race Street 
BOSTON,MASS. - - - 132 and Poasrl St reet 
CHATTANOOGA, TENN. - - - - King Street 


«Sat SRA, 


QUICK SHIPMENTS 


Large Stocks of all our Products are Carried 
With Wringer Attachment at the Factory and in all the Warehouses 






































METAL CEILING SELLING AND ERECTION 


Metal Ceiling selling and erection is a profitable business from every standpoint. We furnish the 
ceilings ready to erect, with drawings showing the location of each piece. Requires no heavy 
investment and always bring good returns. Berger ‘‘Classik’’ steel ceilings are the 
most popular and the best sellers. Write for catalogue and prices to 
dealers. The winter season is a profitable time to handle steel ceilings. 








Black Steel Sheets 





























GalvanizedSteel Sheets 

Eaves Trough and entilators 
Hangers Crestings 

Conductor Pipe and ape 
Fittings Ridgings 

Cornices Finials 





Skylights Steel Roll Roofing 

















if. | ; 
~seageneaanby y ee # 






Continuous Roll Tin 
Roofing 






Rock Faced Stome 
Metal Shingles 
Spanish Tile Roofing 
Metal Lath 
Fireproofing Material 


Luminous Sidewalk 
Lights 


—- aa 











Metal Partition 
Studs 












Corrugated Iron 
Doors and 
Shutters 









Architectural Sheet 
Metal work of 
all kinds 


Stove Pipe Iron 







V Crimp Roofing 
Corrugated Roofing 
Corrugated Siding 

Steel Pressed Brick 
Rock Faced Brick 














Try our Guaranteed Re-Hammered Charcoal 
fron Tin Plate and Black and Galvanized Sheets. 


CATALOGUES ON REQUEST 


THE BERGER MANUFACTURING COMPANY, Canton, Ohio 


NEW YORK. BOSTON, PHILADELPHIA, ST. LOVIS, 
210 East 23d St. 112 Bedford St. Art. 127- 0-6 1215 Filbert St. 623 North Main St. 
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uctor, 
Get WHY YOU SHOULD BUY OF US Will 
Our We are large manufacturers. Stock complete for immediate shipment. Save - 
B First. class workmanship. High grade materials. Shipping facilities 
ig unexcelled. You 
Catalog Money 
F.0. SCHOEDINGER, Columbus, 0. 
a DEPARTMENT 2 146—N. THIRD STREET—148 EE 


VELA PERT ORAS Set heat een ble LARA EI LRA, Ie EP a cal RON a he EE Da Je TAD UT 8 np AR 
¢ A - eetyn OX - YP > viet t. * P Wee we 6 4 Ai bf we FY LF ~ 
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SLATE BLACKBOARDS 





ROOFING SLATE ©- J- JOHNSON @ CO 


38 PARK ROW, NEW YORK 
Quarriess PENNSYLVANIA AND VERMONT 


Prices quoted delivered anywhere. Booklet and complete 
Price List on application. Wireinquiries given quick attention 









Roofing, Corrugated Iron, 
Weather Vanes, Cresting, 


Purposes. 





194-204 MATHER STREET 


Etc., 


HE largeet producers in the west sol- 
icit the orders of the trade for Art 
Metal Ceilings, Architectural Ornaments, 
Galvanized 
Iron, Corrugated Conductor Pipe, Finials, 
Sheet 
Copper, Galvanized Steel Tanks for All 


FRIEDLEY & VOSHARDT CO., 
INC. 














CHICAGO, ILL. 











Making Dollars Out Of 
Steel Ceilings 


is an avenue of income open ito every enterpris- 
ing dealer. We'll help you to land your pros- 
pects, we will suggest and prepare suitable de- 
signs for any purpose, we will do the estimating for 
you, and furnish working directions so plain that 
any ordinary workman can do the work. Our 
Steel Ceilings are not only the most artistic wall 
covering, but are also the most ECONOMICAL, 
Their FIRST cost is their LAST cost. 

We don’t ask you to lay in any stock or invest 
any money. Just a little ‘‘ push,” that’s all, 
and we'll do the rest. 


St. Paul Roofing Cornice 


& Ornament Co., 


ST. PAUL. 
THE LEADING SHEET METAL PLANT OF THE WEST. 





Russia finish, pat. lock 
It is made of a very 
bigh grade of uniform 
color Blue Polished 
Steel, and is coated te 
frevent rusting. 
ade in all sizes 
Packed twenty-five 
and fifty joints to 
crate. For sale by 
the jobbing Hardware 
Trade throughout the 
United States. 

MFD. BY 
HEMP & Co. 
2nd & Chouteau Ave. 
ST. LOUIS. 

In the event your job- 
ber does not handle 

this pipe send your inquiries to us 





















ROOFING 
SLATE 


THE AULD & CONGER CO. 


Manufacturers and Dealers 
CLEVELAND, OQ. 
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FLAT CRIMP ELBOWS 


PATENTED 














The ONLY Conductor Elbow made of ONE 
Piece of Metal in sizes from 2"—6" in all Styles and 


Angles in 1,225 Varieties. 
Improve your trade by using elbows with trade mark 


SMOOTH rer SMOOTH 


BACKS BACKS 



























Catalogues Samples 


Ferdinand Dieckmann 


STATION B 


Cincinnati, Ohio, U. S. of A. 


The “HUSTLER’’ Ash Sifter 


Isa Winner. Pleases Everybody 
Sales last season were more than double those 
of the previous season. Dealers every- 
where are enthusiastic over the sale of the 
Hustler. Orders should be 
placed at once to insure 
prompt delivery. 

Send for Catalogue and Prices. 


Ail Dryer Company 


Also Manufacturers of Hill's Famous Dryers 
WORCESTER, MASS., U. &. Me 





























The Kind 
You’re Looking For 


The famous One-Piece Miter, made 
of one piece of metal, galvanized or 
tinned after being formed. Has 
more space at the bend than can be 
gotten in a pieced miter. There is 
therefore no overflowing of water. 
Fits all standard gutters, single or 
double bead, slip or lap joint, inside 
or outside turn. 
Write for information. 
it is imitated. Get the original. 


J. E. Whitacre Mfg. Co. 


Outside Bead ROCKFORD, ILL. Inside Bead 





Theo. Becker, Geneseo, Ili- 





nois, writes: ‘‘You may leave 





out our want ad. for help, as 





we now have a full force. We 





are very thankful to you, as 






it was through your want 





columns that we were en- 





abled to get good men, and 





we got them quick.” 
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SHEET BRASS, All Tempers. 


Eagle Brand 


BRASS and BRONZE DRILL RODS. 


BRASS and COPPER WIRE. GERMAN SILVER SHEET and ROD. 


BRAZED and SEAMLESS TUBING. 


Copper Rivets and Burrs 
Brass Escutcheon Pins 











Desk Narrow, Broad Middle, 
Brass Butts, ~* Ball Tipped and Water Closet 


Brass and Iron Jack Chain, Brass Safety Chain, Etc. 





Catalogues on Application. 


new rorxk THE PLUME & ATWOOD MFG. CO. 


€ 


CHICAGO 








497-505 PEARL ST 





HIGH GRADE ROOFING PLATES 


“MERCHANTS OLD METHOD” 


AND OTHER BRANDS 
HIGH GRADE BRIGHT TIN PLATE 


Galvanized and Black Steel Sheets, 
Sheet Copper, Sheet Zinc, Solder. 


GET OUR PRICES. 


Merchant & Evans Co. 


; Successor to MERCHANT & CO., Inc. 
RN 


PHILADELPHIA 
NEW YORK 
BROOKLYN 
BALTIMORE 








CORNICE COPPER 


Soft and Cold Rolled—all sizes. Boiler Sheet Copper and Bottoms. 
All kinds of Tubing, Rod, Sheet and Wire in Copper and Brass 


Send for Stock List of what we carry in our store, 


CHICAGO BRASS COMPANY 
Successor to Benedict &6 Burnham Brass and Copper Co, 
211-215 LAKE STREET, 


» READY TO SHIP °:: 


“STAR BRAND” 


CHICAGO 


SHEET COPPER 


3 


CATALOGUE SHOWING FULL ASSORTMENT SENT ‘ON REQUEST 
V.1 HY NGERFORD BRASS @ COPPER COMPANY 


NEW YORK 


Large Stocks in 


Prompt Shipments Assured. 


7-43 PARK ST. 






Trade Mark 


Kansas City 6 


¢ 


Manufacturers of 


The Star Ventil- 
ator, Metal 
“‘Spanish’’ Tiles, 


Gothic Shingles. 

















Milbradt’s Rolling 
Shelf Ladders 


Are made to fit all 

hinds of high shelv- 

ings, and are guar- 

teed to be satisfact- 

ory in every respect 
HIGHEST AWARD 

Bt. Louis World's Fair 
Send for Catalog 

and Prices 


JOHN CALANDER 


146-148 E 8th Street 
ST.PAUL, MINN. 








It Is Acknowledged 


by the best 
workmen to 
be the only 
Way to close 
theend of an 
eavetrough, 
as corruga- 
“tions are 
fe Proof Against 
Frost. 

Order a set 
of tools to- 
day from 
any jobber or tinner’s supply house. 


6. E. BISHOP, ee nce 














| 





THE PETERSEN 


PAT 


, APLO FOR 








SOLD TO RETAIL TRADE ONLY. 
Patented July 19, 1904. 
The best steel barn door latch and holder is the 
PETERSEN. Is double acting, will hold a barn 
door open or shut, has no spring about it to give out; 
is warranted for 20 years. Made by the 
LYONS SPECIALTY CO., Lyons, Iowa 


Write for a Sample Dozen. 





BURTON’S 
Eastlake Shingles 


Have been on 
buildings for 17 
years, in good con- 
dition yet. Better 
than any metal, 
Z slate or wood roof- 
ing sold. Write 














and for catalog. 


The w. J ae Co. 


DETROIT, MICH. 








Monarch Roofings 


assure to dealers 


| Liberal Profits, 


Enhanced Reputation, 
Extended Business, 
Satisfied Patronage, 
and to consumer 
Quality, Durability, 
Economy, Satisfaction. 


Send for Particulars 


Stowell Manufacturing Co. 


CHICAGO JERSEY CITY 
47 Market St. 461 WestloweAve 
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Measuring Tapes 


Steel, Metallic, Linen, etc. Our goods are Recognized as 
the Best. Tinners’ Rules, Magic Pattern Rules, etc, Send 
for Catalogue and Mention The American Artisan. 


Lufkin Rule Co. 


SAGINAW, MICH. 


. CUT IT DOWN 


(jg) Cut down the expense. Don’t burn your dollar bills. It costs 
less than electricity, less than gas. It is better than either—bet- 
ter than day. It is powerful, steady, simple and it’s cheap. 


eth Bolte & Weyer. Lighting System 


It is necessary in every store where gas and electricity are not used. It is preferable 
in every store. You need it in your store. Your neighbor needs it in his store. Your 
church needs one. So does your home and your neighbor’s home. 


Get the Booklet. Systems Shipped on 30 Days’ Approval. 
BOLTE & WEYER CO., Manufacturers, 221-223 MICHIGAN STREET, CHICAGO 





¢ 





# - 
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It’s For Sale! : | 
The Famous Automatic Cut-Off Sale smen Wanted 


A proposition for business men. Is sim- | ACETYLENE GENERATOR, 


ple in construction and a model of perfec- | The Best Lighting System in the Market 
tion. It works under all conditions of rain- | 
fall from the slowest drizzle to the most ex- ‘ 
cessive downpour. Cannot choke up or get | 
out of order. Heat will not affect it; frost | 
does not harm it. 

Years of actual test has pronounced it 
most successful, and without a rival. Af- 
fords a profit of from 50 to 75 per cent. 

Was patented in the U. S. July 26, 1904, 
in Canada Dec. 27, 1904. 


In order to obtain capital to perfect other 
inventions this will go cheap. 


, ons and drawings furnished upon application | The ‘Ideal’ is Ideal in construction opera- 
tion; eens in ~ my protnens eed oe Pl 
| giving f a steady, safe, bright light; ‘or 
Address F. F. HOWARD id Martells, Mich. fighting dwellings. stores, hotels, churches, public 
| buildings, and Ideal in lighting towns. 

Acetylene Light is the safest, best, cheapest. 
brightest, finest light in the world, when produced 
| in the Ideal Epworth Acetylene nera- 


You'll Be Surprised “ices sai 


at the demand there is for a really GOOD Post-Hole IDEAL EPWORTH ACETYLENE CO. 


Auger if you take up the sale of the | Waterloo, Iowa. Johnstown, Pa. 
wan Post-flole Well Auser, 
4 , AGrade Better Than The Best 
the most largely sold and the most prominently adver- ‘aN 
tised earth auger on the market, our advertising reaching New Features. ' Pe. ee 
all classes of consumers who have use for a post-hole auger. , Boxes. 























It takes a Large Variety of Sizes to satisfy - 
sO many consumers, We make the augers in 3, 4, 5, 6, 
7, 8, 9, 10, 12 and 14-inch sizes, 16-inch size in prepa- 
ration. 






<=> G —S_ 
ORDER YOUR SPRING SUPPLY CC ° Has oye to ol 
rom your Jo and include ” i 

Slodnore, ieahing Socdee cnt eae rier, “Pullman” Folding Coat Hangers 
Diggers. Send for list of complete line. Prepare for the demand 
IWAN BROTHERS, :xieext., Streator, Ul. | Pullman Mis. Co., Rochester, N.Y., U.S.A. 
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*" CUSTOMERS 


Sell them Blick No. 3 boxes. 
They are big ones, 6x8 <x 
19 inches. Made of heavy 
galvanized steel. Painted 
green, the new Government 
coler. Same shape and col- 
or as city boxes. Have Pos- 
itive-Locki Flag Signal, 
Automatic Latch, Water- 
Tight Quality. Every box 
tested,every box right,every 
box warranted. hey will 
get the business. You better 
getthem. Order now. 


$5.88 per Doz. 


= BLICK-WILLIAMS CO. 
~ INDIANAPOLIS, IND. 




















THE IDEAL 


$5.50 
Per Doz, 








$5.50 
Per Doz, 


No Better Boxes for Rural Free Delivery 


All parts stamped and no rough edges. 
Made of heavy galvanized steel, Lock 


signal. Each box tested and warranted. 
What's the use paying more, $5.50 per 
dozen is enough. Order at once. 


Aluminum Finish 25c. Per Dozen Extra 


SMITH BROS. MFG. CO. 
246-254 E- Kinzie Street. CHICAGO 








lf You Want Quality 





[* plumbago get a sample of 

our No. 702 Pure Ceylon 
Plumbago, test it—we don't 
care how severe the test is—it 
will do all we claim, and more. 


SUCCESSFUL $foundrymen 
everywhere use our No. 702. 
Are you successful ? 


May we send you a sample ? 





THE S. OBERMAYER CO, 


CINCINNATI 
~HICAGO PITTSBURG 


**The House of Quality and Service.’’ 











J. F. LEWIS, Cisco, Ul., werites, 
“I cannot get along without The American Artisan” 











Make More 
Money 

















Rural Routes are going in all around you. 
New boxes are needed on old routes. You 
should get this business. You can get it with 


Evo SIGNAL MAILBOX 











It is the original box for Rural Routes with special ig BOE 
endorsements of Postmaster General. The best ¢ aw. 
made, the best liked, the best advertised and the i 


easiest sold. St st S 





SIGNAL MAIL BOX CO, 


196, Benton St., JOLIET, ILLINOIS. 








SOMETHING NEW 


Metal 
Step Ladder 


LIGHT 
STRONG 
DURABLE 








Cheapest Ladder on the 
market, quality con- 
sidered, and sells readily 


Address 


Chandelier & Art Brass Works 


Manufacturers 


RICHMOND, IND. 











No. 602 “NAPANOCH” Pocket Knife Tool Kit 
Most Useful. Warranted. Made in America. 
With a more or less frequency almost every 

one has use for a Knife, Reamer, File, Saw, Chisel 


or Screw Driver, and this outfit is practical, yet 
so small, being contained in a Leather Pocket Book 


4% x3 inches, that the owner, by carrying it 
in his pocket, always has it at hand for imme 
diate use, whether Camping, ag Teaming, 
Driving, in the Shop, Factory, Office, Store, Ware- 
house, Automobile, on the Farm, Bicycle, or around 
the Home. 

Any Tool firmly attached or detached to the 


Pocket Knife in a second. 

Use it five days and if not satisfactory return it and I 
will refund your money. 

Mr. Dealer. send me a card for illustrated circuiar 
and trade prices 


U. J, ULERY, 7C Warren St., New York,N.Y 





- 
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ASK YOUR 
FOR 


Soldering 
Furnace 


DEALER 
THE 








AND 
YOU 
WILL 
MAKE 


NO 
MISTAKE 


Always Ready—No Smoke—No Odor—No 
Noise — Unexcelled—Unequaled—Un- 
rivaled—Safe—Sure —Durable. 
GALVANIZED IRON, BRASS OR 
COPPER RESERVOIR- 
Equipped with Cylindrical Slotted Burner. 


MADE ONLY BY 


BURGESS SOLDERING FURNACE CO. 
COLUMBUS, OHIO, U. S. A. 








Hottest On Earth. 
The No. 39 Bonanza Furnace 


That is what 
we give you 
when buying 
a@ No. 39 Fur- 
nace for all 
around work. 
The tank is 


make many 
styles of 
Furnaces end 
Torches for 
kerosene as 
well as gaso- 
line. Our catalog will give you full partic- 
ulars. Order through any jobber, or send 
us $4.50; we will ship direct. 


THE TURNER BRASS a. 
26 No. Franklin Street, - 


















° Manufacturers of Hand 

(lipper and Pony Mowers, also 

Marine Gasoline Engines 

Lawn from 2 to 8 horse power. 
THE MOWER 


Mower 


qg=. 


That will kill all the 
weeds in your lawns. 











If you keep the weeds cut so they do not go to seed, 
and cut your grass without breaking the sniall 
feeders or roots, the grass will become thick and 











LIGHTNING PORTABLE HAND PUNCHES 


PORTABLE PUNCH 






LIGHT NING 









G. BYAMERICAN LOCK NUT 


Manufactured by AMERICAN LOCK NUT CO., Oregon, Ill. 
Send for catalog and price list to-day. 


BEATS THEM ALL 


Punches holes easier than any 
machine of same capacity. 










Send for Catalogue 
and Price List 


AJAX PORTABLE HAND PUNCHING MACHINE (O., 


1552 BALLOV STREET, CHICAGO 





The Best Floor Spring Hinges are the best for you to sell. 
Cheap Hinges always come home to roost. 

MATCHLESS Ball-Bearing Floor Spring Hinges are made 
to sell—and (fo stay sold. 

The Ball-Bearings 


insure easy, noiseless motion,—the 
Spring gives the power, and never wears out or break 
Don't hesitate to send for our prices! 


Address Dept. A. 


LAWSON MFG. CO. io: Kecae'S. Skew YORK 








Thou Shalt Not Steal! 


And yet this seams to be an age of 
STEAL and STEEL ; we also have 
done some STEELING and now have 
this No. 10 FURNACE TANK drawn 
out of one piece of No. 21 STEEL 
and then galvanized; which makes it 


strong and lasting. 
Noiseless No Odor No Smoke 


More Heat with Less Fuel 
Greatest Range of Heating 
3-12 lb. Coppers Indoors or on a Roof 


W. Diener M’f’s. Co, 775, take Street 


“ 44 £E) 
CHICAGS 


ee 


(reo. 








H. WEISS & CO. 


20 Cliff St., New York. 


Nothing Equals the 
‘No. 1 Fire Pot 


There are other 
makes of fire pots, 
some of them | 
similar in appear- 
ance to the No. 
1, often sent out 
on orders for the | 
No. 1. A care- 
ful comparison | 
will convince you | 
that the old origin- | 
al No. | has many 
points of advantage 
not found in the 
imitations andcon- | 





Hand Punch for No. 10 iron 


SKYLIGHT GEARING 
AND CHAIN LIFTS 


Tinsmiths’ and Plumbers’ Tools. Cornice 


Makers’ Tools. Coppersmiths’ Tools. 
Pipe Threading Machines. 


Second-Hand Goods Bought, Sold and Exchanged, 


$6.00 Net 
sequently are much more valuable to you. | 


Insist upon having the No.1. Jobbers sell 
at factory price, or we willship direct upon 
receipt of price. 


CLAYTON & LAMBERT MFG. CO., 
DETROIT, MICH., U.S.A. 








JOS. P. BELL, Writes: ‘Please take my ad. out of your paper. , 
If you don’t I will have to hire a man to an- ( 
Baraboo, Wis., ( 





the weeds will disappear. The Clipper wili do it 
If you wish Clippers, send in your orders. 


kann - 


swer the letters I am receiving.” 








iti 
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ce 
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If Your Jobber 
Will Not Quote 


You Prices 


Write for our 
complete catalog 
and discounts. 


Our Plainback Shovels 
don’t have a Strap front 


and back. 


We also make 
Hollowback Shovels, 
Spades and Scoops. 


The 


Avery Stamping Co. 


CLEVELAND, OHIO 


Mfrs. * Never-Break” Utensils. 


- 

















Class € Punch 


We build a com- 
plete line of 
Punches, Shears 
and Bending 
Rolls, all sizes up 
to 75 tons in 
weight, for Boiler, 


Bridge Struc- 
tural and 
Sheet Iron 
Shops. 


Bertsch & Co., cambridge City, Ind. 











self, 


ways 


shut. 


Skylight Lift 


A new device 
whereby a skylight 
can be raised or 
lowered as easily as 
a weighted window. 
Constructed of steel 
and malleable iron; 
hasamovableslide- 
holder to adjust it- 
and can be 
opened to any dis- 
tance desired. Al- 
locks auto- 
matically, open or 
Can be ap- 


plied to either hip- 
ped orflat skylights 
easily and quickly. 


SEND FOR 
PAMPHLET 


G. Bickelhaupt Skylight W’ks 


243-245 West 47th St., NEW YORK. 
Trade “G. B.” Mark. 


TOOLS FOR SHEET METALS 


INCLUDING 
Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses and 
Dies, Can-making Machinery 
NIAGARA ADJUSTABLE GUTTER BEADER. MADE BY 


NIAGARA MACHINE & TOOL WORKS. Buffalo, N. Y. 













WE MANUFACTURE 


LIGHTNING CONDUCTORS 


WITH 


== GROUND RODS 


\ (PATENTED APRIL 30, 1905) 


With Automatic Water Supply 














The ground rod is the most important part of 
the rod. Sometimes the ground is perfectly dry, 
and the deeper the harder the ground is in some 
localities. By our invention you can be sure of 
two feet or more of water all the time in the rod 
and moist earth around the point in the ground. 
It is made of ¥%-inch pure copper tube. We 
want to furnish it to a responsible dealer in 
every town or city in the United States. 

We manufacture Weather Vanes of all kinds. 
They.can be used with or without lightning rods. 








WRITE FOR CATALOGUE. 40 PAGES FREE. 
The Security Lightning Rod Co. 


BURLINGTON, WIS. 















“FOR GOOD BUSINESS REASONS 


You ought to investigate our line of High Grade Oars, perfectly uniform in design, quality 
and finish; made from select stock in either spruce or ash, plain or copper tipped. 
Write us for Prices, Terms, Etc. 


STRAND-YOUNGQUIST MFG. CO., (inc. ) 2902 Clinton Av., Minneapolis, Minn. 


ASD 


ORNAMENTAL PIPE STRAPS 








The most perfectly cut and brightest tinned straps 
ever sold. Malleable and Wrought Hooks, 
quality the best that can bemade, Full line of 


Valves and Plungers. Ask for samples, catalogue 
and prices. 


BERGER BROS. CO. 


Office and Stores: 237 Arch St. Warerooms: 100-02-4 Bread 
St. Factory: 3114-16-18-20 N. 17th St. 


PHILADELPHIA 








business men have advertised 





Where Successfu is pretty safe to advertise. 
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DOES THIS COUNT? 


HIGH SPEED 
SUDS WITH LITTLE EXERTION 
SIMPLE GEARING 

Made of Finished Mississippi Red 
Cypress. 

Users Are Well Satisfied. 

Write for Exclusive Agency. 


WHITE LILY WASHER CO. 


DAVENPORT, IOWA 























Don’t wait until some other Hardware 
Merchant is selling all the O. K. Washing 
Machines in your vicinity. 

Take up their sale now—before some of 
your competitors—and you'll have the 
prestige of being first to sell the O. K. 


Washing Machine. The O. K. Washers 
are a little better, and a little different 
from other Washing Machines. 

Our little booklet tells all about them. 
Free on request. 


H. F. BRAMMER MFG. CO., Davenport, lowa 








| Be up-to-date, Mr. Dealer 


and get the best the land affords, 





We guarantee that 


es 8 Ohfe Schroeder 


SS 
oo We Roller Gearing 

14a we: )) 

aN. Cos ae Rotary 


Ai\4 (Coe | Washer 


hits the mark in this respect every 

time. Best constructed. Hand- 
somest finished. Easiest to operate 
and fully guaranteed. 


Benbow-Brammer Mfg. Co. 


ST. LOUIS, MO. 







Peoria Washing Machines 


Best In the Market— Made 
With Ball Bearing 



























Have a Compound Lever Handle which 
sTeatly reduces the work of wash days. The 
notion used in vibrating the handle takes the 
itrain from the back and lets the arms do the 
work with a great reduction in labor. 

Send for Catalogue. Secure the Agency, 


CLARK, QUIEN & MORSE 


PEORIA, ILLINOIS 











L. W. Richards, Memphis, Tenn., 
writes: ‘‘Inclosed please find check for 
$2 for which kindly send me the 
American Artisan for ome year and 
your House Warming Manual as ad- 
vertised. I consider the American 
Artisan and Hardware Record one of 
the most valuable books ever pub- 
lished for my line of business and | 
wish you success.’’ 11-05 











What They Think of The Waverly 





St. Joseph, Mo. 


the market to-day. 


®NCO 20 H00 OZ 








EASIEST SOLD 








Ricuarps, Mo., Jan. 12, 1906. 


WavERLy WoopEN WarE WorKS, 


Gentlemen:—Please ship us two more Waverly Washers. 
THE WAVERLY I think is the BEST WASHER on 


It is noiseless, a light runner, and quick action. What 
yore can a person ask? Yours very truly, 


R. J. HURLEY LBR. CO. 
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New Universal Square| fron Clad White 3 















































No.5 iSimches . 130 — | Better than Makes More 
—_ Strictly Pure Paint 
Whiter than Put Up in 
Strictly Pure Steel Kegs 
Always Fresh 
adjusted. "Mate ot the best and Soft 








stesl and of ht weight. 
bootutely crea” - 


\ see Pitch-Cut 
\ Hi Valley cut 
an » Siitre Square, 
drawing cir. les, 
gauging lumber, oc 
tagonal cu 
\ out a m se 

‘ tenonsand innumer- 


Write for Prices 





























" 
6 
> 
Q THE DVBY @ SHINN MFG. CO. 
: Nelson Bldg. 19 Park Place, New York City H i Van Buren and : 
| (Please mention The ameriesn artean” | EMterprise Paint Mfg, Co., ‘rure'sres, Chicago, U.S. A. 
Steel Hardware 
Shelf Boxes The HAND SCREW 
} ae with THE SAW-CUT THREADS 
Cases, IN HAND SCREWS IT 
Ete. PAYS TO BUY THE BEST 
3 The Grand Rapids Hand Screw is as 
, sence good as can be made. All second growth Hickory Spindles, 
and the best Maple Jaws. Write for catalog and prices. 
HELLER CO., Montclair, N. J. 
or GEO. W. HEILAND, 213 Washington St. Chicago. II GRAND RAPIDS HAND SCREW CO. 
~ 160 South Ionia Street GRAND RAPIDS, MICH. 
ley 
or 
he 
Vollkommer @ Co. 
a Engineers and Contractors 
a 1112 Empire Bldg, | PITTSBURG, PA. 


b- The reason for the supremacy of | We Design and E hi P] 
1 : titer is its | Completely Equip Au~Nameing Plants 


the Remington Typewriter is its 


. . : for Stamped Ware, Sign Work and Cast Iron Articles. 
- Persistent Superwority = 


y emphasized again and again in S t a mM p i n g Pp ] a Nn t om 


every new model since the inven- 








i tion of the writing machine. 
Dealers Should Appreciate. 
New Models Strong 
Light The Excelsior Carpet Stretcher and 
Now Keady =— Tack Hammer Combined 
— Is 
q Send for descriptive catalogue. Warranted 5 Spggmmemeam et wiiaetea Te 
} w-z_ It sells on sight at a moderate price; stretches the 
on Remington Typewriter Company : carpet evenly, 16 inches each time set; holds firmly 
eee y : l t rator atio 
< <= Sees ee on eee ana te 
154 Wabash Ave., Chicago. - enaahemiamndacage 
jat NEEM ee ely Take no other. Ask your jobber or write 








Tue AMERICAN ARTISAN Richard W. Montross, Galien, Mich. 
Ads Bring Results. 
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Retailers! 


Order a Sample Lot from 
your Jobber. 


éFox’sN. P. All Steel 
TOOLS 


LIGHT, DURABLE and Fox's Try Square 
piobsteltebatebeblatebombitels rend ttl tsbatstoted tb SQUARE INSIDE and OUT without ) a 


3 in.; ;4ig tn 6 in.; 
8 inch.: 10 in, 








Try Square No, 5 with Gauge Edge, 6 inch only. 







No. 2 

Miter 

Square 
4% in. ; 6 in.; 
8 in, 











ALL ARE ACCURATE AND CAN BE SOLD AT A POPULAR PRICE 


“A penny a day is all you pay to run our little ° 
“10,000 Sold in Three Months N&27 Hl A Vi Vi F R 
WILL GRIND AN AXE DICKE Y 


WILL RUN SEWING MACHINE 














WILL POLISH SILVERWARE 


Divine's Red Devil|| uN area) ‘ 
Warek Moton| Peaaecme! Planished 


Most useful article in 
-§ the world, Will serve 
the Housewife, Mechanic 
Farmer, Grocery Dealer, 
Hardware Dealer, Ca- 
terer, Tradesman and 
others. 

Will grind cutlery, pol- 
ish silverware, run sew- 
ing machines, coffee 
mills, churning ma- 
chines, ice cream freez- 
ers, dynamos. lathes, 
horse clipping ma- - 
chines, etc., etc. 











5 MAN UFACT UR ED. OPEN HEARTH STEEL 
: 2} BY 


fb, -DICKEY so” : For Stoves, Ranges, 


INDIANA HARBOR IND. Stove Pipe, 
Elbows, Etc. 


290 oa 237 Soft — Tough — NEVER Breaks. 
THIS SIDE Up | Will take long and high heats and 


hold its color. Gauges No. 18 to 28. 
Send for Price List. 


Manufactured by 
$5.00 Complete, including faucet connection, 
emery, buffing and pulley wheels, pol- e 
ishing composition, etc. _ ar or 1C ey . ee O. 


DIVINE WATER MOTOR CO. 
296 Broadway, NEW YORK | INDIANA HARBOR, IND. 




















No. 25 Level, with One Plumb, $20.00. No. 25% Level, with Two Plumbs, $24.00. 





AKRON ECLIPSE LEVEL. Per Dozen $60.00 
In introducing the above new Mason's Level, we are endeavoring to meet a demand from al) parts for a Plumb Rule and Level which should 
embody the following points: It must be light fa weight; it must be four feet na ih it must have two plumbs; it must have good hand 


grip; it must have glasses clearly exposed; it must be firmly set, but ad justab it must be low in price. 


Don’t you think we have met the demands? Write for discount. 


THE BAKER-McMILLEN CO., Akron, Ohio, U.S. A. 


STANLEY RULE AND LEVEL CoO. 


_ [IMPROVED CARPENTERS’ TOOLS 
Sold by All Hardware Dealers NEW BRITAIN, CONN. 

























1d 
ad 
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HACK SAWS __ (Cm J 


ACHIN | ADI .LL STANDARD LENGTHS AND WEIGHTS 








= oe 
seein STERLING HACK SAW 
mpesresal 5 (0/1/15 i ee SM ine: 


.wim SWIVEL VISE, DIAMOND SAWASTAMPING WORKS 3 
waite ream VF [LL CxO MOND SAWESTAMPING WORKS @ § BMY ICE. 

















We met Mr. E. T. Leatherman, of Lake View, O., at the Canton 
Hardware Convention. He said: ‘‘While your bin cost me only $30.00, 
I would not take $300.00 for it if I could not get another. It saves me 
200 miles of walking in a year.” 


60 YEARS’ 
EXPERIENCE 





We have many other 
enthusiastic users of 
our Ball Bearing Re- 
volving Nail Bin. 


Trave Marks 
DESIGNS 
CopyricutTs &c. 
| Anyone sending a sketch and description may 
| quickly ascertain our opinion free whether an 
invention is probably patentable. Communica- 
tions strictly contidential. HANDBOOK on Patents 
sent free. Oldest agency for securing patents. 
Patents taken through Munn & Co. receive 
| special notice, without charge, in the 


Scientific American. 


A handsomely illustrated weekly. Largest cir- 
culation of any scientific foowaes, Terms, $3 a 
year: four months, $1. Sold byall newsdealers. 


MUNN & Co,3¢18roseway, New York 


Branch Office, 625 F St., Washington, D. C. 






Everyone appreciates 
its great space-saving 
feature. 

It operates perfectly, 
whether loaded evenly 
or all on one side. 
It.easily pays for itself 
three times annually. 








HOTCHKISS 


CLIPPERS 


Standard Quality y rer a Design. 
and Workmanship legant in Finish. 
Guaranteed. 

Prompt Shipment. 
Prices Right. 


Sold under a guarantee 
of durability and per- 
fect work. 






Get our space and labor 
saving proposition. 


The Revolving Bin Co., 24m Ne 
Send for Descriptive Catalogue and Prices. 


HOMESEEKERS EXCURSIONS Via NORFOLK & WESTERN RAILWAY EDWARD S. HOTCHKISS, 


On FIRST and For all information as to Rates and Tickets and for 
THIRD TUESDAYS LAND PAMPHLETSand descriptive matter, address IRANISTAN AVE., BRIDGEPORT, CONN, 
in each month to ALLEN HULL, D. P. Agt.. Columbus. Ohio 


Mr. Dealer: You will gain or lose a reputation by the saw you handle. A 


saw must be good. There’s a big difference between a good 
saw and a poor one. People note that difference. Pin your reputation on the most famous 


saw on earth, the 
Disston 
Saw 























Henry Disston @ Sons, Inc. 


Keystone Saw, Tool, Steel and File Works 
Lelle~ PHILADELPHIA : : : : PA. 





advertisers who have made themselves regularly prominent in the past 


In the expansion of business now bringing profit to so many manufacturers, 
five years have been notable in reaping the rewards of persistent publicity. 


Persistence in Advertising 
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Gillette apd 


NO STROPPING. NO HONING 






peered Perfection at Last. 


5 ALWAYS READY, ALWAYS KEEN, 


Simply Lather and Shave. 
THERE IS NOTHING TO ADJUST, 
NOTHING TO LEARN. 


The wonderful feature of this razor is the 
blade. Twelve blades (twenty-four sharp 
edges) as THIN as paper, aS HARD as flint, as 
TOUGH and FLEXIBLE as whalebone, go with 
each set. Eacu 
BLADEis good for 
from TWENTY 
TO FORTY 
SHAVES. 













Awarded a Gold 
Medal at St. 






Triple silver- 

plated set with 
12 blades, 

$5.00 

50 cents. 

No blades ex- 
changed. 

A TRADE LEA DER 


All Leading Cutlery and Hardware 
Dealers carry ‘‘ The Gillette."’ 
_ Write us for Descriptive Booklet 


GILLETTE SALES COMPANY, 






TIMES BLDG., NEW YORK CITY, 


















SAFETY 
RAZORS 


Used for a quarter of a century 
by men of all nations. 





Move all the time; invariablv satisfies the customer. 


Ghe SECRET 
The 3 STARS BLADE 


Manufactured under a process 
peculiar to Kampfe Brothers, 


The STAR Won Highest Award 
Buffalo, 1901 St. Louis, 1904 


Write for Quotations to Dealers and Secure an Agency. 


KAMPFE BROTHERS, 


Manufacturers, 





Paris, 1900 Portland, 1905 





@75% ‘ofg the damage done 
to farm buildings is caused by 
Lightning, and the farmers 
knowit. They also know that 
there is no damage where our 
rods are used, and being men 


of good sound sense they buy ~ 


our rods rather than suffer loss. 
@, They buy our rods because 
the Mutual Insurance Com- 
panies of the entire United 
States recommend them, be- 
cause we received the highest 
award at the world’s fair, be- 
cause Insurance is cheaper 
where they are used. Then 
too, we advertise in all the 
best farm papers, and have 
the endorsement of the Editors 
of these papers. 

@, We furnish each agent an 
Agents’ Certificate, guarantee 
every job we do and sell 
through reliable dealers only 
—do not sell to the old-time 
Lightning rod man at all. 

@, Our business was never so 
good, orders never came so 
easy, and the inquiries from 
farmers wanting rods for their 
buildings are pouring in al- 


ready. 


@, Don’t wait for our traveling 
man to call on you, for he may 
never get there, but drop us a 


line saying that you want to 


know, and we will write you 


about our goods, our plan for 


selling them and our prices. 
Yours very truly, 


DODD & STRUTHERS 


Des Moines, Ia. 











It Will 
Pay You 


to illustrate your advertise- 
ments in your local papers. 
A sheet of comic advertising 
cuts sent on application 


These cuts are furnished with catch- 
lines showing their application to the 
hardware, stove and tinners’ trades. 


ADDRESS 


DANIEL STERN 
69 Dearborn St., - CHICAGO 








8-12 Reade Street, NEW YORK | 



















































| 
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Do This— 


Streets, streets, streets in every city, town and village, and they have all 
got to be cleaned, 

Think of all the Hoes it takes—you ought to get some of this business. 

Our Special Street Cleaning Hoe will do a great deal toward getting it. 14-inch steel blade, heavy malleable 
Eye, strong 6-foot ash handle, nicely balanced—no other hoe nearly so good. 

Get them from your jobber and contract to supply your city, Now’s the time to do it. 


AMERICAN FORK @ HOE CO., CLEVELAND, OHIO 






































Forty Years of Pleasant Business Relations with 
Hardware Dealers of the West. 7~Zzs zs the 








In 1905 

In 1865 ; 
The Lee- 
The Parent Glass-An- 
House dreesen 
Henry J. Lee Hardware 
shipped Company 
via. the faith- shipped via. 
ful ox-team the various 
60,000 Ibs. Railroads 
(3-20,000 Ib. 50,000,000 
cars. ) Ibs. (1667-30- 
000 lb. cars. 








THE “OLD RELIABLE” 


A “‘Pack Peddler’? can make one successful trip in forty years but not forty trips in one year. It 
takes “‘AN HONEST BUSINESS POLICY” to live in the same locality for forty years and not only 
keep its trade but increase it nearly a thousand fold. 


Lee-Glass-Andreesen Hardware Company Omaha 











Electro Plating Outfits 


LOW VOLTAGE DYNAMOS 


and DIRECT CONNECTED SETS 
—ALL SIZES— 


We manufacture everything required 
for Polishing and Plating 





SEND FOR CATALOGUE 


ZUCKER G@G LEVETT G LOEB Co. 
526-530 West 25th Street 
NEW YORK, U.S.A. 

































96 THE AMERICAN ARTISAN AND HARDWARE RECORD 





crack, for the wire to be rusted. 









become one piece when the union is made. 


WILL LAST LONGER THAN ANY ON 
THE MARKET 


WRITE FOR CATALOG 


Pittsburgh Steel Co. Pittsburgh, Pa. 


These fences 
261 





3 


‘*Pittsburgh Perfect’? Fences 
Electrically Welded 


When the joints are electrically welded there are no wraps. When there are no 
wraps there is no chance for moisture to accumulate, for the galvanizing to 
Stays cannot slip; stay and strand wires 












The Fence That Suits 


ate 





Your Customer 


is the one for you to handle 


Woven Field Fencing 


Both Single and Double Strand. 


JUMBO POULTRY turns everything. 


Lighter Poultry for less money 
of Various Weights. 


Lawn and Cemetery Fence, 
Barb Wire, etc. 


SEND FOR CATALOGUE. 


THE DENNING WIRE 
& FENCE CO. 


CEDAR RAPIDS, . 


“Fences that Sell” 


IOWA 








This is a good one; we have others. 
Many dealers handling. 
We want more. 
We also manufacture Field Fence, Wire Gates. 


CYCLONE FENCE CO. 


Dept. 10 Waukegan, Ill. 
















H. DALLMAN, Clinton, Wis.,writes: 


“THE AMERICAN ARTISANis the 
very best Paper published of its kind, 
and I would not be without It.”’ 











T 










1 a Aen 
Ves Twin 
‘7 ‘Al 2% BS vA a 
one ee Freezer 
eS" ry / [i ‘ 


THEY ARE 


“American Twin” 


HE BEST ICE CREAM FREEZERS in practical use, because convenient, 


compact in size, use smallest amount of ice and salt, run easily, 


Well Advertised, 


Of Known Reputation 


Freezes two flavors of Ice Cream 
or an Ice or Sherbet and Ice Cream 
at one and the same time, in one 
freezer—Something entirely new— 
never done before. 


“Blizzard” 


THEY EXCEL IN 
Easy Running, 





In Demand, Quick Freezing, 
Easily Sold, Economy, 
Satis in Use, Convenience, 


_ Practical Results. 


freeze quickly, pro- 


duce smoothly frozen creams or desserts with little bother and less work. 


Sold by leading jobbers. 


Catalog sent free: 


North Bros. Mfg. Co., Philadelphia. 





SPERRY’S SUGAR KETTLES 





R. SPERRY @ C 


Light, smooth, full measure and 


guaranteed perfect, 
inal patterns, Metal, the right kind 


in the right place. Ask your jobber 
for them or write us. 


.FounDERS Batavia, Ill. 


Made from orig- 











From Iowa to Idaho 


our salesmen travel incessantly, learning the 


A Long Distance 


but our goods arrive promptly and since they are high grade our trade continues 


the most excellent, and satisfaction is felt 
whole territory. 


Paxton @ Gallagher 


We handle nearly everything in the hardware line. 


JOBBERS TO RETAIL TRADE ONLY 


wants of the retail hardwaremen. 


by all our customers throughout the 


Co., Omaha, Neb. 













































wv 
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EVERY DEALER IN THE LAND 


Whose customers own horses or sheep can 
Tj sell several of these machines in March, 
April and May. 


_  |1902 Chicago Horse New Model Sheep 
Ss Clipping Machine Shearing Machine 


Stewart Patent This machine sells readily to 
| The machine with all cut gears sheep owners everywhere. It 
and hardened tool steel wear- pays for itself by the extra 
ing parts. The machine that wool it gets over hand shears 
: always satisfies. from the first 50 sheep shorn. 

"| Tfie simplest, strongest and It is simple in construction, . 
~ | most efficient clipping machine has few parts and is easy to “#4 
|| ever invented, regardless of turn. Anyone can shear with it. Gy 


price. 
List $10.75 List $12.75 








































Ask your jobber for a shipment and drop us a card for catalogues showing 
everything modern in clipping and shearing machines. 


CHICAGO FLEXIBLE SHAFT CO. 23 33 247 Ontario Street, Chicago 



















Ohe Briscoe 
Line 


(Guaranteed) 






















0-RIB-O HEAVY GALVANIZED WARE, (Labeled and Guaranteed ) 

0-RIB-O HOT BLAST AND AIR-TIGHT STOVES, (Guaranteed ) 

BRISCOE JAPONAY ENAMELED WARE, 2 COAT, (Labeled and Guaranteed ) 
BRISCOE TURQUOISE ENAMELED WARE, 3 COAT, (Labeled and Guaranteed) 
BRISCOE TINWARE, (Labeled and Guaranteed ) 

BRISCOE LAWN MOWERS, (Guaranteed ) 

BRISCOE OIL STOVES, (Guaranteed ) 





















JUST A FEW OF OUR MANY 

























SPECIALTIES EXCLUSIVE AGENCY FOR YOUR TOWN 
SEND FOR CATALOGUE The most “worth while” Proposition ever offered 
Star oe Enameling OUR JANVARY CATALOG READY SOON 

and Stamping Co. REDUCTIONS IN PRICES 


PITTSBURGH .. PA. 


Write to-day for 
Catalog and Agency 


Briscoe Mfg. Co. 


DETROIT, MICH. 








What Is Daus’ Tip-Top? 


Ed 
TO PROVE that Daus’ “Tip Top” is 
mmm the best and simplest device for 
\\ making 0 Copies from pen-writ- 
-¥ pare 
1 ship 


Slo dau plicator, ca) . 
size, without deposit, on tex out thousands of dollars a 
ea es et Some people pay year for advertising. Do 


me Fells ©. H, Dane Dep, Co Bone Bie, WAFER | Yow think they are imprudent or reckless? 


ViC TOR 


Means much, at a time when qualities are exceptional and 
when competition is most keen, but our 


Warren STATES®* AMERIC COAL HOD 


SREAT BRITAIN Is winner by a big margin over a large field and undeni- 


CANADA 
FAR SUPERIOR 


S ep THE ably is 
In every respect to any other obtainable. We make ‘‘Victor 
Water Pails” and ‘‘Wash Tubs” also. Our success is the foundation for yours. 


VICTOR STAMPING CO., Broadway, Loveland, Ohio 
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A WORD IN TIME 


Plan and prepare NOW to get your share of the big sales 
that are going to be made in the next few months of 


“ENTERPRISE” 

MEAT JUICE EXTRACTORS, BONE MILLS, FOOD CHOPPERS, AND THE WHOLE LINE 

If you are short of advertising literature, electrotypes or 
catalogues, get in communication with our 


The Advertising Department today. 











ne ph 
€TPrise Mfg. Co, of Pa., Philadelphia, U.S 





Genuine Philadelphia 
Lawn 


Mowers 


LARGEST MAKERS OF HIGH GRADE MOWERS 
IN THE WORLD 





Style A All Steel Mower 


15 Styles Hand Mowers 
5 Styles Horse Mowers 


First and Original Patentees of Side Wheel 
Mowers in the World 
We Lead, Others Follow 





30, 35 and 40 inch Eagle Mower 


SEND FOR ILLUSTRATED CATALOGUE AND PRICES 


THE PHILADELPHIA LAWN MOWER CO. 


3101 to 3109 Chestnut St., Philadelphia, Pa., U.S. A. 











THE AMERICAN ARTISAN AND HARDWARE RECORD 99 





KEEP ON THE FLOOR. 
Or Low Shelves 


—— 


strstr —— 


Don’t Make the MistaKe 


OF PLACING THE 


WHITE MOUNTAIN 
FREEZERS 


on the top shelf. Put them where they can be seen, say 
a few good words for them and you will be surprised at 
the number you can sell. 

The reputation of thirty years’ success and the pub- 
licity given by our magazine advertising makes the 
WuiTE MountTAIN an easy seller. 

















The White Mountain Freezer Co. 
Nashua, N. H. 


Manufacturers of Freezer Perfection 








SOME MILK CANS 


will please past of the people part of the time, but the 
cans that please all the people all the time are 


Sturges Milk Gans 


Made in an independent factory and sold at Anti- 
Trust Prices. Wemake low priced cans and 
we make high priced cans, but, high or low, 


we make nothing but a good can. The Gem Pottern 


>) It is not necessary to go far to ascer- 

Why é tain the reason for the universal ac- Forty Years 
knowledgment that our cans are the 

best. The best quality steel plate, tinned and retinned 

in our own shops, most skillful and highest paid labor, 

combined with such patented improvements as the one 

piece Round Handle, Seamless Neck, Seamless Sani- 

tary Cover, etc., tell the story. 


25 CENTS 


can be saved by the manufacturer in the cost of a milk can, 
if so inclined, in the item of solder alone,and in the method 
of using it. By long years of practice our expert employes 
have acquired the art of soldering aninside seam as smooth 
as glass. Todo this they must use solder and plenty of 
it. It takes experts to make a good can and we havethem. 


Write us for Catalog No. 75. 
STURGES & BURN MFG. CO., 
Harrison and Green Sts. Chicago. 












































































Omege Pattern 





Guernsey Pattern 
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PROGRESS IS NO 
LONGER BARRED 


Is the KEY that unlocks 
the door of trade expansion, 
and brings the progressive 
Manufacturer and Jobber in 
touch with the leading and 
most up-to-date retail hard- 
ware dealers in the country. 


DANIEL STERN, Publisher and Proprietor, 


69 Dearborn Street, CHICAGO. 
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NEWARK, 





HE ARRIVAL 


FLINTSTONE 


Three Coated Enameled Steel Ware marks a new epoch in the history 
of cooking utensils—Light, Artistic, Cleanly and Economical, all of which 
the Up-to-date housewife is not slow to take advantage. 


Seamless 


Sanitary 
Durable 


The finished product of Science and Skilled mechanics, inspired by the 
desire to make this ware better than it was ever made before. 


The best Chemists in the United States Officially pronounce FLINT- 
STONE absolutely free from poisonous ingredients and practically 
insoluble. 


The Chemicals used in its manufacture are especially imported from 
Germany and Austria, and the duty on same being insignificant in com- 
parison with the duty on the finished product, gives Flintstone the 
advantage over the imported wares. 


The improvement made on this industry by Yankee ingenuity and pro- 
gress has placed FLINTSTONE at the very Summit, and we can truth- 
fully make the statement that Flintstone will outlast any other enamel 
ware made—it is as hard as Flint and as durable as the Mountains. 


These are some of the reasons why FLINTSTONE has been eagerly 
adopted throughout the country. The sale of this ware has been phe- 
nomenal, having more than tripled our output the past year, and the 
ratio of increase is steadily gaining. 


Handsome Embossed Booklet Mailed on Application. 


A COMPLETE LINE OF SAMPLES OF OUR GOODS 
CAN BE SEEN AT OUR CHICAGO OFFICE. 


Chicago Office: No. 223 West Twelfth Street. Tel. Monroe I4ll 


New York Office: Irving Building, Hudson and Chamber Streets 
Telephone 5820 Franklin 


Cincinnati Office: - - No. 11 East Second Street 
St. Louis Office: - - - 118 North Third Street 





REED MANUFACTURING Co. 


NEW YORK 
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THE 
Leading Malleable 


HOME PRIDE 


Malleable Steel 


Ranges 


Charcoal Iron or Wellsville Blue 


































Our News 


CYLINDER 
GRATE | 


IS A WINNER AND PROVED 


The Sensation 


at the Hardware Conventions 














WRITE FOR CATALOG AND PRICES 


Home Pride Range Co. 


MARION, INDIANA 


LINCOLN, 








MINNEAPOLIS 





WAREHOUSES : OKLAHOMA CITY DES MOINES 











— ROIS Saree i WOR, AvT CTW 


* 


~ 
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Creating a Desire For Goods That Can 
Be Bought Only Through The Retail Dealer 


KEEN KUTTER Tools and Cutlery are 





KUTTER 


a 4 











GOOD SELLERS 


Becaysse 1. Only the very highest quality extends throughout the 
entire line. 


2. When a man buys one Keen Kutter Tool and wants other 
tools he will invariably ask for a Keen Kutter. 


8. The Keen Kutter brand bears a satisfactory profit to 
the dealer. 


4. Weare telling over fifty million consumers about Keen 
Kutter Tools and Cutlery every month, giving the simple 
facts about their quality and referring to the Retail Dealer. 
This means a constantly increasing trade to our cus- 
tomers. 





Keen Kutter Advertising to the consumer not only creates a desire for the goods which means 


money to the Retail Dealer, but it 
PUTS TRADE BACK INTO ITS REGULAR CHANNELS 








Stevens Arms 








MOVE QUICKLY and STAY SOLD. MERIT and POPULARITY are combined 
in our line as in no other make, and the mighty impetus we give our goods by thorough 
advertising HELPS the MERCHANT. We spread the fame of our noted RIFLES, 
PISTOLS, SHOTGUNS and ACCESSORIES in a broadcast way—and STEVENS 
ARMS ALWAYS come up to expectations. 


WE MANUFACTURE 


RIFLES - - - - from $2.25 to $150.00 SHOTGUNS 7 . from $7.50 to $35.00 
PISTOLS - - from 2.50to 50.00 RIFLE TELESCOPES ° - from 8.00 to 42.00 
““ Stevens-Pope”’ Rifle Barrels, Shotgun Cleaners, Cleaning Rods, Gun Greases, Sights, Etc. 


ASK YOUR JOBBER — All leading jobbers are in position to supply your wants at the lowest market figures. Send 
for complete catalog. Remember—there are no substitutes for the STEVENS. 








J. Stevens Arms and Tool Company 


460 Main St.. CHICOPEE FALLS, MASS., U. S. A. 
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Good Roofing Tin 


That is really good sold at prices that enable you to 


PFLUEGER’S 


So vay ocean Fishing Tackle 


The McClure Co. 


Pittsburgh Philadelphie Hooks, Flies, 


N Oo TICE! Trolls, Spinners, 
We have exceptional facilities for enn Se Phantoms, Reels, 
ucts: Hardware, Sanitary, Heating an entilating 
ds. Branches in England and Continent. References Furnished Lines, 
Everything in 


furnished. Address 
EXHIBIT & TRADING CO., Main Office, 72 Henry St., Liverpool, England Fishing Tackle. 











“FOLLANSBEE BANFIELD [| J xot2 22 wo 


” Sent Express Prepaid, 170- 
PROCESS Page Illustrated Catalogue 


“SCOTT'S EXTRA COATED” | — Rooting No. Fe, and Metal Fish 


Roofing Tin Sign in 8-Color Lithograph 


FOLLANSBEE| t | = 
Brothers 
$1000.00 ica | ate | AKRON, OHIO, U. S.A. 


Greater | us 
TIN PLATE MAKERS Demand | to 


21 YEARS OLD than - wear 
TOO EVER | Mt $25, oS TON 


Less on onve 


We make all 


thaa kinds of scales. 





























NO-IFS-ANDS-OR-BUTS- 15 ink PINS od wo as | om Wille 


or be replaced at our expense Years! Beckman Bros., Des Moines, la. Bo endo « reg 








The “CENTENNIAL” The “GLOBE” Ventilat 


RAIN -WATER > agp - OFF 
able ‘and cheapest OUT. CUT- in BRASS,COPPER,GALVANIZEDIM 
ag «thy bay A me “ and with Glass Tops forSkylight pu 

made to fit CORRUGATED 7 
rang Mon Perfectly Ventilating Schools, Chart 
Halls, Mills, Factories and Audienct 
Rooms of Every Character. 


SMOKY CHIMNEYS CURE 


“GLOBE” Ventilated Ridges. 
Send for Pamphlet. 


PA’ x 
& GEIGER, , May 29,1888, Nov. Manufactured by 


STREATOR ILL 19 and” SS} GLOBE VENTILATOR CO., Troy, k 


This cut free te 
dealers. 


This is the Saw 


that pays. It pays you to sell them—pays your 
customer to buy them. THE SAW OF QUALITY 


Made on honor. Every detail perfect. 
ATKINS siver ster. SAWS 
SILVER STEEL 
‘Finest on Earth.” Send for 1906 Catalogue full of value from cover to cover. 


E. C. ATKINS @ CO., Inc. 
Home Office and Factory, INDIANAPOLIS, U. S. A. 


Branches:—Atlanta, Chicago, Memphis, Minneapolis, New Orleans, 
New York City, Portland, San Francisco, Seattle and Toronto, Can. 























